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D. D. Ivanov, Newly Appointed Curator of the Treasures of the Czars of Russia, Arranging Some of the Royal Household 
Utensils in the New Museum at Moscow 


(See Text on Page 61) 
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The Latest Jewelry Styles 








The New Coif Modes and Ornaments 
By Isabelle M. Archer 

















[HE edict has gone forth that the shape 
of the head shall be well defined be- 
neath the neat new coifs and that the gem- 
studded ornaments shall follow the rounded 
contour. The idea seems to be to have the 
head appear as small as possible, to do 
away with all extra weight of either orna- 
ment or hair, and to keep the decoration 
entirely subservient to the smart, sleek out- 
line, 

It is an order that at first would seem 
to limit the type and style of added orna- 


turesque is attained by this new method, 
an allurement that was often enough quite 
lacking in the former over-generous use of 
the marcel wave, but the jewel for the hair 
has never before had so great an oppor- 
tunity to make a place for itself in the 
jewelry parure of the modish woman. 
There are still the two coif groups from 
which to choose the more becoming style: 
the tightly bound coif with the coiled knot 
or cropped head that is the moment’s 
interpretation of the bobbed mode. Either 


handled. The plan is one to adopt either a 
straight line, short and close to one cheek 
with a rounded clump of longer hair hanging 
over the ear at the opposite side of the head, 
or the reverse, when the longer line is 
severely straight and the shorter ends are 
curled into a seductive angle resting on the 
cheek and standing out at the side in a full, 
thick tuft. These new bobs take a youthful 
face to meet their severe demands, and, at 
any rate for evening wear, a generous use 
of the new gemmed ornaments to soften 
their trying artistry. 

Three of the new fillets are shown at the 
center of the accompanying illustration, one 
wound twice around the head is a band of 
gold wire encrusted with pearls; the second 
is platinum mounted with  square-cut 
emeralds and the third shows one of the 
new deep bandeaux, up-standing like a 





NEW COIF STYLES CALL FOR ATTRACTIVE ORNAMENTS 


ment, but the fact is that not for many 
seasons have the fillets, bandeaux and 
combs shown such variety and individuality 
as they are exhibiting this Winter. 

This demand may be an echo of the call 
for all manner of beautiful jewels, no doubt 
it is due partly to this present demand, but 
the new hairdressings themselves certainly 
welcome the art of the jeweler to help them 
in chic and becomingness, 

These new coif styles are certainly smart 
but they are also not at all easy to wear 
and many a head is improved by the addi- 
tion of a well placed jewel to emphasize 
one line and distract attention from another. 
There is an absence of softening curling 
and only a very slight recourse to waving 
to mitigate the harshness of the smoothly 
fastened locks. To be sure a certain pic- 





choice may be smart in its own way and 
neither allows the slightest relaxation from 
the rigid law that the head is to appear as 
sleek, as small and as well groomed as it 
were possible for a head of hair to be. 

The knot may be worn low and close to 
the nape of the neck at the back; it may 
be placed perpendicularly or running cross- 
wise along the roots of the hair or the hair 
strands may be utilized to form part of the 
wound affect by binding the head all the 
way around in a flat band held securely by 
gemmed clasps designed especially for this 
very purpose, 

The latest bobbed style is a matter of odd 
lines and irregular tufts. It is a coif full 
of character at any rate and exceedingly 
attractive when not venturing on the bizarre 
as it is wont to do if not very carefully 


crown and set with small but innumerable 
diamonds, pearls and yellow topazes, 

It will be noticed that in every case illus- 
trated, the coif ornament makes a piece in a 
complete jewelry parure. This fashion is 
one adhered to with great precision for the 
more formal jewels this Winter. The hair 
ornament is either matched in design as well 
as in the mounting of the gems in a neck- 
lace and earrings or by corsage ornament 
and bracelets. In some of the very hand- 
somest parures the matching is exact in all 
of the many pieces worn, but it is more 
often the choice to have some of the pieces 
matching exactly and the rest blending with 
the main jewels in color or form. 

Fringed earring patterns are repeated for 
the necklace pendant seen at the left-hand 
side of the illustration and this barred effect 
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is repeated in the lines of the comb decora- 
tion. The coif remains smooth and sleek 
even when this Spanish comb makes the hair 
jewel, for it is not an exact characterization 
that is desired, but an adopting of a national 
mode that is sought. 

‘he youthful looking bobbed coif with the 
little side barrette is finished with pearl stud 
earrings and a choker necklace to complete 
the picture. The gems for these jewels are 
the highly favored tinted pearls mingled 
with pink beryls and aquamarines, a com- 
bination that was repeated in the finger rings 
and a flexible bracelet for this group. 

lor further designs in modish hair orna- 
ments it would be well to refer to the issue 
of THE JEWELERS’ CIRCULAR for Oct. 15, 
1924, where on page 71 are shown examples 
of some variations on these same jewel 
themes. They are forerunners of many new 
coif ornaments planned for wear at the opera 
and the larger balls this Winter. 

I‘ront, side or back, it matters not where 
the ornament is to be placed, the design 
will be intricate, the gem-setting lavish and 
the form one to meet the requirements of the 
latest coif edicts. There are upright pat- 
terns for the front of the head, for the side 
when a spire of great delicacy holds a spray 
of tiny gems; for the back of the coif with 
upstanding fan-like gem clusters. There are 
bands, both narrow and wide of varying 
lengths for the forehead, the side or the 
nape of the neck arrangements and there are 
drooping tassels of gems for wear over one 
ear or for the side of the knot at the back. 
And they are worn in appropriate designs 
for both day and evening. 








A Word About Some of the Earliest 
New York Jewelers 


N research of works concerning early 
New York trades we find conspicuous 
among the jewelers the names of Peter 


Lorin, Charles Dutens and Charles Oliver 
Bruff. The first, according to Singleton’s, 
“Social New York Under the Georges,” an- 
nounces in 1749, “Peter Lorin from London 
sets after the neatest and newest fashions, 
all sorts of jewels, rings, solitaires, lockets, 
seals, etc. He has to dispose sundry dia- 
monds, rings, a parcel of the best pastes in 
earrings and aigrettes. He intends to make 
a short stay in this place.” 

He appears to have prospered, for in the 
next year he advertises that he “sets after 
the neatest and newest fashions all sorts of 
jewels, rings, earrings, solitaires, lockets, 
aigrettes, stay-hooks, seals, as also diamonds, 
rubies, emeralds, sapphires, or any other 
kind of stones, to the best advantage, at very 
reasonable rates.” 

Charles Dutens announced in 1751: 
tlemen and ladies who want any diamond 
rings, mourning, fancy, enameled or motto, 
etc., stone buttons set in gold, earrings, 
solitaire, stay-hooks, seals or lockets may 
be faithfully served in the cheapest manner 
by Charles Dutens at Mrs. Eastham’s, near 
the Long Bridge. He also sets rubies, 
sapphires, diamonds, emeralds or any other 
kind of stones after the newest fashion to 
the best advantage. A little later he 
“makes hoop rings set all round, likewise 
fancy rose and all sorts of rings, etc. He 
has some beautiful stones fit for gentlemen’s 


Gen- 


THE JEWELERS’ CIRCULAR 
waistcoats for the season ;- likewise a small 
parcel of diamonds and emeralds fit for 
earrings or rings.” 

In 1763 Mr. Bruff announces: Charles 
Oliver Bruff, goldsmith and jeweler, at the 
sign of the Tea-pot and Tankard, in Maiden 
Lane, near the Fly Market, having employed 
a jeweler from London who understands 
making and mending any kind of diamond 
or enameled work in the jewelry way. Also 
makes and mends all manner of stone 
buckles, stone rings, earrings, broaches, 
seals, solitaires, hair jewels, lockets, 
enameled. Makes all manner of sleeve but- 
tons, mourning rings of all sorts, trinkets 
for ladies, plaits hair in a curious manner in 
true lovers’ knots for buttons, rings or 
lockets, plain or enameled, gold necklaces 
or stone of all sorts. Said Bruff makes all 
sorts of silversmiths’ work, mends old work 
in that way, and has put himself to a great 
expense in sending to London for diamonds 
and all manner of precious stones, and he 
hopes for the encouragement of the gentle- 
men and ladies of this city, as he will study 
to use them well.” 

In 1775 we find that his sign was the 
Tea-pot, Tankard and Earring though he 
still lived in Maiden Lane and Crown St. 
He has added the art of the lapidary, and it 
appears too, that working in hair was a new 
fashion, 

“Charles Oliver Bruff at the sign of the 
Tea-pot, Tankard and Earring, between 
Maiden Lane and Crown St., near Fly Mar- 
ket, makes and mends all kind of diamond 
or enameled work in the jewelry way; also 
all manner of stone buckles, solitaires, hair 
jewels, lockets, enameled sleeve buttons, 
mourning rings of all sorts, trinkets for 
ladies, rings and lockets, p!ain or enameled : 
gold necklaces and stones of all sorts. 
Likewise makes and mends all sorts of sil- 
versmiths’ work; also ladies’ fans ncatly 
mended. He gives the highest price for old 
gold, silver and jewels; buys rough coral, 
handsome pebbles and black cornelian, fit for 
seal stones. He has fitted a lapidary mill 
up where he cuts all sorts of stones, engraves 
all sorts of coins, crests, cyphers, heads and 
fancies, in the neatest manner and greatest 
expedition with the heads of Lord Chatham, 
Shakespeare, Milton, Newton, Pope, Homer, 
Socrates, Hannibal, Mark Anthony, Caesar, 
Plato, Jupiter, Apollo, Neptune, Mars, 
Cleopatra, Diana, Flora, Venus, Marcelania, 
Mason’s arms, with all emblems of Liberty ; 
Cupid fancies, hearts and doves neatly en- 
for ladies’ trinkets; likewise silver 
and stecl seals. He also plaits hair in the 
neatest manner. N. B. Takes likenesses off 
in hair as natural as possible, as to the form 
of visages, works hair in sprigs, birds, 
figures, cyphers, crests and cupid fancies.” 

Mr, Naphtaly Hart Myers was a dealer 
who made periodical trips to Europe. In 
1764 he offered for sale “a set of jewels 
consisting of a pair of three drop diamond 
earrings, egrat solitair hoop and other rings.” 
ee ele 
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Paul J. Haberl, a retired Denver, Colo., 
jeweler, who is widely known among the 
members of the trade in Denver and through- 
out the United States, has stepped into the 
ranks of the inventors. He has designed 
and is manufacturing a new safety can 
opener, and has applied to the government 
patent offce at Washington for patents on 


the device. 
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Louis XVI Style 


F egeterrincnne- of a style in art is rarely 
condensed to the minute proportions of 
Verleye’s with the success of his following 
sentences : 

“Reaction the history of art pre- 
sents a perpetual sequence of reactions, reac- 
tion of the grave over the frivolous, of 
gracefulness over the bombastic. The artists 
of the end of the reign of Louis XV at- 
tempted to bring order out of the debauch of 
trifles. Louis XVI style is the ponderator 
par excellence; is it not to this that we had 
recourse still yesterday against the dis- 
hevelments of the modern style? 

“It conserves gracefulness, but it has dis- 
cipline; furniture meets its destination of 























DECORATION OF LOUIS XVI PERIOD 


comfort and elegance, and the straight line 
of outline, perpendicularity, framework, finds 
itself again in the place usurped. The style 
does not exclude the charm of bouquets and 
of trophies, but it is better situated, no 
longer thrown as if in haste and to become 
undone again with the hazard of the winds, 
but hung up, tied with ribbons, posed on 
solid surfaces. 

“The mouldings are small ornamented rods 
and fastened with garlands and ribbons; the 
cartouches repose, underlined naturally with 
foliage and medallions, frame the mirrors or 
portraits with a continuous line that offsets 
a garland or supports a knot.”—La Gravure, 
la Ciselure, le Modelage. 








Bolshevists Guard Russian Crown 


Jewels and Treasures of Czars 


¥V ARIOUS stories that the Russian crown 

jewels and the treasures of the ex-Czars 
of Russia were stolen and exported by the 
Red Government are refuted by the photo- 
vraph shown on the cover page of this issue 
of THe JEWELERS’ CIRCULAR. 

These treasures have been placed in a 
new museum at Moscow which has not yet 
been opened to the public. The photograph 
shows D. D. Ivanov, newly appointed 
curator of the Czars’ treasures, with some 
of the royal household utensils arranged 
about him. 








A. Nore, Tacoma, Wash., has purchased 
a new double dial street clock with visible 
mechanism and six globe lights for the front 
of his store at 1328 Pacific Ave. Mr. Nore 
has gone into the credit business and reports 
excellent results. 
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Paris Jewelry Fashion Notes 











By L. Reid 














MONG the shows most interesting to the 

jewelry trade is a coiffure and per- 
fumery exhibition now being held in Paris. 
The question of headdresses regulates that of 
fashions in jewelry. It is interesting to note 
that although the hairdressers to a man 
prophesied that chignons would be worn this 
Winter, they show nothing but models with 
bobbed hair. The occasional, rare, long- 
haired model looked strange and out of the 
setting altogether. As a lady of fashion, 
walking around the show, observed, bobbed 
heads like short skirts have come to stay, 
whether the trades like it or not, for they 
are much too handy to be abandoned now 
women have once felt the freedom of them. 
“Think of an erection like that,’ she went 
on, pointing to a headdress worn by a woman 
wearing a crinoline, “in autobus or the under- 
ground railway today.” At the same time, 
there is a tendency to raise the short curled 
hair on the forehead. This means combs and 
more combs studded with jewels. Otherwise 
the headdress shows a tendency to plainness. 
The most remarkable novelty was the very 
long comb, stretching from front to back of 
the head, worn on one side, at the parting, 
fand studded with pearls. Round fasteners, 
studded with gems, are much worn, to hold 
the short hair in place, behind the right ear, 
while single fasteners, scattered about among 
the curls, and of the very richest workman- 
ship are much seen. . Strands of two or three 
ostrich feathers are worn hanging downwards 
from the headdress, over the neck, but pro- 
duce a somewhat affected appearance. They 
are contained in a jeweled “holder,” by which 
they are fastened in the hair behind the ear. 


More EArrINcs 

Whether the trade succeeds in introducing 
the 50 centimetre long hair, that it talks of, 
or not, there will still be many women with 
short hair, and this means earrings. In fact 
it is hardly possible to venture forth without 
something of the kind, with short hair. All 
the Paris shops specialize on earrings. Taken 
as a whole, they are not showing so many 
jewels of extravagant length as was the case 
last Spring. Earrings are still long, but 
there is a decided tendency to wear them 
bulky and broad, instead of long and slender. 
This is seen, also, in other kinds of jewelry. 
Women, tired of the very long jewel, are 
going to the other extreme. Thus at fash- 
ionable dancing or cafe, one sees women 
wearing a single pearl or diamond in the ear. 
At another table, a massive silver earring, 
set with one or two pearls, will be seen. 
Other silver earrings of beautiful workman- 
ship are set with several gems, maybe a tur- 
quoise and an emerald, not set symmetrically, 
with design, but fixed in the silver mass as 
if by accident. They are rather quaint than 
pretty. But it is a radical change from the 
very long earring. There is a tendency to 
go in for all-metal earrings of wonderful 
workmanship. These are much seen for day 
wear. In gold or oxidized silver, beautifully 
Wrought, they are worn at an early hour in 
the morning, for the bobbed head must have 


a finish of some kind or other. In filigree 
work, they are also very popular for very 
young girls. The very children, in Paris, 
are wearing earrings on every possible occa- 
sion, excepting for school. The fashion of 
allowing them to wear the same kind of thing 
as their monthers is growing, but children 
keep to coral or amber, other more ambitious 
jewels being prohibited. 


PEARL SAUTOIRS 


Walking along the Rue de la Paix, up the’ 
Boulevard, through the Champs Elysees and 
the Avenue du Bois, on a beautiful afternoon 
this week, I noticed that practically every 
woman was wearing a single chain of pearls. 
It was either a tight necklace, with hardly 
any slack at all, worn at the base of the 
neck, or a sautoir at least a yard in length, 
which hung in a point below the waist. 
Women who did not care to wear imitation 
pearls and could not afford fine pearls, were 
sporting amber necklaces or something in 
green. Others again, wore long silver chains. 
But these were merely exceptions to the gen- 
eral rule, which was pearls everywhere. 
Either very large, proclaiming to the world 
in general that they are artificial, for no such 
pearls exist excepting in the temples of In- 
dian gods and in similar places, or very 
small, this mode is another example of the 
extremes to which everything is being pushed 
in Paris just now. It is also an illustration 
of the law that brilliant transparent stones 
are always succeeded by opaque gems. Now 
that diamonds, rubies, emeralds and sapphires 
have enjoyed undisputed popularity for a 
season, the pearl, the opal and the turquoise 
seem to be coming in again. It is, however, 
the pearl that holds its own everywhere and 
is the great mode. 


SPARKLING STONES 


Among the sparkling stones, the sapphire, 
under a cloud for a certain time, is coming 
in again. For although red is still a “rage,” 
as the French say, the touch of red being 
absolutely essential to any toilette, signs are 
not wanting that red will go out with a bang, 
like everything else of the kind that is over- 
done. Sage green, which is almost as popu- 
lar as red for jewelry just now, and is seen 
in any number of sautoirs and necklaces, will 
probably succeed red as first favorite. 

The next color, which is already being 
insidiously introduced, is a kind of Saxe blue, 
and this means much enamel work in jewelry, 
while the sapphire in certain shades may also 
become popular again. But this is antici- 
pating. Red, for tiny vanity cases, appar- 
ently worn for the express purpose of intro- 
ducing this touch of red, is seen everywhere, 
and scarlet belts are worn low down on the 
very short and skimpy skirt. For less ma- 
terial goes to make a gown than ever before 
in Paris, just now. Two dressmakers seated 
in the autobus, gazed with something like 
amazement at the result of their work. “The 


knee must be free, otherwise they couldn’t 
walk,” one observed, watching the girls 
threading their 


way through the traffic. 
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“Those gowns only measure one metre 10 
centimetres round the bottom,” said the sec- 
ond. This short-skirt mode, which has come 
to stay for the Winter, at any rate, calls for 
much jewelry. As will be seen on the stage, 
where historic costumes are revived cor- 
rectly, the short, narrow skirt has always 
meant long necklaces and earrings to match. 
‘Bracelets, too, must be worn on the bare 
arms, for the attempt to introduce “a sleeve 
to the wrist,” and perhaps beyond, has failed, 
utterly. Everywhere the least possible quan- 
tity of material is employed, for there is a 
shortage of stuffs. But there is apparently 
no shortage of jewels or the money required 
to pay for them. Never has so much been 
worn on the street, and that of an early 
morning, in Paris before. 








JEWELRY THIEVES AT WORK 


Akron Police Believe One Gang of Law- 
breakers Is Responsible for Four 
Robberies in That City 


Akron, O., Oct, 22—Four downtown 
jewelry store burglaries kept the police on 
the jump over the week end and jewelry 
valued at more than $5,000 was taken in the 
four jobs, the police reported. 

Police Officer Suddieth, who surprised two 
colored burglars in the act of breaking and 
entering the store of Joe Kraines, 137 N. 
Howard St., fired several times at the bur- 
glars but they escaped. The stores of 
Kraines, Rudicks jewelry store and the 
jewelry store of Fred Grimm, 405 S. Main 
St., were those entered. 

At Grimm’s place of business, a brick 
wrapped in a newspaper was hurled through 
a side window and jewelry valued at more 
than $2,500 was stolen. 

Thieves who broke into Rudicks in the 
center of the downtown district had gathered 
a pile of loot consisting of the best in the 
jewelry display cases and were preparing to 
escape when a burglar alarm was set off. 
The thieves fled without taking any loot 
with them. 

The attempted burglary at the Kraines 
place of business occurred about 5.30 o’clock 
Saturday morning. A_ brick was hurled 
through the window. When Officer Suddieth 
approached the men ran and did not stop 
when ordered. The officer fired several shots 
into the air. 

Detective Harry Welsh attributes the 
jewelry store jobs to one gang of thieves 
who have attempted to enter other downtown 
jewelry shops during recent weeks but in 
each instance have been frightened away be- 
fore they accomplished their intention to bur- 
glarize the place. 











The W. F. Broer Co. is moving to a new 
store in the Miniger building, Toledo, O., 
which is located on the northeast corner of 
Adams and Superior Sts., where the concern 
will occupy the entire third floor present- 
ing 6,000 square feet. An entire new equip- 
ment of furniture, fixtures and safes is being 
placed in the new quarters and the stock is 
being enlarged. The W. F. Broer Co. 
started in the wholesale business 20 years ago 
in a small place on the southwest corner of 
Adams and Superior Sts. 
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Additional Notes on the Production of Precious Stones 
for the Year 1923 








By Dr. George F. Kunz 

















URING the past. few weeks THE 

JEWELERS’ CIRCULAR has been publish- 
ing installments of the report by Dr. George 
F. Kunz on “The Production of Precious 
Stones for the Year 1923.” This report 
was reprinted from “Mineral Industry” 
Volume XXXII, by permission of the pub- 
lishers, the McGraw-Hill Book Co. The 
Jast installment appeared in the issue of Oct. 
22. THE JEWELERS’ CIRCULAR is also able 
to publish a considerable amount of addi- 
tional data on the production of precious 
stones during 1923 which was prepared by 
Dr. Kunz but not included in his report. 
This material has not previously appeared 
in print. 


East INDIAN DIAMONDS 


Kast Indian Diamond Fields have been 
roughly classified into three groups by Cyril 
S. Fox, of the Geological Survey of India, 
all belonging to rocks believed to be of pre- 
Cambrian age." Of these, the southern 
group includes the districts of Cuddapah, 
Anantapur, Bellary, Karnul, Kistna and 
Godavari. Here the diamonds occur on the 
surface, in alluvial deposits, and in a shaly 
conglomerate or breccia in the Bangana- 
palle sandstone, lying at the base of quartzite 
in the Karnul series of Madras. This hori- 
zon corresponds to the Semri sandstone of 
the lower Vindhyan formation of northern 
India. In the second, or eastern group, that 
of the Mahanadi Valley, the diamonds also 
occur in alluyial deposits. The third, or 
central group, covers quite a wide area, sixty 
miles long and ten miles wide, having Panna 
in its center and belonging to the Rewa 
group of the Upper Windhyan formation, 
which is absent in Madras. Here diamond 
mining is still carried on, the stones appear- 
ing either in a conglomerate, or in alluvials 
derived from these. The diamonds occur, 
according to E. Vredenburg,’ in a compact 
conglomerate containing vein-quartz, pebbles 
of jasper (sili), free vitreous quartzite 
(Kansya), ete., in an arenaceous ground- 
mass, which lies at the base of the Rewa 
shale and rests on the Kaimur sandstone. 

Locally, the diamantiferous conglomerate 
with sandstone matrix is termed mudda, and 
when weathered or friable and having a 
shale matrix, it is denominated kakru. 
Higher up in the series, or at the base of 
the Bhanda shales, there is a second dia- 
mantiferous conglomerate, but ‘this does not 
appear to have been found in situ. In for- 
mer times the conglomerate was mined by 
sinking great pits, as much as 25 feet in 
diameter and from 30 to 50 feet deep; 
Vredenburg calls them “direct” workings. 
The diamantiferous material was hoisted up 
in baskets to the surface, and the drainage 
of the workings was accomplished by means 
ot Persian bucket-wheels worked either by 
bullocks, or by hand. The production from 
Indian mines has not averaged 100 carats 


‘Cyril S. Fox, of the Geolcgical Survey of 
India, in the Diamond Worker for Nov., 1922. 
* Rec. Geol. Survey, India, 1906, 33, 275. 


annually for the past ten years. In those 
where from time to time stones are 
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This is equivalent to a total value of 
$140,314,649 at normal exchange, showing an 
average value per carat of $6.22. 

The product of the alluvial diggings alone 
in the Transvaal for the past 15 years, that 
is to say, since the official data were first 
compiled by the Government Mining De- 
partment, has been as follows: (Since 1913 
the weights have been given in metric carats 
of 200 milligrams). 
















































areas 
eee ¢ eo eee rem Value 
occasionally found, the village rs have sought Netw pay ie 
for them in the most likely places, such as Year Carats (Old Carats) Sterling 
hill slopes, stream beds, etc., and this atter SOO 1,488 (1,450) £ 6,996 
heavy ra‘ns or floods, but the ground has 1910...... 805 (783) 2,887 
now been so thoroughly and carefully ran- 191! .-.--- - 27,444 (26,736) 124,306 
we Pinger Sen citi an ri ' ee . 83,798 (81,635) 384,881 
sacked that new occurrences are growing ‘ola... 81,905 (old carat givenup) 405,876 
rarer and rarer. cs ee 37,817 “ 0 “ “ 141,699 

The recovery of the diamond production 1915 ...... 33,502 “ “ “126,416 
of South Africa in 1923 is brought out very os fatiaia pete Ot Vee pete 
clearly in the official government returns for jo1g ||... 57926 “© * # © 496/304 
the first six months of 1923. TGP cases 493 “« «© “ 1,042,666 

—————Propuction————---,  9=——————TotaL Sates—___ 

District and Province Metric Carats Estimated Value Metric Carats Value 

WV IEWRIERECONIE. 66.56 6 ose sos cde nees 40.29 £ 118 40.29 £ 118 
SI oo aieioa icsacso.S/siack ee bik Bete 216,443.43 330,607 415,461.68 580,462 
AS eee Se ee ee eT 63,027.83 427,573 63,027.83 427,573 
MM ais cach a hao ds + @F9,511.55 £758,298 478,529.80 £1,008,153 
MURINE a) <i aiativia es eicpieciein dca aie ore 329,465.07 £990,630 475,368.54 £1,644,142 
ME. WHO © dsidasesnaceusnes ce 28,936.78 216,800 28,936.78 216,800 
MINES tna: Brae taratasdalercoe oie ph oie mene ‘ 127.42 829 127.42 829 
NS orate atGisinchr at e.a'ese wisn cacm aie et 2,123.66 15,245 2,123.66 15,245 
PM oi ee bene ete ora oo ela a awe 33.53 166 1.00 6 
RIES Siro sad caie's nde 0 clelebiareas 2 Ue ele ewe @ 11.246.50 30,940 11,385.78 32,477 
SEE Oe ee 4,282.95 49,439 4,282.95 49,439 
Ire Tene Oe ea 124.86 1,570 124.86 1,570 
MEINE chs5 si ctalosvee Sees Fa oo ase 154.50 842 154.50 842 
Nth Pert ares Na ka oreenm ace Sacce 18.75 92 18.75 92 
RSME 2 pinta sa aiata eritts ede Fa sedeck a sstbca avkca brew 376,514.02 £1,306,553 522,524.24 £1,961,442 
heinieid 82,046 60 £204,896 110,030.90 £292,360 
LO A rer eee ee eere 16,356.10 43,425 16,149.31 43,780 
MNRIMNEI 21? fo) zo. c-p aiare eerie 32.20 277 2,722.71 3,799 
NMED aie ip) oe inal: =. to uieieis ode oe oer ol as 503.48 2.050 603.47 3,908 
MMP Soca. tah asks ies oe pateterets 197.70 854 115.50 1,210 
Eo Slain s0o ob :np cid vies's suas we 0.50 1 wate j=  (raaaaum 
Orange Free State ...........000. 99,161.09 £251,658 129,648.20 £345,226 
Union of South Africa (six months 

ended 30th June, 1923) ........ 755,186.66 £2,316,509 1,130,702.24 £3,314,821 
7 1 Mining and Eng. Jour., Jchannesburg, 1 Sept., 1923. 

The output for these six months exceeded = weeeee 4,606 “ “ a 1,099,746 
that for the entire year 1922, and the value cm atone pager as checw dake de pr 
of the sales was nearly equal to that for the —}923 (31")' 124214 | #328 
same: year, 

* * * WOUME “sewed 785,510 784,379 16,468,546 
TRANSVAAL DIAMOND OUTPUT Recent Disc : 
SINCE 1903! me ECEN ISCOVERIES 
estimatec S metin ° - : a 
Weight Estimated Velue Veluein __~° etime in February, 1924, a native dis 

— in Carats Pounds Sterling Shillings Covered in the Premier Mine in the Trans- 
, err 174,976 £ 239,952 27.40 vaai, in mail week a diamond weighing 611 
i ee 884,330 1,185,083 26. carats While eing 
a 802.172 922'780 23.00 or S. Vhile b ing handled, the crystal 
1906 ...... 1,069,391 1,563,141 29.23 sp it up into two pieces of very unequal 
1907 . 2,062,856 2,268,075 21.99 size, weighing, respectively, 501 and 110 
POOBY ge stessve 2,020,909 1,549,104 15.33 carats. The original stone had a V-shaped 
EPO? is veeee 1,877,486 1,176,680 12.54 indentation. It will perhaps be recalled that 
i ae 2,090,068 1,317,715 12.61 A : 
i911... 1'843,341 1628,876 17.67 many believed when the Cullinan was found 
ee 2,131,400 2,386,979 22.40 in the mine in 1905, that it was only the 
= pene py a larger half of a much heavier diamond which 
8 aaa "35,674 "128,067 -_ had broken up into two large pieces. 

TN kee ee 615,209 933,643 x * * 

pi oreeee ea myo vig Diamonds were found in September, 1923, 

1919 ...... 873,961 2,668,854 61.07 on the farm Nieuwe Jaarkraal, near Brak- 

1920 ...... 905,297 3,600,310 79.54 fontein, Orange River Colony, and a few 
can “seabines pars were also discovered on the farm Zwenkuil 

— —— sas in the same neighborhood. These farms 

1 Transvaal Chamber of Mines; Thirty-frst An- adjoin the Orange River, and at Brakfontein 
nual Report, year 1920, Johannesburg, 1921—P. nina 
195. 1 Mining World, London, March, 1924. 
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during September, several good finds were 
reported, including one- 2314 carat. blue-white 
stone, which is stated to have been sold for 
over £800." 

eve 

A recent discovery of diamonds on the 
Molopo Native Reserve, four miles from 
Mafeking, Cape Colony, aroused consider- 
able excitement in that neighborhood last 
Spring. As a result of a three days’ wash- 
ing on a small scale, several diamonds of 
good quality have been registered at the 
Magistrate’s office, and the yield is regarded 
as excellent in view of the small quantity 
of gravel treated. From general indications, 
it would appear that the deposit extends 
through the Mafeking commonage, and ex- 
perienced alluvial diggers are disposed to 
consider them trustworthy. The municipality 
has issued several permits, and 40 additional 
prospectors’ licenses have been granted by 
the government.” 

*x* * &* 

The diamond discovery on the farm 
Stromriver, some 25 miles from Rustem- 
burg, occurs on ground which has been re- 
garded for some time as diamantiferous. 
Within three or four years the well-known 
South African prospector, Dr, Harger, spent 
about 18 months here making investigations, 
but without encouraging — result. The 
eventual discoverer, Jonker, was joined by 
three men, and together they put up a little 
capital of a thousand pounds. Of this they 
spent only £300 monthly for a small rotary. 
In this first week of operations, they found 
about thirty diamonds, in the second week 
nearly a hundred and in the third week over 
three hundred. They were then joined by 
four other men, and certain options were 
secured. It is stated that they have made 
arrangements to sell their rights to a 
Johannesburg concern for £40,000, half in 
cash and half in shares of a company that 
is to be established and capitalized at 
£200,000 in five shilling shares. The com- 
pany is to buy the farm for £30,000. Kim- 
berlite was struck at a depth of forty feet, 
and experts discount the idea of the deposit 
being alluvial.’ 

* a * 

The most prosperous of the recently 
opened alluvial diggings in western Trans- 
vaal is the border farm Wildfontein, alias 
“Stompies,” the lucky owner of which is 
known as “Oom Sias Stiglingh.” In De- 
cember, 1923, no less a quantity than 3,302 
carats, valued at £23,364, were registered. 
Thus this farm exceeds the gross findings 
of any other district, having produced almost 
exactly three times as many diamonds, 
worth about three times as much, as did. his 
next competitor, Groodoorns, of the Bloem- 
hop district, whence 1,106 carats of dia- 
monds, worth £7,910 were taken in Decem- 
ber, 1923. 


x * 


DIAMOND COMPANIES 
The Akim Co., Ltd., has been absorbed 
by the recently established West African 
Diamond Syndicate with a capital of £500,- 
000 of which £250,000 is to go to the Akim 
Co, as a remuneration for its assets, com- 
prising the Goldfields of Eastern Akim, the 


1The Star, Johannesburg, South Africa. 
. *South Africa, London, 18 May, 1923. 
("Pretoria News, South Africa, 27 Oct., 1923. 
‘South Africas London, 14 March, 1923. 
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Akim Alluvials, and .the- Akim Diamond 
Fields. .-As.this- was . before -the- recovery of 
the diamond trade we need not be surprised 
that they register a net loss of £13,089, 
although the diamond production during 
1922 amounted to 6,525 carats, in addition 
to 1,198 ounces of gold.’ 

* * * 

The recent history of the West African 
Diamond Syndicate, Ltd., since its organi- 
zation in August, 1923, show that the work 
of tracing out the diamantiferous alluvial 
has been actively prosecuted. The company 
has acquired from local chiefs exclusive 
rights over certain parcels of land, totaling 
about 150 square miles, with the object of 
delimiting concession areas in accordance 
with Colonial laws. Before this delimina- 
tion can take place, the cubic yardage must 
be computed, something that can only be 
accomplished when the pitting of each area 
has been completed. Because of the re- 
stricted amount of work done, the produc- 
tion has only averaged some 1,000 carats 
monthly, the stones being sold at satisfactory 
prices. 

About one-third interest in the African 
Selection Trust, which owns 30 square miles 
of diamantiferous concession in the Gold 
Coast Colony, is now owned by the West 
African Syndicate, and the directors of the 
trust firmly believe that these areas will 
furnish a minimum of 2,000,000 carats. of 
diamonds in gravel averaging a trifle over 
one carat per cubic yard. A selected area 
produced during the last quarter of 1923 
as much as 6,933 carats. In February, 1924, 
the transport of machinery for the first plant 
was to have begun, while a second plant 
of different design has been ordered for 
early delivery. In February, 1924, the con- 
cessions were yielding at the rate of 30,000 
carats per annum, and it is believed that 
when both plants are in operation, the pro- 
duction will be substantially greater.’ 


* *k x 
The 
South 


Anglo-American Corporation of 
Africa, Ltd., among whose many 
share investments and other interests are 
to be counted the Consolidated Diamond 
Mines of South-West Africa, Ltd., and the 
Companhia de Diamantes de Angola, recent- 
ly submitted its Seventh Annual Report, for 
the year ended Dec. 31, 1923. The separate 
report of the former company will be noted 
below. Of'the Companhia de Diamantes de 
Angola, it is stated that no change took 
place in the capital of this company, which 
remained at £2,000,000 in 2,000,000 shares 
of £1 each, all fully paid and issued. It is 
furthermore stated that the company par- 
ticipated in the revival of the diamond trade 
with, of course, a corresponding strengthen- 
ing of its financial position. This company 
has the exclusive mining rights over enor- 
mous areas of diamantiferous ground. The 
terms under which it was incorporated pro- 
vide, amongst other favorable factors, free- 
dom from taxation and the right to import 
plant and materials and to export diamonds 
free of duty. 
* *k * 

In connection with the underwriting of 
an issue of the shares of the Namaqua Dia- 
monds, Ltd., it is stated that this new South 
African company was incorporated in No- 
vember, 1922, with a capital of £275,000, to 


1The Birmingham Post, 15 Nov., 1923. 
2Inzvestors’ Guardian, Fondon, 16 Feb., 1924. 
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acquire the diamond, fields and -plapfyae the 
Great -Namaqua Diamonds, and-that-in May 
1923, the capital was increased to £600,000 
to acquire the fields and plant of the Kol- 
manskop Diamond Mines. The Great 
Namaqua Company has been operating in 
the northern, and the Kolmanskop in the 
southern diamond field of Southwest Africa. 
Work was begun at the Great Namaqua in 
March, 1921, since when production has been 
steady, being limited: to the quota allowed 
by the Diamond Board. The Kolmanskop 
property has been worked since 1909, and 
except for the war period diamonds have 
been produced steadily, last year’s output 
having been 69,413 carats." 


x * * 
NOTES 


Illicit diamond buying on the river dig- 
gings is becoming more and more sys- 
tematized. A witness testified before. the 
Select Committee on the Precious Stones 
Bill, that an illicit diamond buyer (“I. D. 
B.”) might buy a diamantiferous farm, with 
the express purpose of being able to assert 
that diamonds, which were in fact stolen, 
had been found on his own property. How 
difficult it is to check this illicit traffic may 


- well be imagined, indeed, it is asserted that 


many years ago, when it was discovered 
that what experts regarded as typical prod- 
ucts of certain Kimberly mines were reach- 
ing London in parcels otherwise made up of 
alluvial stones, inquiries led to directing sus- 
picions, among others, upon an official: of 
the “I. D. B.” department, who on finding 
himself in trouble, committed suicide.’ 


* * * 


In order to remove the impression that 
while the diamonds from the DeBeers Mines 
were liable to an export tax, those of south- 
west Africa escaped the payment of such a 
tax, Mr. H. Johnson Hall, Secretary of the 
Consolidated Diamond Mines of Southwest 
Africa feels obliged to insist that these 
latter diamond mines are liable to an ex- 
ceptionally heavy tax, for they are required 
to pay 66 per cent. of their gross value, less 
70 per cent. of the working costs. This 
signifies from two to three times as much 
as the 10 per cent. export tax imposed on 
the diamonds of the South African Union.’ 


* *k * 


A curious anecdote of hidden diamonds 
has been reported from the Orange Free 
State, South Africa. This is to the effect 
that the members of a Boer family that 
have been diligently seeking over the veldt 
for a heap of diamonds which the father had 
hid away many years since in an antheap. 
He was giving a lift in his wagon to an 
Englishman from Kimberly, an illicit dia- 
mond dealer, who, finding the mounted police 
close upon his trail, handed a large package 
to the Boer, directing him to take it to 
Christiana, at that time the Alsatia, or 
refuge, of these illicit dealers. The Eng- 
lishman slipped away, and the police vainly 
sought for his package. When the Boer 
opened it, he found therein hundreds of large 
diamonds, and fearing that it might be dis- 
covered in his possession, he hid it away, so 
carefully that he was never able to find it 
again. 


1Daily Mail, Paris, 13 June, 1923. 
2Cape Argus, Cape Town, 10 April, 1924. _ 
*South Africa, Hendon, 4 Jan., 1924. 
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The following table of the total platinum 
production in the United States for the years 
1910 to 1922 is given in this report (figures 
for 1923 added) : 


Troy 
Year Ounces 
eee ete he eo ae ees Se 390 
“ed ee Ae PACE eer ee aa 628 
Ree sca ta ok eee Kd ba See ees 721 
NR Declaiecoin sano owe es we one ale arene 483 
PN iisia oh Geis aici eG he Na Be raiere 570 
Pa ars ee Cee haan ete etne 742 
RI NT evits pie anes etter 750 
NN e eee eie Snae 605 
aces irae oes Glace 647 
OARS es ee gc Berl oA eR ET 743 
che A SLE AIS abhor oiesa aipteloe 613 
eR nN ence Ric nate ht an Ne te 977 
Pe ecto cs oa wo pie Se ows eters see 1,008 
a sos ie Geer ee ae eae 609 


Virtually all of this metal is said to have 
been received from the heavy concentrate, or 
the well-known black sand, collected on 
dredges or at hydraulicking plants in Cali- 
fornia, Oregon, and Alaska. 

Of other deposits, regarding the three 
most productive, the report gives the fol- 
lowing detailed information: 

1. In the Boss mine, which is 12 miles 
west of Goodsprings, Clark County, Nev., 
over 6,000 feet of workings have been 
opened, and since 1919 it is reportéd that 
little new ore has been found. The only 
official figures available relating to platinum 
are the following: In 1906, 295 tons of plati- 
num-bearing ore was produced; in 1917, 443 
tons yielded 107 ounces of platinum (equal 
to 0.24 ounces per ton), and 400 ounces of 
palladium (equal to 0.9 ounces per ton) ; in 
1918, 90 tons of platinum-palladium ore 
netted $6,040; and in 1919, three cars of 
platinum-palladium ore yielded $22,365. 
From all accounts there has been little profit 
in the venture, and the cost of handling the 
ore was high. 

2. What might be a deposit, but which so 
far has not yielded platinum in any amount, 
is that of the Rambler or Electrolytic mine 
in Albany County, Wyoming, full details of 
which can be found in The Mines Handi- 
book for 1920 and 1922. The property has 
been transferred or leased from one company 
to another several times, but no considerable 
report has yet been made. The ore is said 
to average 0.32 ounces gold, 2.56 ounces sil- 
ver, 0.211 ounces platinum, 0.246 ounces pal- 
‘ladium, and 12.55 per cent copper. Ship- 
ments of some ore amounting to about three 
tons daily were being made late in 1921, but 
no information is available as to whether 
any platinum has been recovered. 

3. The Salt Chuck mine in Alaska, be- 
sides producing copper, silver, and gold from 
49,000 tons of ore, recovered 2,257 ounces 
of mixed platinum and palladium, which 
equals about 22 grains per ton. The mine 
would clearly be unprofitable if operated for 
platinum metals alone. 


Caltfornia.—The platinum localities of 





* Reprinted from Mineral Industry, Vol. XXXII" 
by permission of the publisher, the McGraw-Hill 
Book Co. 


California are listed as follows by Arthur 
S. Eakle.’ 

3utte County: Platinum is a constituent 
of the black sands of Feather River and 
some of its tributaries, and the largest pro- 
duction is from the dredging operations at 
Oroville. It is present in the concentrates 
of Butte Creek, Brush Creek, Magnolia, 
Cherokee, and Buchanan Hill. 

Calaveras County: Observed in the con- 

centrates at Douglas Flat and Mokelumne 
Hill. ; 
Del Norte County: In the black sands at 
Crescent City, and with gold, iridium, and 
osmium in the sands of the Smith River 
Basin. 

Humboldt County: Early mentioned as one 
of the constituents of the gold-bearing beach 
sands at Gold Bluff. Found in the concen- 
trates at Orleans, Trinidad, Wilson Creek, 
and China Flat. 

Inyo County: Said to have been found in 
the concentrates of the Mt. Hope mine, near 
Citrus. 

Kern County: Traces of the metal have 
been observed at Kane Springs. 

Mariposa County: Reported to have been 
found in Devil’s Gulch, near the junction 
of Devil Creek and,the south fork of the 
Merced River, about 5 miles from Jersey- 
dale. The ore is said to carry mainly plati- 
num, gold, and small amounts of cobalt, 
nickel, and tin. 

Mendocine County: In the beach sands 
near Little River. Platinum minerals occur 
in the superficial deposits in the valley near 
Hopeland. Gold and osmiridium accompany 
the platinum. 

Nevada County: In the concentrates of the 
Rough and Ready district and in consider- 
able amounts at Relief Hill. 

Placer County: In the black sands on the 
North Fork of the American River, at 
Butcher, East Auburn, Blue Canyon, and 
Michigan Bluff. The sands of the Deadwood 
district contain gold and platinum. 

Plumas County: In the concentrates at 
Genesee, La Porte and Rock Hill Island. 

Santa Barbara County: In the beach sands 
at Lompoe and north of Point Sal. 

San Luis Obispo County: Observed in 
some of the beach sands. 

Santa Cruz County: In some of the beach 
sands of the county. 

Shasta County: Found in the sands at 
Redding and on Cottonwood Creek. The 
black sands of Beegum Creek contain plati- 
num, irridium, and a little gold. 

Siskiyou County: Observed in the sands 
at Callahan, Castella, Henley, Happy Camp, 
Sawyers Bar, Oak Bar, Fort Jones, Horn- 
brook, Cecilville, Klamath River, and Rock 
Ranch. | 

Tehama 
Beegum. 

Trinity County: Early observed as a con- 
stituent of the black sands of the Trinity 
River and its tributaries, and nuggets weigh- 


County: In the sands_ near 





1“Minerals of California,” Sacramento, 1923, pp. 
23, 24. 
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tiny aed ‘s aa , ~~ -~re y| 
ing several ounces have come from the 


county. Its presence has been: shown in the 
sands at Douglas City, Burnt: Ranch, Junc+ 
tion City, Big Bar, Hawkins Bar, and: in 
the Hayfork district. 

Ventura County: Platinum has been ob- 
served in minute quantities in some of the 
beach sands. fh 

Yuba County Found in the concentrates 
at Indian Hillj Camptonville, and in the 
Brownsville district.” 

PLATINUM IN OTHER COUNTRIES |, |i; 

British Guiana.—The discovery in British 
Guiana of some minute, metallic-looking par- 
ticles, by Mr. J. C. Menzies, in conglomerate 
secured while washing for gold and dia- 
monds in the neighborhood of: the Kaieteur 
gorge in the Potaro, a life tributary of the 
Essequibo, has been reported by Dr. L. J. 
Spencer." One of these particles proved to 
be a grain of native platinum. ’ 

There appears to be no record in the 
literature of any previous finds of platinum 
in British Guiana. A single small nugget 
is recorded from French Guiana.? There are 
no records from Dutch Guiana or from 
Venezuela, although platinum is well known 
from the neighboring States of Colombia 
and Brazil. i 

Dr. Spencer states that Mr. Menzies re: 
ports the conglomerates to belong to the 
extensive series of sandstones, grits, and con- 
glomerates that build up the Pakaraima 
mountains. This Kaieteurain series covers 
a large area in British Guiana and extends 
westward into Brazil and Venezuela. It is 
penetrated ‘by dikes and sheets of diabase, 
and is of unknown age. Being unfossilifer- 
ous and the rocks often reddish in color, it 
has been thought to be Triassic; but it has 
also been compared with the Torridonian 
sandstone of the Scottish Highlands. It 
may also be compared with the itacolumite 
of Brazil and the Vindhyan series of India, 
both of which are diamantiferous and prob- 
ably pre-Cambian in age. 

Canada.—The total production of platinum 
in Canada reported for 1923 was 1,217 
ounces, which at the average New York 
quotation of $116.53 per ounce was valued 
at $141,826. In addition to this there was 
a production of palladium valued at $18,540, 
and 98 ounces of iridium valued at $22,417. 
All of the above, if we except 7 ounces of 
platinum produced by British Columbia 
placer miners, was recovered in the refining 
operations of the International Nickel Co. at 
Port Colborne, and the British America 
Nickel Corp. at Deschenes. The Mond 
Nickel Co. has never furnished figures of 
the recovery in their refinery, but assays 
made on behalf of the Royal Ontario Nickel 
Commission would make it appear that their 
matte is considerably richer in previous 
metals than that of the two other companies.’ 

Colombia.—The output of platinum in 
Colombia in 1923 was probably about 40,000 
ounces. The South American Gold & Plati- 
num Co. operated three dredges, and its 
hydro-electric installation was practically 
completed. The British Platinum & Gold 





! Mineralog. Mag., March, 1924. 

2A, Damour, “Note-sur la présenee du platine et 
de Pétain metallique dans: les terrains auriféres de 
a Guyane,” Compt. Rend. Acad, S¢i., Paris, 52, 688 
(1861). 
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Continuous Shipments 


Direct From the Mines 


SAPPHIRES EMERALDS RUBIES 
STAR SAPPHIRES STAR RUBIES 








This picture speaks for itself. Mr. Ramsay is here shown bargaining with the largest 
sapphire mine owner in Siam. After five days, Mr. Ramsay was successful in pur- 
chasing the rough sapphires shown in the shack, for a sum of $200,000. 


The sapphire which Mr. Ramsay is holding in his hand is the finest ever discovered 
in Siam. It was found 15 years ago by the partner of the old man shown in picture. 
The discoverer died soon after the sapphire was found. He made the old man 
promise that the stone would not be sold, but handed down to his son. 


The grandson of the surviving partner became very ill. Mr. Ramsay through his 
medical kit saved the boy’s life and in appreciation of this fact, the old man said 
that the only way he could show his gratitude was by selling the sapphire to Mr. 
Ramsay, which he was so desirous of procuring. The sale was made for $10,000 
and the following day the old man died. The natives all believed that the selling 
of the sapphire was the cause of his death. 


ALBERT RAMSAY & CO. 


2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Telephone FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 
INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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Corp. used only one of its boats, but made 
a good output. The low price of ivory 
nuts (the fruit of the tagua palm) and the 
low water encouraged the natives to do 
more placer mining than usual, which aug- 
mented the output of platinum.’ 
UNITED STATES IMPORTS OF PLATINUM 
FROM COLOMBIA 


(In troy ounces) 


Year (a) Quantity Value 
BOGE sss even esee ees 6,627 $219,128 
EERE 10,461 363,731 
i ae ene We 12,387 398,657 
a RR ee ie Earnie 13,601 470,938 
RGSS Aci teku sate eee 25,588 1,473,553 
Pe wer oe 646 Se 21,278 1,536,422 
a A Sree 27,030 2,241,744 
eG eee 30,543 2,630,614 
ly it) es 26,046 2,303,111 
POR UO ssiewscaeses 29,853 2,880,887 
4 eer 31,840 1,951,357 
eae era 37,230 2,936,487 


(a) Fiscal year ending June 30. (b) Calendar 
vears. 

Egypt—Another platinum source has been 
reported. This is the Island of St. John 
(Arabic Zeberged or “pedidot”) in the Red 
Sea, lying some 800 kilometers southeast of 
Port Tewfik (Suez). The metal has been 
found in nickel ore from this island, accord- 
ing to an analysis made in 1920 by the Im- 
perial Institute for the Department of Mines. 
The analysis of the ore with explanatory re- 
marks is as follows :* 


DE: Gbcbucesacies siees ses 4.86 per cent 
MOUNT ~Sclcut case hs alte bienae ee 12.25 per cent 


LEE bbeelvses see okeo ses 0.25 per cent 
MM Sup eae ck ces bee wree RSLs 3.00 grains per ton 
Platinum metals (probably 

largely platinum).......... 14.50 grains per ton 
Sener en er 4.00 dwt. per ton 
Insoluble residue............- 37.59 per cent 


Arsenic, antimony, lead, zinc, manganese 
and cobalt were also present. 

This sample of ore contains only about 
half the quantity of nickel recorded for a 
previous sample from the source, which con- 
tained 9.48 per cent. The amount of nickel 
in the present sample is higher, however, 
than the average figure for the ore mined 
at Sudbury in Canada. The Sudbury ore 
consists largely of pyrrhotite while the nickel 
in the ore from St. John’s Island occurs as 
garnierite, thus resembling the nickel ore 
from New Caledonia. 

Madagascar.—Platinum in Madagascar, 
Prof. Lacroix writes,? has never been found 
in situ, but small quantities have been found 
in certain alluvial deposits, all situated on the 
eastern coast. Here it occurs in association 
with gold, in small, much-rolled grains, occa- 
sionally with a polished surface. 

Russia.—The platinum industry in Russia 
under the Soviet regime is thus described in 
Economic Lifes 

“It is hoped that with the modification in 
the economic policy of Russia, which to some 
extent found expression in the formation of 
the Ural Platinum Trust, the revival and 
development of the platinum industry on a 
scale to correspond with Russia’s economic 
needs may soon be realized. With the forma 


U. S. Geol. Surv. 

* Minéralogie de Madagascar, Paris 1, 156, 15% 
(1923). 

? Preliminary Geological Report on Saint John’s 
Island (Red Sea), by F. W. Moon; with two ap- 
pendices; I. A_ description of the Periodtites and 
Associated Rocks, by W. Campbell Smith; II. 
Description of a Davyne-like Mineral and its Pseu- 
domorphs, by L. J. Spencer, Cairo, 1923. 


‘Published in Moscow, toward the end of 1923. 
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tion of this trust a plan was drawn up in 
the form of a three years’ working program, 
based on the issue of considerable capital 
and the payment to the trust for the platinum 
it should produce, at the London market 
price. The money was not obtained, nor was 
the condition as to price observed. In fact, 
for the first year the trust obtained only at 
the rate of 60 per cent and for the second 
year only 57 per cent of London prices. The 
result was of considerable advantage to the 
Public Finance Committee, which is stated to 
have profited thereby to the extent. of 4,000,- 
000 gold rubles. 

“Tt has become obvious that under the 
conditions projected when the trust was 
formed the scheme of developing the pro- 
duction, by the subsequent extension of the 
dredging system, could not be carried out. 
Nevertheless, the trust having begun work 
with 12 dredges in the first year of its 
existence now has 23 active dredges. Five 
of them have been restored during the 
present working year, and two new ones have 
been built. One of these is electrically 
driven. It is well to remember that these 
dredges did not work during the whole avail- 
able period. 

“Meantime the trust is without working 
capital and it has no money allowed for 
restoring the dredge position. . . . Such a 
confused situation is very embarrassing, when. 
the whole position of the platinum market 
has been completely changed, and Colombia 
with its output exceeds that of the Ural, at 
all events for a time. 

“This situation naturally suggests a change 
in the method of exploiting the Ural plati- 
num deposits, which must now be made to 
yield platinum not only in greater quantities, 
but also at a lower cost than before, if there 
is to be any hope of coming equal with the 
unexpected powerful competitor that has 
been practically created by the temporary 
disabilities of the Ural, let alone the prob- 
lem of winning back Russia’s old position 
on the world platinum market. . . . It may 
be repeated that the richest deposits of plati- 
num so far discovered in the Urals have 
already been worked out to a large extent, 
and it would appear that the only expedient 
remaining to be practically useful is a more 
efficient method of extraction. 


“This is well borne in mind in the project 
that has been worked out by the trust for a 
15 years’ working program, which is designed 
to lead up to a production of a yearly quantity 
of 200 poods (105,360 troy ounces) of plati- 
num, as an average. It is calculated that to 
carry out such a program an allocation of 
20,000,000 rubles, spread over two and a half 
years, will be required. This may appear 
to be a somewhat extravagant sum of money 
for the purpose indicated, taking into ac- 
count the present financial difficulties of the 
Russian Government. But it is necessary, 
and it will be a profitable investment.” 

It has been stated that the Iss River, with 
its feeders from dunite exposures, is the 
most productive part of the Tagil area in 
the Urals, and that the output from this 
source has amounted to some four-fifths of 
the total Russian output. The workable 
placers extend to the Tura River, its tribu- 
taries, and along thirty-five miles of the Iss 
River. It is remarked, as a proof of the 
great drain to which these rich deposits have 
been exposed, that the Iss River has been 
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worked‘ over at least-once, and that in some 
spots contractors have worked the gravel 
with hand-operated sluices as many as 12 
or 15 times. This must have been rendered 
possible by a slow and continuous disintegra- 
tion of the dunite rock where the platinum 
is originally derived.’ 

The production of gold and platinum in 
the Urals and Siberia for the year October, 
1921, to October,. 1922, is*given by La Revue 
Internationale as 4,557 kg. of gold and 695 
kg. of platinum. This means a gold produc- 
tion of 146,507 ounces and a platinum pro- 
duction of 24,341 ounces. While this repre- 
sents an increase over the production for the 
period October, 1920, ‘to October, 1921, it 
shows nevertheless a great’ falling-off from 
1923, the gold being only 7.6 per cent of the 
quantity then mined, and.the platinum but 
14.2 per cent. 

Tasmama.—The output of osmiridium in 
Tasmania in the past ten years has been as 
follows : 


Year Ounces Value 

SE inccc rca sncones 1,019 £10,076 
Rata e sete waws 247 1,581 
BEE eat ais ewle wae 222 1,889 
PONE ease aseeweueas 332 4,898 
Maiti csc acesalg acne 1,607 44,833 
Seas rer atinenee 1,670 39,614 
POE asia cae wndacinas 2,009 77,114 
BOE Soares aciwanee 1,751 42,935 
SL CC a rE 1,172 35,512 
| ere Pere 673 19,642 





1R. S. Botsford, “Platinum in the Urals,” Min. 
& Met., Dec., 1923. 


(To be continued) 








The Jewelry Industry of the Dominican 
Republic 


Clocks and watches imported in the 
Dominican Republic increased during 1923 
over the figures of 1922, but showed a de- 
cline compared to 1913, according to the 
figures recently compiled by the Department 
of Commerce. In 1913 there were imported 
$56,927, in 1921 $37,335, in 1922 only $8,430, 
while in 1923 the figures rose to $18,723. 

Importations of gold, silver and platinum 
manufactures into this same republic were 
said by the Department of Commerce to be 
$57,654 in 1921, $31,667 in 1922, and $44,- 
616 in 1923. Pearls, precious stones and 
their imitations in the rough and unmounted 
state were in 1921 $180, in 1922 $58, and in 
1923 $158, while plated ware, gold, silver 
and jewelry were imported to the value of 
$28,124 in 1921, $12,415 in 1922, and $22,173 
in 1923. 





The trial of Stella Mackowska, alias “Vera 
LaMont,” 17-year-old girl, charged with 
murder, first degree, will be moved at the 
December criminal term in Supreme Court, 
District Attorney Guy B. Moore announced 
recently. Miss Mackowska has been held 
in jail since last Spring. She was charged 
with being an accomplice when Rufus Eller, 
watchmaker and clerk, was shot to death by 
Frank H. Minnick, in the jewelry store of 
August H. Hoyler on Genesee St., Buffalo, 
N. Y. Minnick was convicted of first degree 
murder and is in the death house at Sing Sing 
awaiting execution. Miss Mackowska was 
tried shortly after Minnick but the jury dis- 
agreed. She was used as a witness against 
Minnick.‘ George W. Bittle, chauffeur of 
the death car, will also be retried. A jury 
also disagreed in his case. 
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Conditions in the Diamond Market—New Air Service Between Georgetown and 
the British Guiana Diamond Mines—London Fashion Dictates that Gems 
Shall Match Gowns—Sheffield Cutlery and Electro Plated Trade 














Lonpon, Oct. 14—The tone of the dia- 
mond market remains very good and the 
steady demand for the right sort of stones 
is doubtless responsible for the firmness of 
prices. The polished diamond markets are 
filled with foreign buyers and tke steady 
rise in the prices of the gems most in de- 
mand is not surprising. General business is 
decidedly better as was anticipated follow- 
ing the vacation period and the advent of 
the Fall and Winter season. According to 
Jackes & Strauss, the Holborn Viaduct 
dealers in precious stones, the importation 
of diamonds from Europe by the United 
States has reached record figures. Various 
statistics to hand regarding sales of dia- 
monds make interesting reading, the firm 
says. “We learn that in the first six months 
of 1924,” says the diamond house, “there 
have been marketed more than 1,000,000 
carats of rough from the South African 
Diamond Mines, while in the 12 months end- 
ing June 30 the importation of diamonds 
from Europe into the United States of 
America reached the phenomenal figure of 
$60,000,000. Notwithstanding the high 
price of the rough, the complete shipment 
of Premier was readily disposed of, many 
prospective purchasers who had come spe- 
cially to London being disappointed by their 
non-success in obtaining sights. The Ant- 
werp and Amsterdam markets are full of 
buyers of importance from all countries, and 
one need not be surprised at the steady rise 
in goods. In the home market there seems 
to be a continual demand for large stones, 
especially important pieces of marquise and 
emerald cutting. In general, business has 
been decidedly better, all classes of polished 
goods having been sold.” 

x x * 

The diamond trade here learns that a new 
air service operating between Georgetown 
and the diamond mines in British Guiana is 
being utilized to bring diamonds down from 
the mines to the port. Diamonds by air 
will cut down transport journeys from sev- 
eral days to a few hours and may bring a 
lowering in insurance rates which will be 
very welcome. Ever since diamonds have 
been mined away up in the almost inacces- 
sible regions of British Guiana the only 
means of transport has been by way of 
canoe through river rapids, sometimes re- 
sulting in loss. 

*x * * 

Doubts having arisen as to whether the 
Bohemian crown jewels worth several mil- 
lion dollars are still in the treasure vault 
at Prague there is reported to be a growing 


insistence in Austria that the vault be 
opened up. The jewels have been kept in 
the Prague stronghold since 1625, the 


treasure chamber being locked with seven 
keys each of which is held by a committee 
of seven, The keys have not been used for 
years and some of the keyholders and keys 
are now missing. This, undoubtedly, has 
given rise to the suspicion that all is not 


well with the crown jewels. There were 
rumors that the jewels were removed to 
Vienna during the war. 


x * & 


In a report just issued by the directors 
of the Corderoy South Gold Mines, Ltd., in 
London, satisfaction is expressed with the 
property following the report of the con- 
sulting engineers and the future is regarded 
with complete confidence. The principal ore 
body, the report says, is the St. Lucas south 
shoot, where more than 17,000 tons are 
blocked put. The ore value of the property 
ranges from 7 dwts. gold per ton to 15 
dwts. gold per ton. 

*x* *x* * 

The “all-to-match” fashion craze that is 
likely to last through the Winter season 
entails the use of precious and semi-precious 
stones in day and evening wear and pro- 
vides some remarkable effects in color and 
design. A woman seen at a theater the 
other day was wearing a silvery gown with 
a scarf, earrings, shoes and bag of a vivid 
green. The scarf was ninon, the shoes 
satin, the bag ostrich feathers and the ear- 
rings a mixture of semi-precious stones. 
The scarf and the earring have come back 
to the fold together. They are easily 
matched, for earrings now range in color 
and material from carved jade, ivory, onyx 
and the corals down to pearls and precious 
gems in general. The color of the scarf 
and earring is extended to shoes, stockings 
and hat. For evening wear the scarf.is of 
tulle, ninon, beaded or feathered net and the 
earrings that match must be of semi-pre- 
cious stones and beads. Printed crepe de 
chine scarves are popular for day wear. 
The “earring pendant” is popular with the 
new millinery a solitary earring hanging 
from the hat brim on the most attractive 
side of the wearer’s face. It is a French 
idea, 

e: * *¢ 

Considerable attention still is being paid 
to cheap cutlery and electro-plated ware by 
Sheffield and this, it is thought, is not doing 
the district any real good. Most of the 
plate and cutlery houses are anxious to 
maintain a high standard in their goods and 
some of the best known cutlery houses are 
refusing to market cheap grade articles. 
There is still room for great improvement 
in the hollow ware branch of the industry 
from nickel silver and Britannia metal down 
to sterling silver. Competition from Bir- 
mingham in cheap lines is being felt in 
Sheffield. Silver and plate firms who have 
been well supplied with orders in high-class 
goods are now getting slack again. Presen- 
tation plate and cabinets of cutlery are in 
request and big orders are being received 
from the large caterers and similar buyers 
who require big lots. 

* * * 


A_ $5,000,000 German undertaking, the 
Wurttemberg Electro-Plate Co., has been 
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registered at Somerset House here for busi- 
ness in the United Kingdom. The object 
of the German concern is to produce and 
sell every kind of metal article as well as 
produce all requisite materials for the car- 
rying on this business. The nominal capital 
is 20,250,000 gold marks, 


* * * 


Gold imports. by the United Kingdom 
from South Africa are dwindling to a mere 
fraction the shipments received here during 
the last complete week amounting to only 
$75,000. South Africa is producing about 
$19,500,000 a month in gold or nearly 
$5,000,000 worth a week. Formerly, nearly 
all this gold was imported by the United 
Kingdom but there now is an increasing 
flow direct from Durban to India to satisfy 
the great needs of that big country. An- 
other $5,000,000 worth of gold has been 
contracted for by India and will be shipped 
this month. These direct shipments are 
arranged through the London market. 

x * * 


Skin-tight evening gowns made of fine 
lace, much of it gem studded, are to be 
fashionable here this Winter. Long, sleeve- 
less, tight-fitting coats of unlined lace are 
the vogue for evening wear. Considerable 
decoration in the form of precious stones is 
worn with the new style dress. 


eo = s 


In connection with the new dress fashions 
for the Winter it is interesting to note that 
sapphires and emeralds are returning to 
favor this side and that there are indications 
that the vogue for rubies is not far distant. 
Some very important pieces incorporating 
rubies in their construction have figured in 
recent wedding lists—always a good barome- 
ter of fashion trends in gems, The leading 
jewels are getting the most they_can out of 
the present dress fashions which are not in 
the best interests of the jewelry industry. 
Crystal, jade and onyx, which are decreed 
correct with new dress styles are sparingly 
tipped with diamond work. Semi-precious 
gem work is featured at the ‘leading London 
dress studios, the idea evidently being that 
for seasonable wool jumpers and tweeds 
such as are laid down for country wear 
precious gems have nothing in common. 
The gayest plaid carries a plain bar of 
crystal with a black onyx center and 
adorned with two shaped lines of tiny dia- 
monds at each end on a loop of onyx, with 
a slender bar of diamonds to hold it to- 
gether. Then there is the rounded block of 
green jade with a criss-cross layer of tiny 
diamonds. Considerable freedom in_ indi- 
vidual taste is allowed in the matter of 
precious stones for town wear and much 
variety is shown. Quality in design and 
fine workmanship, however, is insisted on 
by Dame Fashion. Details are strictly ob- 
served in colorings. Sapphires must be 
worn with the new blues in dress while 
emeralds are the gem for the new green 
shades in feminine attire that have taken 
Paris by storm. The trend towards red as 
a dress color is giving the ruby'a new im- 
portance, Pearls are correct on all oc- 
casions and vie with diamonds as first-place 
gems for town use. 


*x* * * 


In the annual report of the Department 
of Mines and Industries of South Africa, 
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OT only~ do Omar Pearls offer> you the 

greatest values from *25°to*75 completely 
boxed — they also offer you the backing, the 
sales strength, the business pulling power 
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cAs the largest producers cf artificial pearls in the 
world we can give you greater dollar for dollar 
value in actual quality“ of pearl, clasp and case. 
National Advertising is an added advantage. 
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Write for our SALES BOOK “For 
Bigger Pearl Sales” a book of profit- 
able, business building suggestions. 
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Secretary H. Warington Smyth discusses 
the difficulty of controlling the output of 
diamondgyyawhieh is essential to prevent 
depreciation ‘of the diamond market. © Secre- 
tary Smyth says that the recent change in 
prices—following an improvement in the 
market last year—is the result of Europe’s 
unsettled politics and the uncontrolled out- 
put of diamonds; in other countries and he 
hints at the possibility of some.sort of inter- 
national control of the output and disposal 
of precious stones. The Union government, 
he says, has been criticized on the ground 
that by proclaiming further alluvial fields 
in the Union it is competing against its own 
interests in the Premier mine and iricreasing 
the difficulties of control. To control the 
output of some 7,000 individual licensed 
workers of alluvial diamonds who probably 
employ a further 7,000 Europeans and more 
than 18,000 natives, is a very difficult, if 
not impossible, matter. By declining to 
proclaim further alluvial fields the govern- 
ment would only stimulate output. The 
right of prospecting for precious stones on 
private land is vested in the owner. Owners 
hesitate to prospect for precious stones 
simply because of the fear of having their 
farms ruthlessly dug up by hundreds of 
diggers over whom they have no control, 
which is the inevitable sequel to the pro- 
claiming of an area, 
x * * 

In commenting on the silver, electro-plate 
and cutlery industries the last monthly 
Bulletin of the Department. of Overseas 
Trade says: 

“The demand for spoons and forks is well 
maintained and many firms specializing in 
their manufacture are working full time. 
The output of the various factories is 
chiefly confined to nickel silver, the stainless 
variety being much in favour at the present 
time. In the hollowware section of the trade 
there is very little movement, except per- 
haps in Britannia metal ware, which shows 
a certain liveliness, and some of the larger 
firms are doing fair business. 

“In the cutlery trade, stainless steel knives 
are still in great demand, but prices generally 
are finely cut. Manufacturers of flat razors 
report a steady increase in orders and there 
is a brisker demand for pocket cutlery. 

“The demand for electro-plated fancy 
articles, chiefly as souvenirs for Wembley 
and the seaside trade, have kept manufac- 
turers specialising in these lines busy for 
many months.” 








GOLF TOURNAMENT 





Members of Southern California Jewelers’ 
Golf Association Hold Seventh Semi- 
Annual Meet at California Country 


Club 


los ANGELES, Cal., Oct. 22.—On Tuesday, 
Oct. 14, members of the Southern California 
Jewelers’ Golf Association held their seventh 
semi-annual tournament at the California 
Country Club. Sixty-eight jewelers teed off 
during the day, the majority playing the en- 
tire 36 holes. 

Fred Kline won the low gross for 36 
holes with 177. C. F. Weston won the low 
Zross 18 holes in the morning with 88 and 
M. Reingold won the low gross in the after- 
noon with a like score. A. B. Ebner re- 
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ceived the low net for 36 holes with 130. 
A. M. Draper won the low net 18 holes in 
the morning with a 79 and R. C. Chapin won 
the low net in the afternoon with a 65. 

The longest drive trophy was annexed by 
W. H. Butler, with a drive of 285 yards, and 
H. W. Slaudt with 326 was undisputed win- 
ner of the largest score for 36 holes trophy. 

The day was ideal for golf and the course 
was in wonderful condition. These, com- 
bined with a well cooked luncheon, made the 
day a big success, 

The score card for 36 holes follows: 


Hanpicap Gross Net 
Pate Tis eons ges vo ns'e 48 197 149 
AVEC, GIR oo cecccuse 64 231 167 
ee 36 185 149 
jE 48 212 164 
PE Fe) Ps o0'so6 545030 48 201 153 
Ie Ws The icvccscccce 32 202 170 
MORN IEE son's, «.4.4.0<0.08% 36 179 143 
Dace; G. D... 2.0.00 48 199 151 
Davis GC Pinicscciaces 48 228 180 
DICRONE s T i 6S8a-scaee 64 204 140 
i Aa a rr 193 145 
PNR: RE a aos sks cine 68 198 130 
at, See 60 224 164 
Freeman, W. H. M....... 30 189 159 
ly ee 46 201 155 
German, Geo Js isc cesar 20 191 171 
RR SE: 60 208 148 
Hambright, G. F......... 72 244 172 
i 8 onc aeeere tae 80 254 174 
ae” a are 48 239 191 
Lauderbaugh, Guy ....... 60 237 177 
Eimnastrom, C. Di. oom acces 80 248 168 
RS Nie cece ss cde es 40 207 167 
Meatenen, Lo Asics ccccvess 36 189 153 
rari: We 3B ove 'enstawes 20 174 154 
McCamant, D. L........+ 48 210 162 
Diet T, Wak. UV sissc sew ses 56 215 159 
fue ES al) Sar 36 218 182 
Pra, We Bosc cece 28 190 162 
POPCOMCU Fe sistes:c ase os 76 216 140 
go A Se a 48 239 191 
pe 28 184 156 
ED, VINE soi aS scare win ca’ 28 189 161 
Sischo, Kenneth .......... 32 201 169 
SU  ) 68 235 167 
po Ae er 32 199 167 
Van Ness, A. W.......-. 36 184 148 
OCU ET Ue. Boo si.0 b%eecears 28 181 153 
Weert, OF Bosc ci cscecce 48 199 151 
pT a eee 36 180 144 
eA Se one 60 195 135 
Reynolds, E. W.......... 80 236 156 
[OO SS a ee re 52 219 167 
Were, We Bi cncciseacs 60 216 156 
ME Mio cewks wxasess 60 212 152 
A re 80 326 246 
PL a Sc a ae 36 177 141 
Samutionn, O. F...500 000: 80 262 182 


The following are for 18 holes only, some 
playing in the morning only and some in the 
afternoon : 


I, 6p iiicccs Kiaesiveres 28 123 95 
Pore, Ve Wiis. ssccwe, Be 125 121 
MRM TE wisi Sino t'n-c000s eu 24 108 84 
oe ae a ee arr 18 108 90 
Wats Fae Disceccrges 40 111 71 
Torment, Fo Be ccccicssvncs 30 114 84 


These, with some who did not turn in their 
cards, made up the total of 68 who attended. 

Those who were unable to get out are 
urged to make arrangements now to be at 
the March tournament and enjoy the pleasure 
derived. The committee for the next tour- 
nament consists of Walter H. Butler, of the 
FE. W. Reynolds Co., and Harry Snow, of the 
Roth-Snow Co. 








The Bureau of Foreign and Domestic 
Commerce announced last week that it has 
four requests for the purchase of jewelry 
and watches by concerns in Bushire, Persia. 
lor further information write to the Bureau 
at Washington, D. C., or any of its branches 
and refer to File No. 11915 and 11907. 


75 
O’CONNOR PLEADS GUILTY 


Last of “California Daylighters” Admits Part 
in Robbery of Houston-Gillmore. | 
Store, San Francisce ae 


San Francisco, Cal.; Oct. 23. —Realizing 
that he could not refute the mass of evi- 
dence William (“Big Bill”) ,O’Connor, last 
of the “California. Daylighters” pleaded 
guilty to the $100,000 robbery of the 
Houston-Gillmore store, at ,£tockton and 
Post. Sts., San Francisco. The robbery 
took place last June.. O’Connor’s plea was 
a surprise to the. pplicé who were taking 
extra precautions. lest he should make some 
daring attempt to. escape. 

O’Connor was one of three robbers who 
robbed the Houston-Gillmore store. Three- 
quarters of the $100,000 loot was recovered 
by the police. A few days after his plea 
of “guilty,” James Hawthorne, alias “Jimmy 
Ryan,” alias “Martin Maguire,” identified 
as one of the “California Daylighters,” was 
shot four times in the back, in the rear of 
a shack at 1355 Park Ave., Emeryville, in 
the Trans Bay region, The shack had been 
used by Hawthorne as a temporary. hiding 
place. James Mullcahy, a_ neighbor, at- 
tracted by moans, found Hawthorne lying 
face down, in the back yard, with four 
bullets through the back apd a, gash on the 
right temple. It is thought;that his, assailant 
shot him with his own gun, An. empty 
shoulder holster and. several steel jacketed 
mushroom-nose bullets found in. _Hawthorne’s 
pockets are similar to the one removed wim 
his body. 

He was taken to the Emergenoy. Hospital, 
where Police Inspector Bodie “Wallman: 
identified him as the man wanted as’ a-mem- 
ber of the O’Connor gang. Wallman had) 
been looking for Hawthortte in. Oakland, 
and Emeryville for 10 days, acting-on. secret: 
information. The, wounded thug refused, to, 
talk, even when told that,his. wounds wefe! 
fatal. Hawthorne was identified «by, photo-~ 
graphs as a participant. in. the, Providence’ 
Loan Association. robbery in Los. Angele 
which netted $300,000. By. the/same:means, 
he was also identifjed as a. ber - of - he 
gang which robbed the arket-Castro| 
Branch of the Bank of Italy. of $9,000 agid 
as a participant. in the Houston -tillhaye 
robbery. 

Hawthorne alias “Jimmy Ryan,” etc., ‘was! 
identified by his brother, Edward. Haw-! 
thorne. The brother had been. arrested! 
when the hunt was on. Later he had been! 
released when it was shown that. he - had! 
only lately come west at James Hawthorne’s' 
request. The wounded robber was -removed’ 
to the Alameda County Hospital where it, 
was found that two of the bullets had; 
pierced vital organs. 

O’Connor’s plea of guilty resulted in the 
Houston-Gillmore Jewelry Co.’s obtaining a 
judgment in the Superior Court against him 
for the $7,000 in cash found in the bandit’s 
possession at the time he was taken in a 
gun battle with the San Francisco police. 
O’Connor is under indictment on a charge 
of assault to commit murder, growing out 
of the gun fight on 6th St. and he is 
charged with having. robbed the Castro- 
Market St. Branch of the Bank of Italy. 
In addition, he is wanted by the Los Angeles 
police on account of several robberies in 
which he is believed to have -participated. 
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New York Jewelers Preparing for Exhibi- 


Canadian Imports of Clocks, Watches, Jewelry and Gems nindaneagienmeamaaiaan 





















































Toronto, Can., Oct. 22—The monthly report of the Trade of Canada for August gives New York jewelers are preparing an ex- 
the value of imports for home consumption in the jewelry and allied trades as follows: hibit of fine jewelry which will be an im- 
Mouth Five Months portant feature of the Industrial Arts Ex- 
of August Ending August hibition to be held in the Metropolitan Mu- 
AS — ae seum of Art, New York city, next March. 
m.P 1923 1924 = 1923 1924 Practically all the jewelers of Greater New 
CRE CoO sonar bs saves aan cee. are oo uglnes end he hg seeane York, including prominent Fifth Ave. houses, 
+ <i cecllaladlataa : ’ ; . are participating in an effort to make the 
PPS nego eee ginwee 256 1,936 1,521 6,610 <a : 
Ce ne ae 22,995 23,721 91,529 92,725 exhibit a noteworthy one of which not only 
Etaly ..cceccdeccedecrs secces 4,737 py = the city but also the entire country will be 
PPNNORE bf hecsieaes . shaace - seas : 
SO i otici cane etiees 59 111 1,748 — : 5 h , d of 
Other countries ........ 2 233 167 6,131 € committee in charge 1s composed o 
Paul Rosier, of Carter, Inc., chairman; 
Total Peetsde c.teekes 61,306 53,901 261,525 226,208 Albert Morell, of Black, Starr & Frost; 
Edward Case, of Dreicer & Co.; Albert M. 
Clock and watch keys, clock movements United Kingdom ....... 610 149 908 ee Kohn, of Theodore A. Kohn & Son, and 
ee I IES 5 ob ow so ad 60 00s eave ~-- United States vies eew es 18,271 8,384 53,812 47,627 Prentice Luckey, of William Wise & Son, 
Other countries ........ 658 394 2,175 4,675 ai 
ai Brooklyn. William: Post Sackett, formerly 
NE isp cocubechads 19,539 8927 56,895 53,527 with Reed & Barton, will act as director of 
= the exhibit. 
EE pbgekibadwsices beneddniangid United Kingdom ....... 174 142, 1,918 1,934 The idea underlying the project is to show 
sem States .....+... pos 925 — py the public what beautiful and distinctive 
PPNCE chant ois.5i8s-0 0 gee oS ere ‘ ° ° “ ‘ . 
Germany ......0.006. 84 4,204 934 22,074 11,567 Jewelry is being made im’ the United States 
Switzerland ........... 10,835 14,413 41,552 72,830 and especially in New York, and also to 
GER COMER cc cca se keodes- Seewes 1,256 150 foster the demand for it. The exhibit will 
‘slips ne , a . a 
NE poietic 16,453 16,414 70,899 94,975 De Strictly artistic and educational, not com 
pee Lape LAN ae mercial. No price will be quoted nor will 
any sales be made. Persons wishing to buy 
Watch cases and parts thereof, finished United Kingdom ....... 63 556 761 1,070 a . - 
or unfinished -........ Lise iad eae oe 12,018 9,368 57,800 44,540 +~—«*Will be referred to the respective jewelers. 
; France +. sseeeeereeees teeeee  vaeeee ee .. Furniture, textiles and pottery will be in- 
en sxe nnese >> — Ss oe ’ cluded in this Industrial Arts Exposition, 
Giler COUMITIES cksccncs 6 Sieeee ra 642 P ° 
me which will be held under the auspices of the 
DN iiss ements 17,164 17,933 83,859 73,936 Metropolitan Museum. The jewelers are 
——— hoping to make theirs the outstanding fea- 
Watch actions and movements and parts United Kingdom ....... 831° 193 1,971 1,499 ture, as it is the first time in the history of 
thereof, finished: or unfinished, includ- United States ......... 30,913 19,780 128,791 a the industry that so many leading jewelers 
ing winding bars and sleeves........ bP Riess sb enetensss 50 43 471 34 - . ° i é 
. Switzerland ..........- 60,338 80,299 297,084 295,979 have combined in such a project. 
Or COMINTIES ccccccce cocks 226 1,880 226 
piatecaie cine cheater 92,132 100,541 430,197 420,094 7 P . 
—_ _ mem - . The new Lemon Silver Galleries, opened 
an at Louisville, Ky, yy | i 
NE i os svcsnsbadvdnaeonakie United Kingdom ....:.. 7,510 17,773 62,821 88,329 oe ee _ wk a . we a and 
United States ......... 67,748 69,450 304,820 287,362 4 1€ great collection of antique silver- 
Czecho-Slovakia ........ 15,324 26,210 42,151 93,419 ware, gathered together by Brainard Lemon, 
France weseseeeeeeeeees 9,119 4,937 29,549 42,415 of Lemon & Co., retailers, has attracted 4 
ae. oe reeeeeceeees — ow oe a great deal of attention locally. The new 
Other comitviee .......- 298 1,533 10,840 10,272 ~~ establishment is very attractive from the ex- 
sisclaaetil ——— terior, and more so from the interior. The 
OME sickens saee eas 106,091 132,394 472,585 567,094 house at 223 E. Broadway isa duplication of 
~~ the early English type, with the old brick, 
Sterling or other silverware, n.o.p...... — — Latieeee — = a pont leaded panes, dormer windows, postern gates 
Jnited States ...ccceee ‘ 742 a i F . ae r 
Netherlands ©:.:.:..0.-- 1,612 194° 4,067 ‘1.778 and a friendliness of- outline that. have 
Other counties ........ 491 847 —'951_~—«3,117-—« become familiar, in more or less modified 
——- - ——-—- —-—— form, in country homes in the United States, 
Total ..eeeeeseeee 21,338 16,603 108,332 89,889 The visitor may first be attracted to the Gold 
oot” oe Room, with its walls of Robin’s Egg blue 
Manufactures of gcld and silver, n.o.p,.. aaa — teeteee —— Bin eae aoe and its antique sidélights of French gilt in 
G OTATCS weeseeeee WU 3, dhe 6,016 wet ne - . . 
Other countries ........ 382 «0285 = «2976 ~=—S«2-956 ~=«-STApevine patterns. A pair of French gilt 


mirrors form sconces for the two side walls, 











ee nee 7,011 17,333 43,437 57,565 In this room, on an old Marqueterie table, 
: — ——— surrounded by Chippendale chairs, are some 
Precious stones and imitations thereof, a — se eeees a pone yee pret of the most important pieces of Mr. Lemon’s 
- , eee (40060 00%% a ’ 8% = ) . . : 
not mounted or set, and pearls and imi- United States .... . st : collection. Opening from the Gold Room is 
tations thereof, pierced, split, strung or Czecho-Slovakia ........ 977 287 1,747 923 ees 
not, but not set or mounted.......... DOME sie: es eceea cons’ 9,347 4,006 49,467 42,839 the dining-room. A great banquet hall ex- 
TL 2,604 1,603 6,482 8889 tends across the front of the second floor 
— ees ereieneeees = “yo pppoe wer There a huge old English chandelier, one of 
SWHEGTIONE: .ccsinccsvecs ) 062 867 3,466 Bis Pts : 
Other countries ........ 91 1,516 1,156 10,817 several which Mr. Lemon imported for the 
-———_. —___ -—___ ______ galleries, first catches the eye. At the north 
DSA i555 EET occn's 41,691 35,092 146,829 194,358 side of the room is a large open fireplace, 
. : is i ee. ee ee with antique fireside implements of brass. 
ee. eee re United Kingdom Re ae 32,209 82,352 247,909 324,755 The Georgian Room, on the ground floor, 
Cre SHOR Saces cess OO. ol notes 4,201 3,385 +c m : f ; k 
DEE sdvcpiontadgus 75,632 62,288 283,433 196,582 eautified with hangings o rose-red damask, 
a eC eee OAORE <5. 6,267 20,403 contains some of the most interesting furni- ' 
Netherlands ........... 74,773 41,777 332,469 264,566 ture in the house. Mr. Lemon, whose ven-' 
Other countries ........ Risto — emcee 18,310 tyre is said to be unmatched in this country, 
NN sci tiintienasss 185,570 191,313 874,879 828,004 has invited the public to visit the house, 





—_—  ———_ which will be open daily. 
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Hold Fourth Annual Meeting 








Officers Elected and Social Program and Banquet Enjoyed by Members of 
Buffalo 24-Karat Club 

















BuFFALo, N. Y., Oct. 22.—Charles G. 
Oelheim, of Leininger-Oelheim, Inc., was 
elected president of the 24-Karat Club of 
Buffalo by the board of directors of that or- 
ganization, following the fourth annual meet- 
ing held last night in the private dining 
rooms of the Buffalo Catering Co. Andrew 
Weisbauer, of the National Jewelry Case Co., 
was chosen vice-president; Roger W. Wel- 
lington, King & Eisele Co., secretary, and 
Al C. Sigrist, of Sigrist & Finch, treasurer. 





PRESIDENT-ELECT 


CHARLES G. OELHEIM, 

Lesides Messrs Weisbauer and Wellington, 
Gustave A. Frisch and John J. Diebold were 
elected directors for a term of three years, 
succeeding Arthur J. Block, Richard J. Pe- 
tersen, Herbert Pensyres and the retiring 
president, Ralph E. Smith, all of whose 
terms expired. The following eight mem- 
bers, the first four having a year to serve 
and the balance two years, complete the 
hoard of directors: Charles G. Oelheim, 
Leopold Block, Albert C. Sigrist, Dr. Louis 
Gottlieb, Elliot B. Mahler, Fred J. Dorn, 
William G. Woodward and II. Nelson 
Becker, Jr. 

The evening’s program was divided into 
three parts, the annual meeting itself, ad- 
dresses by Emil J. Scheer, president of the 
New York State Charles T. 
Evans, treasurer of the national association, 
and W. E. Scanlan, of the Oneida Community 
Silver Co., and lastly, a buffet supper. 

In his valedictory remarks, retiring Presi- 
dent Ralph E. Smith emphasized the need of 
organization and recommended perseverance 
in the efforts of the club’s directorate in 
bringing into the fold every worth-while 
jeweler, no matter in what branch he is en- 
gaged. He expressed the belief that the 
present membership of 160 could be brought 
to 200 through an appeal to prospects among 
the newer jewelers, who have never been ap- 
“proached in an attempt to have them join. 


association ; 


Mr. Smith outlined the objects of the club, 


told of its inception four years ago, when, 
on the eve of the national convention in 1921, 
the manufacturers, jobbers and retailers came 
to a realization that they did not enjoy each 
other’s acquaintance, without which a suc- 
cessful convention would not have been pos- 
sible. 

One of the outstanding accomplishments 
of the club, apart from its business activities 
during the past year, Mr. Smith believed was 
the raising of a $1,000 fund for the widow 
of Rufus Eller, clerk in the Hoyler jewelry 
store, so wantonly shot down by a bandit 
last May. In response to letters sent to the 
entire trade, no personal appeal being made, 
$1,030 was raised within four days after the 
tragedy, Mr. Smith disclosed, paying a high 
tribute to the jewelry trade for its response 
to so worthy a cause. 

Referring to more material accomplish- 
ments, the retiring executive told of the part 
the club had played in helping to have en- 
acted an auction ordinance, attending council 
hearings and bringing the influence of its 
members to bear upon the councilmen and 
afterwards the police department to ensure 
its enforcement. The club, ‘Mr. Smith said 
further, had been instrumental in eradicating 
price cutting in many instances and had done 
much work in a quiet way to eliminate other 
unethical trade practices complained of from 
time to time by members, and had likewise 
co-operated fully with the Buffalo Better 
Business Commission in obtaining cleaner ad 
vertising. 

President Smith recommended that the 
board of directors create vacancies where 
lack of interest was displayed by any of its 
members, to the end that a 100 per cent. at- 
tendance be obtained at its monthly gather 
ings. He paid tribute to Messrs. Fred J. 
Dorn, Charles G. Oelheim and Al C. Sigrist 
for their hearty co-operation during his term 
of office and pointed out that the club’s treas- 
ury had never been in a healthier condition. 

Following Mr. Smith, Secretary Oelheim 
covered much of the same ground as the 
president, going into further detail in review- 
ing the year’s social activities, the annual 
banquet in January, the bowling party in 
April and the annual outing at the Automo 
bile Club in August. 

At the conclusion of the reading of re- 
ports, Gus Frisch opened up a discussion on 
co-operative advertising by asking whether 
the club, either from its own funds or 
through assessment of members, would con- 
sider supporting a campaign by the retailers 
during the holiday months in the event that 
it was decided to conduct one. There were 
no voices raised in opposition to such a 
proposition and several spoke in favor of as- 
sisting the retailers. It was finally decided 
to refer the question to the board of direc- 
tors, leaving it to their judgment whether 
such support should be given and in what 
form, if required. 

W. FE. Scanlan. of the Oneida Community, 
Ltd., in opening the second phase of the eve- 


79 


ning’s program, urged retail jewelers in Buf- 
falo and elsewhere to let “Marian Marsh” 
answer customers’ questions about Com- 
munity.*plated ware. Mr. Scanlan, in dis- 
clgsing-.that he was “Marian Marsh,” de- 
clared that 6,000 letters had been received 
during the past year from customers all over 
the country, that each had been answered in 
a personal way—not by form letter—and ad- 
justments made where necessary. Mr. Scan- 
lan then described the inception of the serv- 
ice which his firm is now rendering jewelers 
by keeping their customers in a_ friendly 
frame of mind. 

Charles T. Evans, first president of the 
New York State association, past president 
of the A. N. R. J. A., and at present serving 
as treasurer of that organization, followed 
Mr. Scanlan. Mr. Evans spoke in a remi- 





CHARLES T. EVANS, ONE OF THE SPEAKERS 


niscent vein of his experiencés in organiza- 
tion work. He declared he was impressed 
most by the development of jewelers in their 
ability to express themselves at conventions, 
citing the difficulties encountered in obtaining 
speakers for thé program™of the first State 
convention at Rochester in 1910. He spoke 
of the friendships developed through years 
of close association with the nation’s leading 
jewelers and the achievements of benefit to 
the jewelers through co-operation. 

He paid tribute to Conrad Brotherly, re- 
cently elected president of the A. 'N. R. J. A., 
and voiced the belief that the latter’s efforts 
during the coming year would be largely con- 
fined to “putting over” the national pub- 
licity campaign, inaugurated last year. The 
declaration of Senator Smoot, that no tax 
legislation would be enacted at the coming 
session of Congress would leave President 
Brotherly free to devote most of his time to 
the publicity campaign. 

President Smith then introduced Emil J. 
Scheer, president of the New York State 
association, as the principal speaker of the 
evening. Mr. Scheer spoke in part as fol- 
lows: 

ADDRESS OF EMIL SCHEER 


My first thought was that I would like to attend 
your meetings and learn something of its objects 
and the subjects discussed. Aside from renewing 
acquaintances here and enjoying the meeting with 
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u, I come to get expression of the various 
branches cf the trade, manufacturing, wholesale 
and retail, that may be useful in furthering the in- 
terest of our industry. 

The primary object of organization is the better- 
ment ef conditions of those who comprise the or- 
ganization. We are always impressed with the 
power and influence of organizaticn, while we are 
all a part of the largest and most important or- 
ganization in this country and that is our own 
government. Some devote a share of their time 
to the duties and management of our government, 
others are interested and become informed through 
the press or investigation as to the movements of 
our legislature and the carrying on of local, State 
and national government. Most of us are so ab- 
sorbed with the duties of our business and home 
cares that no time is given to actually share the 
duties and responsibilities cf government, and I 
feel free to say do not spend much time to become 
informed on the conditions and needs of our 
coutitry. 

I am a firm believer in mankind and feel that 
the average man wishes to do the right thing and, 
therefore, any group of men who are the head of 
government or organizations, aim to do what is 
best for the greatest number. 

The organization of jewelers has _ provery its 
value, both to the trade and the public. The old 
slogan, “‘United we stand, divided we fall,” will 
always prove its truth. 

In the early days and not so Icng ago, 15 years 
at the most, jewelers did not know each other, 
and what is more did not care to. ‘Today the 
progressive jewclers are all friends and members 
of the assuciation. They are better jewelers and 
better citizens as a result. 

What has been accomplished? 

First: Geod fellowship. A common understanding 
of fairness to one another. 

Secend: The raising of the standards of the trade. 
Jewelers of today do not see how cheap an article 
they can sell, but hcw good. 

Third: They make a prefit, or at least try to by 
asking a fair price for their wares and their 
services, 

The one price and plain figures policy is the 
rule today and nct the exception as it was a few 
years ago. 

The confidence of the public has been increased 
to a degree that the jeweler is looked up to as an 
outstanding figure cf honor and integrity. In 
what other line of business has the public as great 
confidence? Thousands of dollars of the public’s 
valuahle gems are entrusted to the jeweler without 
as rauch as a scrap of paper to show that it was 
left in his care. One example is worth a thousand 
arguments. 

You might organize and establish your code of 
ethics, but after all if you wish the confidence of 
your brothers you must be on the level, have 
courage to speak your own convictions and expect 
the same of the other fellow. 

Reforms are sl.w so let’s not be discouraged. 
All jewelers receive the benefit of trade reforms, 
but the active association member who is in close 
touch with affairs and applies to his every day 
business the improved and modern business methods 
and ethical principles adopted by the association, is 
the one who profits mest. 

The jewelry business up to date in most parts 
of the country is equal, if not better, than last 
year. If the volume’s the same most jewelers 
should find themselves in a better condition than 
a year ago. The elimination of the excise tax on 
part of our goods will make a great difference 
to the average jeweler. At least 60 per cent. of 
the goods sold are not taxable. 

As president of the New York State Retail 
Jewelers’ Association it is my hope that I can 
bring to the attention of the manufacturers and 
jobbers some of the problems of the retail jeweler 
that they to a great extent can help solve. The 
legitimate retail jewelers are entitled to protection 
by the manufacturers and jobbers. They invest 
their money, time and skill, and render a real 
service to the public, and they find many of the 
things that rightfully should be handled exclu- 
sively by jewelers being sold by peddlers, hard- 
ware dealers, druggists, fakers and fly-by-night 
auctions. When this class of vendors are dis- 
tributors of merchandise the legitimate dealer suffers, 
not cnly by the loss of sales and the _ possible 
profits, but the impression that the public gains 
that such dealers can and do sell at lower prices 
than the jeweler. 

_ The manufacturers or jobbers who sell the retail 
Jeweler should not sell to these vendors who 
create many unfair competitors. The practice of 
jobbers selling at retail seems to continue to some 
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extent. This unfair competition by those who look 
to us as the main support of their business creates 
a very unfriendly feeling between the retailer and 
jobber. It is the purpose of the asscciation jewel- 
ers to persist in opposing this practice, and to 
enlist the co-operation of manufacturer and jobber 
to the end that this unfair practice be discontinued. 
A resolution seeking that result was passed at the 
national convention in St. ‘Louis. 

The manufacturers of silverware are co-operating 
with the retailer in fixing the resale price of their 
product and invoicing same at retail prices, and 
deserve the support and commendation of the retail 
trade. ; 

The Harvard Research Bureau has done much 
to enlighten the jeweler as to his cost of doing 
business and in furnishing modern accounting and 
stock registry methods. Likewise the Horological 
Tnstitute of America is putting the watchmaker in 
a class of a highly skilled mechanic. 

At the New York State convention at Rochester 
jewelers were all optimistic, They were enjoying 
a fairly good business, and expected a good Fall 
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business. Similar reports were heard at the na- 
tional convention. You all know what the tax elim- 
ination committee accomplished. The removal of 
most of the tax on jewelry is directly traceable to 
their efforts. The Jewelers’ Mutual Fire Insurance 
Co. is writing millions of dollars of insurance for 
the members, and is saving them over 33 per 
cent. on the premiums. The National Jewelers’ 
Publicity Association is continuing the campaign 
for the million dollar fund. I favor this campaign 
and think every manufacturer, jcbber and retailer 
should subscribe his quota. If the jewelers expect 
to get their share of the public’s money they must 
go after it in the same manner as other industries. 

What is the outlook for the jewelry business as 
a specialized business? 

As I see it, there never was time that the out- 
look was brighter. The public is spending money 
today for comforts and luxuries and _ necessities, 
which were not Icng ago luxuries, in a manner 
that was not dreamed of a few years ago. We 
all know this, we see it everywhere. Automobiles, 
talking machines, radios, pianos, Summer furs, fine 
cloths, fine home, travel and entertainment. 

Think of the change in the jewelry business in 
a few short years. Platinum set diamonds and 
jewelry and white gold is practically the only kind 
in vogue. Think of the vast untouched market, 
think of all the people you know who need silver- 
ware of the better kind, think of all the young 
people who are reaching the age to want the 
jewelers’ wares. The engagement ring, the wedding 
ring, wedding presents and gifts for all occasions. 
The jeweler has a wonderful outlook. Today is 
the jeweler’s day. If he will he can reap a 
harvest. 

Tt’s up to you, Mr. Jeweler, to get your share. 
If you are not getting it, it’s your fault. Adopt 
the methods used by another successful dealer, 
jeweler or any other merchant. 
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A reputation for honest dealing is a most valuable 
asset, but progressive methods must be used in 
business today. Go down your busy streets and see 
how attractive the store windows are of the suc- 
cessful merchant. Enter the store and find the 
attractive arrangement of stock, the order and 
cleanliness. No shop worn or tarnished goods or 
soiled tags and cards are to be seen. The courteous 
and well trained sales people make you feel that 
it is a pleasure for them to show you their goods. 
Teco much attention cannot be given to the care of 
stock to see that it is clean and in order. Make 
your store the popular place to trade. 

Publicity, or advertising as we call it, is one 
of the greatest business builders of the day. It 
brings the pecple to your store. It is. then within 
your possibilities to sell them your wares. And, 
after all, the thing that puts the figures on the 
profit side of the ledger is volume of sales. 

I believe the jewelers will enjoy a good Christ- 
mas trade. In some lines of business there is a 
slight depression, but reports from reliable sources 
show an improvement in many lines. 

As an interested and active association member 
I can see may jewelers who have risen to a_ place 
of importance in the business of their own com- 
munities, and mahy who have made for themselves 
a name that is well known throughout the entire 
country. 

Your 24 Karat Club shows the proper spirit, the 
getting together of the different branches of the 
trade shows progress, the interest of one are in 
the interest of ali. We need one another and 
through co-operation a better understandirig can 
be had, and as a result better business conditions 
follow. 


At the conclusion of Mr. Scheer’s remarks 
the members adjourned to the main dining 
room, where luncheon was served between 
club songs, accompanied by Baldauf’s or- 
chestra. 








Death of George W. Booth 


Toronto, Can., Oct. 25.—George W. 
Booth, for a number of years one of the 
stockholders of Geo. Borgfeldt & Co., and 
until recently manager of their Toronto of- 
fice branch, passed away on Wednesday, Oct. 
22, after a short illness, at his home in this 
city. 

Mr. Booth was born in Quebec, Can., in 
1861. His early business experience was 
gained with H. A. Nelson & Sons in ¥o- 
ronto. He later became associated with 
Strasburger, Pfeiffer & Co., of New York, 
where he remained until 1882, when he estab- 
lished a Toronto branch for Geo. Borgfeldt 
& Co. 

Personally Mr. Booth was a rugged and 
sincere type of man. He had a most pleas- 
ing personality, and his many friends in the 
United States, as well as in Canada, will 
deeply regret his passing. : 

Funeral services were held from his late 
residence on Friday afternoon at 2:30 o’clock 
and were attended by all the officers, and 
several members of the Borgfeldt organiza- 
tion, together with a large number of friends 
in private life. As a respect to his memory, 
the Borgfeldt establishment was closed at 
one o'clock. 








Drawback Allowed on Watches by Customs 
Division of Treasury Department 


WasuHinctTon, D. C., Oct. 24.—Drawback 
has been allowed by the Customs Division 
of the Treasury Department on watches 
manufactured by R. Gsell & Co., of New 
York city and exported on and after May 27 
last. 

The watches are made of imported watch 
movements and domestic cases. The draw- 
back allowance for each watch may not ex- 
ceed the duty paid, less one per cent, on the 
imperted watch movement. 
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Boston Jewelers Enjoy Beefsteak Dinner 








Members of “Hub” Jewelers; Club Do Justice to Chef’s Efforts and Are 
Royally Entertained 

















Boston, Mass., Oct. 23—As a curtain 
raiser to the annual banquet in February of 
next year the Boston Jewelers’ Club mem- 
bers had a beefsteak dinner at the American 
House last night. It marked an innovation 
in the club’s social program, which in past 
years has been limited to an outing in June 
and a formal banquet in the Winter. 

As the event was confined to members 
only the gathering was naturally not so large 
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as on the occasion of the annual banquet, 
when guests and visitors are invited. But 
there was a large crowd, much larger than 
was expected, especially as quite a few of 
the club’s members live out of town. The 
total attendance was 75, but from the volume 
of merriment and the amount of goodwill 
disseminated the figure might well have 
heen 750. 

For an hour before the chef served the 
beefsteak and accompanying edibles there 
was. a social hour in room 98. 

None too soon for many, the chef sent 
word that the beefsteak was the best he had 
ever cooked, tender as a woman’s heart and 
luscious as a Spanish grape. Thereupon 
President F. R. Hollister led a grand march 
to the main dining room, where the com 
pany found a U-shaped dining table spread 
with whitest linen and garlanded witk car- 
nations and other flowers and loaded with 
most tempting edibles and drinkables. An 
orchestra played inspiring music as the presi- 
dent and members took their seats. At the 
head table with Mr. Hollister were James H. 
Parks, James S. Blake. William L. Stone, 
\lbert R. Kerr and J. Charles Stever, presi- 
dent of the State association of retail 
jewelers. 

Col. Harry L. Brown had been invited as 
the guest of honor, but in a highly appre- 
ciative letter, which President Hollister read, 


regretted that he was prevented from attend- 
ing by a pressing business engagement in 
another part of the country. Colonel Krown 
was for years president of the club. 
Despite this disappointment the company 
“carried on.” As the dishes were brought 
in and set before them the members set to 
with the avidity of hunters, joined in the 
singing of popular songs and in manv other 
ways gave vent to their high spirits. An 
examination of the roof is to be made later 
as it is feared the cheering and hilarity may 
have loosened some of the supports. 
President Hollister introduced an innova- 
tion which caused a great deal of amuse- 
ment and entertainment. He requested each 
member to stand up as his name was called 
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to receive a personal welcome and as a 
means of more intimately making him ac- 
quainted with the rest of the company. The 
applause and good-natured remarks which 
greeted each member added immensely to 
the pleasure of the party. It was generally 
agreed that Mr. Hollister scored a triumph 
and increased his popularity as a leader and 
prince of hospitality. 

The hand-clapping which accompanied his 
sallies of wit and repartee was cloquent 
testimony to the high regard the members 
have for their president. 

A feature deserving special mention was 
the community singing led by Louis Schalk. 
Possessing a fine voice himself, he inspired 
everyone else with a desire to display his 
vocal powers. The result was a chorus of 
which the director of the Metropolitan Opera 
Co. might well be proud. 

After the waiters had cleared the. tables 
the second part of the program began. This 
consisted of a vaudeville entertainment. 
Stanley Greealaw performed with a saw 
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which he had converted into a violin and 
from which he coaxed the most wonderful 
strains. He picked up the old saw while 
strolling through the Boston & Maine freight 
yards years ago. He named the instrument 
he fashioned out of it “Eureka.” Jazz, grand 
opera and standard music were concealed 
behind the teeth of this old saw. With a 
bow Greenlaw, as if by magic, brought forth 
music worthy of the gods. His performance 
won and merited the greatest applause. 

Greenlaw was followed by McGowan, a 
humorist and vocalist. The stories he told 
were so funny that the members cannot re- 
peat them for laughing. His comic songs 
also were of exceptional merit. 

Then Miss Marie Kelliher, soloist, pro- 
vided vocal harmony of the highest order, 
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accompanying herself on the Ukelele. This 
brought the evening’s entertainment to a 
close. A vote of thanks to the officers for 
the excellent program they provided was 
unanimously adopted. Mr. Kerr, Charles 
Stever and James Parks certainly are past 
masters in the art of furnishing programs, 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Oct. 25, 1924 
The U. S. Assay Office reports: 


$1,507,509.76 
96,886.03 


WO 5. scisiadi ecicnceaitacss $1,604,475.73 


Gold bars exchanged for gold coin.. 


Of this the gold bars exchanged for gold 
coins are reported as follows: 
Exchanges 


CRIES kde tcaauadsdecd wader 
COI es kine. mia arelnd 6. hare eiclévw elma 


Deposits 
$169,808.33 
198,998.28 


FEE AF iki odd twa icecnemmenwece’s 134,412.41 
CO 28 os nova aaa nareeeadawadt 137,945.78 
CRONE 2G iossid ccd ta oSe wes BeRHR 815,221.92 
on) aera a a a ere 51,202.98 

ORO win tvink ane ran animes $1,507,589.70 








W. A. Lundberg and J. A. Asborne are 
the proprietors of a jewelry store to be 
opened in the Whiteford building, Lady- 
smith, Wis. 
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SEEK DISSOLUTION 





Dissensions Among Stockholders of Acme 
American Diamond Workers, Inc., 
Cause Directors to Ask Court to 
Wind Up the Company 

The dissensions among the stockholders of 
the co-operative diamond polishing concern 
incorporated under the name of the Acme 
American Diamond Workers, Inc., which 
caused application to be brought in the 
Supreme Court recently, by a stockholder 
and employe, for permission to inspect the 
books, has resulted in an application by the 
directors and the majority of the stock- 
holders for the dissolution of the corpora- 
tion and the appointment of a temporary 
receiver pending the dissolution. 

On the application of Joseph Polak, the 
president and organizer of the corporation, 
and the other directors, Supreme Court 
Justice Mitchell on Thursday appointed 
Lawrence N. Martin as referee to conduct a 
hearing on Dec. 9 to determine on the disso- 
lution of the concern, and named Edward 
F. Roehm, of 27 William St., as temporary 
receiver with a bond of $10,000. 

The affidavit of Polak stated that the 
corporation was formed in 1922 with $75,000 
in stock, of which $21,000 was paid for, and 
subsequently the stock was increased to 
$150,000. Mr. Polak stated that the corpora- 
tion represented his idea of a co-operative 
concern whereby the stockholders were to be 
the workmen and they were to be employed 
nearly all the time because when the slack 
period caine in the business the organization 
would devote itself to selling diamonds, and 
the money received would be spent for rough 
stones. 

Mr. Polak stated that dissensions have 
arisen in the last few days among the work- 
men—stockholders, who “refused to be 
guided by the judgment of your petitioner 
as president and manager.” He said that 14 
stockholders met on Sept. 30 and voted for 
the dissolution. Polak is president and treas- 
urer, Emanuel E. Prinz, vice-president, and 
Frank Verlenden is secretary. Mr. Polak 
stated that he has discounted $140,000 in 
notes with various banks, and endorsed them 
personally so that if the customers fail to 
pay the notes the banks will look to him. 
The corporation in addition has issued notes 
of $30,000, on which Polak and the other 
directors are responsible, and they have 
also guaranteed the payment of $10,000 to 
creditors abroad. He stated that the assets 
are $95,000 and that he has paid in full for 
his stock of $7,000 and is the only one who 
has done so. 

Mr. Polak stated further that the troubles 
of the corporation arose when Jack de Vries 
violated an agreement of the stockholders 
that they would give 30 days’ notice of any 
intention to quit and would permit their 
stock to be purchased by the corporation. 
He said that five other stockholders have 
upheld the refusal of de Vries to abide by 
the agreement and that since the workmen 
and stockholders are disagreeing, it is im- 
possible to buy any more rough diamonds 
and Polak “does not feel inclined to pur- 
chase them longer on his personal endorse- 
ment because of the dissension.” 

The petition showed that on Oct. 1 the 
assets of the corporation included $32,129 in 
merchandise on hand and $13,520 in cash, 
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which with other items made a total of 
$55,593, and the stockholders owed the con- 
cern a total of $59,361 on their stock. The 
debts on this date were $50,720, and there 
were contingent liabilities of $142,486. 

The balance sheet of the corporation on 
Oct. 11 showed assets of $8,324, including 
$3,305 merchandise, $1,014 cash and $3,200 
accounts due, while the stockholders owed 
$39,264. The debis on this date were stated 
to be $4,150, and the contingent liabilities 
$78,936 on notes by customers discounted by 
the corporation and guaranteed by the di- 
rectors to the extent of $50,000. These lia- 
bilities also included trade notes of $51,420 
discounted by Mr. Polak for the account of 
the corporation and endorsed by him in the 
Irving Exchange National Bank, and $38,824 
in notes discounted by him for the corpora- 
tion at the Federation Bank of New York. 
The grand total of these notes was stated 
to be $169,181. 

In explaining the dissolution of the Acme 
organization, Mr. Polak called attention to 
the fact he is continuing in business the 
same as he did prior to the time the Acme 
Diamond Workers, Inc., was formed. The 
factory is owned by Mr. Polak and was 
used by the Acme but reverted back to Mr. 
Polak when the organization’s operations 
ceased. Mr. Polak further explained that 
the Acme organization was perfectly solvent, 
that there are no merchandise creditors and 
that there are only a few small claims for 
running expenses which can be met out of 
the surplus of the association. 








ADOPT NEW CONSTITUTION 





Members of Los Angeles Jewelry Crafts 
Association Effect General Reorgan- 
ization at Recent Meeting 


Los ANGELES, Oct. 20.—The Los Angeles 
Jewelry Crafts Association adopted a new 
constitution and new by-laws at its meeting 
Oct. 13, and thus effected a general reorgan- 
ization. The new regulations provide for 
including in the membership jobbers and all 
persons engaged in the jewelry business in 
a wholesale way as well as manufacturing 
jewelers, watchmakers, engravers and in 
short all persons engaged in allied occupa- 
tions. Each line of work will be organized 
as a separate division and elect its own chair- 
man and secretary. The chairman of each 
division will meet with the executive officers 
of the general association on the second 
Tuesday of each month for the consideration 
of the general interests. The association will 
receive and act upon all applications for 
membership, blanks for which may be ob- 
tained from Edward B. Nicoll, the secretary, 
302 Jewelers’ building. 

The following concerns were received into 
membership: Mahy & Van Cevlebroeck; 
Chas. Vajda, Jewelers’ building, and the 
Burns-Hoyt Co., Haas building. Secretary 
Nicoll reported that he had received a letter 
from a jeweler in Seattle requesting copies 
of the association’s constitution and by-laws. 








Ray Gardner, who has conducted a retail 
jewelry store at Marceline, Mo., for a num- 
her of years, recently sold out this business 
and is now connected with the Myron- Miller 
Jewelry Co., of Kirksville, Mo. 





85 
PROVIDENCE BOYS’ CLUB 


Campaign to Raise $150,000 Liberally Aided 
by Members of Jewelry and 
Kindred Trades 


Provipence, R, I., Oct. 25.—Another 
campaign to raise a large fund for the benefit 
of a philanthropic project has gone over the 
top successfully in this city and, as usual, 
the manufacturing jewelry industry has been 
prominently identified with it and firms and 
individuals connected with that and co-or- 
dinated industries have contributed liberally 
to the fund. This was the raising of 
$150,000 for the Providence Boys’ Club, for 
the purpose of erecting suitable quarters in 
the Olneyville section and for other extension 
work, 

A number of jewelers were members of 
the various teams at work in the drive and 
among the contributors were the following: 
Ostby & Barton Co, $500; William L. 
Mauran, $500; J. O. San Souci Co., $100; 
The Outlet Co. (J. Samuels & Bro. Inc.), 
$4,000 for the games room in the new 
building; Silverman Bros., $300; Callender, 
McAuslan & Troup Co., $4,000; Ellen D. 
Sharpe, $1,000; Jacob Ernstof, $300; Glad- 
ding Co., $300; Edward B. Hough, $500; 
Louis and Harry Shatkin, $200; H. I. Nott, 
$75; Samuel M. Magid, $200; Paul E. 
Nicholson, $150; Mrs, Ada L, Kirby, $100; 
William A. Viall, $100; Frederick Hamilton, 
$100; Manton N. Coombs, $100; George B. 
Champlin, $100; William P. Chapin, $100; 
Arthur L. Aldred, $100; the R. L. Griffith 
Co., $60; Winsor & Jerauld Mfg. Co., $50; 
Mr. and Mrs. George C. Rueckert, $50; 
Frederick W. Aldred, $50, 

William P. Chapin Jr., $35; Walter E. 
Ensign, $30; Wolfe Bros., $30; George M. 
Baker, $25; James E. Roosa, $25; Bernard 
M. Goldowsky, $25; A. T. Wall Jr., $25; 
Mrs. A. T. Wall Jr., $25; E. A. Eddy, $25; 
Frederick A, Ballou Jr., $25; Mr. and Mrs. 
Theodore B. Pierce, $25; George S. Champ- 
lin, $25; Frederick B, Thurber, $20; William 
A. Schofield, $15; Alfred B. Lemon, $15; 
Newton P. Hutchison, $10; Frank R. Bud- 
long, $10; H. Anthony Dyer, $10; Charles 
F, Irons, $10; Benjamin Brier, $100; Bick- 
ford Engraving and Electrotype Co., $25; 
FF. N. MacLeod, $25; Lederer Realty Co., 
$300; Cook-Dunbar-Smith Co., $150; Mr. 





and Mrs. Everett. L. Spencer, $150; 
Milton Sulzberger, $60; Frederick A. 
Ballou, $50; A. Henius & Co, $50; 
Joseph Fox, $30;‘ Israel Friedlander, 


$10; Victor H. King, $10; Howard D. Wil- 
cox, $10; Frank R. Parsons, $25; W. P. 
Otis $10; James O. Otis, $10; Eric E. 
Berkander, $10. 

E. M. Slade, $5; Henry D. Sharpe, $1,000; 
F. W. Woolworth Co., $20; Thalia N. 
Butts, $5; Cohen Bros., $10; L. J. Roehr, 
$5; Samuel M. Nicholas, $3,000 for building 
a bowling alley in the Olneyville building; 
Ralph S. Hamilton, $50; Charles W. Bubier, 
$25; Raymond E. Ostby, $10; Robert W. 
Hamilton, $10; Samuel Steiner, $10; 
Leander C. Belcher, $10; J. A. Saacke, $5; 
Charles Brier, $5; Horace M. Peck, $5; 
Martin S. Fanning, $5; Benjamin H. Slade, 
$5; Herbert M. Boss, $5. 

Cups were offered by the Quinn & Co. 
and L. Kirchbaum & Co. to the teams hay- 
ing the highest totals in collections for the 
fund. 
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Salesman Reports Robbery of Gems 








Philadelphia Representative of New York House Tells Police Thieves Stole 
His Automobile With Containers of Jewelry Worth $25,000—Boy Left to 
Guard Auto Tells How He Was Kidnapped—Medium Who 
Predicted the Robbery 

















PHILADELPHIA, Oct. 27.—Spiritualism and 
police work are mixed in an attempt to solve 
one of the most peculiar jewel robberies 
that ever has occurred in this city and the 
detectives working on the case admit they 
never had a case with so many puzzling 
angles. Principals in the case are S. E. Dick- 
son, Philadelphia representative for J. R. 
Wood & Sons, 15 Maiden Lane, New York; 
Walter Smith, 15 years old of 1239 S. Holly- 
wood St.; Mrs. Sarah Corocadden, a medium 
who lives at 2330 Emerald St., and two young 
bandits, names thus far unknown. 

The story, so far as the police know it, 
started when Mr. Dickson last Friday after- 
noon, rushed into the 8th St. and Jefferson 
Ave. police station and announced he had 
been robbed of his auto which contained 
two sample cases filled with jewelry and that 
car, jewelry, and a boy he had left guard- 
ing them, were gone. He said the jewelry 
was valued at almost $25,000. It consisted 
of rings, diamond mounted and signets, wed- 
ding rings in gold and platinum, links, brace- 
lets, and several pearl necklaces. Mr. Dick- 
son said he had left the car parked at 12th 
and Master Sts. after he had called on I. 
Weissman, a retailer at Columbia Ave. and 
19th St. After selling Mr. Weissman a bill 
of goods Dickson said the retailer was called 
to his lunch and having some further mat- 
ters to discuss with him, the salesman said 
he walked about the vicinity until after the 
customer had finished his meal. When he 
went to where he had left the boy and 
the car both were gone and he rushed to 
the police station. 

The police machine was set in motion im- 
mediately. Four district detectives were put 
on the case and fliers were broadcast to every 
station in the city. Within a few moments 
word came from the station at Belgrade and 
Clearfield Sts. that a car and boy answering 
the descriptions sent out were there and that 
the lad said he had been kidnapped. 

Boy and car were brought to the Belgrade 
St. station where the lad told an amazing 
story of having been kidnapped at the 
point of a pistol by two young men. He 
told the police and Mr. Dickson that he was 
sitting in the front seat of the car, an open 
one, where Mr. Dickson had left him with 
orders to stay until his employer returned, 
when five minutes after Mr. Dickson had 
gone, two young men came up to the car 
and one said to him: 

“Your boss has been arrested in a raid and 
we are going to pinch you too.” Smith said 
he was frightened but started blowing the 
auto horn. Then one of the men opened 
the door and drawing a pistol, told him to 
“shut up.” 

“I started to yell,” Smith went on, “but 
one of them threw me into the back seat 
and stuck the pistol against my ribs telling 
me to keep quiet or he’d shoot me. I fought 
and kicked but had no chance. All this time 
the other man was driving the car like sixty. 


When the car got to Venango and Amber 
Sts. another machine was parked there and 
the man who was driving our car jumped 
out, took the sample cases and threw them 
into the other auto while the fellow who was 
holding me jumped out asthe other guy 
started his car and they both drove off 
like mad. Then I went to the police and 
told them.” 

Repeated questioning by the police failed 
to shake the boy’s story although some of 
his statements as to the time Mr. Dickson 
was absent from the car did not jibe with 
those of the salesman. At first the !ad said 
he had been alone in the machine for fully 
15 minutes before the bandits appeared. Later 
he' said it might have been only five minutes 
autl at another time 10 minutes. 

The boy described the thieves as young. 
One was tall and the other who had a wait 
on his nose, much shorter. The tall man 
was well dressed while his companion wore 
shabby garments. 30th wore caps, pulled 
down well over their faces. 

Spiritualism entered into the case when 
Mr. Dickson in telling the police of iis loss 
recalled that he had been warned only a few 
days before by a medium that he would svf- 
fer a serious loss in the near future «unless 
he took extra precautions. At first the de- 
tectives smiled but Mr. Dickson's story of 
his talk with the medium was so circumstan- 
tial that Lieut. Duffy sent one of his sleuths 
to Mrs. Corocadden’s home, Without reveal- 
ing his identity. the detective said to her: 

“A man who was here to see you a few 
days ago is in s¢rious trouble. Can you tell 
me who he is ?” 


The medium closed her eyes for a moment, 
then replied: 

“Yes I can. His name is Dickson and he 
is wearing a gray suit.” 

That was enough for the detective and at 
his invitation the woman accompanied him 
to the police station. Mr. Dickson was told 
to wait in an adjoining room and when the 
woman arrived she was asked if she had 
prophesied a robbery in which Mr. Dickson 
figured and also that a young person with 
“soft hands” would be in it. 

Mrs. Corocadden said she had and added 
that if the spirits moved her in a few mo- 
ments she would be able to tell just what 
had happened. Then she went into a trance 
and during it gave the astonished detectives 
a circumstantial account of the theft of the 
car and the sample cases which in all but one 
respect jibed with the story told by voung 
Smith. The discrepancy was that she insisted 
no weapon was used as told by the boy. Her 
description of the two men, the car and the 
spot where they abandoned the lad startled 
the policemen out of their skepticism and 
when she told them that the men robbers 
were associated with Mr. Dickson in a bus- 
iness way they summoned the salesman and 
put him on the grill. 

Dickson denied this in toto, saving he had 
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absolutely no knowledge of any person whom - 
he knew in a business way who~ would be 
mixed up in such a game. He stuck to his 
story of his movements after leaving the 
Weissman store and said he was mercly 
walking about to kill time until after the 
jeweler had finished his lunch when he in- 
tended to see him on a business matter. 

The police then questioned the medium fur- 
ther and she went into another trance in 
which she revealed that the robbers were 
on their way to New York. The detectives 
took this seriously enough to wire the New 
York police a description of the men and 
ask them to watch all ferries for them. 
Meantime they again questioned Mr. Dickson 
on his personal and family affairs as a result 
of statements made by the medium. One 
statement concerned his reported arrest in 
Chicago some four months ago at the instance 
of his first wife in an alimony suit. The 
medium’s statement was verified by Inspector 
Edinton over a long distance phone. Just 
what bearing this fact and the knowledge that 
the Dicksons have a farm at Chalfont, Pa., 
where they live, have on the robbery case, 
the police will not say. 

To a JeEweELER’s CIRCULAR reporter Mr. 
Dickson said he had gone to the medium 
more as a joke than anything else and that 
a fellow wholesaler in the same _ business 
building had told him of her “powers” and 
advised him to consult her. He said he had 
no thought of a robbery when he went to 
see her but thought he might hear something 
about his personal affairs. 

“She told me that I would suffer a serious 
loss within a short time if I did not take 
unusual precautions,” said Mr. Dickson. “She 
added that I would lose something very valu- 
able from my pocket and after I had left 
her place this impressed me as I have been 
in the habit of carrying my wallet of dia- 
monds in my inside coat pocket. At any 
rate on the morning of the robbery, the warn- 
ing came back to me and almost without 
thinking I took the wallet from my pocket 
and put it in the safe. I had an appointment 
for that day with Mr. Weissman and knew 
he did not want to look at diamonds, so felt 
safe in leaving them behind.” 

Mr. Dickson said he did not believe the 
hoy was in any way concerned with the 
robbers. “He has been working for me for 
some time and I believe him thoroughly hon- 
est,” he said. 

The police discovered that this is the sec- 
ond time within four years that Mr. Dickson 
has been the victim of robbers. On the first 
occasion he and Mrs. Dickson were moving 
from one apartment to another and had left 
a valuable stock of samples in a trunk and 
two suitcases locked in a closet. They left 
the house for about an hour and on their 


_ return the suitcases and trunk rifled and the 


jewelry gone, while the personal jewelry 
of Mrs. Dickson, left unguarded on a bureau 
had not been touched. On that occasion, 
however, the thief, a house employe, was 
caught by Mrs. Dickson’s detective work 
and practically all the jewelry recovered. 
At the office of John R. Wood & Sons, 15 
Maiden Lane, it was stated Monday that 
they had no further information about the 
robbery than was contained in the above re- 
port. They had been under the impression 
until very recently that Mr. Dickson, who 
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had been in their employ between two and 
three years, had represented them exclusively 
in Philadelphia, but had only just learned 
that he represented other houses as well. 

As far as the goods stolen from him were 
concerned, they had little information as 
to the quantity or value but they stated 
Mr. Dickson had only $17,000 worth of their 
merchandise altogether including the $3,000 
worth of diamonds reported to have been put 
in the safe. If the robbery was for more 
than that it must have included merchandise 
of other concerns. Mr. Dickson’s sales had 
not been satisfactory recently and the house 
had notified him by letter Wednesday to 
return all their samples at once. The letter 
must have been received Thursday morning 
just prior to the robbery. 








“TAX ON REPAIR WORK 
Jewelers Should Keep. Charges for Labor 
Separate from New Materials and Profit 
in Bills Sent to Customers 


Many requests have been received relative 
to the manner in which the retail jeweler 
should compute charges made to customers 
for repair work done. Some jewelers ap- 
parently have neglected to avail themselves 
of the opportunity to separate labor charges 
from the charges made for added parts and 
job profit, and have been paying the tax on 
the entire job including all of these items. 

In order to furnish jewelers with a com- 
prehensive ruling in simple language on this 
question, the following letter from the Com- 
missioner of Bureau of Internal Revenue is 
quoted : 

Treasury Department, 
Washington, D. C., 
Oct. 25, 1924. 

American National Retail Jewelers Ass’n, 

239 Springfield Ave., 

Newark, N..J. 

Gentlemen: 

Reference is made to your letter of 
October 20, 1924, requesting information 
concerning the .tax under section 604. of 
the Revenue, Act of 1924 in the case of 
repairs to jewelry. 

Article 29 of Regulations 48, relating 

1o,.the tax under section 604, provides as 

follows: 

“Ordinary repairs which do not increase 
the, value of the article repaired are not 
taxable, but repairs involving the addition 
of precious metals or imitations thereof, 
or.ivory, where the price charged for the 
addition is an amount in excess of $30, are 
taxable upon the price of the added parts, 
which will be presumed to be the price 
charged for the job, unless the contrary is 
shown. 

“Repairs which are merely such as to 
put the article in a serviceable conditicn 
as originally sold, and which do not in- 
crease the original value of the article re- 
paired, even though such repairs involve 
the addition of precious metals or imita- 
tions thereof, or ivory, are not taxable 
under section 604. However, repairs in- 
volving the addition of precious metals or 
imitations thereof, or ivory, not falling in 
the above class, or pearls, precious and 

semi-precious stones and imitations thereof, 
where the price charged for the addition 
igs an amount in excess of $30, are taxable 


upon the price of the added parts, which 
will be presumed to be the price charged 
for the job unless the contrary is shown.” 

In connection with your inquiry you 
cite two examples and request information 
as to the application cf the tax in each 
case. The-examples given are as follows: 


EXAMPLE 1 


A $100 diamond is to be mounted, in- 
volving the following cost: 


Platinum mounting ........... $35 
Ee Pe LPT Pe eee 30 
Profit. expected... 0.52.75. 35 

Price charged to. customer..... $100 


Is the tax to be paid on the total $100, or 
simply upon the price of the added parts, 
namely upon $35. for the platinum, mount- 
ing? 
EXAMPLE 2 

A customer supplies a jeweler with a 
diamond and a piece of metal, which is to 
be made up into a ring. The jeweler adds 


nothing to: these. parts, and charges the. 


customer $50 for labor involved. Is this 
job taxable, and if so, why? 

You are advised that where a bona fide 
charge for labor is made in connection 
with work performed on an article of 
jewelry, of which charge the customer is 
fully informed by the dealer, the tax does 
not attach to such charge. The: profit on 
a sale can not be segregated as a separate 
item and regarded as an item to which the 
tax does not attach. In Example 1,-it is 
therefore held that,the tax attaches to the 
total price charged the customer, namely 
$100, provided that is 
quoted to the customer, he not being ad- 


vised of the separate labor charge of. 


$30.00. If the labor charge of $30 was 
quoted and billed to the customer as a 
separate bona fide charge, then. the tax 
attaches only to the sum of the other two 
charges, namely $35, for. mounting; $35 
for profit; total $70. — 

In Example 2, the only thing sold the 
customer was labor, which is not a taxable 
article under section 604. Accordingly, no 


tax attaches to transactions similar to 
Example 2. 
Respectfully, 
R. M. Estes, 


Deputy Commissioner. 


Interpretations given covering Example 1 
show that if the customer is not fully in- 
formed by the dealer of the cost of labor or 
the labor charge is not billed to the customer 
as a separate bona fide charge, the jeweler 
1s paying 5 per cent. of $100 or $5. On the 
other hand, if the customer is properly ad- 
vised of the labor charge, the tax of 5 per 
cent, would be applicable to the cost of 
material and the job profit expected, namely, 
a total of $70, making a tax of $3.50. 

Jewelers should utilize any legitimate op- 
portunity to cut down on the amount of tax 
that is now required under the new Revenue 
Law. In stores that do a great deal of 
repair work a large saving can be effected 
if the charges for repair are carefully 
watched and, where possible, the amount of 
the tax be kept within the exemptions 
allowed. 








F. S. Hayward is the successor to Richard 
H. Hayward at Rosedale, Ind. 
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Nominee for Congress from New York 
Offers to Fight for Jewelry Tax Repeal 


Emil W. Kohn, president of the Retail 
Jewelers Association of Greater New York, 
was pleased to receive from Charles Gehring, 
nominee for Congress from the 17th Con- 
gressional District, New York, a whole- 
hearted endorsement of the jewelers’ position 
in fighting for the repeal of the jewelry tax 
and a pledge if elected he would work for 
the repeal of all special taxes. In his let- 
ter to Mr. Kohn, the nominee says: 


New York City, Oct. 23, 1934. 
Mr. Emii W. Kchn, President, 
Retail Jewelers’ Ass’n. of Greater New York. 
My Dear Sir: 

I greatly appreciate your friendly interest in’ my 
candidacy and am happy to take advantage ofthis’ 
opportunity to express my: convictions regarding 
the tax problem. as it affects your industry.. , 


All good citizens appreciate the fact that the 


Covernment requires révénue and that it must levy 
taxes.. In exercising this necessary function, one 
essential requisite is that taxes should be imposed 
cn just principles, There should be .no discrimi 
tory taxation. 

I am earnestly opposed to the selection of fgnt 
or five industries for special taxation. 

If Congress decidec to tax luxuries, it should tax 
all luxuries. 


dustries. 
If I ant elected, as I hope to be, I will work 
for the pepeal of all special sales taxes. 
Agaift.. thanking you for 
hearty support, which I appreciate very highly. 
Yours very cordially, 
(Signed) CHAS. E. GEHRING. 


Mr: Gehring’s opponent in the 17th Dis-’ 


trict is Ogden Mills, who has heretofore’ 
refused’ to favor the repeal of the special, 
taxes gn jewelry until the treasury of the, 
United States was in a better condition, 








Ameriedn Fair Trade League Warns Against 
isuse of the Name “Bakelite” 


Recent widespread misuse of the trade 
mark “Bakelite” has led the American Fair 
Trade. League ‘to issue a warning for the 
protection of the public and all wholesale 
and retail’ dealers in jewelry novelties and 
smokers’ articles. The league calls attention 
to the fact that the term “Bakelite” is a 


registered tradé thark belonging exclusively’ 


to the Bakelite Corporation, of New York 
city, and that infringement of the rights of 
this concern is an offense against the State 
and federal Jaw. Edmond A.” Whittier,’ 

secrétary-treasurer of the league, says: ° 

“So many instances have recently been 
called to our attention wherein dealers have’ 
offered as ‘Bakelite’-—(the registered trade 
mark of the Bakelite Corporation)—certain 
jewelry novelties, smokers’ requisites, etc., 
which in truth and in fact are not the 
genuine product, that we are prompted to 
ask jobbers and dealers to note that misuse 
of the Bakelite trade mark, and name in 
connection with the manufacture afd sale 
of a product of another manufacturer, is not 
only confusing to the public but constitutes 
an offense against the State trade mark laws 
and the federal statutes to prevent unfair 
methods of competition. Some articles sold 
as ‘Bakelite’ are imported, which is prima- 
facie evidence that such are not the product 
of the owners of this mark. 

“The American Fair Trade League is 
working broadly for the maintenance of 
honest merchandising conditions in all indus- 
tries.” 


To single out automobiles and jewelry: 
and paintings and, amusements (theatres) for. spe-: 
cial taxation is an unfair hardship upon those in- 


your assurances of; 
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Annual Corporation Meeting of N. E. M. J. & S. A. 











. Officers and Directors Chosen at Meeting Held at Turks Head Club—Inter- 
esting Addresses Delivered Following a Banquet 














Provipence, R. I., Oct. 25.—After a most 
vehement warning to the members of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association assembled this eve- 
ning in the Turks Head Club, this city, that 
the “Red” menace to this country is real 
and that it was up to them to unite with all 
other business men to ward off the danger, 
E. Marshall Young, of New York, associate 
editor of the Financial World, urged the 
great necessity of fostering foreign trade. 

This warning was delivered at the annual 
corporation meeting of the association, which 





EDGAR M. DOCHERTY, PRESIDENT 


was attended by nearly 175 representatives 
of the manufacturing jewelry and silver- 
smithing concerns of this city and the Attle- 
boros. While the reports of the various 
officers and committees reviewed the work 
of the past year, plans for the future were 
touched upon for, as President Docherty 
pointed out in his annual report, “the value 
of the association should be measured not 
only by the things it had done, but in part 
by the things it had prevented, and that the 
service given by the association in opposing 
what would have been detrimental to the 
best interests of the industry had been far- 
reaching in its effect.” 

Being a strictly corporation meeting the 
gathering was confined entirely to accredited 
representatives Of the firms that compose the 
association’s membership, the only guests be- 
ing the representatives of the trade press. 
In consequence the meeting was shorter and 
more serious, with only one speaker, whose 
subject was of a more industrially academic 
character than usual in after-dinner ad- 
dresses. One pleasing feature of the gather- 
ing was the presence of Woodward Booth, 
manager of the association, who has been 
confined to the hospital and his home since 
last June following a fall which fractured 
his left leg. He was given a most enthusi- 


‘the association: 


astic welcome and reception, as it was the 
first time that the majority of those present 
had seen him since his accident. 

The members began to assemble shortly 
before 6 o’clock and for half an hour the 
club lounge was the scene of animated con- 
versation and exchanges of greetings and re- 
newals of acquaintanceships. Promptly at 
6 o'clock all proceeded to the dining hall, 
where an excellent chicken dinner was 
served, during which the Rushton Sisters 
Orchestra rendered a program of classical 
and popular music. At the president’s table 
were seated President Edgar M. Docherty, 
the speaker of the evening; E. Marshall 
Young, Past Presidents Henry G. Thresher 
and Henry Wolcott, the latter being also 
president of the Manufacturing Jewelers’ 
3oard of Trade; Augustus F. Rose, director 
of the Jewelry and Silversmithing Depart- 
ment of the Rhode Island School of Design; 
Manager Woodward Booth, Vice-president 
Clarence J. Roehr, George L. Shepardson, 
chairman of the nomination committee, and 
Wallace D. Kenyon. 

Others present included Past Presidents 
Harry M. Mays, Everett L. Spencer, Wil- 
liam T. Chase and Theodore B. Pierce, of 
Horace F. Carpenter, one 
of the original members of the association 
in 1877 and for many years its treasurer; 
Samuel B. Levy, president of the Manufac- 
turing Jewelers’ Golf Association: Charles 
I. Hancock, honorary vice-president for 
New England of the National Jewelers 
Board of Trade; William H. Mason, Jewe- 
FRS’ CirCULAR; Harry Frost, of The Manu- 
facturing Jeweler, and Arthur W. Davis. of 
The Keystone. 

After the cigars were lighted President 
Docherty called for order and briefly said: 
“It is a very pleasant duty to welcome you 
here this. evening in attendance at the an- 
nual corporation meeting of this association. 
I am glad to see so many have responded to 
the call but I am minded to recommend to 
the executive committee before I finally re- 
tire from this office to change the night for 
holding this annual occasion for the lure of 
the football arena is becoming too keen a 
competitor to assure us even so large a 
gathering as this at all times. Following the 
action of the past year or two, the executive 
committee in arranging for tonight’s meet- 
ing took into consideration the fact that 
many of the members had to return to the 
Attleboros and so have curtailed our pro- 
gram to the very lowest minimum. For this 
reason all the annual reports have been 
closely pruned to the utmost extent, no long 
speeches are to be delivered and only one 
speaker has been arranged for. Without any 
further remarks, I will call upon Mr. Roehr 
to read the minutes of the last annual meet- 
ing, in the absence of the secretary, Morgan 
W. Rogers. 

After the reading of the minutes of the 
annual meeting of Oct. 27, 1923, by Clarence 
J. Roehr, the report of the treasurer, New- 
ton P. Hutchison, who was also unable to 
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be present, was presented by Wallace D. 
Kenyon, which showed substantial balances 
in the various funds. Commenting upon the 
report, Mr. Kenyon called attention to the 
fact that while the special funds were well 
supplied there was need for a larger general 
fund and suggested that the executive com- 
mittee take into consideration ways and 
means which will increase this particular 
fund. 

In the absence of William P. Chapin, Jr., 
chairman of the nominating committee, 
which, with himself, consisted of George L. 
Shepardson, Charles A. Mealy, Andrew 


Morris and Frederick C. Wilmarth, the re- 
port was presented by Mr. Shepardson and 
the secretary pro-tem, Mr. Roehr, was au- 
thorized to cast one ballot for the following 
who were declared unanimously 
Vice-presidents 


officers, 


elected: for one year— 





WOODWARD BOOTH, MANAGER 


Stephen H. Garner, of Leach & Garner, Attle- 
boro; Clarence J. Roehr, of Bassett Jewelry 
Co., Providence, and Charles A. Whiting, of 
Whiting & Davis Co., Plainville; secretary 
for one year—Morgan W. Rogers, of Parks 
Bros. & Rogers, Providence ;’ treasurer— 
Eugene T. Abbott. of the Potter & Buffinton 
Co., Providence; directors for three years— 
William T. Chase, of C. H. Cooke Co., 
Providence; Theodore W. Foster, of Theo- 
dore W. Foster & Bro. Co., Providence; 
Donald LeStage, of the LeStage Mfg. Co., 
North Attleboro; Theodore B. Pierce, of 
The Kinney Co., Providence; George F. 
Sawyer, of the Electric Chain Co., Attle- 
boro; Henry G. Thresher, of Waite- 
Thresher Co., Providence; James L. Wigg- 
more, of the H. W. K. Co., Attleboro, and 
Henry Wolcott, of the Wolcott Mfg. Co., 
Providence. 

In accordance with the by-laws of the 
association, the president will be elected by 
the board of directors at a meeting to be 
held within 10 days for organization. It is 
understood that Edgar M. Docherty, of the 
William C. Greene Co., who has served with 
especial efficiency for three consecutive years, 
will not be a candidate for re-election. 

There being no new business to be con- 
sidered, President Docherty then read his 
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annual report, from which the following are 
excerpts: 


REPORT OF PRESIDENT DOCHERTY 


Tonight, at the close of three years as president, 
] desire to express my thanks for the splendid co- 
operation and support that I have received from 
the officers and stockholders of the New England 
Manufacturing Jewelers’ and Silversmiths’ Asso- 
ciation. Results have been achieved that would 
have been impossible without the excellent team 
work which has been in evidence. 

In know of no commercial or industrial associa- 
which, when occasion arises, can pull together 
and secure results desired more efficiently than 
this association. In that fact resides no small 
measure of the value to our industry of the or- 
ganization. While such a spirit of loyalty continues, 
the services to the industry which properly fall 
within the sphere of the association’s activities 
will be efficiently rendered to the large advantage 
of the industry as a whole. 

I am but repeating what our stockholders already 
know when I tell you that it is a great pleasure 
to work with the manager of this association, and 
I publicly acknowledge my deep indebtedness to 
him for assistance, encouragement and advice, in 
instances too numerous to mention. 

To him, with his intense interest, his varied 
talent and his rare ability, is due a full measure 
of praise fcr the successful work of our organiza- 
tion during his connection with it. No man ever 
served his constituency with greater zeal and 
fidelity. The New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association has a wonderful 
asset in its Manager, Mr. Woodward Bocth. 

In this report I shall be brief. At former an- 
nual meetings the work of our various committees 
have been gene into in detail and I therefore as- 
sume that the various activities of the association 
are generally understood by the membership at 
large. In view of the fact that many of our mem- 
bers frem out of town must return to the Attle- 
boros tonight, it has been planned to make,.the 
business features of the meeting brief. However, 
it seems proper at this time to stress the fact that 
the value of our association is to be measured not 
only by the things-that it has actually brought to 
pass, but just as truly, by the things that it has 
prevented from coming to fruition. So true is this 
that I venture the opinion that the service rendered 
our members by the association in firmly and 
effectively opposing certain propositions which have 
been advanced, has .constituted in some instances 
the finest and mest far-reaching kind of service. 

I desire to take advantage of this, my last op- 
portunity, as president, once more to call attention 
to the Jewelry and Silversmithing Department of 
the Rhode Island School of Design. This school 
is a very real asset to our industry. Its potential 
value however, is, in my judgment, much greater 
than is the use to which the schocl is at present 
being put by our manufacturers. Our association 
has in various ways endeavored to bring to the 
attention of the manufacturers, the opportunities 
for the industry inherent in this school and I once 
again recommend to our members that they visit 
the instituticn, learn at first hand of its excellent 
facilities for training jewelry workers and confer 
with the director, Mr. Rose, as to the several 
courses of instruction there offered. 


tion 


Turning fcr the moment from the more serious 
and constructive features of our work, it is with 
pleasure that I remind you that during the last two 
years the association has had a banquet which was 
notable for excellence in all respects. The revival 
of the custom of an annual association banquet, 
has, IT am sure, the approval of our membership 
at large. Such events make for good fellow- 
ship and stimulate interest in the organization. 

The convention of the National Wholesale Jewel 
ers’ Association is a thing of the past. That it 
was of benefit to our industry because held in 
New England, none will deny. To describe or dis- 
cuss the convention or to dwell upon the intangible 
benefits resulting to our local industry is unneces- 
Sary, but I desire to call attention to the fact that 
In each of two successive years, our organization 
has entertained important trade conventions in such 
4 manner as to elicit unstinted commendation from 
the trade at large. The successful #sue in each of 
these cases demonstrates what may be accom- 
Plished through real team work. 

It is with satisfaction that I can ccmmend the 
excellent werk of our membership committee and 
report the election during the present fiscal year 
of 36 concerns to association membership. We wel- 
come most heartily these concerns to the fellowship, 
advantages and responsibilities of membership in 
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this associaticn. We appreciate the moral support 
and financial assistance which their membership 
carries. Before resuming my seat I am going to 
deviate slightly from the programme as originally 
planned. We are pleased in having with us this 
evening, our manager, and I am sure that you will 
all be pleased to hear a few words from him. 


As Mr. Booth rose the entire gathering 
rose with him and greeted him by a pro- 
longed and most enthusiastic applause, which 
eloquently bespoke the esteem in which he 
is held by the members. As soon as the 
applause had ceased Mr. Booth said: 

’ “T am not going to make a speech. But 
I want to tell you that I am mighty glad 
to be here. I had intended to have merely 
been present this evening as an onlooker 
until a few minutes ago when your president 
whispered to me that he would probably call 
upon me to say a few words. ‘What shall 
| say?’ I asked him. ‘Oh, leave it to you,’ 
he replied. Well, he has left it to me and, 
although this is no mutual admiration oc- 
casion on our part, I want to call your 
attention to the fact that this association has 
been mighty fortunate in the devoted services 
by Mr. Docherty. Few men have been so 
continuous in their efforts for good. And 
this has not been confined to the good of 
the association only, but for the good of the 
industry at large. During his whole three 
years as president he has labored loyally, 
enthusiastically and fruitfully. This associa- 
tion has had a long line of presidents, every 
one of whom has given loyal, efficient and 
painstaking service, but to Edgar M. 
Docherty must the meed of praise be given.” 

On motion of Archibald Silvérman, Vice- 
president Roehr called for a ‘rising vote of 
thanks to Mr. Docherty in rather startling 
and unique command of “Up, everybody!” 
And everybody stood up amid prolonged 
hand-clapping. 

As the members became seated, Past Pres- 
ident Harry Mays advanced to in front of 
the president’s seat and facing the gathering, 
read an appropriate poem. 

In introducing the speaker of the evening, 
President Docherty said: “Mr. E. Marshall 
Young, who will address us tonight, is the 
associate editor of the Financial World and 
brings a message for business men regarding 
the political tendencies of the present day. 
He is a Fellow of the Royal Economic So- 
ciety and thoroughly competent to give us 
his message, which he presents to us under 
the title of ‘Get Vision, or Perish!” 

Mr. Young’s talk was a declaration that 
the danger to this Government and business 
from the attacks of radicals and legislative 
blocs, actuated by selfishness, should not be 
misunderstood or underestimated, and that 
the business men of the country should take 
the lead in opposing them. 

Seated at the numerous tables which were 
arranged for groups of four were the fol- 
lowing: 

Frank T. Atwood, Carl H. Ashley, Carl 
M. Abbott, Elijah Astle, John F. Allen, J. 
Stafford Allen. 

Frederick A. Ballou, Jr., Howard C. 
Baker, E. E. Baker, Woodward Booth, Wil- 
liam P. Burke, Walter L. Blakinton, M. J. 
3rohen, Sidney O. Bigney, A. L. Bottomley, 
Willard A. Brackett, William H. Bell. 

E. F. Connaughton, P. J. Cummings, Ray- 
mond E. Colley, Patrick H. Conley, Ilorace 
F. Carpenter, William T. Chase. 

Sertram J. Drabble, Matthew T. Dunn, 
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Arthur W. Davis, Theodore A. Droz, Her- 
bert T. Daughaday, J. L. Donahue, Edgar M. 
Docherty, James Essex. 

Ernest L. Fuller, Alfred W. Fletcher, 
Harry B. Frost, Edson L. Franklin, John 
Fielding, Clarence W. Fisher, 2nd, Will C. 
oster. 

Ralph L. Griffith, Ernest L. Gilmore, W. 
FE. Gray, John R. Gray, Frank M. Graham, 
Henry A. Goeckel. 

David A. Hart, Art Hadley, Harry E. 
Hull, George C. Harrison, J. P. Howes, 
J. W. Holton, Charles E. Hancock, J. L. 
Hodges, John H. Harmstone, G. V. Haw- 
kinson, John A. Hacking, Robert W. Hamil- 
ton, Granville R. Hood, H. L. Juergens. 

Wallace D. Kenyon, William L. King, 
Fritz L. Kraus, Gregor Kirchbaum, Leo 
Kirchbaum, Harold Klundt, C. G. King, 
C. H. Kestenman. 

J. H. Lancor, Samuel B. Levy, William 
G. Lind, W. E. Logan, P. C. Linden. 

Eugene Morehouse, Edward I. Mulchahey, 
Clarke Mays, William H. Mason, Andrew 
Morris, Robert B. Macdonald, Frank H. 
Meyer, J. H. A. Moultrop, Harry M. Mays, 
Charles A. Mealey, John M. Miller, Ellis 
W. MacAllister, J. F. McGreen, James H. 
McCutcheon, John E. McCann, Chris W. 
O’Brien. 

B. Payton, Henry Payton, M. Payton, 
D. E. Partelow, Walter H. Preufer, Theo- 
dore B. Pierce, Alfred K. Potter, Edward 
A. Palmer. 

Clarence J. Roehr, Louis F. Rosenberg, 
Raymond J. Rioux, William P. Robinson, 
W. H. Roland, J. Raymond Reilly, George 
C. Reuckert, E. Irving Rogers, Jr., Augustus 
F. Rose, Howard B. Rice, B. H. Rossman. 

Ralph K. Stone, Vincent Sorrentino, Wil- 
liam A. Shawcross, Archibald Silverman, 
H.. C. Starkweather, Robert E. Scholz, 
Charles Silverman, Nathan M. Salter, Ben- 
jamin Salter, William B. Streeter, George 
N. Steere, Everett L. Spencer, Gus W. 
Strandberg, George H. Sykes, George L. 
Shepardson, John Silverman, Jacob Solinger, 
J. Saacke, A. J. Schafer, John H. Stone. 

Henry G. Thresher, Walter M. Thayer, 
Charles P. Thompson. 

Guy Wing, Harry Wachenheimer, W. A. 
H. Wells, Henry Wolcott, Earl B. Williams, 
Ernest E. Weller, George E. White, H. B. 
Wright, Morton F. Winsor. 








A. G. Rumpp, jeweler and optician, at 
Amityville, N. Y., was recently the victim 
of a check swindler who succeeded in get- 
ting away with a wrist watch. This man 
called on Mr. Rumpp on Saturday evening, 
Oct. 18, and after looking over -an assort- 
ment of wrist watches selected one. When 
it came to pay for the timepiece he counted 
out his money and discovered that he only 
had about $20. He left the store saying that 
he would return within a few minutes with 
more money. Shortly afterwards he came 
back and presented a check dated Oct. 14, 
made payable to “A. P. Peterman” and 
signed with the name of “W. W. Fishman.” 
This check was drawn on the Bank of the 
Manhattan Co., 31 Union Square, New 
York, for $39.26. Mr. Rumpp accepted the 
check but later found it to be fraudulent. 
The jewelry trade is warned to be on the 
lookout for this man, who is described as 
about 35 years old and about five fect, three 
or four inches tall. 








92 
DEATH OF LUDWIG NISSEN 





Prominent Gem Merchant and Former Off 
cer in Many Trade Associations Suc- 
cumbs to a Short Attack of 
Pneumonia 


Ludwig Nissen, for many years a promi- 
nent figure and dominant influence in the 
New York jewelry and gem trades, died 
Sunday at his home, 810 St. Marks Ave., 
Brooklyn, of pneumonia, and funeral serv- 
ices were held at his residence last evening 
at 8 o'clock. Interment will be private and 
take place today. News of Mr. Nissen’s 
death came as a surprise and shock to his 
many friends in the jewelry industry, most 


of whom had not any idea that he had been 


ill, As a matter of fact, he had been ill 
only three days and although his malady 
was found to be pneumonia, it was not until 


‘shortly before the end came that his condi- 


tion was known to be so serious. 

The life and career of Ludwig Nissen was 
one that might be held up as an example of 
the opportunities afforded by America to a 


-young man of ability and perseverance. [or 


Mr. Nissen started in business in New York 
under severe handicaps without even a 
knowledge of the English language, and 
from menial work went into the jewelry 
business where he rapidly rose until he be- 
came one of the most prominent figures in 
the New York jewelry trade. His influence 
extended as the years went on and for years 
before his death, he was one of the leading 
citizens of Brooklyn, a director of many 
financial and business enterprises and a 
figure of national prominence in the business 
world. 

Mr. Nissen first saw the light in the little 
village of Husum, Schleswig-Holstein, on 
December 2, 1855. He was born a Dane for 
at that time, Schleswig-Holstein was under 
the King of Denmark. After receiving his 
education in the village school, at his father’s 
wish, he emigrated to America and arrived 
in this country with a cash capital of about 
$2.50. Unable to speak the language, and 
handicapped financially he nevertheless 
started in to get the best that this free coun- 
try afforded and at first procured employ- 
ment in a barber shop doing such menial 
work as sweeping out, shining shoes, etc. 
Later he acted as a waiter in a Dey St. 
restaurant and then became cashier and 
bookkeeper, 

A brief employment in clerkship in a 
manufacturing concern was terminated by 
the bankruptcy of his employers and we next 
see him as established in a little butcher 
shop on Second Ave. Business conditions 
were against him and he sold out and opened 
a restaurant on Houston St., with a partner 
whose interest he later purchased and from 
then went into the wine importing business. 
His partner in this business failed him and 
he wound up the business with not only a 
loss of his capital but facing an indebtedness 
of about $1,000. 

Undaunted by the misfortunes that fol- 
lowed him, he determined to try another line 
and soon became associated in business with 
a diamond mounter by the name of Fred 
Schilling. This was in May, 1881, and from 
that time on his rise in the jewelry trade 
was rapid. Mr. Nissen acted as salesman 
for the concern and developed a business 
which caused his firm to grow steadily. In- 
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tuitively the jewelry business appealed to 
him and he studied it from all its angles, and 
within the next 10 years he was firmly 
established as a manufacturing jeweler at 18 
John St., and his influence in the industry 
became to be felt. At that time he became 
prominent in the affairs of the Jewelers’ 
Association of New York, was elected 
treasurer, then vice-president and finally 
president of that association. 

From the manufacturing jewelry business 
he gradually worked into the diamond and 
gem business and later made a specialty of 
pearls, achieving a reputation as one of the 
best judges of gems in the country. Mr. 
Nissen moved to 182 Broadway corner of 
John St., where his business developed by 
leaps and bounds and he not only had cus- 
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tomers throughout the country but had a 
personal clientele among men prominent in 
business, political and social life that was 
remarkable. For a number of years he had 
as partners, Emil Knopf and John W. 
Ruffer, who remained associated with him 
until Mr. Nissen retired as the active head 
of the business and the business became 
known as Walter Eitelbach & Co., and later 
moved to 576 Fifth Ave. 

As the years went on, Mr, Nissen 
broadened his activities both within and 
without the trade. He was active in many 
associations in the industry, was for a num- 
ber of years director and for three terms 
was president of the National Jewelers 
Board of Trade; was one of the directors 
and for some years, president of the Ameri- 
can Jewelers’ Protective Association, was 
treasurer of the U. S. Stamping Law Com- 
mittee, and as well held offices in other 
bodies. As a manufacturer his influence 
grew and he was twice elected president of 
the Manufacturers’ Association of the State 
of New York, was a member of the execu- 
tive committee of the National Association 
of Manufacturers, treasurer of the New 
York State Committee to the Paris Exposi- 
tion, vice-president of the New York 
Hanseatic Corporation, director of the Board 
of Trade and Transportation, was at one 
time director of the Equitable Line Insurance 
Society and for many years a trustee of the 
Dime Savings Bank of Brooklyn. Mr. 
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Nissen was at times Commissioner to various 
expositions and was appointed judge oi 
awards in the art goods, jewelry and 
precious stones department. He was chair- 
man of the training school committee of the 
Wyckoff Heights Hospital of Brooklyn, was 
a prominent delegate of the National Asso- 
ciation of Manufacturers to the conference 
called for creating the National Chamber of 
Commerce, and was a member of the first 
board of directors of that body. 

Though born a Dane, Mr. Nissen-all his 
life was affiliated with the activities of the 
German-American citizens of this country 
and was prominent in many movements. He 
was chairman of the Oberammergau Recep- 
tion Committee on the recent visit of the 
Passion Players to this country and was 
honorary chairman for the committee for 
collecting funds for the starving women and 
children of Germany and Austria. He was 
at one time prominent in the Hanover and 
Germania Clubs and among other clubs of 
which he was a member for years in Brook- 
lyn were, the Union League, Hamilton and 
Rembrandt, as well as the Parkway Driving 
and the Brooklyn Riding and Driving Clubs. 
In New York, he was a member of the New 
York Economic Club among others. Mr. 
Nissen became a Mason in early life, had 
taken his 32nd Degree and was a Noble of 
the Mystic Shrine and a member of Aurora 
Grata Consistory. 

While always taking a ‘prominent, part in 
politics and always an active Republican, he 
sought no office though the nomination for 
Congressman had been offered to him sev- 
eral times. Under Mayor Schieren in 
srooklyn, he held the office of Excise Com- 
missioner and was chairman of the Citizens’ 
Union of Brooklyn, during the campaign 
which elected Seth Low Mayor of New 
York in 1901. Though offered several offices 
by Mayor Low he refused all but did accept 
the office on the board of trustees in charge 
of the Hudson-Fulton Celebration in 1906. 

Mr. Nissen was married in 1882 to Miss 
Katharine Quick, of New York, His widow 
but no children survive him. 

The National Jewelers Board of Trade 
sent a telegram of condolence to Mrs. Nissen 
expressing their sorrow in her loss and also 
sent a magnificent floral piece to the bier of 
the deceased. A formal resolution will be 
passed by the directors at the next meeting. 








Death of Thomas L. Kimberly 


ATLANTA, Ga., Oct. 27.—Thomas L. Kim- 
berly, a partner in the firm of Kimberly & 
Johnson, McClure building, 11 Whitehall 
St., died at his home, 4 Hammond St. 
Wednesday morning, Oct. 23. 

Mr. Kimberly had been ill for more than 
a year and all forms of treatment proved 
unavailing. He was 23 years old, and ac- 
counted one of the city’s most promising 
younger jewelers. 

The funeral was held from the Oakland 
City Methodist Church, of which he was a 
member, and interment was in West View 
Cemetery. 








The Fall window trimming contest con- 
ducted by Chambersburg, Pa., Ad Club held 
recently brought out hundreds of visitors. 
The first prize was awarded to Ira A. Long, 
a jeweler, on South Main St. 











ae a a ee’ 


@ aa BO ate ob 











October. 29, 1924 


HOLD ANNUAL MEETING 





Recommendations Presented and Offcers 
Elected by Providence Jewelers’ Pro- 
tective Association 


Provipence, R. I., Oct. 25.—A number of 
recommendations presented by the executive 
committee, in its annual report were adopted 
by the Jewelers’ Protective Association, Inc., 
at the annual meeting of its stockholders 
held this afternoon at its rooms, 43 Wey- 
bosset St. These were all of a nature calcu- 
lated to assist in minimizing the opportuni- 
ties for robberies in manufacturing jewelry 
plants. At the election of officers, William 





WM. P. CHAPIN, JR., RETIRING CHAIRMAN OF 
THE EXECUTIVE COMMITTEE 


P. Chapin, Jr., of Chapin & Hollister Co., 
who has been treasurer and chairman of the 
executive committee since 1915 declined re- 
election and Dean Thresher, of Waite- 
Thresher Co., was elected to these offices. 

President Woodward Booth presided at 
the meeting and the reports of the officers 
and committees were interesting, instructive 
and showed the association to be in a good 
flourishing condition financially as well as 
numerically. In the absence of Mr. Chapin, 
chairman of the executive committee, who 
was confined to his home by illness, Presi- 
dent Booth read the annual report, of which 
the following are excerpts: 


REPORT OF WILLIAM P. CHAPIN, JR. 
Your committee reports that during the past 
year it has continued unabated those methods for 
preventing thefts in the factcries of our members 


and for securing arrests and convictions where such 
thefts have occurred, which experience has proven 
most effective. The efficiency of those methods 
which comprehend thorough co-operation with the 
several police departments and close observation of 
second-hand dealers and fences requires no further 
elaboration at this time. 

The number of arrests this year, we are glad 
to report, are not so many as in former years. This 
may he accounted for in part by the fact that due 
to the business depression the total number of fac- 
tory operatives has been materially reduced and 
that, in general, those laid off included the less re- 
sponsible workers. 

Your committee, however, is firmly convinced that 
the diminution in the number of arrests reported 
18 fundamentally to be accounted for by the whole- 
Some respect for the Jewelers’ Protective Asociation, 
Inc., entertained by the crooks who are always at- 
tracted by our industry. Our detective agency is 
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well-known and accurately appraised by the actual 
and potential pilferers and thieves, who infest the 
jewelry industry. The large number of convictions 
obtained by our organization, the fact that there are 
at the present time culprits serving jail sentences 
for thefts from our members, and the knowledge 
on the part of the local underworld that our opera- 
tives are on the job 365 days in the year, constitute 
a condition which is in reality a protection against 
the epidemic of thieving in our industry. 

To present the situation from another angle, en- 
deavor to visualize what would be the result were 
it to become known that the Jewelers’ Protective 
Association, Inc., had gone out of business. Re- 
member that when the Boston police strike occurred 
the unlawful elements of the community brazenly 
and openly invaded property and other rights with 
the result that the city was at the mercy of the 
underworld. Your committee believes that given the 
elimination of the Jewelers’ Protective Association, 
Inc., our industry would at once be subjected to 
results in essence the same as the city of Boston. 

Your committee is justifiably proud of the re- 
sults attained by the Jewelers’ Protective Asso- 
ciation, Inc., and its operatives and believes these 














DEAN THRESHER, TREASURER AND CHAIRMAN- 
ELECT OF EXECUTIVE COMMITTEE 


results will elicit the appreciation and approbation 
of all the stockholders. To the end that our mem- 
bership may co-operate to the full with our de- 


tective agency we submit the following recom- 
mendations: 
1—Make it your policy to secure recommer- 


dation before hiring applicants for work. 
2—Have your vaults and safes locked dur- 
ing the noon hour. 
3—Reduce to the minimum those having ac- 
cess to your vaults and safes, thereby narrow- 
ing the field of suspicion in the case of theft 
and also to reduce the chance of theft. 


4—Leave no work on benches during the 
noon hour. 

5—Have all doors leading from the factory 
equipped with bells which ring upcn the open- 


ing of the door and see to it that the doors are 
kept closed during the noon hour. 

The report was signed by the executive 
committee, consisting of William P. Chapin, 
Jr., chairman; Walter B. Ballou, Frederick 
C. Wilmarth and Woodward Booth. 

On motion of Edgar M. Docherty, the fol- 
lowing officers were elected for the follow- 
ing year: President and secretary, Wood- 
ward Booth; vice-president, Frederick 
Schwinn, of the Robbins Co., Attleboro; 
treasurer, Dean Thresher, of Waite-Thresher 
Co., Providence; executive committee, Dean 
Thresher, chairman; Woodward Booth, 
Walter B. Ballou, of R. Blackinton & Co., 
North Attleboro, and Frederick C. Wil- 
marth, of D. F. Briggs Co., Attleboro. 
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Death of David N. Jacoby 


ProvipDENCE, R. I., Oct. 25.—David Nathan 
Jacoby, one of the best known traveling 
salesmen in the jewelry trade from Coast to 
Coast, through his long association with the 
Providence Stock Co., of this city, as_ its 
sales representative, died ‘Monday morning, 
after an illness of only a few days, following 
an operation for appendicitis at the Hope 
Hospital, this city. He was in hiis 59th year. 

Mr. Jacoby left about a fortnight ago for 
a trip through the middle west, but was taken 
by an attack of intestinal trouble for which 
he was temporarily treated. He continued 
his trip hoping to be able to complete his 
rounds before being forced to return home. 
His condition became worse and he was 
finally obliged to abandon his trip, and re- 
turning to Providence was at once hurried 
to the hospital. An operation immediately 
followed, but it was too late, and complica- 
tions developed which resulted in his death. 

Born in New York city, the son of Louis 
and Helen Jacoby, he attended the public 
school of that city, and when the time came 
for him to enter business he sought a posi- 
tion with Sigmund and the late Benedict 
Lederer, in this city, with whom his brother, 
Max Jacoby, had been associated for several 
years. Under his brother’s guidance the 
young man learned the jewelry salesman’s 
business, and when the latter resigned as 
salesman for the Providence Stock Co. about 
25 years ago, he was succeeded by his broth- 
er, who continued in that position until his 
death, 

He is survived by his widow, one son and 
one daughter. Interment was in Brooklyn. 








Imported Clock Movements Must Have 
Country of Origin On the Dial 


WaAsHINGTON, D. C.—A clock imported 
at Toledo, O., did not have the name of the 
country of origin marked on the dial 
although the clock movement was properly 
marked. Under Par. 368 of the Tariff Act 
E. W. Camp, director of customs, has ruled 
that a clock dial must be marked. Other- 
wise it must be exported or destroyed. 

The clock movement, if properly marked 
when imported, may be delivered to the 
importer after the unmarked dial is detached. 








A man has been held for the Grand Jury 
in $2,000 bail following the robbery from 
the Moulton Jewelry Co., 399 Main St., 
Worcester, Mass. The window in_ the 
jewelry store was broken on Oct. 15. While 
the store was being looted a_ passerby 
stopped and was covered by the bandit who 
ordered him to move on. The man walked 
on and notified the police, but when they 
returned to the store the thief had gone. In 
the meantime the window smasher’s “pal” 
had hired a taxicab to take him to Boston 
and was to pick up the window smasher 
back of the store. When the taxicab ar- 
rived at the store the police were on the 
scene and the cab proceeded without the 
other crook. When the taxicab driver re- 
turned to Worcester he reported to the police 
and accompanied police to Boston where .a 
man was arrested. The total amount of the 
loss is placed at $941. The window smasher 
cut his hand on the broken glass. None of 
the missing articles have been recovered. 
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VISIT PRESIDENT COOLIDGE 





New York Business Men Call at the White 


House With Banners of Many 
Campaigns 


A delegation of 150 business men repre- 


senting 47 different trades of Greater New 
York under the auspices of General Charles 
A. Sherrill, chairman of the Business Men’s 
Republican Association, had a unique recep- 
tion and visit at the White House, last 
Thursday. 


They were individually received 


by President Coolidge and after the recep- 
tion were escorted to the south portico of 
the White House and there surrounded by 
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parades in various campaigns. They showed 
with pride in Washington the badges that 
the jewelers wore in the Harrison and Reid 
campaign of 1892, McKinley and Hobart 
campaign of 1896, and the McKinley and 
Roosevelt campaign of 1900. 

On their visit to Washington last Thurs- 
day, the jewelers carried four banners, one 
of which is a new one just made for the 
present campaign. ‘This banner and one of 
the older ones is shown in the accompanying 
photograph. 

The Business Men’s Republican Associa- 
tion will hold a business men’s mass meeting 
at the Metropolitan Opera House, the last 
meeting of the campaign, on Saturday eve- 
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BUSINESS MEN VISIT PRESIDENT COOLIDGE AT THE WHITE HOUSE 


the banners of the various industries, some 
of which were carried in the Sound Money 
Parade of 1896, the President made a short 
but fitting address emphasizing the impor- 
tance of service in business. Following the 
address panoramic, still and moving pictures 
were taken of the various delegations headed 
each by a banner. 

The occasion was an unusual one and the 
attendants at the White House and Secretary 
Slemp characterized it as being one of the 
finest representative delegations that had 
called upon the President. The jewelry 
trade was well represented and its old and 
new banners created favorable comment. 

Lee Reichman, A. L. Brown, Leo Worm- 
ser, Frank T. Sloan, John Sherwood, W. H. 
Tarlton and. Harry C..Larter were those in 
the jewelry group who represented the. in- 
dustry. 

The Jewelers’ Republican Club in hunting 
up the old banners for this occasion un- 
earthed some interesting badges that were 
worn during some of the business men’s 


ning, Nov. 1, at which time Secretary of 
State Hughes will give the final word for 
the Republican candidates. The old and 
new banners used in the various campaigns 
by different trades will be a feature of this 
occasion. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


Lendon U. S. Gov't New York 

Date Official Assay Bars Official 
Oct, Phos s sis 35 vn 73% 71 
IE Zeneca “seas 73% 70% 
CC a) Par 35% 72% 70% 
OE DOs 56 35 yg 73% 70% 
(a es 357% 72% 70 
Oct, 27...... 35 4 72% 70 








M. Weitzen, watchmaker and jeweler, has 
opened a new jewelry store at 204 Idaho St., 
Farrell, Pa. 
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Death of William Morris 


PHILADELPHIA,. Pa., Oct. 29.—Every one 
in the Philadelphia jewelry trade regrets 
the passing on. of William Morris, who died 
at the Misericordia Hospital after a brief 
illness. For many years he was one of the 
prominent wholesalers in this city and even 
after his retirement from the jewelry busi- 
ness in 1908 to go into another line, con- 
tinued his association with the trade and 
dealt in diamonds and other gems in a quiet 
way. 

Mr. Morris came to this city from Poland 
when he was 17 years old. He learned the 
jewelry business and organized a wholesale 
company of which he was president until 
his retirement to accept the presidency of 
the Reed Cushion Shoe Co. He also was a 
vice-president of the Phoenix Trust Co. 
and active in religious and philanthropic work. 
He was a prominent member of the Young 
Men’s Hebrew Association, and active iin 
the Federation of Jewish Charities, although 
his benevolences were not bounded by either 
racial or sectarian lines. For the last 20 
years he had been president of the Mickve 
Israel congregation and in Masonry was a 
member of Industry Lodge 131 and of Har- 
mony Chapter 52. 

His only survivor is his widow. The 
funeral was marked by the presence of mem- 
bers or representatives of all the wholesale 
jewelry houses in the city as well as of many 
retailers who had business relations with 
Mr. Morris when he was active in the 
trade. 








Death of Frank R. Krugler 

Newark, N. J., Oct. 25.—Following a 
long illness, Frank R. Krugler for 10 years 
traveling salesman for Champenois & Co., 
died last Monday at his home, 31 Mapes 
Ave., this city. Mr. Krugler had _ been 
suffering from stomach trouble for about 12 
months and finally succumbed to this illness. 
The funeral services were held on Tuesday 
evening at his late residence with Rev. Dr. 
Hainer of the First Christian Church, off- 
ciating. The following day the body was 
interred at the Cypress Hills Cemetery, 
Cypress Hills, L. I. 

Mr. Krugler had been identified with the 
jewelry trade for many years and was for- 
merly a member of the Gibson & Krugler 
Co., manufacturing jewelers, Newark. After 
this house had ceased operations, Mr. 
Krugler represented H. A. Kirby, Provi- 
dence, R. I., and about 10 years ago joined 
the sales force of Champenois & Co. He 
covered the trade in the west and southwest 
during his connection with this house and 
was well known to jewelers throughout that 
section of the country. 

Mr. Krugler was a member of the 
srotherhood of Traveling Jewelers, which 
organization had a delegation at the funeral 
and also sent a floral piece. He was also 
affiliated with the Traveling Jewelers’ Asso- 
ciation and was highly respected by all who 
knew him. 

The deceased is survived by his widow, 
one brother and one sister. 








The Allyn £. Morgan jewelry store at 
Winona, Minn., was entered recently and 
jewelry valued at sevéral thousand dollars 
was stolen. 
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LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Hands Down Decisions As to Duty on 
Amber, Cornelian and Coral Beads, 
Ivory Necklaces, Ete. 


The Board of United States General Ap- 
praisers, sitting at New York, has handed 
down a number of decisions recently of in- 
terest to the jewelry trades. These rulings 
fix the tariff rates on a variety of articles 
entered at the different ports of entry in the 
United States. They are briefly summarized 
below: 


Pieces, 


AMBER, CORNELIAN AND CORAL BEADS 


Amber, cornelian and coral beads, imported 
on temporary strings, which, after importa- 
tion, are removed from the strings and made 
into articles of jewelry, are dutiable under 
the provision for semi-precions stones, cut 
but not set, and suitable for use in the 
manufacture of jewelry, at 20 per cent ad 
valorem, under Par. 1429, Act of 1922, the 
Customs Board finds in sustaining protests 
of Kwong Yuen & Co., of New York. The 
collector’s assessment at 80 per cent ad 
valorem, under the provision for “jewelry, 
commonly or commercially so known, fin- 
ished or unfinished, of whatever material 
composed,” in Par. 1428, Act of 1922, is re- 
versed in a lengthy opinion by Judge Sul- 
livan. 

IMITATION AMBER BEADS 


Sustaining a protest of S. Sugar & Co., 
of Los Angeles, the Customs Board con- 
cludes that certain imitation amber beads 
of glass, assessed by the customs officers on 
entry at the rate of 60 per cent ad valorem 
under Par. 1403, Act of 1922, should have 
been taxed at but 45 per cent ad valorem 
under another provision in said Par. 1403. 


ROSES MONTEES 


Certain glass stones, known as “Roses 
Montees,” have been the subject of consider- 
able customs litigation under the Act of 1922. 
On entry through the customs duty has been 
levied at the rate of 55 per cent ad valorem 
under Par. 218, Act of 1922. The Customs 
Board fixes duty at but 20 per cent ad 
valorem under Par. 1429 of the 1922 law. 
Protests of F. Hoffmann & Co. S. H. 
Pomerance & Co., Veit Son & Co., J. J. 
Wyle & Bro. and others have been upheld 
in decisions by the General Appraisers. 


“COPPER STAMPINGS 


William E. Flory & Co. recently obtained 
a ruling from the Customs Board reducing 
the tariff rate on imported, rough copper 
stampings, suitable for use in the manufac- 
ture of jewelry. Duty was assessed by the 
appraising officers at 80 per cent ad valorem 
under Par. 1428, Act of 1922. Judge Sul- 
livan fixes duty at 75 per cent ad valorem 
under another provision in said Par. 1428. 


STEEL SHOE BUCKLES 


Buckles or slides, composed of steel, im- 
ported by Donald B. Tyson, of New York, 
were taxed by the customs officers at 80 
per cent ad valorem, under Par. 1428, Act 
of 1922, Judge Sullivan finds that duty 
should have been levied at 15 cents per 
hundred and 20 per cent ad valorem under 
Par. 346, Act of 1922. 
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BEADS 


Yellowish-brown, globular-shaped beads, 
apparently made of glass, imported securely 
strung on substantial red cords, were the sub- 
ject of a controversy brought before the 
Customs Board by the Sincere Trading Co. 
and Long Sang Ti Chinese Curio Co., of 
New York. They were assessed at 45 per 
cent ad valorem under the provisions of Par. 
1403, Act of 1922. In a lengthy ruling, 
Judge Sullivan reaches the conclusion that 
this assessment was correct and claims for 
duty under the first clause of said Par. 1403, 
at but 35 per cent ad valorem, are over- 
ruled. 

IVORY PIECES 

Certain pieces of ivory, invoiced as “raw 
ivory,” were assessed on entry through the 
customs at 35 per cent ad valorem under 
Par. 1440, Act of 1922, as manufactures of 
ivory. Judge Sullivan fixes duty at 10 per 
cent ad valorem under Par. 1459, Act of 
1922. The merchandise in question was im- 
ported by the Raw Material Trading Co., 
of New York. 

NECKLACES 

Overruling a protest of the Globe Bead 
Co., of New York, the Customs Board finds 
that imported necklaces, in chief value of 
colored glass beads in imitation of precious 
stones, and in part of silver plated metal, 
commonly known as jewelry, are properly 
dutiable as jewelry at 80 per cent ad valorem 
under Par. 1428, Act of 1922. Claim for 
duty at but 45 per cent ad valorem, under 
Par. 1403, as “beads in imitation of precious 
or semi-precious stones, . . .,” etc., is de- 
nied in an opinion by Judge Sullivan. 

HAIR ORNAMENTS 

Hair ornaments, composed of gold colored 
metal thread wound around a silk-covered 
metal wire core, are held by the Customs 
Board to be properly dutiable at 90 per cent 
ad valorem, under Par. 1430, Act of 1922. 
Duty was assessed on entry at 80 per cent 
ad valorem, under Par. 1428, Act of 1922. 
In challenging this assessment, the importers, 
Samstag & Hilder Bros., claimed duty at 45 
or 55 per cent ad valorem, under Par. 385, 
or at 60 per cent ad valorem, under Par. 
1403, Act of 1922. In a rather unusual opin- 
ion, Judge Sullivan not only overrules the 
claim for the reduced rates but finds that 
even a higher duty than that imposed by 
the collector should have been assessed, 
namely, 90 per cent ad valorem, under Par. 
1430, Act of 1922. 

BEADS OF CLEAR GLASS 

Certain faceted beads made of clear glass, 
imported by the Straus-Hohenstein Co., of 
New York, were taxed at 60 per cent ad 
valorem, under Par. 218, Act of 1922. Judge 
Sullivan fixes duty at 45 per cent ad valorem 
under the last clause of Par. 1403, Act of 
1922. 


RED WOODEN BEADS 


Strings of red wooden beads strung on 
flimsy cotton strings and flat star-shaped 
beads of blue glass, somewhat resembling in 
appearance and size a forget-me-not flower, 
imported by Bernard Judae & Co., of New 
York, were taxed at 45 per cent ad valorem 
under Par, 1403, Act of 1922. Judge Sul- 
livan finds in a lengthy opinion that all the 
merchandise, the subject of this test case, 
consisted of beads. not in imitation of pre- 
cious or semi-precious stones, dutiable un- 
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der the first clause of Par: 1403}) Act of 
1922. 
LIBRARY SETS 

The tariff rate on imported library sets 
is reduced by the Customs Board in a deci- 
sion sustaining a protest of Campbell, Metz- 
ger & Jacobson. The sets in question, con- 
sisting of scissors and paper cutter, com- 
posed of metal, gold or silver plated, in 
leather cases, the gold or silver plated metal 
chief value, were assessed on entry as entire- 
ties at 60 per cent ad valorem under Par. 399, 
Act of 1922. Judge Fischer fixes the fol- 
lowing rates: The paper cutters, 60 per cent 
ad valorem, under Par. 399, Act of 1922; 
the scissors at 20 cents each and 45 per 
cent ad valorem, under Par. 357, Act of 
1922; and the leather cases at 30 per cent ad 
valorem, under Par. 1432, Act of 1922. 


GOLD PLATED METAL CUPS 


Overruling a protest of the Eisemann-Kaye 
Co., of Chicago, the Customs Board finds 
that certain imported metal cups, gold plated, 
were correctly taxed on entry through the 
customs at the rate of 60 per cent ad valorem, 
Under Par. 399, Act of 1922. Claim was 
made for duty at but 40 per cent under 
another provision in said Par. 399, Judge 
Fischer dismisses the protest as being with- 
out merit. 








Burglars Roh) Buffalo Jewelry Store of 
Merchandise Worth Over $3,000 But Fail 
to Get Diamonds Valued at Ten 
Times that Sum 


Burrao, N. Y., Oct. 24.—Jewelry, valued 
by members of the firm at between $3,000 
and $4,000, was stolen from the Franklin 
Jewelry Co., Inc., wholesalers, 211 Franklin 
St., some time last night, or early this morn- 
ing. Diamonds appraised by Manager Louis 
Kimmel at between $20,000 and $30,000, were 
locked in the office safe and escaped the 
thieves. Marks on the edge of the safe door 
indicated that an attempt had been made to 
open it. 

The burglars evidently climbed on the roof 
of the building by means of a telegraph pole, 
smashed a skylight and dropped to the rear 
of the store. Then they ripped a door from 
its hinges, clambered over a partition and 
entered the front of the store. They left by 
forcing open a door to a rear stairway. 
Jewelry taken included rings, strings of 
pearls, watches, bracelets, cigarette cases and - 
parts of silver sets. 

This is the second visit of burglars to this 
establishment within two months, jewelry 
worth $1,200 having been taken on Sept. 1. 








A window that has been keeping the street 
blocked in front of the Third Ave. diamond 
store of Ben Tipp, Seattle, Wash., is a 
replica of the shop itself in animated mech- 
anism. The window shows the outside of the 
shop and the inside as well with the front 
wall removed. The counters are perfectly re- 
produced and small smartly dressed figures of 
men and women move on tracks entering the 
shop and leaving 1t. Some of the figures 
carry paper money folded up under one arm 
while others carry pieces, of jewelry. The 
mechanism is perfect with the figures having 
the appearance of walking briskly... Salesmen 
stand behind the counters, which appear, as 
if filled with stocks, op display. 
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Lonvon, Oct. 18.—The diamond trade in 
this market as well as in the provinces has 
shown a slight improvement in the last few 
days and the trade generally is showing a 
tendency to do more business. Stocks are 
low’ and only sufficient for immediate re- 
quirements. There is a sharp demand from 
all quarters, particularly from the American 
market at the present time for both rough 
and cut stones. A large transaction was 
recently consummated at the London Dia- 
mond Syndicate for an American account. 
Included in the sale was a rough diamond 
weighing about 500 carats. There is a fair 
demand at the present time for medium 
quality small gems and also meélée. So far 
as the better grades of gems are concerned, 
large gems are snatched up at once and 
bring high prices, especially those sizes rang- 
ing from one to three carats. Since there 
is a shortage of gems of this size, the deal- 
ers who are in a position to supply them 
are getting top prices. Manufacturing 
jewelers are still showing a preference for 
onyx as the center stone in mounting dia- 
mond set articles, while sapphires are also 
being used in making up diamond sets. 
Pearl dealers report that business was not 
very brisk during the past month. It is 
expected, however, that during the Fall 
there will be a strong demand for expen- 
sive pearl necklaces. At the present time 
the country is on the eve of a general Par- 
liamentary election which will be finished 
before the Christmas trade actually 
begins. 

AMSTERDAM, Oct. 20.—The market here 
during the past fortnight has been quiet in 
consequence of the Jewish holidays and most 
of the offices of diamond dealers have been 
closed during the first part of the week. 
Otherwise business is reported fair and 
there have been many representatives of 
New York and Chicago firms in this mar- 
ket. The demand from American buyers 
at present is for good quality gems ranging 
from one-half to quarter carats and for 
good quality small gems in assortment of 
from 60 to 100 to the carat. The European 
market, particularly Vienna and some places 
in France, require medium quality goods. 
At the present time it is unnecessary to 
state that manufacturers are still complain- 
ing that prices for good stones are not sat- 
isfactory in view of the high prices that 
are in demand for the rough material. Be- 
cause of the strong control over the rough 
it is continually more difficult to obtain. 
It should not be overlooked that for some 
time past American firms have been getting 
big consignments of rough diamonds from 
the London Syndicate. - This not only causes 
a rivalry in the rough diamond market, but 
leads also to a decrease in orders for local 
manufacturers from American exporters of 
cut diamonds. The figures showing the 
value of the exports of diamonds from this 
market to the United States for the month 
of September are 17,360 carats of polished 


stones, valued at $1,607,433, and 435 carats 
of rough diamonds valued at $42,690. The 
last named included diamonds for industrial 
purposes, 





Paris, Oct. 17.—Reports from this mar- 
ket show that while there has not been any 
marked improvement in business conditions 
of late jewelers are looking ahead optimis- 
tically in the expectation that a good trade 
will be enjoyed during the next few months. 
At the present time there are a considerable 
number of diamond merchants from Ameri- 
can and from European cities visiting the 
Amsterdam and Antwerp markets. Un- 
doubtedly the Paris markets will also benefit 
by their visits. They will come to Paris 
before returning home. The demand among 
wholesale firms at the present time is for 
big stones, ranging from one to three carats 
and because of the present condition in the 
market, the scarcity of such gems make the 
prices very firm. The constantly increasing 
prices of the rough are an indication of the 
trend of the prices in the cut stones. The 
jewelry trade as a whole expects consid- 
erable benefit as a result of the Interna- 
tional Exhibit to be held in this city next 
year. It is expected that some of the most 
important American firms in the diamond 
trade will be represented at the exhibition. 
A new law relative to the importation of 
foreign watches and watch materials is com- 
ing into force on Nov. 3. It is to the effect 
that all horological material having a stamp 
of foreign factories, firms of which have 
branches in France, have to show the name 
of the country of origin in plain letters 
close to the factory stamp. 








ALLEGED BANDITS FREED 





Chicago Judge Scolds Jury Who Acquitted 
Men Accused of Robbing a Jewelry 
Store 


Cuicacgo, Oct. 25.—When the jury in the 
case of John Szymanski, Edward Kamorski 
and John Kawalski, charged with holding up 
Alex Wilkowski in his jewelry store at 1629 
N. Lincoln St., last May, brought in a ver- 
dict of not guilty, Judge Hosea Wells lec- 
tured them soundly as the sort who are re- 


sponsible for the increase in crime in this. 


country. 

Within five minutes after the holdup, dur- 
ing which two watches were secured, the 
three were arrested and the watches found in 
the possession of Kawalski. All were posi- 
tively identified. When the jury came into 
the courtroom after deliberating for an hour, 
the judge said to them: 

“This verdict is a disgrace; such men as 
you are responsible for the increase in crime. 
This is one of the clearest and most ably 
prosecuted cases I have ever heard in my 
court room. I don’t want you men as jurors 
any longer. Take your hats and coats, get 
your pay, and vou are discharged from fur- 
ther service.” 
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SENT TO’ PRISON 


Probation Officers Disclose Record of Bos. 
ton Jeweler and, Court Gives Him 
Prison Term of from Three to 
Five Years 


Boston, Mass., Oct. 22—Chief Probation 
Officer Henry McKenna and his. assistant, 
Joseph McManus, threw a wrench into the 
judicial machinery so far as it involved 
Joseph Pasquale, a prosperous jeweler, who 
came before Judge Bishop in the Suffolk 
Superior Criminal Court and pleaded guilty 
to receiving stolen goods and expecting to be 
placed on probation and pay a $1,000 fine, 
but instead was sentenced to State Prison 
for from threc to five years. 

Attorney John F. McDonald, representing 
Pasquale, was aware of a record of 15 years 
ago, but believing that the man had lived 
down that matter, asked for leniency. It was 
explained to the court that Pasquale was do- 
ing a large business and that he had an 
office in the Jewelers’ building. 

The alertness of the probation officers 
brought about results that were not -antici- 
pated. They notified the judge that only 
last year Pasquale had been given proba- 
tion for breaking and entering, that he had 
been in the police toils in 1921, 1918 and in 
1917 besides the original record of 15 years 
ago. 

Judge Bishop asked Pasquale if he had 
played fair with his lawyer, who had ob- 
tained for him the recommendation from the 
district attorney’s office for the probation 
and the fine. Pasquale. said his lawyer was 
aware of all the facts... Mr. McDonald de- 
nied this, saying that the records disclosed 
by the probation officers were news to 
him, 

The judge adjudged Pasquale a common 
receiver of stolen goods and gave him the 
prison term. Pasquale begged for 30 days’ 
leave on heavy bail to dispose of $12,000 
worth of orders he said he would otherwise 
lose and Pasquale was sent away. 











Bankruptcy Proceedings Started Against I. 
Zawolkow. Chicago, and Receiver 
Appointed 


Cuicaco, Oct. 24.—On account of his in- 
ability to satisfactorily explain the liabilities 
and assets as listed, when he executed a deed 
of trust recently to E. A. Johnson, an invol- 
untary petition in bankruptcy was filed this 
week against I. Zawolkow, trading as Zawol- 
kow & Co., manufacturing jewelers at 31 N. 
State St. 

Representing three local creditors, Fred 
Hovey, Chicago manager of the National 
Jewelers Board of Trade conducted an ex- 
amination before Judge Cliff, calling atten- 
tion to the financial statement submitted to 
the National Jewelers Board of Trade last 
April, which showed assets of $15,000 in ex- 
cess of liabilities, while at the time of the 
executing of the deed of trust this month he 
showed liabilities in excess of assets of $11, 
000. 

Judge Cliff, of the United States District 
Court, issued an order restraining the trustee 
from selling the assets and set! Thursday of 
next week for a hearing. In the meantime 
FE. A. Johnson, who was trustee, is acting 4 
receiver for the court. 
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HOLD. FINAL “ROOSTING” 





t,olden Roosters Initiate Many Candidates 
at Last Meeting of the Season Held 
in Chicago—Remarkable Growth 
of This Organization 
Cuicaco, Oct. 25.—The last roosting of 
the season held by the Golden Roosters of 
the jewelry trade of Chicago at the La Salle 
Hotel last night was one of the most suc- 
cessful and enjoyable events of the year. 
More than 80 members were present to enjoy 
the dinner initiation and entertainment. 
During the dinner period there were enter- 
tainment, songs and dances, and Chanticleer 
Whitney called Past Chanticleers Harry Ra- 
dix and Lou Buss for short talks. The 
scratcher read a cablegram from Joe Stein, 





FRED N. 


WHITNEY, CHANTICLEER 


who is in Paris, and after the cheers that 
greeted the message a standing toast was 
drunk “to Joe.” 

Frank Whiting was then brought into the 
room and introduced as the new associate 
member entitled to a place in the roost with- 
out the formality of incubation. While the 
“wrecking crew” prepared the candidates, 
professional entertainers performed for the 
pleasure of those present. 

The initiation last night took the form ot 
characters and scenes in the time of old King 
“Tut,” and “Tut” himself was impersonated 
hy Fred Hovey, properly decorated and re- 
galed for the character. He was assisted by 
the other candidate, George Boergerhoff, in 
the livery of “Tut’s” faithful servant. When 
“Tut” had been properly awakened, he read 
from a long scroll a brief history of the 
Rooster organization as it had come to him 
in the other world, and made comparison of 
these events with those of a similar organiza- 
tion that sported around the pyramids 3,000 
years ago and of which he was the presiding 
officer. Then the fun started: but this part 
was for members only. 

After the initiation the professional enter- 
tainment was resumed and was classy in 
every respect, some of the best singers and 
dancers of the city having been provided. 

This closes the activities of The Golden 
Roosters for 1924. The annual meeting and 


THE JEWELERS’ CIRCULAR 


election of officers will be held. in January.” 


and the first entertainment in February. The 
meeting last night closed four. years of. ac- 
tivity on the part of the Golden Roosters of 
the jewelry trade, and with only “fun and 
frivolity” for a foundation has prospered and 





FOUR CANDIDATES FOR THE GOLDEN ROOSTERS 


maintained the respect of all. At this time 
the active membership of 100 is closed and 
there is a long waiting list of men who de- 
sire to become members when a: vacancy 
occurs. 

The Chanticleers of the organization since 
its first meeting at the Hamilton Club in 





se Jo 


HOVEY AS KING TUT 


AND GEORGE 
BOERGERHOFF AS HIS SERVANT 


FRED 


February. 1921. have been in order, John 
Warren, Lou Buss. Harry Radix and Fred 
Whitney. Claud Wheeler has served as 
scratcher for four years. During the four 
years the membership has grown steadily and 
it has been demonstrated that once a Rooster 
always a Rooster. Few have resigned and 
most of these on account of removal to dis- 
tant cities. Five members have been lost by 
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death, Lon Richards -and- J.- M. Curley in 
August, 1921, William Davidson in May, 
1922, George Meehan in December, 1923, and 
J. E. Rasmussen in January of this year. 

Already preparations are under way to fur- 
ther demonstrate the value of this organiza- 
tion and strengthen the bonds that hold the 
members together. 








ROBBED BY BANDIT 





Utica Jeweler Lured to a Lonely Spot and 
Forced to Give Up Jewelry and Money 


Utica, N. Y., Oct. 27.—Lured to a lonely 
patch of woods Morris Rockford, a jeweler 
of 150 Lafayette St., was stripped and robbed 
by a lone robber. 

Mr. Rockford told the police this after- 
noon that a stranger came into his store this 
morning at 11 o’clock and asked to look at 
diamond rings. The stranger selected one, 
and then asked Rockford to go with him 
somewhere in order that the prospective pur- 
chaser might obtain the word of an expert 
that the ring was a genuine diamond. Rock- 
ford did not understand exactly where the 
man wanted to go, but as evidence of good 
faith walked out of the store with the 
stranger and got into the man’s automobile. 
Then the stranger pulled a gun from his 
pocket and pressed it against Mr. Rockford’s 
back and declared he would shoot if Rock- 
ford made any outcry or trouble. 

The robber then drove down Genesee St., 
Utica’s main street, then over to the Deer- 
field corners, and turned toward Rome. 
Then the stranger left the State highway and 
drove up the Kunkel dirt road two miles to 
a woodlot. 

Here the stranger made Rockford at the 
point of a gun get from the car and walk 
into the woods and take off all of his cloth- 
ing. The robber then took the clothing to 
the car on the infrequented dirt road, re- 
moved the $120 the pockets contained, and 
three diamond rings. He had also the dia- 
mond ring he had taken from Rockford’s 
finger. The stranger left underwear for 
Rockford, who made his way to the farm- 
house of Alfred Edwards, who supplied him 
with clothing and brought him to the Utica 
police station. 

The stranger is described as being about 
27 years of age, five feet eight inches tall, 
weight 175 pounds, light complexion, gray 
soft hat, gray suit, tan shoes with square 
toes. 

The diamonds are described as follows: 
(1), diamond, about 40 points, green gold 
ring, white gold top; (2), 35 points, plain 
vellow gold setting; (3), about 20 points, 
lady’s ring, green gold, white gold top; (4), 
about 25 points, lady’s yellow gold, medium 
high setting; name on inside; year, 1911. 








New Enterprises 


A. E. Dodds has opened a new jewelry 
store at Burbank, Cal. 

Arthur Jansen has opened a new jewelry 
store at Oakville, Wash. 

H. Pruden has established a jewelry. store 
at Huntington Park, Cal. 

The Stearns-Barack Jewelry Co. is the 
name of a new concern in 502 Jewelers build- 
ing, Los Angeles, Cal. 
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Jewelry Seen at Geneva 











Changing Fashion in Dress Dictates New Creations in Jewelry—Ornamental 
Cases for Watches Must Match Bracelets 














(7 \LKING along the promenade in 
Geneva, by the lake-side, with Mont 
Blanc in full view, one quickly learns to 
distinguish the native, notable for very quiet 
taste, the League of Nations pc. le and the 
very chic who come to Geneva at this time 
of year, sometimes to open their villas, 
sometimes to a hotel to spend a month or 
so. Just for the sake of the quiet, they 
settle here after the rush and turmoil of the 
tourist season. Watching these people, it is 
clear that both the dressmaking and 
jewelers trade have sprung a new surprise 
on the world. Last Spring’s costumes and 
coats will be no use, while even the cheapest 
of sautoirs will have to be restrung. 

The unknown, but very powerful body that 
sets the fashions has arranged that in 
dresses ladies necks shall no longer be cut 
round but V-shape. And everything must 
be cut V-shape to correspond and a very 
narrow, deep V-shape at that. This is 
pursuance of a decision that dresses will re- 
quire less material than ever, being shorter 
and narrower, with the V or inverted V de- 
sign repeated in the almost flat frills in 
skirt and at wrist, for light materials. 

This decision is due to the fact that there 
is shortage of goods of all kinds in Europe 
generally. The full fashions shown in early 
Summer have not caught on, excepting for 
muslins and light materials. If the decollete 
is V-shape, jewelry must correspond, and 
as far as the really modish world is con- 
cerned it is already transformed. That is 
to say that sautoirs are so strung as to hang 
in a line with the V opening, front and back, 
mstead of following the rounded decollete. 
This is effected by hanging a heavy pendant 
instead of a light one at the middle of the 
chain and placing heavier stones towards 
the pendant. Hitherto the material used 
for sauto’rs has been very light indeed, to 
allow of the string of beads hanging loosely 
and “roundly.” Now they must be narrow 
and almost straight to suit the lines of the 
gown. 


ORNAMENTAL CASES FOR WATCHES 


Practically no plain watchcases, either for 
gentlemen or ladies are seen in Geneva just 
now, The very thin platinum case has front 
and back joined by a line of diamonds. 
Sapphires, from their color, are particularly 
suitable for this purpose, as are rubies. 
Sometimes a line of seed pearls is used. If 
there is.no line of gems, the pattern on 
the back of the gold case is repeated on a 
very small scale, and in high relief on the 
connecting rim. Watch cases are highly 
decorative, the gold being engraved with 
patterns, almost always and occasionally for 
ladies watches set with one or two gems, 
looking as if they had been carelessly 
dropped on the case. The dials in both men’s 
and women’s watches are very decorative, 
pretty designs, figures in two or three 
colors, which are, however, both deep and 
bright, are painted on the dials. Everywhere 
the need for color is manifested. Naturally 


this implies a large dial, for however small 
they are kept two or three figures, in a de- 
sign made not to interfere with the figures 
on the watch takes some room. Evidently 
it is the reaction against the all too tiny 
plain watch: 

WRIST WATCH BRACELETS 

Meanwhile the wrist watch gets tinier and 
tinier. Many tourists who have outstayed 
the season and many people of all nationali- 
ties are buying these wrist watches, mounted 
on a interlaced pearl bracelet. Sometimes 
the bracelet selected consists of five rows 
of pearls, and even of several rows of gold 
chain, running parallel the links made some- 
what flat to prevent the watch moving up 
and down on the wrist. Other tiny watches 
are mounted on bracelets made up of 
platinum and diamonds, the design now 
reaching right around the wrist. But the 
favorite bracelet is still the plain, ribbed 
black ribbon band. Many buyers are de- 
lighted at being presented with  severai 
pieces of black ribbon, to replace the original 
piece, when it turns brown or frays a bit. 
These thoughtful littlke ways endear the 
Geneva jeweler to his clients, who do not 
calculate that it is not difficult to afford a 
quarter of yard of black ribbon, to be thrown 
in with a wrist watch costing hundreds of 
dollars, and especially for the customer 
who does not bargain or ask for discount 
on ready cash. 

Indian women, belonging to the delega- 
tion, have been very busy at the jewelers, 
these last few days. Walking about the 
place in native costume with great brown 
shawls over their heads, they have attracted 
much attention. Their husbands seem to 
have satisfied their requirements, for they 
came back to their hotels looking as if the 
morning’s outing had been a success. Some 
of them have purchased tiny articles of 
jewelry as “parting” gifts for Geneva people 
who have offered them hospitality. The tiny 
watch, set in an ordinary ring for the finger, 
which was catching on in Paris early this 
Summer, is popular as a gift of this class. 

ENAMEL VANITY CASES 

Enamel vanity cases, painted with figures 
and patterns in bright blues and pinks are 
also getting a good sale as gifts. About 
three inches long with a dark tassel, longer 
than the vanity case, they hang from wrist 
or from the waist by a plaited silken cord. 
Tiny boxes for containing lip-salve are also 
seen with brightly painted lids. In fact 
Geneva has gone enamel-mad. Jewelry is 
being employed as the color note, in all 
toilette schemes in this country and very 
pretty it is. 

HANGING CLOCK. OR WATCH 

One of the novelties that is being much 
purchased for taking home, is the hanging 
clock or watch. Usually square, perhaps 
two inches high, it is suspended from four 
inches of ribbon of the same breadth as the 
watch or clock. Very handsome brocade 
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is used, or bright colored velvet. There is 
a brass bar, from which the ribbon hangs in 
turn, with hooks for fastening the whole 
to the wall. Sometimes the very thin clock 
hangs by a silken cord. The taste shown 
in selecting these ribbons is somewhat 
dubious, salmon pink, which must soon soil 
and similar shades often being the selections 
made. 

The flat traveling clock, in a leather case, 
or the cube clock, also in a cube case, lined 
with some pretty tint of satin, are also being 
bought by the delegates and their parties 
leaving for their own lands. 








JEWELRY EXPORTS 


Merchandise Valued at $86,250 Shipped to 
Foreign Countries During August— 
Canada, Cuba and Argentina Our 
Largest Customers 


WASHINGTON, D. C., Oct. 20.—The 
value of the American jewelry exported to 
foreign countries during the month of Au- 
gust was $86,250, according to statistics just 
released by the Bureau of Foreign and Do. 
mestic Commerce. Canada was the largest 
customer, taking shipments of $28,389; Cuba, 
the next largest, with shipments of $12,702, 
and Argentine, a close third with shipments 
of $10,138. 

The full list of countries and the value of 
the jewelry sent to each is given by the De- 
partment as follows: 





Countries Value 
PIE ois ea Shape cxce ee eaeee es $105 
Nii ns Sistas sds op wd we ONO Ow OS 357 
DRIES. Ss pp cistesko oe ede ree seneae Sowers 80 
I 2. 5S sss b ain Gi S18 Siete oo eters @adl2 “a 118 
Pm aca fen ois cs DR ato cess WIR Sb BPs bis Secenie hres 2,627 
SEN OSC ea srs oo Mie wats sia oi 28,389 
SYM UU (hy ars SG) 5, ais wo iors ws Rips are eines 401 
RNIN 250.05 oo seep es here eee eae eee alee 305 
EMER ott eu be Sigs heals Knee 822 
DRUM MNEMO otc Sire nop oc arene SOM oa one 260 
og MIRAE SPAN EE Pon ne ae TE aE IE ee geen 1,483 
PRIME) Wig ip ocid o 16 So Soo has Be WROD a eRe 281 
EEG sk CG ire cea iw eo ee lows 4,758 
Newfoundland and Labrador ............ 257 
RENN os bs Geib ahe wins 5 ibe ses aie e 36 
BORER D Soristhiy oe iiie co Riess a gsi gaia Se EINES 154 
DCCA BUN. DOMERO 2 sow ss ca cadnce sess 201 
Other British West Indies .............. 57 
SP Nae SORT Dar of Se eee tc ee ee ee 12,702 
Doimitiivcan Republic... 2.06. 6siscaececs 1,035 
SE OSS 5 te eee eee sae a a eee eee Cub Ss 574 
PRUUINIOR. Saree Sse Sos wee See nee aks 10,138 
BU SMMEL cara tare viaiain pains orpaisie ahs. emcee die hee Ba are 5,426 
POM Sek wi puaitens\s Rak ieih ie OS Rae GRR eRe 468 
CREME | 4c's ibe eiioo ewes re re 2,218 
EAMEIMOT oi Suns c ele Xda ise eb Skee ea eek Sie 795 
PMURMERIMED #5 2 Vo atin vino 5- iS cosi OS ewiaieeo sr Rawal 54 
UPN se neti atecc tise as iso US terse ees 476 
SIRES P5565 5 boo cS Se eh eee es Ria 581 
SNEED GENS is Sais vee. saves oie ese a tela eat 960 
RORUEUNER MOMENI oo cere go's 5a d's. boark pals Widta bras ae 117 
TOUS TSCCHEMENES 55. 5k 6 ccc ce oe eeccce 1,899 
SS sch ais ram Seed bee ee ham weies 1,092 
STMPIIIOR = chiacts is wei Sse esa SS BOS OAS Sis aes ES 267 
EMR Csr Shien cce haa e onde aa sees 163 
og a re re 4,525 
REM Soc Nsic es ai eSL ea EES 387 
PMNURIRMRI PONE eievs. cy Giuts 6s a5 bers re kB Seah ks 1,486 
Ny RM es eS ai atand ie cite ws as walt 118 
HStaiee WHORE FAETICA oo os.c0cs cases oe ses 51 
Britten South Africa ..........se0cecece 27 

URI ae Ste eto tints crneiclecg on ene $86,250 








F. L. Hebert has severed his connections 
with the Strand jewelers at Albany, N. Y. 
and is preparing to open a new store at 79 
N. Pearl St., Albany, N. Y., where he will 
be engaged. in selling jewelry and diamonds 
on the credit plan. : ; 
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Samuel Brower has returned from a vaca- 
tion spent in the vicinity of Burlington, Vt. 

Mr. and Mrs. Henry D. Sharpe spent the 
jast week-end at Washington, D. C., and vi- 
cinity. 

Sigmund Lederer, of the S. & B. Lederer 
Co., was a business visitor in New York the 
past week. 

Harry Payton, of the H. Payton Co., is 
taking a business swing through the middle 
western trade. 

Mr. and Mrs. Thomas U. Catlow motored 
to New York last week and returned over 
the Mohawk Trail. 

Mr. and Mrs. William C. Dart have closed 
their Summer home at Saunderstown and 
returned to the city. 

H. Mushnick, of the Triangle Jewelry Co., 
this city, is making an extended business trip 
through the middle west. 

Miss Rose M. Forci¢r, of Phenix, has 
taken a position in the retail jewelry store 
of M. I. Guertin at Arctic. 

Guy Wachenheimer left last week for an 
extended western trip for his firm and ex- 
pects to be gone about a month. 

The Knickerbocker Jewelry Co. which re- 
cently started in business at 301 Fountain St. 
is owned by Eleanor A. Lawton. 

Knasnow & Co., the Biltmore Jewelry 
Store, this city, has opened a branch store 
at Hope and Franklin Sts., Bristol: 

Edmund A. Truelove, with the Gorham 
Mfg. Co., has been elected chairman of the 
Republican committee for Ward 6. 

Walter R. Callender has returned from 
White Sulphur Springs, W. Va., after a fort- 
night’s stay for golf at the Greenbrier. 

Thomas Hennessy has started in business 
at 661 Westminster St. under his own name 
and will do engine turning for the trade. 


The Ideal Stone Setting Co., owned and 
conducted by Henry C. Llufrio, has recently 
started in business at 661 Westminster St. 

The Stein Mfg. Co. has removed its plant 
from 25 Calender St. to larger quarters in 
the Manufacturers’ building, 101 Sabin St. 

William T. Brown, silver designer of 95 
Althea St., and Miss Elizabeth Lee were 
granted a marriage license here last week. 

A. H. Schreiber is at present associated 
with J. M. Fraser & Co., where he is en- 
gaged in creating a new sterling silver line. 

Louis Blacher has been calling upon the 
trade through the middle west the past week 
in the interests of Blacher Bros., of this city. 

Mr. and Mrs. Henry D. Sharpe, who have 
spent the past Summer and Fall at their 
country home at Nayatt, have returned to 
town. 

William T. Brown, a silver designer of 
this city, and Elizabeth Lee, of Pawtucket, 
were granted a marriage license here last 
week, 

J. Solinger & Co. has been making addi- 
tions to its equipment and is operating its 
plant, 150 Chestnut St., overtime to catch 
up with its orders. 

Earle C. Melleny, for 19 years associated 
with the Weybosset Diamond Co., has re- 
signed his position and started in the retail 
business at 23 Aborn St. 

Mr. and Mrs. William A. Viall, who have 
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been since early June at their seaside home 
at Saunderstown, have opened their home in 
this city for the Winter. 

A mortgage for $2,500 against property 
of Edward D. Kunz at Hope St. and Peck 
Ave., Bristol, has been discharged by the Old 
Colony Co-operative Bank. 

L. A. Frank, of the Paramount Watch Co., 
87 Nassau St., New York city, was married 
in this city last week to Miss Dorothy 
Konove, a Providence lady. 

At the annual meeting of the Rhode Island 
Yacht Club held last Monday evening, Robert 
W. Otis, of the Otis Bros. Co., was elected 
commander for the ensuing year. 

Clifford G. King has been drawn for grand 
jury duty in the United States District Court 
for Rhode Island, and Harvey J. Flint for 
petit jury duty in the same court. 

The case of the Scoville Mfg. Co. against 
the S. & S. Jewelry Co., which was on the 
calendar of the Superior Court on trial on 
Friday, was passed for reassignment. 

Frank E. Farnham was elected a vice- 
president of the Congregational Club of 
Rhode Island at the annual meeting held at 
the Providence Plantations Club last week. 

Frank Siaonni, 30 years of age, an employe 
of the Progressive Ring Co., 101 Sabin St., 
has a crushed hand, which was caught in a 
damping machine at his work last Monday. 

H. J. Hildebrand, of H. C. Lindol & Co., 
of this city, accompanied by Mrs. Hilde- 
brand, is making a business and recreation 
trip through the southwestern part of the 
country. 

The case of the Appleton Novelty Co. 
against Edward Chadwick et a!. was called 
at the civil session of the Eighth District 
Court at Cranston on Wednesday and con- 
tinued one week. 

Joseph Baker, Jr. (retired), for 35 years 
with the Gorham Mfg. Co., and now a mem- 
ber of the Board of Tax Assessors, is ill at 
his home, 138 Ontario St., suffering from an 
attack of intestinal trouble. 

The first meeting of the creditors of the 
Simpson-Brainerd Co., Inc., was held at the 
office of the Referee in Bankruptcy last week 
and Aylesworth Brown was appointed as 
trustee under bond of $200. 

Hyman H. Sohn, formerly of Cleinman, 
Sohn & Co. and previously of the Sunshine 
Chain Co., has started in the manufacturing 
jewelry business at 19 Calender St. under the 
firm name of the Sohn. Mfg. Co. 

Arthur Lindquist, manager of the Chicago 
office of the George H. Fuller & Son Co., 
returned to his desk last week, after an auto- 
mobile trip to the firm’s factory at Paw- 
tucket, where he spent several days. 

W. Clark S. Mays was a member of the 
committee in charge of the big Republican 
automobile parade from this city to Rhodes- 
on-the-Pawtuxet on Thursday evening, in 
which more than 3.500 machines participated. 

The Tuskeloid Co., Inc., was given a de- 
cision for $96.10 and costs in its case on book 
account against William H. Manchester, Jr., 
heard before Judge Rueckert in the civil ses- 
sion of the Sixth District Court on Wednes- 
day. 

A meeting of the creditors of Isaac C. 
Nicholson, doing business as the Excelsior 
Mfg. Co., has been called for 1 p. m., Nov. 3, 
for the purpose of electing a trustee in bank- 
ruptcy to fill the vacancy caused by the death 
of Robert Grieve. 

Robert Bryant Carr, with The Manufac- 
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turing Jeweler, was married atthe Church 
of the Transfiguration last Friday evening to 
Miss Dorothy H. Doris. They left at once 
on a honeymoon trip to Washington, Balti- 
more and other points. 

Henry D. Sharpe was named director of 
the New England District of the Chamber 
of Commerce of the United States, which 
comprises all three of the New England 
States, at the annual meeting at Washington, 
D. C., last Thursday. 

In the civil session of the Sixth District 
Court, Thursday, before Judge Rueckert, the 
case of B. Altman & Co. against Arnold ‘C. 
Mess!ler on book account was heard. On 
motion, judgment for plaintiff for $111.50 
and costs was entered. 

Decision for plaintiff for $102 and costs 
was given by Judge Rueckert in the civil ses- 
sion of the Sixth District Court on Wednes- 
day, following a hearing in the case of Mon- 
roe Block & Co. against William H. Man- 
chester, Jr., on book account. 

Clarence M. Dunbar, of the Cook-Dunbar- 
Smith Co., who is Imperial Chief Rabban of 
the Supreme Council, Nobles of the Mystic 
Shrine, has returned from an extended visit 
to the several hospitals throughout the coun- 
try supported by this branch of the Masonic 
fraternity. 

George Stamatakos and Antonio Melfi, who 
have been conducting a partnership at 185 
Eddy St. under the firm name of the Rialto 
Jewelry Co., have dissolved by mutual con- 
sent, Mr. Stamatakos having purchased Mr. 
Melfi’s interest in the business and will ‘con- 
tinue the same under the same style and 
place. f 

The case of the Tilden-Thurber Corp. 
against Tow Fong et al. for balance alleged 
to be due on book account was heard before 

Judge Capotosto in the Superior Court on 
Tuesday, and the court directed a verdict for 
the defendant, Tow Kan. The jury returned 
a verdict against the defendant, Tow Fong, 
for $861.88. 

The Clifford Novelties Corp. of Provi- 
dence, capitalized at $20,000 for the purpose 
of dealing in novelties of all kinds, has ob- 
tained a charter from the Secretary of State 
under the laws of Rhode Island. The incor- 
porators are Julius Springer and Max 
Abramovitz, of this city, and Hyman Edel- 
stein, of Brooklyn, N. Y. 

Percy A. Harden has been appointed chair- 
man of the City Council committee in charge 
of this year’s community Christmas tree. 
Among the members of the citizens’ com- 
mittee to assist are Joseph Samuels, Mrs. 
Caesar Misch, Walter R. Callender, Arthur 
L.. Aldred, Robert Shepard, Albert Pfeifer 
and Joseph O. San Souci. 

Former Governor R. Livingston Beeckman, 
a director of the International Silver Co., 
and Mrs. Beeckman are to conclude their 
stay at their Newport home immediately 
after the national election and will go to 
New York for a few weeks. They have 
taken a house at Santa Barbara, Cal., where 
they will go Dec. 1 for the remainder of the 
Winter. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Lipschitz, of the Oval 
Mfg. Co., New York city; Mr: Kelley, of the 
Rice Stix Dry Goods Co., St. Louis, Mo.: 
Mr. Crawford, of the Crowley, Milner & Co., 
Inc., Detroit, Mich.; Mr. Figarsky, of the 
Effanbee Jewelry Co., Albany, N. Y.: Mr. 
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Blitz, of Max Blitz & Co., New York city; 
Mr. and Mrs. Merriman, of E. N. & W. A. 
Merriman, Seaside, Ore.; Mr. Crowley, of 
W. A. Green & Co., Dallas, Tex.; Mr. Levy 
and Miss Hagan, of Kauffman Fair, Pitts- 
burgh, Pa. 

Declaring the case called for about as 
lenient treatment as any assault with danger- 
ous weapon charge case ever brought before 
him, Judge J. Jerome Hahn, in Superior 
Court, Thursday, sentenced Thomas Curley, 
formerly foreman for the Stevens Optical 
Co., and previously for 15 years with the 
Gorham Mfg. Co., to 20 months on one of 
two charges under which he was recently in- 
dicted for shooting at his wife, Loretta M. 
Curley, and Elizabeth L. Riley, her daughter 
by a former marriage. The other charge was 
continued for sentence. After following his 
wife home from downtown, where she had 
been shopping, on Aug. 15, last, Curley was 
alleged to have fired several shots at her and 
her daughter, after they had left a trolley car 
at Eddy St. and Thurber’s Ave. The shot 
went through the mother’s clothing and one 
was lodged in the daughter’s leg. Curley 
was indicted on two charges of assault with 
dangerous weapon when the defendant was 
brought into court on Thursday. Through 
his counsel Curley pleaded nolo to each 
charge, but the assistant attorney general 
asked for sentence on only one charge. On 
the other, if the defendant earns parole, sen- 
tence wil! be deferred, but the other charge 
was deferred for sentence. Judge Hahn 
asked the defendant if he had made any 
threats as to what he would do to his wife 
when he got out of jail, and Curley replied, 
“absolutely none.” The court, after sentenc- 
ing the defendant, admonished him not to 
make any threats against his wife. 











IF. S. Gilbert has returned from an ex- 


tended western trip for the L. FE. Freeman 


Co. 

James A. Doyle, Jr., of Doyle & Co., has 
returned from a business trip through the 
west. 

The George L. Paine Co. has been increas- 
ing its working forces during the past few 
weeks. 

Mr. and Mrs. Frederick Sears left last 
week for a week-end trip over the Mohawk 
Trail. 

H. C. Highland has returned from an ex- 
tended business trip in the interests of the 
George L. Paine Co. 

There is’ considerable local interest in the 
annowncement made the past week that the 
Sturdy Memorial Hospital has been placed 
in. the list of approved hospitals by the clin- 


- ical congress of the American College of Sur- 


geons, New York. 

Several of the manufacturing jewelers of 
this place attended the annual corporation 
meeting and dinner’ of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association at the Turks, Head Club, Provi- 

. dence, last Saturday evening. 

‘Wallace D. Kenyon, of the Webster Co., 
has been named as a member of the execu- 
tive. committee of the Associated Industries 
of Massachusetts. He:succeeds Harold E. 
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Sweet, of Attleboro, who served for five 
years and declined a re-election. 

The big drive by “Joe” Martin’s fellow 
townsmen for his election as United States 
Senator will start the coming week. Over 
500 North Attleboreans will tour the district 
in the interest of his candidacy. 











The H. E. S. Thompson Co. is adding to 
its force of polishers on belt buckles. 

Marriage intentions were filed the past 
week by John H. Wright and Annie M. 
Grindell. 

Waiter A. La Mothe and Miss Anna A. 
Smith filed intentions of marriage here the 
past week. 

Miss Josie Connelly, with the Walter I. 
Hayward Co., was married last week to Wil- 
liam C. Tully, of Hebronville. 

Attleboro manufacturers received a busi- 
ness call the past week from Joseph Hazens, 
of the Hazens Co., Vancouver, B. C. 

Maurice and Samuel Sandfelder, of the 
Chicago office of the D. F. Briggs Co., are 
at the firm’s factory here for a couple of 
weeks, 

Sykes & Strandberg is increasing its engine 
turning facilities and adding to the number 
of young women employed at the concern’s 
factory. 

The A. H. Babcock Co. is now located in 
its new and more commodious quarters in the 
signey building, having removed thereto re- 
cently from 94 West St. 

Harry F. Lessard was a member of the 
committee in charge of the banquet given by 
the Gilbert-Perry Post, Veterans of Foreign 
Wars, in the Coffee House last Saturday 
evening. 

A number of local manufacturers attended 
the annual dinner and business meeting of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association at Providence 
last Saturday evening. 

Charles Dorothy, who has been connected 
with the R. & G. Co. here for a number of 
years, has recently severed his connections 
therewith to enter business for himself in a 
new line in Providence. 

The executive committee of Attleboro 
Chapter, American Federation of Arts, was 
entertained last week at the home of Mrs. 
Samuel M. Einstein and made arrangements 
for the art exhibit to be held at the public 
brary on Nov. 19 and 20. 

At the conclusion of his work at the A. B. 
Cummings factory last Saturday noon, Ar- 
thur A. Guild, who has taken a position with 
the Larsen Tool & Stamping Co., was sur- 
prised by the gift of a traveling bag by the 
working force. Mr. Guild was greatly 
pleased at this evidence of the esteem of his 
co-workers, where he has been foreman of 
the plant. 

A. A. Underwood's golfers, who lost out to 
a team led by Roger Wilson last week, Sat- 
urday afternoon, at the Highland Country 
Club, were the hosts at a turkey dinner 
served the two teams in the clubrooms last 
Thursday evening. Besides the members of 
the two teams there were several of the club 
officers and committees present and a few 
guests. The players of the two teams in- 
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cluded Roger Wilson, Earl B. Kent, Law- 
rence P. Keeler, Charles H. Webb, George 
H. Sykes, Ralph L. Green, George H. 
Adams, Walter G. Moone and Frank J. Ry- 
der. In Mr. Underwood’s team were Frank 
Rouseville, Leon Flanders, Edward A. 
Gowen and George H. French. 

Baseball fans of this city are in unison for 
the passing of the daylight saving law which 
will allow the continuation of twilight base- 
ball. Thousands of Attleboro fans enjoyed, 
as they have never before, the season of the 
Manufacturers’ League this year, which pro- 
vided some first-class sport, and the possibil- 
ity of losing the sport next year has aroused 
the rooters so that a campaign is being car- 
ried on to have the daylight saving law 
adopted. 








Plainville, Mass. 





Mr. and Mrs. Fletcher Warren have re- 
turned to their home here, after spending a 
vacation in Prince Edward’s Island. 

Everett A. Horton is having his annual va- 
cation from his duties in the office of the 
jay State Tap & Die Co., Mansfield. 

The N. A. Mfg. Co. is being driven on or- 
ders and is adding to its force on hard en- 
amel work. 

The Whiting & Davis Co. posted an- 
nouncement the past week that on Nov. 4, 
Election Day, the plant would not open until 
9 a. M., but would operate until 6 p. mM. This 
plan was decided upon in order to give all the 
employes an opportunity to vote in the morn- 
ing before going to work. 

The Whiting Club is making preparations 
for its annual fair, which will be held in the 
Recreation building on Nov. 5, 6 and 7. 
There will be a popularity contest, which will 
be limited to the girls of the factory, with a 
diamond ring as a prize. Mr. Whiting has 
given a beautiful meshbag and a gold Wal- 
demar chain, which will be given away as 
prizes. The committee in charge of the fair 
consists of Henry Desautel, chairman; Rob- 
ert Austin, treasurer; Gene Manchester, sec- 
retary; Madelin Doran, Louise McKeon and 
Joseph McGrath. 

In the days before the World War, all the 
pleasure seekers of gay Paree would gather 
in her most famous cafe, the Moulin-Rouge. 
Then came the war, and shells from the Ger- 
man “Big Berthas’” demolished the whole 
cafe and forced it out of existence. That 
was more than five years ago, and after this 
long silence the owners have rebuilt it and 
have announced that it will be reopened the 
early part of November. Among the most 
sensational novelties of the opening will be 
the appearance of two ballet girls clothed in 
dresses made of mesh. These were designed 
and made at the Whiting & Davis Co. fac- 
tory in this place and were made at the sug- 
gestion of Madame Delysia, who visited the 
factory when her company played in Boston. 
The management has announced that it will 
present every woman occupying a box on the 
opening night a sterling silver “Madame 
Delysia” meshbag of Whiting & Davis make, 
and as the acknowledged leaders of fashion 
have signified their intention of being there, 
the jewelry industry, and more particularly 
the meshbag industry, will receive a big boost 
by the adoption of American jewelry prod- 
ucts by the fashionable Parisians. 
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S. R. Snyder, retailer at Chambersburg, 
Pa., stopped over for a business and social 
call on L. P. White on his way home from 
a stay at Atlantic City. 

Leo Henle, representing Sussfeld, Lorsch 
& Schimmel, of New York, has been call- 
ing on the trade here and spent some time 
with M. Sickles & Sons. 

William Sutton, secretary of the Pennsyl- 
vania Retail Jewelers’ Association, has com- 
pletely recovered from a severe cold and re- 
sumed his duties with Strawbridge & 
Clothier. 

Mr. and Mrs, Laird, proprietors of “The 
Jewel Box” at St, Petersburg, Fla., were re- 
cent callers and purchasers at Louis Sickles’ 
wholesale establishment in the Jefferson 
building. 

Among the business suits filed in Com- 
mon Pleas Court this week is one by the 
Saart Bros. Co., Attleboro, Mass., against 
Fred Baus, 1015 Chestnut St., to recover 
$445 for merchandise sold. 

Roy Vassbinder, formerly of the firm of 
Bloom & Vassbinder, Dubois, Pa., has been 
in town calling on the wholesale trade and 
intimating that he may engage in business 
for himself in Dubois before long. 

Furman T. Foy, for many years in the 
retail jewelry line on York Road, Jenkin- 
town, a Philadelphia sub-division, where he 
was one of the leading business men in his 
line, has sold out his stock and retired from 
business, 

George Fox, representing the Fox Mfg. 
Co., Chicago, maker of jewelry boxes, etc., 
for the trade, has been calling on the trade 
here ending a 14 weeks’ trip which took him 
into Canada and some of the mid-western as 
well as the Atlantic States. 

B. Owens,: traveling for A. F. Conery & 
Co., brush and buffs manufacturers, New- 
ark, N. J., and Arthur Mayer, representing 
William H. Dixon, Inc., jewelry and dental 
supplies, New York, were among the callers 
at M. Sickles & Sons last week. 

I. Dodd Israel, southern representative for 
Isidor Sagorsky & Son, is expected in town 
this week after a successful selling trip 
through practically all the southern States. 
He was accompanied by his famous black 
derby, which has become his passport to the 
trade in the south. 

Mr. Feit, manager for L. May & Co., 
Broadway, New York, has been making sev- 
eral purchases in Philadelphia and whole- 
salers here are wondering if this indicates 
that New York firms are about to begin buy- 
ing some of their stock here instead of in 
the old home town. 

Olessker & Walsh, manufacturing jewelers, 
have taken quarters on the first floor rear 
of 718 Sansom St., and the firm of -Cohen 
& Hoffstein, also jewelry manufacturers, 
have taken offices on the second floor of 
the same building, the ground floor of which 
is occupied by Zieger & Liever, wholesalers 
in diamonds and general jewelry. 

F. C. Bechtel and E. S. Bechtel, sons of 
Joseph B. Bechtel, of Joseph B. Bechtel & 
Co., Inc., jewelry and watch materials, at 
729 Sansom St., spent several days last. week 
at State College, of which they are alumni, 
and renewed old scholastic associations. F. 
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C. Bechtel is road man for the firm and his 
younger brother an inside salesman. 

Quite a number of jewelers who are mem- 
bers of the Wellwood Club at Charlestown, 
Md., are ready for the opening of the duck 
hunting season in that State, Nov. 1, having 
oiled up their guns, seen that their ammuni- 
tion is ready and made other preparations, 
including information from “Lou” White 
that everything is O. K. at the noted club- 
house on the Eastern Sho’. 

Another veteran of the jewelry industry in 
this city has passed on in the person of 
John Currie, of 167 S. 61st St., who died at 
his home after a short illness. Mr. Currie 
was one of the best known watchmakers in 
the city and had for the last six years been 
connected with J. E. Caldwell & Co. Be- 
fore his transfer to the Caldwell firm he had 
been with the Bailey, Banks & Biddle Co. for 
31 years: He left a widow and one son, 
Samuel. The body after funeral services at 
the home was taken to Salem, N. J., for 
burial. 

That the jewelry business is profitable to 
some retailers at least is shown by the fact 
that the real estate columns of the Phila- 
delphia newspapers contain an announcement 
of the sale to J. B. Gillies, retailer at Broad 
St. and Susquehanna Ave., of a valuable 
piece of property at 2005-11 S. Broad St. 
The price is in the neighborhood of $120,000 
and it is understood Mr. Gillies plans ex- 
tensive improvements which may include an 
up-to-date jewelry store. The property at 
present includes some one-story stores, auto- 
mobile salesrooms and a garage. 

Jewelers and their families in the South 
St. section were well represented at the wed- 
ding of Miss Stella Dubrow, daughter of 
Sol Dubrow, 740 South St., a leading jeweler 
of that district, to Dr. Leon Sachs, a promi- 
nent young dentist and one of the super- 
visors of the city’s dental clinics. A largely 
attended reception at the Claridge Cafe fol- 
lowed the wedding ceremony, which was per- 
formed with full ritual at one of the prin- 
cipal synagogues. Following an extended 
honeymoon trip the young couple will be 
“at home” at 518 S. 8th St., where the 
bridegroom has offices. 

The wholesale and jobbing firm of Joseph 
B. Bechtel & Co., Inc., in the Bechtel build- 
ing on Sansom St., is celebrating its 30th 
anniversary by issuing an anniversary num- 
ber of its annual publication, Bechtel’s 
Bulletin, which contains much interesting 
data about the firm and is profusely illus- 
trated with photographs of its leading lines. 
The corporation was organized in 1894 and 
since then has been one of the leaders in 
Philadelphia’s wholesale jewelry trade and 
watch materials. Mr. Bechtel is chairman 
of the local committee for the jewelers’ 
national publicity fund and is active in many 
other lines. He is especially proud of the 
Bulletin, which is his own work. 

Two instances of practical aid to the un- 
fortunate are being commended in the 
jewelry trade here this week. One is the 
case of a retailer, who because of a desire 
to “spread out” in a business way, without 
sufficient capital, became involved and was 
recently put into bankruptcy, losing not only 
his business but every cent he had. His 
creditors, however, were convinced of his 


_integrity and the heaviest one has since 


aided him in starting up again at his old 
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location but on a smaller scale and one that 
he can swing, at the same time keepiig- an 
eye on him to see he does not'go over the 
line again because of too much ambition. 
The other instance is that of a salesman for 
a Chestnut St. house, who became involved 
in his accounts because of his desire to be 
a “good fellow” with possible customers 
and whose “dash” resulted in his being 
short several hundred dollars in his accounts 
and consequent arrest. Since his arraign- 
ment, his employers. discovered the real 
reason for his shortage and as a relative 
came to his aid and promised to make good 
the loss in time, they have withdrawn the 
charge of embezzlement lodged against him 
and taken him again into their employ. To 
criticisms of their action they reply with 
the statement that the man in question has 
been with them for years and up to his 
“break,” due to a desire to increase his 
sales, was of spotless integrity, and that 
they think it only fair to give him another 
chance. 








Canada Notes 





E. C. Roy, jeweler, is registered at Mon- 
treal. 

Ferguson’s jewelry store at Edmonton, Al- 
berta, was entered by burglars on the eve- 
ning of Oct. 16 by breaking down the rear 
door. They stole diamonds valued at about 
$1,000 from the window. No arrests had 
been made at last accounts. 

Out-of-town jewelers calling on the Tor- 
onto trade recently included J. R. Beutley, 
Port Perry; E. W. Russ, North Bay; A. 
N. Pequegnat, Brantford; F. R. Clarke, 
Peterboro; W. F. McCarty, Lindsay; C. 
H. Humber, Goderich; W. H. Hopper, Co- 
bourg; J. S. Viggins, Hamilton; J. S. Smith, 
St. Catharines; J. R. Rutherford, Fergus, 
and W. E. Irvine, Orangeville, all Ontario. 

With the object of emphasizing the per- 
manent value of sterling silver goods as com- 
pared with plated ware, Ryrie-Birks, Ltd., of 
Yonge St., Toronto, held an exhibition of 
silver heirlooms from Oct. 13 to Oct. 25. 
The exhibits numbered about 100, and had 
been loaned for the occasion by private own- 
ers. Many of them were of antique design 
bearing the old English hall marks, having 
been in the families of the owners since the 
days of the pioneers. One handsome tea 
service dates back to the year 1737, and 
a number possess a special interest from 
their association with prominent Toronto 
families, identified for over a century with 
the growth of the community. The exhibi- 
tion proved highly successful in attract- 
ing popular interest. 








Arne Sunde has moved from his tem- 
porary location at 611 Pine St., back to 1516 
Westlake Ave., Seattle, Wash., where the old 
store building has been remodeled. The new 
store is long and narrow with wall cases 
and show cases on one side and paneled 
mirrors on the other. Wall cases and show 
cases are also installed in the rear where 
the offices and safe are also located. An 
attractive wall clock with the firm name has 
been installed in the rear. The finish of 
the shop is blue and gray with mahogany 
furnishings. The work bench is in the front 
window of the shop. 








THE JEWELERS’ 





CIRCULAR 

















TNE 


















RAL RETERYT pane 
ee 











Sllai Mieka dcieaeaainn Laat ro msemes 3p 
+ . et a eee 





RURLCE DITION - BRcHT ® . 
WOR BPC ae aHe 














The oldest and largest Jewelry centre in 
the world. Over 2300 Firms located here. 
All transit lines one to.three blocks away. 





LORSCH BUILDING 


35-37-39. Maiden Lane, New York City 


Opposite New Federal Reserve Building 











Known to Jewelers in All 


Parts of the World 








Buyers Can Purchase Anything 
in the Jewelry Line from 
Tenants in This Building 


This building has just been greatly enlarged 
and remodeled throughout, offering lightest and 
most attractive Jewelry sales and show-rooms at 
very reasonable rentals. 
Watchman’s Clock Systems being installed. 
Lowest Fire and Burglar Insurance. 


Burglar Alarm and 














Boxes, Cases, Cards and Trays: 
Wolfsheim & Sachs 


Chain Manufacturers: 
Martin Copeland & Co. 


Diamond Importers and Cutters and 


Diamond Jeuelry: 


Albert Lorsch & Co., Inc. 
M. & A. Rosenberg 

J. L. Goldenberg 

A. Jaffe & Son 

S. Lieberman & Co. 
Joseph Robinson 

Weiner & Oppenheimer 
Birnbaum & Pressel 
James P. Harper 

Louis Pressel & Ledeberg 


Emblems, Badges, Lodge Supplies, 
Etc.: 

William L. Hawkins 
Jewelry Manufacturers: {Office & 
Barnet Daniel & Co. 

Kramer & Bick 
Morris E. Leblang 


Shiman Miller Mfg. Co. 
A. Wallach & Company 


Showrooms) 


Maintaining the Traditions of Maiden Lane 
Tenants of 35-37-39 Maiden Lane 


Watches: 


Jewelry Findings, Also Tools and Sup- 
plies, and Watch and Opticians’ 


Materials: 

Buhl, Peer & Keefe 

Gesswein & Co. (tools) 

Herpers Bros., Inc. (settings) 
Kuri 

Victor Nivois 

Pearls, Cameos, Precious and Semi- 

Precious Stones, Imitation Pearl 
Necklaces, Beads: 

Albert Lorsch & Co., Inc. 

Admyration Pearl Co. 

G. Del Gatto & Sons (cameos) 

Dreher Bros. & Wider 

Grandeben Co. 

Hilpert & Trabinger 


Retail Jewelers: 
James Bergman 
Majestic Merchandise Exchange. 


Rings: 
Harry Goldstone (Diamond) 
Klipper & Klipper 
Edward Pulver & Bro. (ladies fancy rings) 
Ben Shiers & Sons 


Setters of Diamonds and Precious 


Stones: 
Emil P. Angot 
Herbert S. Cave 
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L. Adels & Company 

Leon Hirsch, Inc. (Importers of watches 
and movements.) 

3arnard Masin 

Melrose Watch Co. 

Schein & Engel 


Watch Repairing: 


Edw. J. Knoblock 
H. Rosenthal 
Schaffer & Block 


Wholesale Jewelers: 


Korones Bros. 

Cahn & Kornbrodt 

David Abelov 

Raymond Abrahams 
Altschul Bros, 

Herbert D. Foster (and Engraver) 
Gansberg Bros. , 
Marcus Goldsmid 

Kantor Bros, 

Robert C. Kerr, Jr. 
Morris E. Leblang 

Mantz & Neuwirth 
Edward Morro 

R. & L. Nadler 

Zimmern Bros. 











FOR OFFICE SPACE 


Apply Your Own Broker or 


MAURICE DEUTSCH BUILDING CORP. ,(Owne't,22 Premises) | 
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As far as known, there is not a jewelry 
auction running in Pittsburgh today. There 
were quite a number of them this time last 
year, but the police department made it so 
unattractive for those who were conducting 
auctions along doubtful lines that they were 
driven out of business, much to the general 
satisfaction of the trade. 

manuel Grafner, of Grafner Bros., is one 
of the workers in the interest of the $1,500,- 
000 drive for Montifore Hospital. It is re- 
ported that some of Pittsburgh’s merchants 
in the Jewish world gave large sums to the 
movement, one house contributing $200,000 
and another $100,000, or through the indi- 
viduals of such concerns. The fund was 
oversubscribed. 

Pittsburgh jewelers are taking a lively in- 
terest in the coming Red Cross roll call, and 
while there is no movement on among the 
members of the trade as such, as a house to 
house canvass of this section is to be made 
Sunday, Nov. 9, yet as individuals they are 
exhibiting an interest through taking part in 
the drive either as workers or in arranging 
window displays. 

In the issue of THE JEWELERS’ CrRCULAR, 
Sept. 17, under the Pittsburgh column, a note 
appeared which spoke of C. L. Dunbar as 
the new jewelry buyer of the Joseph Horne 
Co. This was an error, as Miss B. M. Ted- 
rowe is the buyer of jewelry, silverware and 
clocks for this concern. Miss C. L. Dunbar 
has joined the Joseph Horne concern as an 
assistant buyer of silverware under Miss 
Tedrowe. 

It has been announced by the John M. 
Roberts & Son Co. that it hopes to be able 
to occupy its new building in Wood St. about 
March 1. That is the time the contract calls 
for the completion of the building. It is ex- 
pected that it will be nearer April 1 before 
the firm occupies the new quarters, but the 
Roberts concern will move in just as soon as 
possession of the structure can be obtained. 
Plans are going forward to greatly increase 
the business. 

The annual meeting of the Retail Credit 
Men’s Association was held Monday of last 
week, A. W. Hepler, of W. W. Wattles & 
Sons, was chosen a director. H. E. Wilson, 
of the Kaufmann & Baer Co., was installed 
as president of the association. The mem- 
bership is about 300, with a large number of 
retail jewelry establishments represented in 
the membership. The president’s reception 
was held Tuesday night of last week in the 
Rittenhouse. 

The Terheyden Co. reports that the busi- 
ness of that store is showing a gain right 
along, September of this year being better 
than for the same month last year, and Oc- 
tober is also expected to run ahead. This 
condition does not apply to the trade as a 
whole. The Terheyden Co. does not know 
just how to account for it, in the face of the 
fact that numerous other concerns are not 
reporting the same gain, but believes it is 
due to the steady plugging for business in 
accordance with the plans of the members of 
the firm. 

The Direct Mail Advertising Association 
opened a three days’ convention in Pitts- 
butgh today. with upwards-af 3,000 in at- 
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tendance at the sessions being held in Syria 
Mosque, Pittsburgh’s largest auditorium. 
About 1,000 are here from out of town. One 
of the speakers will be W. S. Ashby, adver- 
tising manager of the Western Clock Co., of 
La Salle, Ill., whose subject is “This ‘You’ 
Stuff.” Advertising managers representing 
all sorts of business are present, the con- 
vention, it is stated, being the largest the 
Direct Mail Advertising Association ever 
held anywhere. The subjects of the conven- 


tion indicate that considerable attention is to 
be given to the subject of house organs, etc. 
The cenvention will be in session three days, 
with a banquet of the association tomorrow 
night in the ballroom of the William Penn 
Hotel. 











F. B. Chace has returned from a 10 days’ 
trip through Maine and Aristook. 

Curtis Brown, of Lawrence, has taken unto 
himself a bride. Congratulations are in or- 
der. He is with the Daniel Silver Co. 

M. N. Smith, of Smith-Patterson Co., has 
returned from an extended trip in Europe. 
He was accompanied by his daughter, Mrs. 
James H. Rand, of New York. 

W. G. Garfield, of the Kettell, Blake & 
Read Co., Inc., is on his annual shooting ex- 
pedition in the woods of Maine. He is ex- 
pert with the gun and has many large bags 
to his credit. 

The annual meeting of the Boston Jewel- 
ers’ Club is to be held Nov. 14. At that 
time reports will be made by the various 
officers, followed by an election. It will be 
held at the Boston City Club, as usual. 

Ellis Gifford, of Fall River, has been do- 
ing his duty as a 100 per cent American 
serving on the Federal Jury in Boston. It 
necessitates almost complete cessation of 
business, probably for several weeks more. 

Smith & Varney, Woburn, took part in the 
Style Show in that town last week. Their 
feature was a complete diamond cutting 
plant with George Shahian giving a demon- 
stration of the process. It attracted a great 
deal of attention. 

Arthur Stearns, Lynn, is preparing to go 
into his new building, which will be com- 
pleted in about two weeks. The structure 
is one of the finest in that city and Mr. 
Stearns has had constructed a jewelry store 
on the ground floor which will rank with 
the best in Massachusetts. 

Manager E. Paul Bogle, of the Bogle Bros. 
jewelry firm, White River Junction, Vt. 
has designed a watch named “The Calvin” 
in honor of President Coolidge. He has 
presented the watch to the President. It is 
a 12-jewel watch in a 14-karat solid green 
gold case, carved around the edges. 

One of the worst tie-ups on the Boston 
Elevated in many years threw transporta- 
tion completely out of gear last week. Hun- 
dreds of thousands of people had to walk 
to business or seek rides in passing automo- 
biles. The various stations looked like the 
crowds at football games. Jewelry clerks, 
among many thousands more, this time had 
a real good alibi for being late for work. 

With a crash that could be heard at the 
police station two blocks away robbers threw 
a rock as big as.a. paving block through the 
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show. window of S. D. Grossmah Co.’s store, 
Brockton, last week. The robbers then 
reached in through the window, seized about 
$1,000 worth of rings and watches, jumped 
into an automobile and drove away. There 
was $3,158 worth of jewels in the window 
at the time. 

Albert R. Kerr, secretary of the Boston 
Jewelers’ Club, has opened again in business 
for himself in the Washington building. He 
has offices on the seventh floor. During the 
Summer vacations he was with the E. B. 
Horn Co. Now he is representing several 
manufacturers, having the agency for New 
England. He is carrying a fine line of plati- 
num goods and precious stones, as well as a 
general line of ware. 


Fred Faller, former long distance running 
star, featured in the Boston Jewelers’ League, 
Oct. 23, rolling 133 pins for high single, and 
also having the best grand total, 345. Bige- 
low-Kennard and D. C. Percival made clean 
sweeps. The scores: Bigelow-Kennard, 
1,446; E. B. Horn, 1,364; D. C. Percival, 
1,336; J. M. Kirby, 1,227; Shreve, Crump & 
Low, 1,382; Ripley-Howland, 1,279; A. 
Stowell, 1,380; M. S. Page, 1,306; Lenox, 
1,326; I. Alberts, 1,316; Harkins-Murphy, 
1,343; Hodgson-Kennard, 1,345;° Smith- 
Patterson, 1,340; Thomas Long, 1,316. 








Atlanta, Ga. 





H. S. Banta, of Newnan, Ga., was in 
Atlanta recently. 

Mr. Nolan, of the Newall Mfg. Co., 
Chicago, was in the city during the 
week calling on local jobbers. 

J. F. Creel, of the Creel Co., Peachtree 
Arcade building, has secured the services 
of Robert T. Johnson, a_ well-known 
jeweler of Boynton, Fla. 

Joseph J. Scheff, of Ewing Bros., 11 
Whitehall St., has just returned from a 
several days’ fishing trip at Lake Burton, 
in the Blue Ridge Mountains of Georgia. 

Earl F. Alcorn, formerly with Scharling 
& Co, 755 W. Summers Ave., Newark, 
N. J., has severed his connections with that 
firm and has accepted a position with Ewing 
Bros., Atlanta wholesale jewelers. 


E. A. Morgan, 10-12 E, Hunter St., has 
completed the remodelling of his store front, 
having installed two new display windows 
and a complete new front on the two-story 
building occupied by his company. The 
alterations make the Morgan store one of 
the most attractive jewelry establishments in 
the south. 








Philip Davis, the man alleged to have en- 
deavored to effect an entrance to Victor 
Desio’s jewelry store, Washington, D. C., 
two years ago, and who was tried for other 
robberies, is again in the hands of the Wash- 
ington police. Davis, alias “Raymond 
Rowles” has just spent nearly two years in 
the Federal prison at Atlanta, and has again 
been captured by the police who allege he 
was trying to “jimmy” a window in a store 
along Pennsylvania Avenue in the early 
hours of the reorning. Following the alleged 
attempt to break into the Desio store some 
time ago, Davis was sentenced to the Atlanta 
prison and spent some time in the hospital 
on account of his delicate health. 
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THESE novel little flannelette 
cases—in both pink and blue; are 
decorated with the Gorham Bun- 

nies. In two sizes —for 2 pieces of 
flatware and for three. Sent to 
you at cost, 25¢ each. 


The NEW 
BUNNY CASE 






An Innovation— that Makes Sales 


OU remember how success- 

fully the Spring Baby Goods 
Campaign capitalized the child’s 
love for “‘my own” silver. This 
Bunny Case is a development 
of the same idea. It does three 
things for you— 


1. Serves as an added attraction to 
the child —they all want their silver 
in their own Case. 


2. Makes the gift of a fork and spoon look 


like an elaborate present—and makes a 


sale grow where there was none before. 


3. Solves a difficult wrapping problem. 


Full pages in the October, No- 
vember, and December issues 
of the leading children’s publi- 
cations feature this case. The 
children are waiting— the cases 
are ready— write today to your 
nearest Gorham representative 
for samples. Ask too for a supply 
of the Bunny Case leaflets —they 
will do a lot for you! 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. 


DURGIN DIVISION, Concord, N. H. 


KERR DIVISION, Newark, N. J. 
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. , ested in obtaining ordi- 
Which Has “Teeth” vances for their town 
or city that would regulate the sale of goods 
at auction, will be very much interested in 
the decision of the Supreme Court of At- 
lanta, Ga., which recently sustained the con- 
stitutionality of a most drastic auction 
ordinance passed in that city at the instiga- 
tion of the retail jewelers. As noted in the 
last issue of THE JEWELERS’ CixcuLar, the 
ordinance, among other things provided that 


(1) No firm could sell jewelry of 
any kind unless the jewelry have at- 
tached to it a tag showing specifically 
and in English the kind of material it 
was made of, 

(2) The tag or label must go with 
the purchase, to be delivered to the pur- 
chaser as a true and correct description 
of the article purchased, 


An Auction 


(3) It should be unlawful for any 
person to act as a “capper” or “by- 
bidder” at any auction sale of jewelry. 

(4) Each sale shall constitute a 


separate violation of the law if these 
regulations are not complied with, and 

(5) Violations of the ordinance shall 
be punishable by a fine ranging from 
$50 to $200 or to sentence on the chain- 
gang of not less than 30 days. 


It was believed by the jewelers who had 
the ordinance drawn that the act would tend 
to put a stop to misrepresentation of quality 
by the auctioneers because of the first 
clause above mentioned, which provided that 
the jewelry should bear a tag showing 
specifically the material of which it was 
made and the quality and unless such de- 
scription was true and correct, the ordi- 
nance was violated. It was believed that 
this would stop exaggeration by the 
auctioneer to such an extent that it would 
make illegitimate and “fake” auctions practi- 
cally impossible and time seems to have 
proved that the originators of the ordinance 
were right. But this was not the only 
drastic feature. The fact that each sale in 
which the regulations were not complied 
with, constituted a separate offense and each 
sale could be punished by a fine of from $50 
to $200 or sentence in the chain gang for 
not less than 30 days, gave the ordinance 
“teeth” such as few city regulations have 
ever had before. The auctioneer who vio- 
lated it not only subjected himself to a host 
of prosecutions and heavy fines but might 
find himself serving in the chain gang for 
a long period. 

It was natural that such an ordinance 
should be attacked as soon as the authorities 
tried to enforce it and the first defendants 
in proceedings brought under it immediately 
sought to get an injunction against the city 
on the ground that the regulation exceeded 
the police powers granted to the city by its 
charter and that any attempt to put it into 
operation “was an unlawful exercise of the 
police powers.” The Fulton Superior 
Court, to which the application was made, 
denied the injunction after some delay but 
the case was then carried to the Supreme 
Court which has now sustained the position 
of the city. 

The jewelers of Atlanta naturally believe 
that they have solved the auction problem 
that has been confronting them for some 
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years and do not expect to be bothered by 
“fake” auctions or the illegitimate practices 
of auctioneers in the future. Whether the 
same remedy can be applied in other cities 
of the country is a question that is yet to 
be determined because this will depend, 
first, upon the power granted to the city in 
its charter, and, second, on what the 
Supreme Court of the State considers a 
lawful exercise of police power. The mere 
fact that the Georgia courts have held that 
Atlanta could do it, does not necessarily 
mean that it can be done by cities of other 
States. Nevertheless, Atlanta's experience 
is one that should be taken into considera- 
tion by jewelers who are seeking auction 
ordinances in their own towns and this ordi- 
nance and the decision of the court sustain- 
ing it should be carefully studied. Even if 
Atlanta’s example cannot be followed en- 
lirely, it might suggest a procedure that 
could be followed effectively to some extent. 





Official T is a_ generally 
ar accepted fact by the 
Examinations in . 
trade and the public 
Gemology that the retail jeweler 
is more than a merchant; that in addition 
to selling merchandise he is an expert and 
counsellor whose services are at the dis- 
posal of his patrons and that he gives this 
service to his patrons without charge. The 
public expects the jeweler to make good for 
all defects in his merchandise or the 
mechanism of the same and this the jeweler 
willingly does without question. But the 
public also expects the jeweler to know 
thoroughly what he sells, its quality and its 
properties and to give full information 
about the same on all occasions. 

It is a wonderful thing for our merchants 
that they are recognized and accepted as 
experts by their customers and this side of 
the business should be emphasized on all 
occasions, but to take proper advantage of 
the position which he holds the jeweler 
must be, at all times, the expert his cus- 
tomer thinks him to be and, in this connec- 
tion, we are sorry to say some, if not many 
of our merchants, fall down. Fortunately, 
for the trade and public on horological 
matters, the jeweler is, as a rule, an expert 
or he has an expert in the way of a watch- 
maker to supply the information required. 
But on the subject of gems, and in which 
his position as an expert is equally impor- 
tant with the public, we regret to note that 
he is sometimes woefully ignorant and in 
other cases where the proprietor may have 
the requisite knowledge of gems and gem 
minerals, he is not always the man who 
makes the sale and the employes who do it 
for him often show an ignorance that tends 
to reflect upon his position, if not upon his 
integrity. 

It is for this reason that we constantly 
insist that the retail jewelers who handle 
precious stones in any way make a careful 
study of gems not only from the practical 
side but the theoretical, mineralogical and 
scientific side as well, and to do this they 
should study the standard works on gems 
and at all times have one or more of these 
works in the business libraries in their 
establishments for ready reference and con- 
sultation. They should see to it also that 
their employes who sell gems also know 
what they are selling and that they make 
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a careful study of the subject, at least from 
the mineralogical side, if only in a rudimen- 
tary way, that they may know the principal 
precious stones, the mineralogical groups to 
which they belong, their salient character- 
istics and points of differentiation. 

From time to time, we have published a 
list of the standard works on gems with the 
names of their authors and their publishers 
and, as each new work comes out, we have 
described and reviewed the same in deta#l 
in order that our retailers may know of its 
publication and what it contains. We urge 
all jewelers not only to buy such works on 
gems as they can but also to bring pressure 
to bear on. the public libraries in their 
vicinities to put in both the standard works 
that are available and those not so readily 
obtainable, particularly the larger and more 
expensive treatises or the works that are out 
of print but may be had at a premium 
through the second hand book dealers, 

But, in addition to a study of the stand- 
ard works, we feel that the jewelers should 
encourage a movement for examination in 
the subject of gemology such as are con- 
ducted by the N. A. G. in England, these 
examinations to be prepared and conducted 
either under the auspices of their local or 
State associations or, if necessary, by the 
American ‘National Retail Jewelers’ Asso- 
ciation. Such examinations and the issuing 
of a certificate of proficiency to those who 
passed would act as a great incentive to the 
young jeweler to increase his knowledge of 
gems and to obtain some kind of recognition 
in his own industry as one who knows his 
subject. It would encourage the reading 
and study of the various works on gems and 
the articles on the same subject that are 
published in this journal from time to time 
and generally help to spread the idea among 
other men in the retail jewelry business, 
whether employer or employee, that he could 
become a better salesman and a better mer- 
chant when he actually knows all about the 
merchandise which he handles. 

The jeweler who knows gems is not only 
able to sell the same in a more intelligent 
and more effective way than does his poorer 
informed competitor, but he is at an equal 
advantage in purchasing his stock and, what 
is more, he can protect himself in this way 
from suffering a loss of prestige through 
the mistakes either in nomenclature, classi- 
fication or quality of those who have sold 
him the jewels which he must later stand 
behind when they are turned over to his 
customers, 





New Law Has ECEIPTS from 
the reduced ex- 


Greatly Reduced . ; 
cise tax on jewelry 


Jewelry Tax totaled $458,569.42 in 
September, a big decrease from the amount 
collected in September, 1923, when the full 
5 per cent tax was collected on all sales. 

This means that jewelers paid taxes on 
sales during August amounting to $8,171,788 
of articles with more than $30 and watches 
with more than $60. No comparison can be 
made with sales in August, 1923, because our 
dealers then had to report all merchandise of 
whatever value, as well as silver plated flat- 
ware, articles for religious purposes and 
others now exempt from taxation. If, how- 
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Among the out of town jewelers in this 
city last week was D. H. DeNardo, of 
Braddock, Pa, 

Edward N. Schenkein, 2 Maiden Lane, 
sailed for the Amsterdam and Antwerp dia- 
mond markets last Saturday on the Olympic. 

Dunn Bros. filed a judgment in the City 
Court on Monday last for $636 against the 
Novelty Jewelry Co. of 105 Wooster St. by 
direction of Justice McKee. 

John C. Boessel, of John C. Boessel & 
Co., Annapolis, Md., is in this city on a 
business trip and while here is making his 
headquarters at the Seymour Hotel. 

Lawrence C. May, of Lawrence C. May 
& Bro., Inc., diamond importers, 12 John 
St., returned last week on the Olympic after 
an extensive purchasing trip abroad. 

Ernest H. Block, with the Louis Stern 
Co., Heyworth building, Chicago, was an 
out of town caller at the offices of THE 
JEWELERS’ CIRCULAR during the past week. 

C. M. Fuller, president of the Greenleaf- 
Crosby Co., Jacksonville, Fla., is among the 
out of town visitors in New York. Mr. 
Fuller is stopping at the Pennsylvania Hotel. 

Herbert Reichman, of Reichman Bros., 20 
W. 47th St., is now in Los Angeles, Cal., 
calling on the trade on the Pacific Coast. 
Mr. Reichman expects to be back in this city 
sometime next month, 

W. E. Hayward, sales manager of the 
Alvin Silver Co., 20 W. 47th St., is en- 
joying a few weeks at Atlantic City. W. 
A. Blythe, cashier of the same concern, is 
also enjoying a sojourn. 

Albert Ramsay, of Albert Ramsay & Co., 
who import precious stones and whose offices 
are located at 2 W. 47th St., left for London 
on Oct. 8, and after a visit to the factory 
in England will return to this country 
probably Nov. 1. 

The stock of Joseph Schwartz, formerly 
€ngaged in the diamond business, this city, 
and now in bankruptcy, will be sold at public 
auction on Thursday, Nov. 6, at 10:30 a. M., 
at 552 Broadway. The assets consist of a 
large lot of loose diamonds, etc. 

Two judgments were filed in the City 
Court on Tuesday last against Morris M. 
Krause of 1 Maiden Lane. One is by Doran 
Bagnall & Co., Inc., for $318 as a settlement 
of a suit for goods sold and one by S. O. 
Bigney & Co. for $611 as the sum conceded 
to be due in a suit filed. 

A. W. Rovbaud, representing Henry 
Freund & Bro., 20 W. 47th St., left for the 
middle west recently after being confined 
to his bed for three weeks. Mr. Roubaud 
had only been gone two days when he was 
again taken ill and returned to his home in 
this city where is is now confined. 

_ The firm of Rainess & Koch, Inc., dealers 
in jewelry, 4 W. 43rd St., were petitioned 
into. bankruptcy in the United States Dis- 
trict Court, this city, last Wednesday. The 
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petitioning creditors are Henry Knoch, who, 
the petition states, holds a claim for $35,250, 
Sylvan Levy, $9.45 and Joe Maizner, $50. 

Mr, Birks and a son, who’ are members 
of the firm of Henry Birks & Sons, Ltd., 
were visitors at the office of THE JEWELERS’ 
CIRCULAR last Wednesday and left that night 
for Canada. The concern is one of the 
largest retail jewelry houses in Canada and 
has stores in Montreal, Halifax, Ottawa, 
Toronto, Winnipeg and other cities. 

The Sterling Silverware Manufacturers’ 
Association held a meeting on Monday night 
at the Hotel Stratfield, Bridgeport, Conn., 
where they were the guests of Handy & 
Harman. Yesterday (Tuesday) the mem- 
bers enjoyed golf on the course of one of 
the Bridgeport country clubs. A full report 
of this meeting and golf tournament will 
appear in the next issue of THE JEWELERS’ 
CIRCULAR. 

Black, Starr & Frost started proceedings 
in the Supreme Court on Tuesday, Oct. 21, 
to collect a judgment for $13,622 obtained in 
1920 against Abigail Hancock Bishop. The 
firm applied for an order extending a receiv- 
ership of Mrs. Bishop’s property obtained by 
another creditor to cover the judgment in 
question. Edmund O. Braendle is the re- 
ceiver. The only property in sight thus far 
is a judgment for $46,039 obtained by Mrs. 

sishop against a newspaper in a libel suit. 
An appeal has been taken from this judg- 
ment. 

The S. M. Watch Case Co., Inc., filed suit 
in the Supreme Court on Wednesday against 
the Weinstrum Watch Co., Inc., for a bal- 
ance of $2,696 for watches sold in November 
and December last amounting to $6,071. The 
defendant admits the purchase of the goods 
and the payment to the plaintiff of $3,375, 
and makes a counterclaim for $2,000 dam- 
ages. The answer alleges that the plaintiff 
represented that it was a manufacturer of 
25 year, guaranteed, 13-karat gold-filled 
cases, perfect in manufacture and free from 
patent and latent defects. The answer as- 
serts that the cases delivered were not as 
represented but were defective because the 
surfaces were not level and the finish was 
uneven. The defendant alleges that it got 
total credits of $3,910 and returned 2,112 
cases. 

Involuntary bankruptcy proceedings were 
started in the United States District Court, 
this city, on Tuesday, Oct. 21, against the 
Fine Gold Watch Co., Inc., 12 John St. 
Creditors filing the petition include: the 
Diel Watch Case Co., Inc., $1,184; Emerson 
Watch Case Co., Inc., $506, and the Hud- 
son Jewelry Mfg. Co., Inc., $72. Accord- 
ing to the petition, the assets amount to 
about $1,000 while the liabilities are estimated 
at $10,000. It is also set forth in the petition 
that the concern removed, concealed and 
transferred on or about Sept. 1, 1924, stock 


and the proceeds to the sum of $3,000 in an 
effort to hinder, delay and defraud creditors, 
It is also charged that preferential payments 
were also made to creditors to the amount 
of $3,000. The creditors also claim and 
represent that the alleged bankrupt has con- 
cealed large quantities of merchandise and 
assets for the purpose of defrauding 
creditors. FE. W. Stitt, Jr., 20 Nassau St., 
was appointed receiver by Judge F. A. 
Winslow under a bond of $500. This order 
differed from the petition in that it stated 
that the firm owed $12,000. 

Supreme Court Justice Mitchell on 
Wednesday granted an application of Max 
Hirsch of Chicago to vacate a judgment by 
default obtained against him by the U. S. 
Agency Omega Watch Co. on Oct. 9 last, 
and opens Hirsch’s default and permits him 
to file an answer on condition that he pays 


‘ the cost to date. In his petition Hirsch 


stated that he was employed as salesman by 
the plaintiff from 1915 until May, 1922, and 
that he was to get 15 per cent. commission 
for part of the time and 12% per cent. dur- 
ing the remainder. Hirsch stated that the 
watch company contends that he was to get 
no commission until a delivery was made on 
his orders but he asserts that the commission 
became payable to him as soon as the order 
was accepted and was not dependent on de- 
livery. He told the court that in cases where 
the plaintiff was unwilling to grant credit, 
and he was satisfied of the financial respon- 
sibility of prospective customers, he pur- 
chased the goods himself and sold to these 
customers with the consent of the plaintiff. 
He alleges that he bought goods amounting 
to $4,715 but that commissions of $8,547 are 
due him so that the plaintiff actually owes 
him $3,832. Hirsch said that even if the 
plaintiff’s theory is correct he does not owe 
more than $2,209 whereas judgment for 
$5,996 has been entered against him. In ex- 
plaining why he failed to appear at the trial 
he said that he was in Chicago and was 
notified that the case was to be called on Oct. 
& but when he was starting for New York 
he was notified that the plaintiff had already 
taken judgment against him because the trial 
was held sooner than he expected. He said 
that he is now in business in Chicago and 
for that reason he wanted the judgment 
vacated. 

Miss Aline Milleret, well-known to many 
in the diamond trade for nearly 10 years, 
as a member of the office force of Eduard 
Van Dam, cutters of diamonds, 437 Fifth 
Ave., is to be married soon, and her office 
associates gave her a farewell testimonial 
party at the Strand Roof on the evening of 
her departure. - This took place on Monday, 
Oct. 27, and those present were: her fiance, . 
Howard Smith, A. D. Leveridge, H. Groen- 
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heim, C. Ornstein, P. C. Vieser, W. J. 
Warnitz, R. Loonstein, J. L. Verstraten, A. 
(;soodman, Mrs, Leveridge, Mrs. Vieser, Mrs. 
Verstraten, and the Misses Billet, Baum, 
Sackler, Gustafson and Feldman. Henri Van 
Dam was unfortunately detained in the west, 
but sent a telegram of appreciation, as did 
Laurence Tilden from the middle west, 

Mr. Harper, of Harper & Taylor, Salis- 
bury, Md., was an out-of-town visitor in 
this city last week, 

The Prudence Jewelry Co., this city, was 
incorporated at Albany, N. Y., last week 
with a capital of $20,000. The incorporators 
are I. Tarnov, S. Simmerman and R. 
Weinberg. 

City Court Justice McKee on Thursday 
directed judgment for $1,274 against the 
Fine-Gold Watch Co., Inc., in a suit of the 
Diel Watch Case Co., Inc., for a balance 
due on merchandise amounting to $1,274. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, is closing out the stock of 
J. D.. Wood & Co., Lancaster, Pa. This 
firm is retiring from the jewelry business. 
J. D. Wood is president of the Dudley 
Watch Co., of Lancaster. 

A meeting of the finance committee of the 
National Jewelers Board of Trade was held 
last Thursday at the headquarters of the 
organization, 15 Maiden Lane. At the meet- 
ing additional appropriations were voted 
from the fighting fund for the purpose of 
prosecuting fraudulent bankruptcies. 

Otto F. Miiller recently severed his asso- 
ciation with Geo. Borgfeldt & Co. as man- 
ager of the clock department and has started 
in business as the American representative 
of the Kienzle Clock Co., with a temporary 
office at 47 Murray St. The Kienzle Clock 
Co.’s line is well known in the trade. 

Stephane Marchand, of Marchand Bros. 
& Co., importers of diamonds, 88 University 
Place, accompanied by his wife, arrived last 
Friday on the France and intends to make 
a three or four months’ stay, as usual, in 
this city. Before leaving Europe he visited 
the London and Amsterdam diamond 
markets. 

An involuntary petition in bankruptcy was 
filed last Friday in the United States Dis- 
trict Court against Nathan mith, a jewelry 
dealer at 45 Forsyth St. The petitioning 
creditors are: Hyman Kandel, $260; Libbie 
Lewis, ‘$700, and Bertha Sperber, $184. 
The jeweler’s liabilities are placed at $30,000 
while the assets are said to amount to about 
$10,000. 

The Good and Welfare Committee of the 
National Jewelers Board of Trade will 
meet this morning (Wednesday) at 15 
Maiden Lane when a number of complaints 
in connection with the fraudulent stamping 
of jewelry will be acted upon. A number 
of manufacturers have been invited to attend 
this meeting. The meeting which was 
scheduled to be held last Wednesday was 
postponed, 

K. Papazian, of Papazian Bros., importers 
and cutters of diamonds, 87 Nassau St., has 
returned to this city after a visit of six 
months at Antwerp, Belgium, where he su- 
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pervised the cutting works and did extensive 
buying for his concern. While in this city 
Mr. Papazian will supervise the organiza- 
tion and prepare for next year’s business 
after which he will return to Antwerp 
where he will continue buying for the firm. 

Many of the older members of the trade 
will be grieved to learn of the death on Oct. 
17 of Edgar L. Brown, a former traveler for 
Geoffroy & Co., jewelers of this city. Mr. 
Brown had been out of the jewelry business 
for about 15 years. The body was laid at 
rest on Oct. 20 in Fairmont Cemetery, the 
funeral taking place from his late home in 
Jersey City, N. J. He was a member of 
the Brotherhood of Traveling Jewelers and 
the Traveling Jewelers’ Association. 

Adolphe Schwob & Co., Inc., 45 Maiden 
Lane, reports excellent business and from 
now until Christmas will remain open each 
day until 6 p. M. and on Saturdays until 5 
p. M. Some departments even find it neces- 
sary to work on Sundays. 

It was learned last week that a deal has 
just been closed involving the sale of a plot 
at 41 and 43 Maiden Lane. This building, 
it will be recalled, was occupied principally 
by jewelers until it was gutted by fire some 
months ago. The plot has a frontage of 43 
feet and a depth of 130 feet and is located 
between Nassau and William Sts., opposite 
the Federal Reserve Bank building. The 
broker who handled the transaction was 
the Charles F. Noyes Co., and it is said that 
provided a deal now pending for the erec- 
tion of a three-story building for a restau- 
rant is not consummated, a 12-story office 
building will be erected on the site. 

The Anderson Galleries, 489 Park Ave., 
announced last week that it would sell at 
auction on Wednesday afternoon, Nov. 5, at 
2.30 o’clock, a large variety of silverware, 
jewelry, clocks, glassware and other articles 
from the estate of the late Eleanor P, 
Palmer, the estate of the late Walton White 
Evans and from the collections of other 
private owners. All of these articles will 
be on public exhibition from Sunday, Nov. 
2 to the day of the sale. Included in the 
silverware are trays, meat dishes, water 
pitchers, coffee services, and other pieces. 
Some of the jewelry which will be placed on 
sale includes studs, cuff links, watches, scarf 
pins, and a variety of other articles. 

Sam Cohn and Abraham [ine, who as 
reported in these columns, were arrested on 
Fifth Ave., by a member of the Fifth Ave. 
plain clothes squad, were discharged last 
Wednesday when they appeared before 
Magistrate Brodsky in the [Ifourth District 
Magistrates’ Court, E. 57th St. After the 
men had been held for several days on short 
affidavits, it was discovered that no com- 
plaint could be made out against Cohn owing 
to the fact that he was not in the store of 
the Brand-Chatillon Co., 725 Fifth Ave., 
where Fine was arrested. Consequently, 
Cohn was turned out. After a conference 
with Magistrate Brodsky, Robert S. Tipping, 
secretary of the Jewelry Crafts’ Association, 
who represented the Brand-Chatillon Co., at 
the hearing, swore out a complaint charging 
Fine with the larceny of Liberty Bonds 
from the Fifth Ave. jewelry store three 
years ago. At the hearing the star witness 
for the prosecution was unable to testify as 
to the size of the envelope containing the 
bonds which were stolen from the safe of 
the jewelry concern. It was charged that 
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Fine had stolen these bonds and was seen 
walking out of the store with the envelope 
containing them. The failure of the witness 
to be certain of the size of this envelope 
practically caused the prosecution to fall 
through. As a result, this defendant .was 
also discharged. Mr. Tipping told the court 
that, owing to the records of these two men, 
they would be watched and if found in the 
new uptown jewelry district would be ar- 
rested on sight. The defendants were rep- 
resented by Hyman Bushel, attorney for 
Luis Angel Firpo, the Argentine fighter. 











Dr. FE. Wagner, who has been established 
at 1923 Main St., Niagara Falls, as an op- 
tician for many years, has added a com- 
plete line of jewelry and hollow-ware. 

The following retail jewelers from nearby 
points visited the wholesale trade last week : 
George Engel, Springville; C. G. Bushnell 
and Clark Hussey, Gowanda; J. M. Harris, 
Olean; and Harry Hamill, Lockport. 

J. C. Denniston, Dansville, N. Y., jeweler, 
was in Buffalo last week consulting a throat 
specialist for an affection which has affected 
his health. While in the city, he called on 
several wholesalers with whom he trades. 

John Yox and Robert M. Obenauer, both 
well known retail jewelers, were chairmen 
respectively of the committees representing 
the Kensington Business Men’s Association 
and the Walden-Bailey Citizens Association 
which had charge of the celebration mark- 
ing the inauguration of a new lighting 
system on Bailey Ave. on Oct. 15. 

Eugene Tanke, until his retirement a few 
years ago one of Buffalo’s leading retail 
jewelers, has returned to the city from Cali- 
fornia, where he went last April, looking the 
picture of health. Mr. Tanke is planning to 
remodel the Market Arcade building, which 
he owns, and hopes to interest one of the lo- 
cal jewelers in one of the two magnificent 
stores which he intends shall grace the Main 
St. entrance of the Arcade. Mr. Tanke has 
been quite successful in his real estate op- 
erations since he disposed of his jewelry 
establishment to the Block interests. As a 
past president of the New York State As- 
sociation, he enjoys an acquaintance which 
extends far beyond this city. 

The old-established manufacturing jewelry 
firm of Hoefler & Witzel, located in the 
Shelton Square building on Main St., has dis- 
solved partnership, Edward G. Hoefler pur- 
chasing the interest of Peter Witzel. Mr. 
Hoefler, who has been identified with the 
jewelry trade in this city for more than a 
quarter of a century, entered business in the 
firm of Hoefler & Weisenberg at Main and 
S. Division Sts. When Mr. Weisenberg 
withdrew to enter the retail business at Love- 
joy and Gold Sts., Mr. Hoefler formed a 
partnership with Mr. Witzel. Mr. Hoefler 
now plans to expand his factory, and with 
this object in view L. G. Schlehr, an en- 
graver, who has occupied part of the space 
in the Hoefler-Witzel shop, has moved to 
offices next door. Mr. Witzel, it is under- 
stood, will open a factory of his own in the 
Market Arcade. 
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EATURED in our line are many distinctive new creations in gold 
and platinum chains and jewelry that will please your most fas- 
tidious customers. In addition to our own high-grade line of gold 

and platinum chains, we are now manufacturing high grade mountings 


in gold and platinum. 


M. JABLOW & CO. 
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Hovey P. Tislow, retail jeweler at Peters- 
burg, Ind., was here on business a few days 
ago. 

Local retail dealers report that collections 
have improved a great deal during the past 
few weeks and that they are looking for a 
splendid holiday trade during the months of 
Nevember and December. 

Harry H. Poole, who for many years op- 
erated a pearl button factory at Rockport, 
Ind., was in Evansville on business a few 
days ago and reported that trade conditions 
in his community were improving right 
along. 

Charles Artes, of the Charles F. Artes Co., 
Inc., retail jewelry dealers of Main St., here, 
is back from a business trip to Indianapolis. 
Mr. Artes is now a prominent factor in 
southern Indiana Republican politics and has 
been a very busy man for some time past. 

l'rank Adkerson has started the construc- 
tion of a button factory on the Thomas Tis- 
low property at Petersburg, Ind., and it is 
expected that the plant when completed will 
give employment to a dozen workers or so. 
The factery will get its supply of shells from 
the beds of White river. 

P. Hebner, of P. Hebner & Son, retail 
jewelers of Boonville, Ind., was in Evans- 
ville on business recently. Jle reported that 
trade in his community has improved some 
during the past few weeks and that he is 
looking for still greater improvement  be- 
tween now and the first of the year. 

Mussel shell operations along the lowet 
Ohio, Wabash and White rivers continue, 
due to the fact that good weather conditions 
have prevailed for some time past. It is not 
expected that operations will cease until the 
setting in of cold weather. Many of the 
pearl button factories in this end of the State 
have been operating steadily and a great 
many people are employed in this industry at 
the present time and it is growing each year. 

Local jewelers are well stocked in Scottish 
Rite and Shrine jewelry and are looking for- 
ward to the Fall convocation of the Scottish 
Rite Masons that will be held here during 
the month of November, to be followed by 
the Fall ceremonial of Hadi Temple of 
Shriners. The two events are expected to 
bring many Masons and Shriners to the city 
and local jewelers are looking for a nice 
business in the sale of Scotish Rite and 
Shrine jewelry. 

Reports from many of the towns in south- 
ern Indiana, southern Illinois and western 
and northern Kentucky are to the effect that 
there has been some picking up in trade late- 
ly, and it is believed that trade will show a 
still greater improvement after the Presi- 
dential election. In the mining towns there 
has been some increased activity and with the 
coming of colder weather many of the coal 
mines that have been closed down for several 
months will start up again and this will 
greatly stimulate business. In the rural com- 
munities there also has been a picking up in 
business. Farmers are in a better humor 
than they have been at any time this year. 
due to the fact that there have been good 
increases in the prices of farm products. The 
tobacco crop that has come on will bring a 
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great deal of money to the farmers and a 
little later on they will get good money for 
their corn crop. So taking the situation as 
a whole, it is more encouraging than it has 
been for some time past. 











The auction sale is being held in the store 
that formerly was occupied by the firm of 
Barker & Freisens, jewelers. 

The final meeting of creditors of James 
K. Bingamam, local bankrupt jeweler, was 
held in the office of Referee Charles T. 
Greve, Friday. 

Harry J. Levi, jeweler, who formerly was 
located on Central Ave., is conducting an 
auction sale at 422 Vine St., in an effort 
to dispose of his goods as he is retiring from 
business. 

Among the visitors in Cincinnati during 
the week were W. L. Wilhelm, Portsmouth; 
Ed H. Kahn, Somerset, Ky.; George W. 
Taylor, Williamson, W. Va’, and H. L. Sher 
and son, Nathan, Columbus, O. 

Clarence Loeb, of L. Loeb & Sons, has 
returned from a six weeks’ trip through the 
southwest. While making connections at 
St. Louis he met Mr. and Mrs. Charles 
White, jewelers, of Guthrie, Okla., who were 
on the way home from the east. 

The old Georgian silver display of 
srainard Lemon, of Louisville, Ky., is on 
display at the H. & S. Pogue Co., in this 
city. The display has been shown in a num- 
ber of cities and shows the art of silver- 
smiths of -years ago. The most important 
set in the collection is that of the Earl of 
Eppingham, 

3efore leaving for the South, Roland 
Noterman acted as one of the ushers in the 
wedding of Robert B. Isphording, son of 
‘rank Isphording, accountant for the jewelry 
firm of Louis Rauch and Florence M. Sulli- 
van, daughter of William T. Sullivan, during 
the week. The couple were married at St. 
Francis de Sales Church on Tuesday and 
left immediately for White Sulphur Springs, 
Va., for a honeymoon, Mr. Noterman, who 
is connected with the firm of Joseph Noter- 
man & Co., left the next day for his last 
trip through the south, 

Because of the vast amount of interest 
that has developed in the coming election on 
the question of a city charter, no regular 
business was transacted at the first Fall 
meeting of the Cincinnati Wholesale Jewelers 
and Manufacturers’ Association, Thursday 
evening. About 30 members of the associa- 
tion gathered at the Business Men’s Clup 
for the purpose of dining, then listening to 
Henry Bentley, leader of the city charter 
movement. Following that it was intended 
to have a business session but there was 
not time for the business session. Bentley 
went into the question of a city charter 
very thoroughly and spoke for 45 minutes. 
He aroused so much interest that the 
jewelers asked him questions for a solid hour 
and this prevented the business. In the 
absence of Arno Dorst, Clarence Loeb made 
an effort to bring up a matter on the Safety 
Council that has been started by the Cham- 
ber of Commerce and of which Mr. Dorst 
is a member, but because of the late hour 
the idea was tabled for the time being. The 
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Safety Council is seeking the support of, 


various organizations and associations in the 
city in a campaign to prevent accidents in 
shops in Cincinnati. The matter will be 
brought up at the November meeting of the 
association, 








EDITORIALS 
(Continued from page 102) 











ever, the total sales were about the same in 
both months, as appears likely, the figures 
would show that the new law has relieved 
the industry of about 60 per cent of its 
former taxes. 

The total tax collected from July 1 to 
Sept. 30 amounts to $2,939,880.75, :ind the 
tax of 10 per cent on Mah Jongg sets pro- 
duced $2,441.76 in September. 








Allentown, Pa. 

Gavin Bros., 756 Main St., Stroudsburg, 
have extended their store 10 feet to the rear, 
have remodelled the front, and are about to 
put in several new floor and wall cases. 

The following traveling men are calling 
on the trade in this locality: Mr. Willson, 
with E. I. Du Pont De Nemours & Co.; 
R. H. Booth, with J. F. Sturdy’s Sons Co., 
Attleboro Falls, Mass.; William Margulies, 
with Borrelli & Vitelli, New York; and 
Mr, Bedient, with The Jennings Bros. Mtg. 
Co., Bridgeport, Conn.; Gabriel 
of Bernard Rice’s Sons, Inc., New York; 
R. E. Bouchard, with F. H. Noble & Co.; 
John Watson, of L. E. Waterman Co., New 
York; Mr. Champenois, of Champenois & 
Co., Newark, N. J., and Le Roy Thompson, 
of Mabie, Todd & Co., New York. 

Allentown merchants observed Window 
Shopping night, Oct. 21, when retail stores 
in all lines put forth their best efforts in 
dressing their windows in a unique or 
original manner, Jewelers were not behind- 
hand in their treatment of window displays, 
and many novel effects were tried out. A. C. 
Hoover & Bros., had a beautifully decorated 
window, displaying a general line of jewelry, 
the color scheme being a golden yellow. A 
huge bunch of chrysanthemums added much 
to the effect. E. Keller & Sons had a well 
arranged display of diamond and platinum 
jewelry grouped around the flower bedecked 
model of an old frigate, which attracted 
much attention. Faust & Landes put on one 
of the most elaborate displays in town, the 
color scheme being black and silver. A 
false floor, sides and back were made for the 
window, and this was thickly covered with 
silver bronze powder. Silver sets, and silver 
hollow ware in general were grouped about 
the window, and when the lights were 
turned on in the window the effect was 
both startling and pleasing, and gained 
much favorable comment. 








A certificate of organization of the Jewelry 
& Sport Co., Inc., Bridgeport, Conn., has 
been filed. The officers are president and 
treasurer, Maurice Bomstein; vice-president, 
Eva Bomstein; secretary, Zelig Goloff. The 
officers, all of Bridgeport, compose the 
board of directors. 
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THE 


MAN Y a jeweler has had the sad ex- 

perience of seeing his hopes of a 
profitable business in some popular item 
suddenly shattered by a cut-price sale 
across the street. 

He has been pushing this item, build- 
ing up a demand for it by window dis- 
plays, local advertising and other means. 
He has a well-rounded stock, and is all 
set to cash in on his work. Then, like a 
storm on a sunny day, his price-slashing 
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QUESTIONS 
EVERY JEWELER 
SHOULD ASK HIMSELF 


- Number 7: 


“Shall I Carry 


An Exclusive Line?” 


competitor has jumped in and grabbed 
all the business in sight, leaving the 
jeweler high and dry. 

The competitor may be a department 
store—or a pawn shop masquerading as 
a jewelry store—or it may be a cheap 
mail order house which has flooded the 
town with circulars. In any event, the 
jeweler who features a product which they 
are permitted to carry is in constant 
danger of a price war. 


Why Navarre Pearls Are Sold 


on an Exclusive Basis 


The Blauer-Goldstone Co., Inc., sole 
importers and distributors of Navarre 
Pearls, stands firmly pledged to sell 
Navarre Pearls through high grade jewel- 
ers only. Except in the largest cities, we 
go even further, and sell only one jeweler 
to a town. 

It has been our experience, in our 58 
years of wholesale jewelry selling, that this 
plan pays best for the jeweler, for the cus- 






This ts the seventh of a serie: 
in the interests of better jewelry merchandising 


Blauer-Goldstone Co., Inc. 


Importers and Sole Distributors of Navarre Pearls 
(Established 1866) 


5 NORTH WABASH AVE., CHICAGO 


tomer and for us. It gives the jeweler a fair 
profit and an assurance of steady business; 
it gives the customer a dependable source 
of supply; it protects our reputation. 

So we say, by all means carry an ex- 
clusive line. First make sure that it is 
well and favorably known, strongly ad- 
vertised and meritorious. Then put all 
your efforts behind it and watch your 
sales and your prestige climb! 


of advertisements published 
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Chicago Notes 





C. W. Thomas, Chicago representative for 
Allsopp Bros., left this week on a 10-day 
business trip to Detroit and Cleveland. 

R. B. Piawaty, of the North American 
Watch Case Co., Columbus Memorial build- 
ing, returned last week from the Pacific 
Coast, where he spent the past six weeks. 

K. Lucius Taylor, manufacturers’ repre- 
sentative, Heyworth building, is spending 
this week in Newark, visiting at the factories 
he represents. 

Gunner Andersen, of F. & F. Felger, Inc., 
Newark, spent a few days in Chicago re- 
cently visiting with Harry J. Connelly, their 
Chicago manager. 

George G. Gubbins, of the Illinois Watch 
Case Co., returned from a 10-day business 
trip to Pittsburgh and Ohio towns, and re- 
ports business there as favorable. 

Irving Bodenheimer, of Henry Boden- 
heimer & Co., New York, spent several days 
in Chicago last week visiting with Benj. M. 
Englehard, their Chicago manager. 

Ernest A. Hale, representing the C. & E. 
Marshall Co. in the northwest, is spending 
a week in Chicago visiting at the home office 
and making preparations to start out on an- 
other trip. 

Miss N. P. Webb, jewelry and silverware 
buyer for Hillmans’, left Sunday night for 
the east, where she will spend 10 days look- 
ing over the markets and making holiday 
purchases. 

Chas. Brown, jewelry buyer for the Stein 
& Ellbogen Co., returned last Thursday 
from Providence and the east, where he 
visited the markets and purchased many new 
novelties for the Fall. 

H. B. O’Brien, manager of the sterling 
silver department of the International Silver 
Co., Meridian, Conn., spent a couple of days 
in Chicago last week visiting at their local 
office on his way home from the west. 

J. J. Hackett, of the Rogers, Lunt & Bow- 
len Co., returned last week from a month’s 
trip through the south, and after spending a 
week in Chicago will leave to complete his 
trip through that section of the country. 

M. H. Nattan, representative for Despres, 
Bridges & Noel, returned recently from a 
business trip through Michigan and after 
spending a few days at the home office get- 
‘ting new stock left for a three weeks’ trip 
through Iowa. 

W. A. Hamilton, retail jeweler of Kala- 
mazoo, Mich., spent a few days in Chicago 
Jast week..on his, way home from the west, 
Where ‘he spent, several weeks visiting’ with 
friends and hunting. Mr. Hamilton reports 


that he was very successful in bagging game. 

Milton Felsenthal, of the Louis Manheimer 
& Son Co., returned last week from a 
few weeks’ trip through the middle west and 
is now preparing his stock and samples for 
another trip, which he expects to make 
within the next 10 days. 

Miss Agnes Dwyer, of Dwyer & Ander- 
son, Rockford, Ill., spent several days in 
Chicago last week visiting the markets and 
reports that business in Rockford is very 
fine and that their business has greatly in- 
creased over that of last year. 

3inder Bros., manufacturing jewelers and 
exporters of novelties, New York, have 
opened a Chicago office in suite 302, Hey- 
worth building, 29 E. Madison St. This 
office will be in charge of O. H. Klebsattel, 
their middle west representative. 


H. O. Barden, Kansas representative for 
the C, & E. Marshall Co., is again in his 
territory after spending about two weeks in 
a hospital at Wichita. While driving in his 
car near Ellenwood he drove over a road 
from which some one had removed the de. 
tour sign and his car was upset. 

John Rohraff, 1103 Goddard building, 
dealer in diamonds, has installed new ma- 
hogany fixtures in his office and has put in 
a complete line of jewelry and silverware 
to be sold to the retail trade. This business 
will be operated separately from his diamond 
business, and is in charge of F. Janka. 

H. E. Horner has become connected with 
the Great Western Importing Co., of 549 
W. Washington St., this city, which he 
represents in Chicago. Mr. Horner also has 
a watch repair business in room 68, Mentor 
building, 39 S. State St., which business he 
is operating in connection with his new 
venture. 

The Lorraine Novelty Co. has removed 
its office and display room from the 10th 
floor of the Capitol building into suite 1108, 
the same building. In addition to this busi- 
ness this firm has put in a complete line of 
jewelry and is operating the business in- 
dividually under the name of the Lorraine 
Jewelers. 


Julius Aschermann, representing the New 
Haven Clock Co, returned last week after 
spending the past five months visiting the 
jobbing trade through the middle west. Mr. 
Aschermann reports that he finds the trade 
in general more interested in clocks and other 
staple items than eyer before. After spend- 
ing a week at the Chicago office, Mr..Ascher- 
mann left on another trip through the middle 
west and will be gone .for about. a month. 

‘The trade in Chicago received .word last 
week’ that F. R. Krugler, who has been 


identified with the jewelry trade for a num- 
ber of years passed away at his home in 
Newark, on Monday of last week, after an 
illness of many months. Mr. Krugler repre- 
sented Champenois & Co., of Newark, in 
Chicago and the middle west and many 
grieve the loss of their old friend. 


Word has been received at the store of 
Lebolt & Co., retail jewelers located at State 
and Monroe Sts., from J. M. H. Lebolt, that 
he and his family will sail from Europe on 
Nov. 5 on the Olympic, for the United States, 
arriving in New York on Nov. 10. Mr. 
Lebolt left with his family for Europe the 
first part of July and has been visiting their 
foreign office and looking over the markets. 
J. Y. Lebolt, also of this firm, will leave 
on Nov. 7 for New York to meet the trav- 
elers, and they will remain there for a week 
before returning to Chicago. 

M. L. Jacoby, of the Sterling Silver Mfg. 
Co., left last week for Providence, where 
he was called on account of the sudden death 
of his brother, David N. Jacoby. David N. 
Jacoby represented the Providence Stock 
Co., of Providence, for many years, and 
called on the trade through the west. Mr. 
Jacoby passed away early Monday morning 


,at a hospital in Providence after an opera- 


tion for appendicitis. Mr. Jacoby is an uncle 
to Mrs. Alfred J. Moss, wife of Alfred J. 
Moss, representative for the J. J. White 
Mfg. Co. 

At the regular monthly luncheon of the 
Chicago Jewelers’ Association held in the 
Ivory Room at Mandel’s on Tuesday of last 
week, the new Jewelers’ building was the 
announced subject which brought out such 
a large attendance. When the meal was fin- 
ished President Dickinson stated that this 
would be a memorable gathering because of 
what the speakers had to say. He then in- 
troduced Ralph Starrett, of Starrett Bros., 
who are to erect the new building. Mr. 
Starrett described the building briefly from 
the builder’s standpoint. As an experienced 
builder he stated that this building would 
be the handsomest tower building in the 
city and congratulated the jewelers upon 
their success in this matter. Earl A. 
Clemons, president of the Riverside Plaza 
Corporation, and C. S. Ennis, secretary of 
the corporation and manager of the building, 
also made short addresses in which they 
gave assurance that every detail was prac- 
tically finished and in a very short time con- 
struction work would be under way. 

Nathan Pittle, representing the Hart 
Jewelry Co., left recently on a short trip 
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through Illinois, Indiana and Ohio, where he 
will call on the trade. 

Gene Abbott, representing the Potter & 
Buffinton Co., Providence, was in Chicago 
last week calling on the trade. 

Benjamin Teitelman, representing Henry 
Rufesion, Inc., Columbus Memorial building, 
returned last week from the northwest. 

Jake Levin, in charge of the Chicago office 
for L. Heller & Son, returned this week from 


a short business trip. to Detroit and 


Cincinnati. 

William Kanz, retail jeweler located at 
3lst and Cottage Grove Ave., has purchased 
the retail jewelry store of Louis Shapiro at 
369 E. 47th St. 

S. Klein, representing Hirsch & Oppen- 
heimer, Capitol building, left recently on a 
trip through Wisconsin and will be gone for 
a couple of weeks. 

J. S. Loftis and H.:Weisburger, of Loftis 
Bros. & Co., are spending a couple of weeks 
in New York and the cast looking over the 
diamond and jewelry markets. 

S. Glassner, watch repairer to the trade, 
has removed his shop from room 311 to 1003 
Mallers building, where he will have more 
light and a more desirable location. 

Edmund W. Hurst, in charge of the 
Columbus, O., store for Loftis Bros. & Co., 
spent the past week at the home office in 
Chicago selecting his holiday stock. 

F. C. Emerson, of the Ejisenstadts’ Mfg. 
Co. Chicago office, is making a trip through 
Wisconsin for the interest of this firm, and 
will return to Chicago the end of this week. 

L. Cowan, representing the Continental 
Watch & Jewelry Co., 159 N. State St., left 
last week from his Wisconsin territory to 
visit the trade and will be gone for two 
weeks. 

A. Levitansky, diamond dealer, is now lo- 
cated in suite 1108, Capitol building, where 
he has secured more desirable quarters than 
that occupied by him on the 14th floor of 
the same _ building. 

J. Olson, manufacturing jeweler, is now 
located in suite 1003 Mallers building, where 
he enjoys more window space and larger 
quarters. Mr. Olson formerly was located 
on the third floor of this building. 

Richard Seligmann, of the Seligmann 
Jewelry Co., Seattle, Wash., spent a week in 
Chicago visiting with his mother and calling 
on friends in the trade and his home from 
the east, where he spent several weeks. 

Earl L. Liebman has associated himself 
with I. C. Newman, 133 N. Clark St. Mr. 
Liebman for many years was connected with 
Roberts & Co., of this city, and his many 
friends wish him success in this new under- 
taking. 

Charles S. Rosenberg, of D. Lampert & 
Co., manufacturing jeweler located in the 
Capitol building, returned last week from a 
trip through Illinois and Towa and reports a 
very marked improvement in business 


through that territory. 

T. W. Agnew, western representative for 
the New Haven Clock Co., and J. G. Shap- 
ley, northwest representative, spent several 
days in Chicago last week attending a meet- 
ing of the travelers of.this.company. Both 
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have left for their respective territories and 
will be gone for the remainder of the year. 

Tucker & Freedman, wholesale jewelers, 
located on the third floor of the Mallers 
building, 5 S. Wabash Ave., have leased the 
office next door to them. Workmen will 
commence work this week in tearing down 
the wall and in remodeling the offices. With 
this additional space they will increase their 
floor space just about 50 per cent. 

Miss Mae Lawler, who has had charge of 
the jewelry and silverware department of 
Rothschild & Co. for a great many years and 
remained in that capacity when the business 
was taken over by Davis & Co., resigned her 
position last week. Miss Lawler intends to 
take a two months’ vacation and will then 
take a similar position with a large depart- 
ment store in Los Angeles, Cal. 

IK. H. Johnson receiver has sent out a 
notice that pursuant to an order of the 
United States District Court of the northern 
district of [llinois, that he would sell (yester- 
day) at public auction all the tangible assets 
of the Estate of Isaac Zawolkow, bankrupt, 
consisting mainly of jewelry, machinery and 
office fixtures, located at 31 N. State St. 
The auction sale was scheduled to be held 
on the premises at 10:30 a. M., yesterday. 
The inventory is on file in the office of the 
clerk of the court. 

Sympathy was extended last week to John 
E. and Charles Baumrucker, of the Jones & 
Jaumrucker Co., on account of the sudden 
death of their mother, Mrs. Anna Baum 
rucker, who passed away at her home, 1409 
S. 57th St., Cicero, Tuesday, Oct. 21. Mrs. 

Jaumrucker was 72 years of age, and has 
grieved for the past 10 months over the 
death of her husband. Funeral services were 
held on Thursday morning at St. Francis of 
Rome Church, and interment was at the Bo- 
hemian National Cemetery. 

Colonel Stanley H. Lyons, of the Lyons 
Mfg. Co., Providence, spent last week in 
Chicago closing arrangements for representa- 
tion of his line in this territory on account 
of the resignation of Joseph D. Posner, who 
has represented the company here for the 
past five years. He went from here to Cin- 
cinnati to visit relatives, and before leaving 
announced that he had arranged with the 
Israel-Lessing Sales Co., with offices on the 
12th floor of the Heyworth building, to han- 
dle the western business for his company. 

When returning to his home last Wednes- 
day evening, Paul Werner, diamond dealer, 
living at 7610 Ridgeland Ave., was held up 
and a wallet containing diamond-set jewelry 
worth $2,800 was stolen. Mr. Werner was 
walking on 76th St., when two men hiding in 
an alley between Ridgeland and Fast End 
Ave. stepped out and put a burlap sack over 
his head, took the wallet from his inside 
pocket and escaped. Mr. Werner states they 
were young men and carried no revolvers. 
He is past-60 years of age and carries no 
insurance. 

Lebolt & Co., one of the largest retail 
jewelry houses in Chicago, closed a 10-year 
lease for space in the Columbus Memorial 
building beginning May 1, 1925. The lease 
includes the State St. store room, 27 N. State 
St., and the entire third floor of the build- 
ing. This company has been located in the 
Palmer House building at the corner of 
State and Monroe for the past 25 years, and 
the new location was made necessary by the 
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rebuilding of the Palmer House. The store 
room of the Columbus Memorial building 
will be used for their retail business and 
the third floor of the building will be used 
for shops and also for their wholesale pearl 
business which is now located in the Peoples 
Gas building on Michigan Ave. 

Among the visitors to Chicago last week 
looking over the market. and calling on 
friends were: William .H. Parmenter, 
Mishawaka, Ind.; E. H. Sauer and wife, 
Jerseyville, Ill.; George Draeb, Sturgeon 
Say, Mich.; Mrs. R. C. Chappel, Niles, 
Mich.; N. P. Jensen, Momence, IIl.; E. 
Pamp, of Pamp & Carlson, Princeton, IIL; 
Waiter Volkman and wife, of H. E. Volk- 
man & Son, Kankakeem, IIl.; Messrs, 
Emerick & Ringer, Freeport, Ill.; J. R. To- 
bin, Springfield, Ill.; Robert M. Shipley, 
president of the Vail Jewelry Co., Wichita, 
Kans.; David Jacobs, Muskegon, Mich.; J. 
H. Stubs, Esterville, Ia. 

Announcement has been made of the re- 
organization of the business of L. Basch & 
Co. and of certain changes in their business 
policy. Hugo M. Oppenheimer and Philip 
H. Goldberg are now sole owners of the 
business. Mr. Oppenheimer is acting as 
president and manager and Mr. Goldberg as 
secretary and treasurer. The mail-order 
business and the retail store at 218 S. State 
St. have been combined and their cash busi- 
ness, instalment business and mail-order busi- 
ness will be conducted as one. Mr. Oppen- 
heimer, for a number .of years, has been 
manager and buyer for L. Basch & Co., and 
Mr. Goldberg was formerly the diamond 
buyer for Lewy Bros. 

Joseph D. Posner, who recently resigned 
as the western representative of the Lyons 
Mfg. Cc., is spending this week in Milwau- 
kee, and upon his return will go to Cincin- 
nati, O., where he will open an office on the 
10th floor of the Harrison building, 31 E. 
4th St., as the representative of the Star 
Watch Case Co., of Ludington, Mich. This 
office will be ready and equipped with stock 
to serve the trade not later than the Ist of 
December. The entire trade of the Star 
Watch Case Co., of the middle west from 
Pittsburgh to Denver, and from Duluth to 
New Orleans, with the exception of Chicago, 
will be handled by Mr. Posner through the 
Cincinnati office. A.W. Levy, who has man- 
aged the Chicago office for many years, will 
handle the Chicago business. 

Congratulations were extended to Mr. and 
Mrs. William Eadie when it became known 
to their friends that they were quietly mar- 
ried on Saturday, Oct. 11, at the First Pres- 
byterian Church. Mrs. Eadie formerly was 
Miss Edith Ann Hessell and is the daughter 
of Mrs. J. S. Loftis, of Loftis Bros. & Co., 
Chicago. Mrs. Eadie is well known to the 
jewelry trade in this city, as she has been 
associated with the Loftis house for mary 
vears. After the ceremony a reception and 
dinner was held at the Cooper-Carlton Hotel. 
with only the immediate family present. 
Miss Jeanette Piser, who has‘ been Mrs. 
Eadie’s associate at Loftis Bros. & Co. for 
some time, was her attendant at the wedding. 
The happy couple have just returned from a 
honevmoon trip to White Lake, Mich., and 
will make their home in Chicago. 








At Warsaw, Ind., Fred S. Ward is the 
successor to William Nye, Jr. . 
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Mr. and Mrs. Ernest Wegener, Beaver 
Dam, Wis., recently spent several days in 
Milwaukee buying jewelry stock in antici- 
pation of Christmas trade. 

A. F. Weckerle, of the O. H. Bingen- 
heimer Co., is calling on the trade in Michi- 
yan. His reports show that the demand for 
findings is slowly improving. 

The Hallmark Jewelers of Wisconsin 
meet at the Hotel Wisconsin, Milwaukee to- 
day (Oct. 29), and at the Hotel Beaumont, 
Green Bay, Wis., on Oct. 30. 

Contract for the installation of a Strom- 
berg clock and bell system in the new $1,- 
000,000 Kenosha high school has been let 
to the A. C. Electric Co., of Milwaukee, for 
$5,977. 

Harry Arens, of the American Silver Co., 
Bristol, Conn., and M. R. Duncan, of the 
International Silver Co., Meriden, Conn., 
were recent callers at Milwaukee jobbing 
houses. 

George McDonald, who hails from Chi- 
cago, was recently arrested at Racine, Wis. 
trying to sell rings on the street without a 
license. He was fined $10 and costs but 
chose the alternative of five days in jail. 

Frank Winger, who had been employed 
at the William F. Goldberg Co. until re- 
cently, when that firm gave up its watch 
repair business, has started business for 
himself in the Mathews building at 307 
Grand Ave. He is doing repairing for the 
trade. 

A diamond ring valued at $100 was found 
missing from its tray at the jewelry store 
of Joseph Saltzstein after a young man had 
examined several rings on the tray and left 
without making a purchase. The young 
man was about 28 years old and appeared 
prosperous. 

The Milwaukee Lions’ Club, of which 
Arthur Kuesel, of Kuesel Bros. Co., Mil- 
waukee clock, watch and silver jobbers, is 
president, recently held a joint meeting with 
the Optimists’ Club at the Milwaukee Ath- 
letic Club. Walter Kastenholz, C. P. A., 
spoke on “Business Management.” 

Jewelers along Kinnickinnic Ave. did a 
fine business during a recent co-operative 
celebration of the new paving which has 
been laid along the street from Lincoln 
to Pryor Aves. Kinnickinnic Ave. is the 
business street of Bay View, the progressive 
southeastern section of Milwaukee. 

Many Milwaukee jewelry firms are among 
the host of stores which are lending their 
windows to promoting the Community fund 
campaign, now in progress. A contest is 
being staged in connection with the dis- 
plays and many of the windows are of 
exceptional merit. 

The board of education of the City of 
West Allis, Wis., is now in the market for 
bids on the installation of program clocks 
in offices, classrooms and other designated 
Places in three school buildings, including 
the McKinley, Washington and Franklin 
schools. The Washington school job in- 
cludes the wiring. 

Jason K. Rogers, journalist and former 
publisher of the New York Globe, recently 
addressed a meeting of the Milwaukee Ad 
Club. He advised his hearers that the proper 
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use of newspaper space was the quickest 
way for the retailer to achieve success but 
he emphasized the fact that very little of 
present day advertising was effective to the 
limit. 

Louis A. Burmeister, of E. H. Warnke 
Co., manufacturing jewelers at Milwaukee, is 
a member of the committee in charge of 
the annual exhibition of the Milwaukee Phil- 
atelic Society, which will be held at the 
Museum from Nov. 1 to Jan. 1, 1925. 
Part of Mr. Burmeister’s personal col- 
lection of rare stamps will be included in the 
exhibit at the Museum. 

L. R. Mroz, progressive jeweler, Crystal 
Falls, Mich., visited at Milwaukee wholesale 
houses during the past week. Among State 
jewelers who were also in Milwaukee on 
business recently are J. P. Hughes, Milton 
Junction; E. H. Oehlers, Elroy; M. Schnei- 
der, Burlington; F. M. Karst, Racine; L. 
Cohn, Racine; B. Panik, Cudahy, and George 
Armbruster, Cederburg. 

The general convention committee of the 
Milwaukee chapter of the American Electro- 
Platers Society celebrated recently with 
a dinner and dance at the Republican Hotel 
as a reward for the successful outcome of 
the 1924 convention which was held in Mil- 
waukee. Those on the entertainment com- 
mittee were Ray Goodsell, chairman; R. 
Sternernagel, Arthur Kienth and Dan Wit- 
tig. 

Rudolph Steller, jeweler at 1072 Teutonia 

Ave., Milwaukee, recently completed remodel- 
ing the front of his store. Complete new 
window installations have been inade and 
Mr. Steller is now better able to display 
his ample stocks to advantage. Mr. Steller 
has been in his present location for several 
years, prior to which time he was located 
across the street. He is looking forward 
to a good holiday business. 
- William H. Upmeyer, of Bunde & Up- 
meyer Co., Milwaukee jewelers, is treasurer 
of the church council of the Grace Lutheran 
congregation which will celebrate its 75th 
birthday on Nov. 16. A church building 
has been maintained on the present site of 
the church during its entire existence. Plans 
for the celebration have not been completed 
but there will be a German service on Nov. 
16 and an English service on Nov. 23. 

The campaign for a Wisconsin system of 
commercial arbitration to serve as a short 
cut which will relieve business from the 
handicap of court delays was given fresh 
impetus at a recent meeting arranged by the 
Association of Commerce at the Milwaukee 
Athletic Club. Judge Moses H. Grossman, 
New York, and A. J. Wolfe, chief of the 
commercial law division of the United States 
department of commerce, explained the work- 
ing of the system in New York and England. 

E. W. Duperrault, who for the past year 
has been manager of the Riggs Optical Co. 
at Green Bay, Wis., has resigned his position 
with that firm and formed a compctitive or- 
ganization, the Duperrault Optical Co., which 
is located in the Minahan building and will 
specialize in lens grinding and prescription 
work for the trade. The new company, it 
is said, has about 40 Green Bay business 
men interested as stockholders and is in- 
corporated for $8,000. Mr. Duperrault has 
been engaged in the wholesale optical] busi- 
ness in Wisconsin for the past 15 years. 

Downtown Milwaukee jewelers are join- 


lil 


ing the growing opposition to the common 
council’s plan to prohibit any parking on 
Grand Ave. from the bridge to 4th St. dur- 
ing business hours. Instead a strictly en- 
forced half hour parking law is desired. 
Archie Tegtmeyer, Grand Ave. jeweler and 
president of the Grand Avenue Merchants’ 
Association, believes that double traffic lines 
eliminating the bottle necks at the safety 
zones would do more to relieve the traffic 
jam than no parking rules. Henry W. Rank, 
of Rank & Motteram Co., jewelers, believes 
that limited parking should be permitted and 
that the public should be educated to park 
several blocks away or at a station when 
they desire to leave their cars for any 
length of time. 

The directors of the National Jewelers 
Mutual Fire Insurance Co., of which W. 
H. Upmeyer, Milwaukee, is president, were 
to hold their regular business meeting at 
the Hotel Ahearn, Oshkosh, Wis., at 2 FP. M. 
on Wednesday, Oct. 29. Gustave Keller, 
Appleton, is vice-president ; A. W. Anderson, 
Neenah, secretary, and Henry F. Stecher, 
Milwaukee, treasurer of the company. Di- 
rectors are J. H. Stouthamer, Milwaukee; 
John P. Hess, Fond du Lac; T. J. Dale, 
Kenosha; J. R. Chapman, Oshkosh, and L. 
M. Nelson, Madison, Wis. The Fox River 
Valley Jewelers’ Club meets at the Hotel 
Ahearn on the evening of the day when 
the insurance directors assemble and it was 
expected that they will attend the club din- 
ner and meeting. 








Pacific Coast Notes 





‘ 


Jacob Fehr, Occidental, Cal., is reported 
to have been burned out, with insurance 
of $1,300. 

H. Karfstedt, of 4322 University Way, 
Seattle, Wash., who was recently robbed 
of $1,247 in diamonds and money, was fully 
covered by insurance, in his loss. 

Earle Marks, Modesto, who recently 
sold his jewelry store there to J. T. 
Wendling, is preparing to return to San 
Francisco, where, it is understood, he will 
make his home. 

W. A. Gohn, who arrived recently | in 
Burbank, Cal., with his family, has opened 
a watch and jewelry store at 146 W. San 
Fernando Blvd., succeeding O. A. Dock- 
ham, who has moved to another location. 
Mr. Gohn is from Johnstown, O. 

Ed. W. Wood, retail jeweler of Modesto, 
Cal., has enlarged and greatly improved the 
factory department of his store, and has 
added to his staff T. Sommerley, from San 
Francisco, and Rex Leeper, an _ expert 
jeweler and engraver. New machinery has 
also been added to the factory department 
so that work which was formerly sent to 
San Francisco can now be handled in 
Modesto. 

The Friedman Jewelry Co., Tacoma, 
Wash., has just completed repairs and 
alterations on their store in that city at an 
expense of several thousand dollars. An 
entirely new front has been built and new 
fixtures and offices have been added, greatly 
improving the appearance of the store. The 
Friedman store is one of the original credit 
stores in the city of Tacoma and has made 
great strides in this line during the past 
year. 
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TRADE CONDITIONS 


Business continues to improve gradually, accord- 
ing to reports from local jewelry jobbers and manu- 
facturers. The strictly Christmas trade, however, 
is Jate. The business being done now represents, 
not the holiday trade as usual, but ‘the ordinary 
trade. The holiday trade is expected to begin any 
minute, however. Weather has held back the re- 
tailers. It seems in Indiana in recent years the 
retailer never thinks about Christmas until it gets 
cold, This is true this year. Salesmen on the 
road, however, are optimistic. They say business 
in the rural sections is picking up, and the outlook 
for more general prosperity in these districts is 
much brighter than it has been. Sales in the coal 
fields are not as large as they should be at this 
time of the year, but they are picking up. While 
this Winter in these sections is expected to beat 
last Winter. the volume is not expected to be 
normal, 





The Blake & Ham jewelry store at Frank- 
fort, Ind., is installing a gift shop on the 
mezzanine floor of its store. 

Ivan C. Dunlap, a retailer at Elwood, Ind., 
who was injured seriously in an automobile 
accident recently, is improvirig and out of 
danger. 

W. T. Bowles, Bloomington, Ind., and 
John Hollingsworth, of French Lick, Ind., 
have opened a fine jewelry and music store 
in Bloomington. 

The Richmond Retail Jewelers’ Club, 
Richmond, Ind., recently held a delightful 
dinner at Gray Gables, a roadhouse outside 
Richmond. Wives and friends also attended. 

Among recent visitors to Indianapolis were 
J. W. Owens, retailer of Greensiurg, Ind. ; 
Ben Thurman, Frankfort, Ind.; L. E. Vest, 
Greenwood, Ind., and Harry Short, New 
Palestine, Ind., all retailers. 

Among the jewelers who recently saw In- 
diana University beaten at football in Indian- 
apolis by Louisiana State University, were 
Ray D. Wingert and Mrs. Wingert, of 
Bloomington, where the State university is 
located. 

Ben Furman, New York city, salesman 
for the Helbein-Stone Co., was in !ndianapo- 
lis recently. He reported a good volume of 
business in several sections of the middle 
west, but said conditions as yet are some- 
what spotted. 

Joseph E. Reagan, president of the Bald- 
win, Miller Co., and family went to Green- 
castle, Ind., recently to attend Old Gold Day 
at DePauw University. Mr. Reagan has a 
son at the university. Incidentally, Mr. Rea- 
gan has been named chairman of the enter- 
tainment committee of the Indianapolis Ro- 
tary Club. 

Fred Pahud, salesman for the Baldwin, 
Miller Co., wholesale jewelers of Indian- 
apolis, recently suffered a broken collar bone 
and other injuries when struck by an auto- 
mobile. He had left his house and was 
crossing the street to get in his own car to 
go to the business district, when struck. He 
was taken to a local hospital. 

Word has been received in Indianapolis 
of the wedding of Miss Mary Kathryr. Rear- 
don, Muncie, Ind., and Carl Grunden, Indian- 
apolis, assistant purchasing agent at the On- 
tarion Silver Co. The wedding took place 
in Muncie at the rectory of the Saint Law- 
rence Catholic church with Reverend Father 
Charles F. Malay reading the single ring 
ceremony. A few guests were present at 
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the ceremony. Mrs. Grunden is a promi- 
nent member of the younger social set of 
Muncie and is a member of the Delta Theta 
Tau Sorority. Mr. Grunden attended Purdue 
and Wabash Universities and is a member 
of the Phi Delta Theta Fraternity. 

William H. Rindt, Richmond, president of 
the Indiana Retail Jewelers’ Association, and 
Ralph Roessler, secretary of the association, 
were in Indianapolis this week conferring 
with secretaries and officers of other trade 
organizations operating in Indiana relative 
to the formation of a general advisory coun- 
cil through which all the business interests 
of the State may work. It is the aim to 
form such an organization as is in process 
of formation in a national way. The State 
legislature convenes in January next year 
and it is the intention to so organize the 
business interests that harmful legislation 
may be opposed effectively. Mr. Roessler 
was accompanied to Indianapolis by Mrs. 
Roessler and his secretary, Miss Gladys 
Frederick. 

When Ralph Roessler, retailer of Marion, 
Ind., opened his new store recently, he had 
several surprises in store for him. Among 
them was a visit en masse of the members 
of the Boot and Saddle Club, a little club 
composed of chronic convention goers among 
the trade in Indiana. Among the members 
of the club who attended were, Fred Fromm, 
Indianapolis, “Chief Saddle Blanket” ; Harper 
J. Ransburg, Indianapolis jewelrv novelty 
and cut glass manufacturer, who bears the 
title of “Grand Pommel”; Edward Resoner, 
retailer, Muncie, “High Right Stirrup,” and 
William H. Rindt, retailer, Richmond, “Low 
Left Stirrup,” the four being accompanied 
by their wives. They presented Mr. Roess- 
ler, known to the club roster as “Big Boots,” 
a large floral horseshoe, in addition to 
the congratulations that go with such an 
event. One of the party was discovered with 
a bottle, which at first was thought to con- 
tain saddle oil, much desired by members 
of the club, but later it developed the bottle 
merely contained apple cider of the William 
J. Bryan variety. Mr. Roessler got another 
surprise on the arrival of Conrad Brotherly 
of Newark, \N. J., president of the American 
National Retail Jewelers’ Association, who 
made the trip to Marion especially for the 
opening. Another visitor was FE. O. Little 
and Mrs. Little, of Auburn, Ind. Mr. Little 
is regional vice-president of the national as- 
sociation. Willard Thurman, a retailer of 
Frankfort, Ind., and Mrs. Thurman, also 
were at the opening. 








Marking the progress of 36 years of 
splendid growth and development, the officers 
of Charles Schwartz & Sons, Washington, 
D. C., entertained its employes at a banquet 
in the fashionable salon of L’Aiglon on 
Columbia road one night last week. The 
head of this establishment which has two 
prominent local stores, Charles Schwartz, 
reviewed the service of this firm, and ex- 
tended his warm thanks to the employes 
for their zeal in building up the two large 
businesses, and their assistance in making 
the success of the firm possible. Another 
speaker at this banquet was M. J. Schless, 
of the Schless-Harwood Co., of New York, 
who dealt with the spirit of co-operation 
as a factor in the development of the modern 
business enterprise. 
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TRADE CONDITIONS 


Trade has not yet commenced to pick up as it 
should in this territory, though all factors in the 
business are confident that the holiday season will 
be good. The repair business seems to have con 
tinued unabated, however, reports being that it has 
been one of the best years in this line. 





Dana B. Ward, of the D. B. Ward 
Jewelry Co., has been in the house replenish- 
ing his trunks. 

R. Millard Turner, formerly with the 
Clark Tool & Material Co., later with other 
firms, is now with the C, B. Norton Jewelry 
Co., handling material. 

Nate Bobrowsky, well known in the 
trade, formerly with the M. Stiffelman Co., 
later a broker, has gone to Los Angeles, 
Cal., where he intends to open a retail 
jewelry store. 

Otto A. Riesinger, formerly having a 
shop in the Shukert building, has moved to 
Tulsa, Okla., where he will be connected 
with the retail store of the A. Y. Boswell 
Co. 

Harry A. Rickel, formerly operating a 
jewelry store on Washington Boulevard, 
this city, having his shop in the store of 
another merchant, has moved to a store of 
his own, a short distance away, at 6806 
Washington Boulevard, 

John Murray, who has had a jewelry and 
gift shop at 915 N. 7th St. Kansas City, 
Kans., has leased a store room, recently re- 
modeled, at 5th St. and Minnesota Ave., 
two blocks from his former location. This 
new store is at the corner of the city where 
there is the largest traffic; indicated by the 
fact that it adjoins a corner United Cigar 
Stores place. 

Otto V. Asel, a young man in the trade 
who is known in many cities of the coun- 
try, is locating in Clinton, Mo., where he is 
opening a store. Mr. Asel has seen a good 
deal of the United States, and worked in 
many shops and stores, preparing himself 
to use his experience in his own business. 
He is married now and has a daughter. 
His friends are pleased at his business 
project. 

The auction sale of the Charles C. Scott 
stock, at 1006 Grand Ave., has gone more 
briskly with every day, and the entire stock 
is expected to be sold within a reasonable 
time. Mr. Scott is assisting in the sale. It 
is said that he probably will take up the 
work of buying, in some position similar to 
that held with the Geo. B. Peck Dry Goods 
Co, in its jewelry department, after the first 
of the year. 

Three men are under arrest in connection 
with the robbery of the Gray Jewelry Co. 
and others, one of these being the John 
Smith captured the afternoon of the series 
of holdups. Witnesses have cleared the 
chauffeur of complicity, it being fairly well 
established that Stuckey, the driver of the 
taxi cab used by Smith, was forced to con- 
tinue his driving after he discovered what 
Smith was up to. The shooting of the 
driver, which might be supposed to scare 
bandits with the fear of death, has not 
deterred them, however, since there has 


been another big holdup the past week, 
though not of a jewelry store. 
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E. C. Avery, Detroit manager of the W. F. 
roer Co., Toledo, is back at his place of 
jusiness again, after a few days’ illness. 

V. C. Morse, Byron, Mich., has recently 
een in Detroit on a buying expedition. He 
reports business in his territory on the up- 
ward trend. 

The Gerson Jewelry Co., Detroit, Mich., 
s opening another credit jewelry store at 
136 Michigan Ave., in the heart of the 
(etroit shopping center. The Gerson con- 
‘ern also operates a credit store at 341 
(;ratiot Ave. 

The new Meyer Gerson store on Michigan 
Ave., near the Book-Cadillac Hotel, will 
soon be ready for occupancy. The con- 
tractors are doing some very elaborate work 
and when completed and occupied the store 
will be one of the finest in the city. It is 
large, roomy and well located. Being in the 
center of the retail district it has every pros- 
pect of success. 

Morris Friedberg, well-known Detroit 
jeweler, has recently purchased from Henry 
Ford, a 42-acre tract of land on Woodward 
Ave., in Highland Park, opposite the Ford 
motor plant. The price paid was not dis- 
closed, but the value of the property has 
been estimated about $2,500,000. It is under- 
stood Mr. Friedberg plans to plot the ground 
and dispose of it for business and residential 
purposes. 

Dave Love, who, last Summer, closed out 
his jewelry stock. in the American State 
Bank building on Griswold near State St., 
is again well located in a new store on 
Griswold St., a short distance from Grand 
River Ave. The location is in the very 
center of the downtown shopping district. 
He has fine display windows and is carry- 
ing a most complete stock of everything in 
the jewelry line. 

Edward LeHeup, well known in the De- 
troit retail jewelry business, and who, at 
one time, operated a store on Woodward 
Ave., will soon be able to leave the hospital, 
where he has been confined for many weeks 
following an accident that happened over in 
Ontario, Can., a few miles from Detroit. It 
was feared at one time that Mr. LeHeup had 
slight chance for recovery. He is gaining 
rapidly now and a complete physical restora- 
tion is expected. 

Charles A. Berkey has been away from his 
store most of the week, taking part in the 
quarterly reunion of the Michigan Sovereign 
Consistory and co-ordinated bodies at the 
Masonic Temple. Mr. Berkey is one of De- 
troit’s most ardent and influential Masons 
and is always active in promoting the inter- 
ests of this great fraternal organization. One 
of the interesting features of his fine Wood- 
ward Ave. store is the elaborate exhibition 
he has of Masonic jewelry. 

The committee of the Retail Merchants’ 
Association in charge of the early Christmas 
shopping campaign is seeking ideas and sug- 
gestions that may promote this campaign. 
Already they have sent out a large number 
of letters to jewelers and other retailers 
asking for their opinions. This campaign is 
shaping itself much earlier this year, and 
the secretary, Harry Hogan, declares it will 
he much more extensive than ever before. 
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The idea is to get away from the last-minute 
Christmas rush that has proven so costly in 
the past to jewelers and other retailers. 

Detroit jewelers to a man are uniting with 
others who would be effected thereby, in 
opposing the proposed new State income tax. 
Jewelers, ever since the war, have been 
pinched for the last penny when it comes to 
taxes, and they are now ready to fight any 
new burden that may be piled upon them. 
This new State income tax measure is spon- 
sored by residents of the rural districts, who 
believe such a tax would still further lower 
their burden. Detroit business interests are 
making every effort to vote it down. Opposi- 
tion against it in the larger communities is 
so strong, it is believed it will be defeated, 
but this cannot be done unless every one 
gets out and does his duty on election day. 

Jacob Segal, of the Jacob Segal & Co., 
diamond importers, announces that a meet- 
ing will be called within the next two weeks 
of wholesale and manufacturing jewelers for 
the purpose of reviving the organization that 
has been somewhat dormant since the early 
part of last Summer. With a number of 
others, he feels this body should not be al- 
lowed to disintegrate for lack of interest. 
“There is nothing like co-operation,” Mr. 
Segal declares, “and there is no better way 
to obtain it in the jewelry business than by 
an organization of those who are engaged 
in it.” Among others active in reviving the 
wholesale and manufacturing jewelers’ or- 
ganization are Harry Himelhoch, of the 
H. Himelhoch Co., and FE. C. Avery, Detroit 
manager of the W. F. Broer Co., Toledo, 
wholesale jewelers. 

Solicitors who attempt to prey on jewelers 
and other Detroit retailers will find pretty 
hard picking in the future because the Re- 
tail Merchants’ Association, through the De- 
troit Board of Commerce, is insisting that 
no funds be contributed to any cause, move- 
ment or stock enterprise, until after an in- 
vestigation has been made by executives of 
this organization. And even then no one will 
be authorized to solicit funds in Detroit un- 
less he or she carries an authorized card 
issued by the Retail Merchants’ Association. 
Detroit is said to be overrun by solicitors 
for every imaginable enterprise and it is 
estimated that Detroit jewelers and other 
retailers have suffered losses of vast sums 
simply through this solicitation process. It 
has gone out over the country that Detroit 
is the easiest city to work in America. The 
Retail Merchants’ Association is in the midst 
of a fight to put an end to this sort of thing 
and its executives are now tying up the 
money bags of jewelers and others. 








Joseph A. Field, jeweler for more than 
21 years at 275 State St., Schenectady, N. Y.., 
announced last week that he is preparing 
to retire from business. The S. S. Kresge 
Co., Detroit, has leased his store property 
for 20 years, to become effective May 1, 1925. 
Mr. Field will sell his stock at private sale. 
He will remain in Schenectady, but has no 
definite plans for the future. Employes of 
Mr. Field, namely, Mrs. John Malone, A. N. 
Apkes and Bernard Rosenberg, have organ- 
ized a new jewelry business to be known 
as the Malap Co., to succeed Mr. Field, and 
have begun business at 102 Broadway. Mr. 
Field says that much of his success is due 
to their abilities and loyalty. 
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R. V. Owens, railroad watch inspector 
and jeweler, Interurban Depot building, and 
wife have gone to the Coast via airplane. 
This firm is now offering a free airplane ride 
for every purchase of $25 or over, 

The County Attorney’s department has 
issued a warning to merchants who are 
doing business under a trade name. The law 
provides that trade names must either be 
incorporated, in the regular way, or regis- 
tered with the county authorities when a 
corporation is not desired. 

Recent local visitors included: Gus J. 
Weil, of the Electric City Box Co., Buffalo, 
N. Y.; Adolph Rosenbaum, I. Ollendorff Co., 
New York and Pittsburgh; Harry C. Cohen, 
Lorraine Watch Co., Inc.; New York; V. 
Lachman, I, Lachman & Sons Co., and Aaron 
Friedman, Joseph Mayer Co., Inc., Seattle, 
Wash, 

John Boes, former president of the Utah 
State Retail Jewelers’ Association, is on a 
deer hunting trip in southern Utah. Exactly 
two years ago Mr. Boes was stricken with 
apoplexy while hunting and would have lost 





his life had it not been for his faithful dog. . 


Mr. Boes was ill for more than a year fol- 
lowing the experience. His son, Raymond E. 
Boes, manager of the store, who met with 
an accident in Jackson Hole country, Wyo., 
a few months ago, is back at the store 
again, though his leg, which was broken, 
still pains him somewhat. 

Perhaps the first time a local newspaper 
ever “wrote-up” a watch repairer, occurred 
the other day when the city’s morning paper 
interviewed E. E, Mueller, with William J. 
Smith, a prominent diamond broker and 
jeweler on S. Main St. Mr. Mueller is 
quoted at considerable length in the story. 
He- discusses the difficulties of the watch 
repairer, the cost of a watchmaker’s equip- 
ment, the average being, he said, from $300 
to $400. Mr. Mueller concluded the inter- 
view by saying that on account of the minute 
mechanism watch repairers must be more 
efficient today than ever before. 

President Wm. M. McConahay, of the 
Utah State Retail Jewelers’ Association, 
who has been confined to the hospital and 
his home for the past few months as the 
result of a motor accident in Provo Canyon 
last, July, was down to his store last week 
for the first time. Mr. McConahay, it is 
hoped, will be able to resume his old posi- 
tion in the trade in the course of the next 
few weeks. At present he is on crutches, 
and was able to stay in the store but a short 
time. He declared that he could not resist 
taking a peep at the store as soon as he 
found himself able to leave his home for a 
drive. 








Atlanta, Ga., jewelers are much pleased 
with the way in which the Supreme Court 
of the State sustained the City of Atlanta in 
its auction sale ordinance. The supreme 
court sustained the attorneys for the city at 
every point, requiring auction jewelers to label 
their goods accurately and in English before 
selling them, and providing stiff. penalties for 
failure to observe the requirements of the 
law. Atlanta jewelers now feel that the auc- 
tion people cannot flood the market with 
cheap and falsely labeled jewelry as they 
have done on previous holiday seasons, 
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James A, Cadori is in San Louis Obispo 
conducting an auction for McManus. 

George Dillingham, representing the Far- 
rington Mfg. Co., Boston, is here calling on 
the trade. 

Fred E. Marney, Los Angeles auctioneer, 
is conducting a sale for Harry Goldstein, San 
Francisco. 

B. M. Tassie, Pacific Coast manager for 
Manning, Bowman & Co., Meriden, is among 
the visitors in Los Angeles, 

A. P. Wood, president of the A. P. Wood 
Co., is back from a business trip through 
the southern part of the State. 

Samuel Hammond, western representative 
of the Ansonia Clock Co., with headquarters 
in San Francisco, is here on business. 

E. Bastheim is just back from San Fran- 
cisco, where he went to visit his mother, 
who has been ill, but is now better, Mr. 
Bastheim reports. 

Harry A. Phillips, traveling representative 
of C. F. Sischo & Sons, has started on a 
trip through Arizona and New Mexico, ex- 
pecting to be gone six or seven weeks. 

Lonnie Feagans and L. T. Cadwallader, 
of Feagans & Co., returned from Baldwin 
Lake, in the San Bernardino mountains, 
with reports of a very successful hunting 
trip. 

L. A. Stern, diamond broker, 714 Title 
Guarantee building, has gone to San Diego 
on business. R. H. Barney, salesman for 
J. Rosenkranz, has also gone there on a 
selling trip. 

Sam Prager, 1706 N. Vine St., Hollywood, 
has gone, accompanied by his wife, to San 
Francisco on a business and pleasure trip. 
His store is being managed by his son, 
Leighton Prager. 

George D. Davidson, of the G. D. Davidson 
Co., after returning from a business and 
pleasure trip to San Francisco, on which 
he was accompanied by Mrs. Davidson, has 
now gone to San Diego. 

G. R. White, traveling representative of 
FE. A. George, wholesaler in the Title 
Guarantee building, recently started on a 
business trip through the southern part of 
the State and reports good business. 

A. and M. Delovage; brothers, who came 
here recently from Portland, Ore., have 
rented and are having fitted up a new store 
in the Pantages Theatre building, 415 W. 
7th St. The location is an excellent one. 

Alfred Nathan, western representative of 
several manufacturers, is spending a number 
of days here. He reports that he has found 
business conditions in the middle west ma- 
terially improved since his last trip to this 
Coast. 

Jesse Measer, of the Berson, Measer 
Jewelry Co., 403 Jewelers’ building, has gone 
on a selling trip north and Mr. Berson is 
making a tour of the southern part of the 
State. Miss Helen Prine is a new addition 
to the office force of this company. 

A dispatch from Oakland says the police 
there are trying to learn whether Jas. Haw- 
thorne, alias “Jim Ryan,” found shot, per- 
haps fatally, near there was connected with 
the robbery of the Provident Loan Co., of 
Los Angeles, when approximately $200,000 
was taken. 
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Philip Sternberger, traveler for the Paul 
D. Walsh Co., was compelled to abandon his 
trip through Arizona and return to Los 
Angeles as a result of infection following 
the bite of an insect on one of his hands. 
Ralph Herzog went to Arizona to finish Mr. 
Sternberger’s proposed trip. The infected 
hand is improving rapidly. 

M. E. Bogart, Ventura, has been in Los 
Angeles for several days. After attending 
the Grand Encampment of the Odd Fellows 
at Fresno he came here to attend the meeting 
of the Grand Lodge, F. and A. M., in which 
order he is a Past Master. He was much 
gratified when another Ventura man, D. J. 
Reese, was chosen Grand Master. 

The Western Material Jobbers’ Association 
has closed its quarterly meeting here after 
a two-day session. Representatives were 
present from San Francisco as well as from 
Los Angeles. The meeting was devoted to 
a general discussion of methods for the bet- 
terment of conditions among both wholesalers 
and retailers. C. F. Sischo presided. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are J. E. Rus- 
sell, La Brea; Mrs. Chas. E. Perham, San 
Pedro; Mrs. W. C. Bryan and H. E. Well- 
man, Alhambra; J. H. Blanchard and J. 
Posner, Ocean Park; M. E. V. Bogart, 
R. W. Cummings and Mr. Durfee, of the 
Bartlett Co., Ventura; W. H. Montague 
Everitt, and A. A. Goodyear, Santa Paula. 

E. V. Saunders, Pacific Coast manager 
for the International Silver Co., came down 
from San Francisco a few days ago to visit 
the Los Angeles office of his company. F. 
M. Baldwin, of the hotel department, with 
headquarters in San Francisco, is also here 
for a few days. F. C. Plate, of the Los 
Angeles office, is just starting for Texas 
and James D. Bridges has gone to San 
Diego. 

Miss Klein, formerly of the office force 
of A. Moss, manufacturing jeweler and 
platinum .worker in the Title Guarantee 
building, has returned from an extended 
trip through the east, during which she 
visited many of the large cities, including 
Chicago and Cleveland and spent some time 
at her old home in Pittsburgh. Her health 
has been greatly improved and she has re- 
sumed her place with Mr. Moss. 


A leak in a city gas main near Jos. Rittig- 
stein’s store, 500 S. Broadway, allowed gas 
to enter the base of a large clock in front 
of the store. At about midnight a smoker 
cast a match away which ignited the gas 
and caused an explosion which shattered 
the works, blew out the dials and bent the 
hands. One man was slightly injured by 
the broken glass. Had the explosion oc- 
curred during the daytime many persons 
would undoubtedly have been seriously hurt. 
The gas company will make good the dam- 
age done to Mr. Rittigstein. 

Burt O. Kinney, formerly in the jewelry 
business with his brother, W. M. Kinney, 
but recently for several years practicing op- 
tometry in the Pacific Mutual building, was 
struck by a trolley car while on his way 
home from his office and suffered a basal 
fracture of the skull from the effects of 
which he died after remaining unconscious 
for more than two days. He was one of 


the most progressive optometrists on this 
Coast and one of the most active in the in- 
terests of organized optometry. 


He was a 
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graduate of Stanford University and had 
been principal of one of the high schools 
in this city. 

George H. England, who after acquiring a 
competence retired from the jewelry business 
in New England, came to Los Angeles about 
five or six years ago and afterward took a 
position as salesman for a time with Feagans 
& Co., has just returned here after an absence 
of three years and nine months, during which 
period he and Mrs. England, after spending 
some months in England and on the conti- 
nent of Europe, went to the Holyland and 
thence to Africa on a hunting trip for big 
game, This was the third African trip of 
the kind made by them. Both are experts 
with the rifle and they secured a number of 
rare animals. They also brought back a 
number of wonderful specimens of carved 
ivory, some of which are now on exhibition 
in the window of Feagans & Co. Mr. Eng- 
land has accepted an offer from Feagans & 
Co. to join their sales force again during 
the holiday rush. 








San Antonio, Tex. 





Louis Cohen, of Bernard Rice Sons Co., of 
New York, passed through San Antonio last 
week, 

Adolph Ritter, of the Ritter Greenburg 
Co., Philadelphia, was a visitor in the city 
last week, 

The E. Hertzberg Jewelry Co. furnished 
the medals for the city championship series 
of the San Antonio Golf Association. 

H. F. Carter, a jeweler of Crowley, La., 
is spending a few weeks in San Antonio 
visiting and taking a rest from business. 

J. G. Shelton, Austin, Tex., has removed 
from his old stand 409 E, 6th St., into a 
larger and better location opposite the Dris- 
kill Hotel. 

I. Arbetter, of the Alamo Jewelry Co., is 
in Mexico City, Mexico, on a business trip. 
He will return by way of the Panama Canal 
and stop over in California before returning 
home. 

J. W. Parks has opened a very attractive 
jewelry store and repair shop at 700% 
Congress Ave., Austin, Tex. Mr. Parks was 
in San Antonio last week buying goods for 
his new store, 

Mr. and Mrs. Lou Rothchild, of the D. 
Lisner Co., New York, spent Sunday with 
Mr. and Mrs. B. Sadovsky, and had a very 
enjoyable auto trip through the hill country 
of this section. 

Mr. Milton Sandfelder, of the D. F. 
Briggs Co., stopped over a day for rest on 
one of his trips and called upon his old 
friends. This is Mr. Sandfelders first visit 
to this city in five years. 

B. M. Hammond & Co. have purchased 
the solid cherry wall cases which were in 
use in the Bell Jewelry Co. when Mr. Ham- 
mond was owner of that company. These 
cases have been installed in his wholesale 
establishment and with new lighting effects 
add beauty to his place as well as equipping 
him for better service. 

B. Rigsby Hammond, son of B. M. Ham- 
mond, has just returned from an extended 
tour of europe. Young Mr. Hammond re- 
cently was graduated with honors from the 
University of Texas, and is now taking an 
active part as one of the force of his father’s 
business, the B. M. Hammond Co. 











October 29, 1924 





David Landows, of 38 Ellis St., is clos- 
ing out his entire stock at auction. 

Arthur G. Prouty, well-known jeweler 
of Napa, Cal., and Nat Solomon, of the 
American Jewelry Co., Bakersfield, Cal., are 
in town. 

Dave Balcan is working the Valley ter- 
ritory for Wm, Davidson, having returned 
from a successful trip through the northern 
counties of the State. 

Morris C. Mayer, of Mayer & Wein- 
shenk, is covering the southern territory and 
Mike Spiro, for the same firm, is making 
the San Joaquin Valley. 

Walton & Co. Inc., an important jewelry 
concern with San Francisco headquarters 
at 145 Grant Ave., is advertising that it is 
closing out here. The corporation has a 
large store in Pasadena, Cal. 

A full representation of the San Fran- 
cisco material dealers attended the quarterly 
meeting of the Western Material Dealers’ 
Association held in Los Angeles on Oct. 17 
and 18. .C. F. Sischo, of Los Angeles, 
presided. 

Among the eastern representatives, call- 
ing on the trade are: Roy H. King, of 
Ostby & Barton Co. Providence, R. I.; 
Maurice Karpeles, of The Karpeles Co., 
Providence, R. I.; and Gerald Jacobson, 
of Jacobson Bros., New York. 

Owing to the increased demand for dia- 
mond setting, M. F. Deamont, of the “W” 
building, has been compelled to enlarge his 
store. He pointed out that it is one of the 
lightest and best-equipped diamond-setting 
establishments in San Francisco. 

The Alphonse Jeddis Co. is expecting to 
clear, almost any day, a shipment of loose 
diamonds that arrived in New York by the 
Berengaria. James J, Gilbert, road man for 
the Alphonse Jeddis Co., is now in the 
northwest where he finds conditions very 
much improved. 

The force of M. Schussler & Co. has 
not worked at night yet, this Fall, but if 
business keeps up as it is doing at present, 
they expect to do so before the holidays. 
Business is better than was expected and 
Harry J. Levy and Henry Landsberger, on 
the road, are sending in many orders. 

Everyone is welcoming Ira Smith, who 
is up from Los Angeles calling on the trade 
and looking so well that they say a spell 
of illness has benefited him immensely. Ira 
Smith is a staunch friend of THE JEWELERS’ 
Cmrcucar. He says his reading consists of 
the daily papers and the JEWELERS’ CIRCULAR. 

Walter Marble, representing eastern 
lines, is busy booking orders. His father, 
uncle and cousin who were here for some 
time from Attleboro, Mass., had a treat in 
meeting Mr. Marble’s brother and_sister- 
in-law who came up from Arizona for three 
weeks, The family re-union being over, 
the popular Walter Marble is now filling 
in many hours daily, with his order book. 

Business conditions are better in the ter- 
ritory he visited than in San Francisco it- 
self, according to J. H. Spiro, who is just 
back from Oregon, Washington, Idaho, 
Utah and Nevada. In Centralia, Wash., 
Mr. Spiro found that R. L. Wells, who 
used to travel for Mr. Spiro, is pleased at 
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his success in the jewelry store which he 
purchased, some time ago, from Ben Salick. 
Mr. Wells is sending in good orders. 

The International Silver Co.’s films 
created a great deal of interest at the Pacific 
Better Homes Exposition. According to 
L. D. Lumbard, of the International, the 
interest was so great that numerous in- 
quiries are being received from retail 
dealers, clubs, schools and universities, all 
of which are desirous of showing the films. 
Edward V. Saunders, Coast manager for 
the International, is due back from a short 
visit to the south. 

A number of changes in the locations of 
jewelry firms in the “W” building will soon 
take place as the result of one of the most 
desirable floors being vacated by the North- 
western Mutual Life Insurance Co., which 
is moving to the Chancery building. 
Jewelers find it very difficult to secure 
space in the “W” building, so a number of 
the firms are planning to move from their 
present offices to those about to be vacated, 
while other firms will move into those they 
vacate. 

Speaking of business conditions, in Cali- 
fornia, Max Newman, of the John S. Adler 
Co., said, in his opinion, the reason why 
collections are slow, even in real estate, is 
that many people are up to their necks in 
paying for all kinds of installment plan ob- 
ligations. The installment plan, in all lines 
of selling, is a stimulus to business, but it is 
not without its drawbacks. A man fre- 
quently fools himself when he contracts to 
buy anything, from a home to a piece of 
jewelry, on installment. He thinks he has 
only a few dollars a month to pay, but he 
often finds that the sum total of his install- 
ment obligations is more than he can com- 
fortably take care of. At present, all lines 
are recovering from the heavy installment 
business done last year. 








Cleveland 


Fd Kelser, of the Sigler Bros. Co., is ill 
with bronical pneumonia. 

S. Goldman, of E, 54th St. and Wood- 
land Ave., is going out of business. 

A. T. Hubbard, president of the Cowell 
& Hubbard Co., has left for New York on 
his Fall buying trip. 

S. M. Nusbaum, of the Sigler Bros, Co., 
who has been on a trip to Michigan, is 
back again at the store. 

S. Slutzker, Lorain, who was operated on 
recently at Charity Hospital, has recovered 
and is back home again. 

Joe Goldberg, representing Untermeyer- 
Robbins & Co., of New York, called on the 
Cleveland trade last week. 

Ray Carrol, of the Lewis Jewelry Co., 
is away on a hunting trip, and is expected 
home in the next week or so. 

C. A. Rock, general manager of the Scrib- 
ner & Loehr Co., who has been in Detroit 
on a visit to the company’s branch, has re- 
turned. 

E. H. Sommers, who has conducted an 
umbrella and cutlery store on W. 25th St. 
for some years past, has put in a jewelry 
department, 

An out-of-town visitor to the Disciples 
convention last week was Arthur A. Everts, 
president of the Arthur A. Everts Co., 
Dallas, Tex. 
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Among the out-of-town jewelers in 
Cleveland the past week were S. Brainerd, 
Medina; A. R. Kimpton, Oberlifi® and Mr. 
and Mrs, McCarthy, Amherst. 

The “14 karat” bowling team and the 
“sterling silver” team, both of the Cowell 
& Hubbard Co., held their match of the 
season last week, the “14-karat” team being 
the victors. 

Cleveland had a visitor from overseas last 
week in the person of J. H. Benford, the 
representative of Messrs. Henri Picard & 
Frere, 24 St. Bride St., London, E. C. 4. 
He visited the watch repair trade. 

J. W. Armbruster, of the Illinois Watch 
Co., stopped off in Cleveland last week to 
visit his sister, who was attending the 
Disciples convention. She is a missionary 
of the order, and has been stationed in 
Japan. 

A new jewelry store is to be opened in 
Sebring, O., in the near future. H. R. 
Rector will be the proprietor. He is now 
purchasing stock and fixtures and getting 
ready for business. Mr. Rector is an optician 
by trade and has devoted the past three years 
to his trade exclusively. He was formerly 
with Zang’s, at Alliance, O. 

It is expected that the Court of Appeals 
will hand down its decision on the granting: 
of a permanent injunction against the opera- 
tion of the auction ordinance, early the com- 
ing week. The case was argued by Homer 
McKeehan, attorney for the Cleveland 
24-Karat Club, Oct. 20, who has just re- 
turned from Washington where he repre- 
sented the city before the Supreme Court in 
the action brought by a taxpayer against the 
City Manager form of government. The 
city law department has intimated that if 
the decision is unfavorable to the city and 
jewelers it will carry the case to the Su- 
preme Court. However, the court denied 
a temporary restraining order some time 
ago, 

The first change in ownership in down- 
town stores for quite a while took place last 
week when J. H. Heiman sold out to Block 
Bros., of Flint, Mich., and South Bend, Ind. 
The store is located in one of the busiest 
spots in Cleveland and has two entrances, 
one from Euclid Ave, and the other from the 
Arcade. A few months ago an attempt was 
made to rob the store by an ex-convict who 
snatched a few rings and fled, but who was 
captured a few minutes later. He was 
sentenced to seven years in the penitentiary. 
Mr. Heiman has not announced his future 
plans but it is understood he will take an 
extended vacation with Mrs. Heiman, who 
has been in poor health for some time past. 

A subject of considerable: importance to 
not only Cleveland jewelers but the trade 
in general will be discussed at the next 
meeting of the Cleveland 24-Karat Club, the 
second Monday in November. It is under- 
stood that the city law department have 
under consideration the matter of licensing 
all retail jewelers, and having them put up 
a bond of from $5,000 to $10,000. What 
such an ordinance would mean to the trade 
can well be imagined, and the matter will 
be thoroughly gone into by the club. Other 
forms of business are licensed, such as 
restaurants, confectioneries, etc., for the pur- 
pose of safeguarding the public health, and - 
it is understood if this measure of licensing 
jewelers is introduced into council it will 
be on the basis of protecting public welfare. 
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ee ANSONIA 


Quick Selling Clocks 
for the Holiday Trade 








Gothic No. 1 





Lowell 





Tambour No. 4 


ANSONIA clocks are always most acceptable 





Tambour No. 4 
Height 9%”, Width 20% 
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ANSONIA CLOCK COMPANY 


Makers of Fine clocks for half a century 


Chicago 99 John Street, New York 23 er Seen,  < 


| 

| 

| 5 North Wabash Avenue 
| 

| 


) Tambour No. 2 Holiday and Christmas presents. 
i Doric No. 1 Here are seven popular models in mahogany-finished 
i . ° . . . 
| Height 914”, Width 81%” cases, with highest quality eight day pendulum 
Sterna 16.00 
oe $ movements, sweet-toned hour and half-hour strike, 
Height 10%”, Width 84" 2 silver dials, dull brass sashes, convex glasses and fancy 
eer 17. 
| : hands. 
Tambour No. 1 
Bi ” I ” nh ° ° . 
| ee es They are most attractive in appearance, and a line of 
Tambour No. 2 them on display will bring you a substantial holiday 
o ” fz fu . . . 
ee ee + WHE ns business, especially as they are very moderately priced. 
Oe iia sine We suggest that you put your order in at once, and take 
fet ...... ied $24.00 advantage of the holiday demand. 











Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 


: ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ CrircuLar regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business, 














How to Make Holiday Show Cards 


Written expressly for THe JewEters’ CircuLar by *“Maxwe tt L. Heiser, B.A., M.A., L.L.B., 
Head of Art Department, Seward High School, New York City 


(Selling Phrases by Editor of the Storekeeping Department, JEwELERS’ C1rcULAR) 




















THE holidays are approaching and no 
doubt you are already giving some 
thought to the display of your holiday mer- 
chandise and the decoration of your windows 
and counters. 
Nothing is so well calculated to stimulate 
interest in your displays as a few well let- 
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tered show cards. They may be cards de- 
scriptive of the whole display, like those on 
Figs. 4 and 5, or small refined price cards 
on individual articles. Then also, you may 
want cards to call attention to the public 
to the appropriateness of your merchan- 
dise as holiday gifts, like that in Fig. 3. 

Of course it is easy to go out and spend 
quite a neat little sum of money for such 
appropriate show cards. But it is almost as 
easy for,you to do them yourself and save 
the expense. 

We shall give you a series of three de- 
tailed lessons on the making of holiday 
cards. If you follow the instructions 
closely, you will not only learn how to 
make the cards for the coming holidays, but 
you will be able to make beautiful cards for 
the year round. 

In the first lesson, we shall show you 
how to make two alphabets, appropriate 


for jewelry and holiday displays. In ;the 
second lesson, you will learn how to obtain 
the work of the best commercial artists 
of the country for your show cards without 
any cost to yourself. And, in the last lesson, 
we shall give you some Stencilled outlines 
of holiday symbols and ornaments, which 
you may actually trace into your signs with 
nothing more to do than to color your trac- 
ings as directed in the lesson. 


Your Showcard Writing Outfit 


The one reason more than any other, that 
accounts for the failure of most people in 
their attempts at lettering, is bad or wrong 
tools. The brush is an excellent instrument 
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in the hands of the expert. In the hands 
of the amateur it is fatal to success. 

Lettering pens offer a firmer contact with 
the card, and are therefore more easily 
handled than the brush. With a little prac- 
tice almost anyone, no matter how little 
talent for drawing he may have, can make 
very creditable cards with them. 

All the materials you need are: 

A few sheets of smooth finish bristol 
board, or any other smooth non-absorbent 
paper. 


One bottle of good India or lettering 
ink for 25 cents. 

One set of Speedball lettering pens, 
Style B, for 50. cents. 

One set of Speedball lettering pens, 
Style C, for 50 cents. “ 


] 





Our 
JEWELRY 


IFTS 
Compel 


emembrance 


e 
= _ 


Fic. 3 











Soth ink and pens may be had at your 
stationer’s, 

The Speedball Style B lettering pens re- 
semble the ordinary pens except that they 
have a round flat nib at the ends, which 
vary in size according to the number of the 
pen. They also have a reservoir attached 
which holds enough ink to enable you to 


make several letters without having to dip 


into the bottle too frequently. 

Hold the pen like any writing pen, but 
be sure that the nib rests flat upon the paper. 
Support the hand well so that it rests firmly 
on the table. 

In making the strokes, be careful not to 
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cma, HRRSCHEDE <_e2 
Mantel Clocks 


For the Holiday Trade 





No. 2019—Retail Price $65.00 No. 2021—Retail Price $75.00 
Height 10%”, Length 21:4”, Dial 7” ’ BURL REDWOOD PANELS 


Height 1034”, Length 21%”, Dial 7” 


Cases are mahogany fitted with eight day movements chiming all quarters. ‘“Westmin- 
ster” on symphony rods. The hour is struck on a separate rod of deep tone. 





No. 3006—Retail Price $28.00 No. 3008—Retail Price $32.00 
Height 91%4”, Length 2014”, Dial 5” Height 9%”, Length 20%”, Dial 5” 


Cases are mahogany fitted with eight day movements, striking the hour and half hour on 
Chimetone Rods. These clocks can be furnished with two Rods, “Harmony” for $1.00 
extra. 

All Herschede Mantel Clocks can also be furnished with the finest quality Eleven Jewel 
Lever Escapement for $10.00 Extra. 

Dials are silvered. Raised numeral dials $5.00 Extra. 


Our large and varied selections offer the trade exceptional opportunities to procure a clock 
of highest quality at moderate prices. 


Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 


New York Salesroom CINCINNATI, OHIO A. I. Hall & Son, Inc. 
586 Fifth Ave., N. Y. Robt. E. Wilkes, Mgr. Pacific Coast Representatives, San Francisco, Calif. 
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change the position of your pen or you will 
lift the nib off the paper and get a ragged 
stroke. 

Let us work with our No. 3 pen for prac- 
tice. Place your paper squarely on the 
table, slightly to the right. Dip the pen 
deeply into the bottle. Be sure to rest the 
pen against the neck of the bottle to drain 
off the surplus ink. The reservoir will re- 
tain enough ink for several letters. 

To make a stroke, place the pen so that 
the nib rests flat on the paper. Press the 
pen and rest before you pull the stroke 
down. While drawing the stroke press 
evenly and at the end rest the pen for a 
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moment before lifting it from the paper, to 
be sure that the stroke will finish with a 
rounded end. 

Practice making slight vertical 
DOWNWARD; then _ horizontal 
from LEFT TO RIGHT: oblique strokes 
DOWNWARD, and half round strokes 
DOWNWARD and from LEFT TO 
RIGHT. Let these strokes be no longer 
than an inch. 

If your work is ragged, it will be due to 
any one or all of the following reasons: 

You have not drained off the surplus ink 
from your pen; you are holding the pen so 
that the nib does not rest flat upon the 
paper; you change the position of the pen 
while writing; or you do not press uniformly 
on the pen while making the strokes. A 
half hour’s practice with attention to these 
details will enable any one to use the pen 
correctly. 

The style C pens are elongated stub pens 
with a similar reservoir to the style B pens. 
This reservoir not only holds ink in reserve 
but also acts as a feed, regulating the amount 
of ink drained from the pen with each 
stroke. 

The position of the style C pen in the 
hand once taken becomes fixed and is never 
changed while working on a show card. 
For, it is this fixed position which determines 


strokes 
strokes 
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where your thick and where your thin ele- 
ments will come—and they will always fall 
in the same relative position so long as you 
hold the pen in the same position. 


Alphabets Appropriate for Jewelry Cards 


The character of your merchandise can 
be expressed by the style of the letter which 
you use. Of course the fundamental shape 
of a letter form is always the same. But, 
by changing the proportions, by refining the 
elements of each letter, we may impart to 
them a grace and elegance that will make 
them especially appropriate for jewelry dis- 
plays. 

In the selection of the pens with which to 
make your letters, let the size of your let- 
ters be your guide—for the smaller lettering 
use your fine pens, reserving the heavier sizes 
for only the very large lettering. 

In Fig. 1 we show a very simple and dig- 
nified Gothic letter with spurs or serifs. In 
making this alphabet remember that all 
vertical and oblique elements, whether 
straight or curved are made from top down- 
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plenty of blank white space around it. 

Confine yourself to the thinner pens for’ 
the quarter size card (11” x 7”) increasing 
the pen size with the increase of the card 
and the letters. For borders and decora- 
tions. use simple forms and lines similar to 
those in Figs, 3, 4, and 5. Your trade maga- 
zine advertisements will give you valuable 
hints on borders and ornaments. 

In our next lesson we shall tell you how 
to use these trade ads to illustrate your show 
cards, 





New Business Book 





Principles of Auditing—By Eric L. Kohler, 
M. A., C, P. A. and Paul W. Pettengill, C. P. A., 
both of Kohler, Pettengill & Co., Certified Public 
Accountants; members of the American Institute 
of Accountants, and members of the faculty of 
Northwestern University, School of Commerce. 
Published by A. W, Shaw Co., Chicago. Price 
$4.00. 


N this new book, the authors outline 
clearly, logically the actual working pro- 
cedure in making an audit of the various 
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ward—and that all horizontal elements 
whether straight or curved are made from 
left to right. 

In making the spurred letter, do not bring 
the vertical strokes down to the guide line, 
but let the cross strokes which make the 
spurs finish the height of the letter. In this 
way you will give uniform heights to your 
letters. 

The Script alphabet in Fig. 2 with the 
style C pen is very flexible and permits of 
great variation. It is an exceedingly easy 
alphabet for the amateur to make, because it 
is so much like writing. 

The two alphabets illustrated are appro- 
priate for jewelry cards? They have grace, 
elegance and refinement. 


The Layout of a Jewelry Card 


Let your card have an air of roominess. 
Do not say too much in one card. Cut down 
your wording to a minimum, and provide a 
card large enough to carry all your copy with 


accounts of a business. Step by step, they 
explain just how the auditor proceeds in 
determining the financial condition and 
earnings of a business for its officers or 
directors, partners or stockholders, bankers 
or investors. Moreover, they fully describe 
the methods of the auditor in detecting 


errors of commission or omission, of a 
clerical nature, or, most important, of 
principle. 


This book is quite different from any 
work that has ever been issued on auditing. 
The authors show exactly how to start an 
audit, explain in detail what procedure to 
use in auditing the accounts of a business 
and give special attention both to closing 
the audit and preparing the exhibits and 
certificates as well as preparing the text of 
the audit report. 

A complete set of auditing working 
papers (79 in number) and a 17-page audit 
report written in connection with the 
illustrative audit, as well as 207 review 
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HAWKES 


This Advertisement appearing in the 


November issue of 


Good Housekeeping Magazine 








bese 


O maich 


HINK of the satisfaction of 

owning a complete service of 
fine crystalware! Hawkes, designers 
of crystalwareof outstanding merit, 
have a splendid plan which permits 
you to order in half dozens so that 
you can acquire a complete service 
without missing the money. 


Why not ask food jeweler to show 
you the new Alpine Patternat once? 


HAWKES 


CRYSTALWARE 


If there is no Hawkes dealer in your com- 
munity, write us and we wi!l see that you 
are supplied. 

No. 4009 Alpine Pattern, engraved with 
matchless delicacy on clear, sparkling 
crystal. 

Salad Plate (8144) Finger Bowl 


Goblet Finger Bowl Plate 
Tall Sherbet Water Tumbler (100z.) 
Wines Tumbler (2% oz.) 
Cocktail Ice Tea (14 oz.) 

Ice Tea Jug 


T. G. HAWKES & COMPANY 


Corning, New York 





HAWKES 


FREE — Booklet of Gifts showing other 
articles of Hawkes Crystal. Each is de- 
signed withrareingenuity andconsummate 
good taste. 


Name 
Street and No. 
City and State 


Jeweler’s Name 


Se all 
crystalware 
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will send cus- 
tomers to 
your store 
seeking 
Hawkes Crys- 
talware. Wire 
for one dozen 
Alpine Plates 
today. Dis- 
play them in 
your window 
while the na- 
tional advertis- 
ing is appear- 
ing so_ that 
you may cash 
in its full ben- 
efits, 


Price List 


No. 4009 
Alpine Pattern 


Salad Plates, 84” 
$20 per doz. net. 


Tall Sherbet 

$12 per doz. net. 

Cocktail 

$11 per doz. net. 

Finger Bowl 

$12 per doz. net. 

Finger Bowl Plate 

$18 per doz. net. 

Water Tumbler 
(10 oz.) 

$11 per doz. net. 


Ice Tea (14 oz.) 
$12 per doz. net. 


Ice Tea Jug 

$4 each, net. 
Whisky Tumbler 
$8 per doz. net. 
Wine 

$11 per doz. net. 


Goblet 
$12 per doz. net. 


T. G. Hawkes & Company 


Corning, New York 


Pacific Coast Office : 


140 Geary Street, San Francisco, Calif. 
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The biggest La 


The real value and re- 
markable beauty of La 
Cross Manicure Sets is 
evident in the increased 
demand. 

Year after year La 


Cross sales have steadily 
climbed. Last year was 
the biggest yet. This 
year will be bigger be- 
cause the consumer cam- 
paign is bigger—and La 


Please send me Assortment 
Please . me Assortment 


NOME: 0. 


| 
| Address 
| La Paaiis 
| 


MANICURE SETS 





October 29, 1924 


Cross year ever 


Cross quality remains 
supreme. 

Specialize in La Cross. 
Get your share of this in- 
creased business with its 
attractive profits. Order 
early and be prepared for 
the Christmas rush. Ask 
for assortment No. 9 of 
our twelve fastest selling 


sets, $40.00 
SCHNEFEL BROTHERS 
Newark, N. J. 
No. 9 of 12 sets, $A0. 
No. 9% of 6 sets, $14.10 


I 
I 
POUNCE S DMO s.iesiseccduse, 4 
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RING FINDINGS 
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18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


v1 


KARAT FINDING Co. 
64 Fulton St., 
New York 
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questions on auditing, are contained in the 
book. The reader may learn just what to 
do in auditing the various accounts of a 
business, including cash resources, accounts 
and notes receivable, inventories, deferred 
charges, investments, funds, plant assets, 
liabilities, reserves and net worth. In short, 
the picture is complete. The audit is com- 
menced and finished in the same volume. 

Throughout, the authors have suggested 
uniform terminology, using as a basis the 
recommendations of the Committee on 
Terminology of the American Institute ‘of 
Accountants and the best standard practice. 

The Table of Contents includes: Chapter 
1—Auditing: A Profession; 2—Audits— 
Their Scope and Purpose; 3—Starting the 
Audit; 4—Mechanics of Auditing; 5—Cash 
and Cash Resources; 6—Accounts and 
Notes Receivable; 7—Inventories; 8—De- 
ferred Charges; Investments and Funds; 9— 
Plant Assets and Intangibles; 10—Current 
Liabilities; 11—Funded Debt, Reserves and 
Net Worth; 12—Contingent Assets and Lia- 
bilities; 13—The Profit and Loss Accounts; 
14—Completing the Audit; [xhibits and 
Certificates; 15—The Audit Report; Ap- 
pendix—Review Questions on Auditing; 
Audit Working Papers; Text of Audit Re- 
port and Financial Statements. 





Remember the Daughter 





ERE’S an idea for a bit of copy that 
might be used as a circular letter or a 
newspaper advertisement. 





Your Daughter’s 
Christmas 


In these days daughters have very 
definite ideas of what they like. 

You have no doubt heard your 
daughter name some of the things she 
would like for Christmas, things you 
can buy from us. 

In the list there were, perhaps, such 
things as a gold mesh bag, earrings, a 
wrist watch, bracelets, lingerie pins, 
a sautoir, a barrette, a ring, pearl 
beads, a bead “choker,” necklaces, bar 
pins, vanity cases, compacts, silver or 
gold pencils or pens with neck ribbon, 
desk set, traveling clock. 

No matter what daughter wants 
from the jeweler’s, you can get it from 
us, 

No matter what else she may want 
for Christmas, she will want something 
from the jeweler’s. 

If you will come in and talk with 
us, we will help you to pick out the 
right thing for your daughter or for 
someone else’s daughter, 


YOUR NAME HERE 











Procure a list of parents with daughters 
and send out your selling letter early. Fol- 
low it up with another and better, a third. 
Do not confine your copy to suggestions for 
the daughter but make them as compre- 
hensive as possible. Where only daughters 
are considered, the above will be helpful. 
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Ten Years of Intelligent Selling Brought 
Success to This Enterprising Firm 

















HE floral decorations which were so con- 
spicuous at the opening of the attractive 
new jewelry store of the Michaels-Maurer 
Co., 822 Chapel St., New Haven, Conn., 
symbolize the generous amount of good will 
which this enterprising concern enjoys. The 
opening was announced by the distribution 
of very handsomely engraved announcements 
and in the daily newspapers. 
The business was started by Irving 


Michaels and Walter A. Maurer ten years. 


ago. A cash and credit plan were both put 
into effect with excellent results and the 


This innovation proved very successful. 
The firm believes that the average’ man or 
woman, of good character, can have and 
wear the best jewelry as well as the man 
or woman of considerable wealth. One 
price is quoted whether the goods are sold 
for cash or for credit. Credit accounts are 
opened without embarrassment or incon- 
venience to the patron, a specially appointed 
private office having been arranged for that 
purpose, 

The fixtures and entire arrangement of 
the store evince excellent taste. Special 








ATTRACTIVE NEW STORE OF MICHAELS-MAURER CO., NEW HAVEN, CONN. 


development of a large clientele of satisfied 
customers. 

On the occasion of the opening of the new 
store, the firm distributed a souvenir that 
proved particularly attractive. It was a 
treasure casket, finished in antique gold and 
an excellent imitation of an ancient model. 

Irving Michaels, before his association 
with the present concern, was engaged in 
the wholesale jewelry business for several 
years in New York. As a boy, he was 
associated with his father in Halifax, N. S. 
Walter Maurer is a _ practical jewelry 
worker, watchmaker and engraver, having 
come east from Grand Rapids, Mich., 10 
years ago to join Mr. Michaels in New 
Haven, when they started in business on 
Church St. When the firm began business 
it adopted the plan of selling merchandise 
that was nationally advertised at a time 
when such goods could not be purchased 
generally in credit houses. 


attention has been devoted to effective store 
illumination. 





Who’s Guilty? 





SCOTSMAN, attended by his collie, 

was walking through a fish market 
when he stopped to inquire the price of some 
fine looking fish. While he was conversing 
with the fishmonger the collie’s tail dropped 
for a moment over a basketful of live lobsters, 
and one of the largest of them instantly 
clamped claws on it, causing the collie to go 
dashing off through the market homeward, 
yelping with pain while the crustacean hung 
on grimly, 

“Mon, mon!” the fishmonger appealed 
after one speechless moment of tense in- 
dignation, “whustle to yer dog!” 

“Hoot, mon,” the other retorted compla- 
cently, “whustle to yer lobster !”"—System. 
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WARDROBE TRUNK Russet leather—6” deep inside 
engaging ography ane Regulation Telescope Sample Cases in stock; 5 
ers for linen, shoes, etc. Clothing space for 5 suits, um- inches to 15 inches deep inside. Drop front. Black 
breila, oe Wardrobe Trunk to carry telescope cases or Cowhide and Black. Fibre in stock. 
boxes, to order. 























LUGGAGE 


| for the 


| JEWELRY 
TRADE 
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THE TWO STACK CASE 














A Complete Line Always in Stock 


Our special order department is equipped to manu- 
facture all kinds of Luggage in a minimum of time. 
Booklet sent on request 


CROUCH & FITZGERALD 


177 Broadway, New York, N. Y. 
586 Fifth Avenue, New York, N. Y. 











51 Maiden Lane New York 





Move Your Loose Stones 


By Mounting Them in This eC am 


SPECIAL MOUNTING 
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IN ANY WIDTH OR SHAPE 





Made for stones from 5 to 10 points. 
Just the Ring for special sales, install- 
ment plans, and mail order houses. N BROS » 


oA Eg tage oo $30.75 per dozen 
n a ite Go op and 14Kt. Green 
Gold Shank... 0000008 $24.50 per dozen F INDINGS 


Send for Sample 
Office and Factory To Manufacturers 


HENRY DAVIDSON 125 Canal St., New York - Only. 
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Jewelers’ Merchandising Calendar 











Up-to-the-Minute Suggestions for the Progressive Jeweler 


Written Expressly for The Jewelers’ Circular 














N-o-v-e-m-b-e-r 


NOVEMBER was originally the 9th month 
in the Roman calendar. The ancient 
Saxons designated it Wynt-Monath, or wind 
month. 
BIRTH STONE 
Topaz, symbolizing Fidelity. 
FLOWER 
Chysanthemum. 
ANNIVERSARIES AND HOLIDAYS 

4. Election Day. 

10. Thanksgiving Day in Canada. 

11. Armistice Day. 

27. Thanksgiving Day. 

30. St. Andrew’s Day. 

STATES ADMITTED TO THE UNION 

2. North Dakota, 1889. 

2. South Dakota, 1889. 

8. Montana, 1889. 

11. Washington, 1889. 

16. Oklahoma, 1907. 

21. North Carolina, 1789. 

NOVEMBER SELLING KEYNOTE 


A varied selling keynote will be noted in 
November. Cold weather will bring about 
a demand for furs, winter clothing and 
blankets. Thanksgiving is made the pivot 
around which to spin the lines that appeal 
to the protection of the person. It is also 
the center of a campaign to sell appoint- 
ments for the table, which is often enlarged 
to include the entire furnishings of the home. 
The style appeal will continue strongly 
throughout the month. The gift period ap- 
proaches with its peculiar appeal to the 
emotions. 

Every possible key in the business scale 
should be sounded for business, the most 
harmonious tones reaching the minds of the 
prospects with the surest results. 

A SLOGAN FOR NOVEMBER 


Let us make other people thankful by 
selling More Gifts That Last. 

SYMBOLS 

Harvest—Harvest moon; grains in the 
straw; corn in the shuck; pumpkins and 
other vegetables; fruits, especially the grape ; 
flowers. 

Thanksgiving—All harvest symbols are 
usable; turkey; rural scenes, especially of 
the harvest fields; cornucopia, or horn of 
plenty; scenes of early Thanksgivings ; 
Colonial scenes; wish-bones; etc. 

Hunters—See October calendar. 

Armistice Day—“Bunch of Poppies’: 
funeral wreath; statue of Peace; statue of 
Liberty; national colors, flags and ensigns ; 
relics of World War; etc. 

Election Day—Ballots; picture of promi- 
nent candidates; etc. 

St. Andrew's Day—St. Andrew’s cross; 
Scotch oddities, kilts and buckles, dirks, etc. 

Autumn—See October calendar. 


APPROPRIATE SELLING EVENTS 


Birthstone campaign. 
Anniversary Gifts that Last. 


Trophies for indoor sports. 

Thanksgiving sales of silverware, china 
and glassware, cutlery, carving sets, favors, 
prizes, etc. 

Christmas Greeting Cards. 

Winter jewelry, fans, etc. 

“Lay-Aways” for Christmas. 

Christmas gifts of all kinds. 

Emblematic jewelry for men, lodge jewels, 
etc. 

Novelties for the home. 


SUGGESTIONS FOR USING THE CALENDAR 


The birthstone campaign should be staged 
the first week in each month. Everything 
should be shown, in which the birthstone is 
featured, in the windows, and the advertis- 
ing should emphasize the use of, and the 
giving of gifts of birthstone jewelry. 

Gifts for anniversaries should not be for- 
gotten in the busy days of November, This 
should be a continuous effort on the part of 
the jeweler. Anniversaries occur in No- 
vember and December as well as in other 
months. 

It is now time that the jeweler who in- 
tends to cash in on the trophy business 
should get busy. There is business in this 
line to be worked up. The jeweler should 
not allow any opportunity, however small, 
to pass without an effort to make a sale. 
Indoor sporting contests are beginning in 
earnest—here is the jeweler’s opportunity to 
suggest trophies. 

Thanksgiving is the outstanding event of 
the month. It is suggested that the Thanks- 
giving sales be specialized on different lines. 
The advertising and window displays may 
be made to include all the lines usually 
grouped together for this event, but in addi- 
tion sales of table silver, fine china, cut 
glass and other glass ware, carving sets and 
favors may be emphasized in individual ad- 
vertisements and displays. 

The Thanksgiving displays should be 
characterized by the use of the symbols of 
Thanksgiving. Posters, show cards, deco- 
rated panels, special backgrounds and the 
showing of Thanksgiving symbols should be 
used to bring this event prominently to the 
thoughts of those viewing the displays. 

Every jeweler has an opportunity to tie- 
up with Thanksgiving by the use of sym- 
bols in his displays. These emphasize the 
suitability of the merchandise he displays 
for this event. A Chicago jeweler some 
years ago made an appeal through a setting 
representing the landing of the first Pilgrims 
from the Mayflower. A Thanksgiving of 
olden times may be pictured in the window 
with a little skillful use of common mate- 
rials. For instance, across the foreground 
of the window stretch a sheet of glass to 
represent the ocean, a shore and sand and 
small shells should be arranged around its 
edge. A small log house and other primitive 
symbols may also be used. Dolls may be 
dressed as the Colonials of that time and 
may be shown in various postures, and do- 
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ing various things, shooting the Thanksgiv- 
ing turkeys, parading to church, etc. 

Thanksgiving may be symbolized by the 
introduction’ of grains, vegetables and fruits. 
A careful use of these will attract consider- 
able attention and add to the prestige of the 
jeweler, causing the public to give him credit 
for originality and progressiveness. 

The Christmas selling. campaign should 
begin early. The November events of an 
emotional character should not be allowed 
to preclude the early start of the Christmas 
campaign. Advertising for Christmas busi- 
ness early will bring much prosperity later 
on. In fact, the sales of Christmas gifts 
in November, except of “lay-aways,” may 
be small, but the advertising will work in 
favor of the jeweler and create a favorable 
intention towards him, which with the 
heavier and more insistent advertising of 
December should result in many sales. 

The Christmas greeting card sale, and sta- 
tionery. sales should be made to bring in 
business this month. 

The formal season will be at its height with 
the Thanksgiving festivities. Formal jewelry, 
costume jewelry, vanities, fans, and all the 
other little things that Miss Societybud and 
Mrs. Societybutterfly will like to possess 
should be carefully brought to their atten- 
tion in an attractive manner. 

The season of the election of officers in 
the various social clubs and fraternal ‘or- 
ganizations is at hand. Retiring officers are 
often remembered by the society with a gift 
of an emblematic jewel of some kind. This 
field is practically unworked by the jeweler. 
He usually waits until someone comes to 
him for information and prices. He should 
make it a point to meet every official of 
every society in his locality and present 
ideas for a fitting token’ of the society’s 
pleasure and appreciation of the year’s work 
of the retiring officers. 

Not only is there the sales of these officers’ 
jewels, but there is a large sale of em- 
blematic jewelry that could be made to mem- 
bers. The more attention that is given to 
this matter the larger. the results, and re- 
sults bring sales and profits. 

The returning popularity of the home with 
its comforts and cheer during the Winter 
months makes it possible for the jeweler 
to plan sales of utilities for the home, of 
novelties for the home, of accessories, etc. 
Library desk. sets, ‘hook-ends, bronzes, etc., 
are one line that will sell now. Smokers’ 
accessories are.a good line to push to the 
front. Men ‘aré staying home more and ash 
trays, smokers’ sets, humidors, etc., are in 
demand. A special window of these goods 
will effect sales. 

November will be a busy month in most 
jewelry shops, but it can be made busier 
by following some of the suggestions given 
in the foregoing. 








The George W. Huggins Co., Wilmington, 
N. C., has purchased from A. O. Schuster 
the building at 117 N. Front St., the Huggins 
company also acquiring the Schuster jewelry 
business. H. A. Huggins is authority for 
the statement that the G. W. Huggins Co., 
now located at 105 N. Market St., will be 
moved to the Front St. address and that he 
and George A. Huggins will continue the 
husiness. 
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DISPLAY FIXTURES 


Originators and manufacturers of jewelry boxes, blocks, displays, 
window platforms and trays for show cases. Traveler trays for 
the jewelry, fancy leather goods lines and kindred trades. 


The convenience of the “HANDY TRAY” is fully realized in removing 
and replacing quickly without any disturbance to the adjoining trays 
in the showcase. The trays are so designed to add appearance of beauty 
to your display. These trays are made in regulation sizes of mahogany, 
leather frame and velvet finish and represent workmanship of the highest 


calibre. 


Special consideration given to jobbers Send for our 
and manufacturers on quantity orders illustrated catalog. 


MOREL MFG. CO., INC., 
47-49 GREENE ST. NEW YORK _sracELeT STAND 








Patentees of “Handy Tray”’ 


SAMPLE CASES, TRAYS and TRUNKS 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 












AGENTS FOR 
No. OA Leather Telescope “FABER UTICA” TRUNKS No. 2102 Ring Wallet 


RUECKERT MANUFACTURING CO. 


San Francisco Office 


New York Office PROVIDENCE, R. I. 220 Post Street 


9-13 Maiden Lane 

















2 Diamonds aig ea. 2 —s 4/100 ea. 


All Profit 


No Stock to Carry 


Order on Five Days’ Memo. 
when you have a sale in sight. 


Orders Filled Same Day 











Received 
Thie Qe Res. ene Merk Emblems and Initials This Reg. Trade Marke 
uarantees you genuine diamonds, é you genuine diamond 
This <Q Reg. Trade Merk : on Hand at All Times in 
Gumtatehs yongundnn one a ry ey Eagle 32° Mason Every Size. cep) & F fA F) yw a 
EF Side View—Head on Both Sides. da dy — Display Emblem Cards for Your Window 
Genuine Hope Ruby. IN ORIGINAL COLORS FREE UPON REQUEST 
Buffalo Jewelry Mfg. Co. (Also Black og Mew genuine Ameth., Topaz, Blood, FREE Cuts in all po vagy — Initials 
“The Mail Order House” — age eB nay — -_ with One or More 
wit amonds to retail.......ccccc..sees 
Brisbane Building, Buffalo, N. Y. 6361 without Diamonds to retail............... $20 WRITE for WHOLESALE ‘PRICE 











Deltah estructible Deltah 
BORRELLI & VITELLI || =" ou’ oS 














366 Fifth Ave. New York 
“AIDA PEARLS”? vm 
EXCLUSIVE NECKLACES $3.95 L a ay $3.95 


RICHLY COMBINED 








with D lt P j tt Our Special Geneine Deltah Indestrectible French 
Emeralds, Sapphires and Aquamarines CUTAN JCAMOTLS Preacis, sue taste at wv to fancy plesk sift came 
JC-266. With 14K solid white gold No. JC-268. With 14K 
ALL LENGTHS “enulne diamond set, fancy safety cit: ‘ee ring; length, 24 on et 
* = en 
One-Two-Three Strands and Long Chaine No, JC-267. With 14K solid white gold Als complete stock of Standard viard Deltah 
also spring ring; length, 18 inches. Pearls. Write for our 836-page eata- 


Oxyde, Pink, Blue and C Color Pearl tat $250 etn. 
oo © and Copper Color Pearls | | joseph Hagn Co. ™i2,*, % = Chicago, Ill. 
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Ideas for Holiday Advertising Copy 
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OME jewelers give less attention to their 
advertising during the holiday season 
than at other times because they are very 
busy and because they reason that trade 
will be good anyway. Other jewelers give 





Looking for Useful 
e 
Gifts? * 

Any gift that ‘comes -from our 
jewelry stock is always welcome. 
But when it. is something useful it is 
twice welcome. 

The articles we sell that make use- 
ful Christmas gifts are unlimited in 
number, 

In your own home or in your 
friend’s home haven’t you noticed the 
lack of something you could get from 
us and so bring exceptional pleasure 
to someone on Christmas day? 

It might be something in the way 
of table silverware, either sterling or 
plated. It is very likely that we can 
duplicate the pattern already in use 
and so make it possible for you to 
add still further to the pleasure your 
gift brings. 

Perhaps you want to give a child a 
gift that will last until, the child grows 
up to appreciate it. We have several 
customers who regularly present to 
certain children a piece of silverware 
on birthdays and Christmas days. 

If you begin giving a sterling silver 
spoon each Christmas to a child, by the 
time the child is old enough to value 
such things, there will be a dozen of 
the spoons and the accumulated set 
|| will make a personal possession that 
‘| will be treasured. 

Don’t forget our stock of carving 

knives and carving sets, tea sets, 

candlesticks, napkin rings, bread trays, 

fern dishes, clocks and watches, cut 

glass pieces, pencil and fountain pens, 

pocket knives, and other useful things. 
YOUR NAME HERE 
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more attention to their advertising then 
because they reason that then is the time 
when the greatest number of people are 
possible prospective purchasers and trade can 
be greatly increased by advertising. 

For the jeweler who wants to do more 
advertising in December it is often helpful 
if he can find in his jewelry trade journal 
suitable copy for use in preparing advertise- 
ments. Jt saves him time during days when 
he has too little time at his command. 

Herewith are some sample advertisements 


adapted to newspaper use without taking a 
large space for the purpose, though it is 
usually advisable for the jeweler to increase 
the size of his space as Christmas approaches, 
in order that he may get his share of atten- 
tion, and not be entirely overshadowed by 
the big ads of the department and dry goods 
stores. 

These sample advertisements may easily 
be transformed into form letters by the 
jeweler who wants to do that kind of ad- 
vértising. ' Just omit the headline and insert 
“Dear Madam” or “Dear Sir,” and sign them 
properly. 

Perhaps there is no advertisement in the 
assortment that just fits your stock. But 





Just the Thing for a 
Boy 


A boy thinks more of a-watch than : 
of almost any other possession. 

The small boy looks forward to the 
time when he will be able to carry a 
real timepiece of his own, and perhaps 
there is some boy just wanting a watch 
you can give him. 

Consider the boys of your closer 
acquaintance, the boys for whom you 
would like to do something. 

Why not a watch for the boy who 
has none? Or for the boy who has 
one that is but a makeshift. 

We have boys’ watches at all prices 
and you can get as good a watch as 
you want, or as inexpensive as you 
think best. 

Perhaps someone has already pro- 
vided the boy with a watch, or is 
going to give him one. Then you can 
supply the watch chain to go with it, 
co-operating with the other giver. 

Sometimes the watch given a boy 
at 16 or 17, when he is able to appre- 
ciate a good timepiece, is a watch he 
will carry a large part of his life. You 
can make your gift permanent by giv- 
ing a good watch. 

A customer showed us with pride 
the other day a watch given him by 
his father on the son’s 16th Christmas. 
He had carried it 35 years, 
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you can take paragraphs here and there and 
fit them into your ads. You can use parts 
of these ads if not all. Clip them out and 
cut them up to match your requirements, 
changing descriptions and prices. Even if 
you have to make many changes, these ready 
made bits of advertising copy will prove 


helpful and time saving in the busy Decem- 
ber days. 
Christmas Ideas 

A GOOD many people who spend a con- 
siderable amount of money for their 
aggregate purchases of Christmas gifts do 
not buy any single item that amounts toa 
large sum. Among such people are some, 





What to Give a Man 


You know how pleased a man is 
when he receives a Christmas gift that 
is something he has wanted. 

You can produce that satisfied feel- 
ing by giving him something from our 
stock. 

Let us suggest some things men 
often want and do not get for them- 
selves, perhaps because they regard 
them as luxuries they cannot afford. 

A pair of field glasses of high 
magnifying power. 

A desk clock, or a traveler’s clock, 
or perhaps a ship’s clock. 

A diamond ring or scarf pin. 

A pair of handsome cuff links, 

An initialed seal ring, 

A silver cigarette case or match 
box. 

A watch chain of the style he wants ° 
but hasn’t got. 

Tie clasp, silver pocket knife, belt j 
buckle, pocket comb, watch charm. —_, 

Silver or gold shaving accessories. ; 

And there are plenty more things 
we can show you when you come to | 
look. ‘ 

You can spend a dollar or a hundred , 
dollars and get a big value for your 
money. 

YOUR NAME HERE 
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probably a good many, who think of the 
jewelry store as an expensive place to buy 
gifts. They do not think they can make 
their money go around if they do much 
jewelry store shopping. You can interest 
these people and secure their patronage by 
displaying popular priced goods in the win- 
dow. With two or more windows to use, 
it is a good plan to use one of those windows 
regularly from now until Christmas for 
popular priced goods. If you have three 
windows, you can give up one all the time 
to gift shop sorts of goods. You can de- 
vote part of your advertising space to 
popular priced lines. It is worth remember- 
ing that many of these purchasers of popular 
priced goods will develop into buyers of the 
better sort of merchandise when they get 
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Not Just a “Fan”’— 
But a “Gift of Distinction’ “4 


The reason Eisemann 
Fans are so very suit- 
able to the Jewelry 
Trade is that all Eise- 
mann Ostrich is im- gm@ 
ported, and is of a 
quality that takes the 
glorious depth of 
color, gives the full- 
ness of flues that 
properly graces the 
quality handles of 
Pearl, Shell or Amber. 


The new shaded Fans, the unique Blondine 
Feather Fans willowed with Ostrich flues, to 
be found in our splendid assortment. 


Price Range $6. to $50. each 


See them at our showrooms, or send for a sample assortment— 
six fans for $75.00 sent on five days’ approval. 


E. EISEMANN & CO. 


63-65 West 38th St. - 
“Lismore asbreks 


NEW YORK 





No. 1291—Price $10.00 
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ORIENTAL ART JEWELRY 


Necklaces, Pendants, Bracelets, also imported 
colored silk cord. Jade Plants of semi- 
precious stones. 


We repair, mount and restring. 


JAPAN ART STUDIO 
624 Lexington Ave. (at 53rd St.) New York 


<p \EMS-BA/ FOR 
ENB EDALS GES 


~3+» SCHOOL- COLLEGE-CLASS & FRATERNITY PINS 
INTERBORO MEDAL& BADGE CO. 123 FIFTH AVE.NEW YORK 























Fourteen Karat Gold 


ONYX 
Jewelry 
Samuel Lawson 


71-73 Nassau Street 
New York - 


Repairing and Special Orders 











The Protection Ring Guard 


No Points to Catch or Scratch 
“EASY TO PUT ON 
Made in 14K =” and White 


The Lion Safety Pin Clutch Co. 











Pat. Feb. 20,1917 100 W. 21st St., Room 411, New York Pat. May 25, 1920 














The BUYERS’ DIRECTORY 





PRICE, $1.00 





The Jewelers’ Circular Publishing Co., 


11 John St., New York 




















CORBETT QUALITY BLACK CAT RIBBONS 


ARE THE BEST RIBBONS IT IS POSSIBLE TO MAKE 


for WRIST WATCHES—SAUTOIRS—FOBS and MEDALS 





PLAIN and FANCY 


SAMPLES AND PRICES CHEERFULLY SENT UPON REQUEST. 


CORBETT BROS. COMPANY, 





BLACK, WHITE and COLORS 








102-108 Madison Ave., New York 
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“Retail Advertising .Department. 





into the store and see it and are tempted 
by it. 

A letter might be written to a number of 
men of means, telling them that if there is 





Something They Don’t 
Have 


What you would like to give a 
friend in the -way of silverware is 
probably something they don’t already 
have in that friend’s home. 

Consider the list below and choose 
what you think they do not have. If 
it proves to be a duplicate in any sense, 
it can be brought back to us and. ex- 
changed, ' 

Sandwich Trays, $3 to $6. 

Cheese and Cracker Dish, $4.50 to 
$8.75. 

Nut Bowl, $3.75 to $6.50. 

Bread Trays, $1.75 to $10. 

Silver Candlesticks, $2.50 to $7 each. 

Silver Water Pitcher, $12 to $25. 

Serving Tray, very handsome, $18. 

Console Set, $10.50 and $15. 

Marmalade Dish, $1.65 and $2.50. 

Vases, $1.50 to $3.50, 

Crucifix Candelabra, $5. 

Mustard Jars, $1. 

Mayonnaise Dish, $3 to $5. 

Casseroles (Fitted with heat-proof 
glass), $4 and up. 
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anything in particular they have in mind 
getting as a gift for someone, and if they 
think perhaps they might find a_ better 
assortment in a store somewhere else, that 





The Gift -That Lasts 


The kind of a Christmas present 
you would like to give is one that you 
feel will be kept and treasured and 
appreciated, 

You would not like to think that the 
money spent for a present for a 
friend would be money thrown away. 

And yet what a large percentage of 
Christmas gifts are never appreciated, 
are relegated to the attic, the waste 
basket or the scrap-heap before spring! 

Spend your Christmas money at our 
store and we can assure you that your 
gifts will not be thrown away. 

Gifts of real value or of real use are 
kept and appreciated. 

People do not throw away jewelry 
store gifts and if you use care in their 
selection, they will not even give them 
away next Christmas. 

When you select nice silverware for 
gift purposes and have it initialed, you 
may be sure you are giving something 
that will be kept and used indefinitely. 

By buying holiday gifts from us you 
make sure of giving the right thing to 
please the recipient. 

YOUR NAME HERE 
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you will be glad to have an assortment of 
just the kind of thing they want sent to you 
on memorandum in order to give them a 
chance to make a selection from a better 
stock than you carry regularly, and from a 
variety that will be unlike anything you 
have in the store. | 

When tempted to make window displays 
of goods without price tags plainly placed 
on them, thinking, perhaps, the priceless 
method adds more “class” to the store, stop 
and think the matter over carefully. Men 
are notoriously loth to go into a store and 
ask the prices of things they see unpriced in 





Your Wife's Christmas 
Gift 

You may be getting your wife 
something handsome for the house, 
such as an oriental rug. 

You may be getting her something 
useful, such as a vacuum cleaner. 

No matter what you get for her, 
you may be sure she will be hoping 
that among your gifts will be some- 
thing from the jewelry store. 

She will appreciate the other things. 

' Very likely she wants them, but she 
will be particularly delighted with 
something from our store, something 
that is not absolutely essential. 

If the chief present you give HER 
does not come from our jewelry store, 
at least give her something that does, 
something you know she really will 
like, something in the way of per- 
sonal adornment, a dress accessory, 
or beautiful table ware for the dinner 
table. 

If you are anxious to give your wife 
something that will give her great 
pleasure. come to us and get our help 
in selecting it. 

No matter how much or little you 
have to spend for the gift, we will 
help you to get the best value and the 
most desirable article. 
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the window. They hate to have to back 
down and not buy because of too high a 
price. Consider your own attitude in that 
respect when looking in the windows of 
stores in other lines. Men are your best 
Christmas buyers. Don’t send them on to 
look in other windows, just by omitting 
prices in your own. 

Unless your store is brilliantly lighted at 
night, especially through the holiday season, 
it will be neglected by the evening shoppers. 
If you keep open evenings, see that your 
store is light enough to attract attention 
because of its brightness, not merely light 
enough so that no one notices that it is 
dark. 

People do not ordinarily think of a 
jewelry store as a store that makes delivery 
of the purchases made there. Often the 
items are small and it is easy for the buyer 
to carry them. But to advertise that you 
will be glad to deliver any purchases, and 
guarantee safe delivery will interest buyers. 
And it will help, too, to advertise that you 
will arrange to make delivery anywhere in 
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the city'on the day or evening. preceding 
Christmas. You ought also to call attention 
to the fact that you prepare purchases for 
shipment by mail or express. Perhaps you 
will even guarantee safe delivery of the 
goods you ship. You can protect yourself 
by insurance or registration. Sometimes 
people hesitate about valuable purchases be- 
cause they do not feel certain of being able 
to make shipment in safety. Give them 
service on this line. 

There are people who like privacy in buy- 
ing diamonds or other expensive jewelry for 
gift uses, or otherwise. Sometimes young 
men do not like to be found in the jeweler’s 
looking at rings. Large jewelry stores take 
care of this situation by arranging small 
rooms for private showings. Almost any 
jeweler can devise a temporary arrangement, 
by using his office or by some other plan, 





Please the Family 


If there is one thing the whole 
family likes and appreciates, it is 
handsome table silver, 

Beautiful silverware has its influence 
upon the table manners of the children. 
It is important that they grow up 
knowing how to use a proper variety 
of table silver. 

When you use your Christmas 
money in buying additional table 
silver, you do something worth while 
for the whole family. 

The ‘silver you buy for table use is 
in some degree an investment. It re- 
tains its intrinsic value in use. 

The family feels a pride in having 
the right table silver when company 
comes, 

Mother and daughter appreciate 
being able to entertain at dinner with- 
out having to borrow silver or resort 
to makeshifts to get through without 
changes, 

Father likes to bring home a friend 
and know that the table will be right 
and something of which he can be 
proud. 

And so, why not table silverware 
for Christmas? Buy it for mother, for 
daughter—even for father if he shows 
an interest in and appreciation of such 
matters ? 

We have everything in table silver, 
both plated and sterling. You can buy 
single pieces or half dozens, dogens or 
sets or chests of them. 

YOUR NAME HERE 
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and so give Christmas buyers the privacy” 


they desire. 

If Christmas decorations in your store 
seem unnecessary, and if you think you will 
do just as much business without them, con- 
sider what there is to the Christmas trade 
anyway. It is based on Christmas spirit, 
upon a mental attitude, a frame of mind. 
People buy holiday gifts because they feel 
like it. Things like Christmas decorations 
in the stores influence the frame of mind 
of the people who enter the store. A 
Christmasy looking store, on the outside 





(Continued on page 134) 
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HANDY @® HARMAN 


Refiners 


Gold 
Silver 
Platinum 





31 Gold St., New York City Brid geport, Conn. 
SHIP TO EITHER PLANT 











WEDDING RING 
BLANKS 


/ 
/ 
j 








Series No. 210 
IN ANY WIDTH 
Send for Catalog 


JOHN C. NORDT 


Camp and Orchard Streets 
NEWARK, N. J. 
Est. 1872 























M 
gga mae 
SERVICE H 


REASONABLE 
CHARGES 


Our complete facilities 
enable us to handle all 
of your Mesh, Silk, 
Bead and Leather Bag 
repair work, as well as 
all types of Silverware 
EXPERT repairing and plating. 

WORKMANSHIP B , 

A A complete price list 


YOUR of which you can esti- 
SATISFACTION mate work gladly sent 
GUARANTEED at your request 


REFINISHED 
and REPAIRED 


Relined and Replated 


Expert Plating of All Types. 


SWARTZ & CISKE > 


10 S. Wabash Ave. 


CHICAGO, ILL. 








Refiners 
Sweep Smelters 


Gold—Silver — Platinum 








Purchase Ores, Residue, Cyanides and 
Chlorides 


Jewelers’ and Dental Sweep. 


We manufacture White, Green and Yellow 
Gold and Wire, All Karats. 


Pure Silver and Anodes 
Solders, Alloys and Dental Golds. 


Pure Nickel, Zinc and Copper for 
Manufacturing Purposes. 


L. LELONG & BRO., Inc. 


Works 
NEWARK, N. J. 


New York Office 
17 W. 42nd St. 
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Care, Repair and Accuracy of Clocks 





Reprinted from “Time and Timekeepers,” 





by Dr. William Milhams, 
the Publishers, The MacMillan Co. 


with permission of 

















ib caring for an ordinary domestic clock 
there are several matters which need at- 
tention. More is probably expected of a 
clock and yet it gets less care and attention 
than any other piece of machinery. 

In the first place, temperature changes 
should be avoided as far as possible if the 
clock is expected to do its best. This means 
that a clock should not be placed over a 
stove in which there is a hot fire one day 
and none the next. It means that the sun 
should not be allowed to shine directly on 
a clock. It means that it should not be 
placed over a radiator in which there is heat 
part of the time and none at others. It 
does not mean that constant care must be 
used to keep the temperature of the room 
constant. A clock must be used without 
thought but not abused. 

It should also be wound regularly. The 
morning is the best time for a one-day clock, 
as one’s habits of life are more regular in 
the morning than at night. It should not 
be wound too tight. It is preferable to know 
the number of half-turns necessary for 
winding so that the last two may be made 
carefully and slowly. 

There is a widespread popular notion that 
a pendulum clock will not run well if the 
case is not level. The idea back of this 
is correct. The case does not need to be 
level, but the movement should be so placed 
that the pendulum swings equal amounts 
each side of the position of rest in allowing 
a tooth of the escape wheel to escape. If 
this is correct, the clock is said to be in beat. 
It may be roughly judged by noting if the 
interval of time between. successive ticks is 
the same. It is easy to detect a large dis- 
crepancy, but it is not so easy to be sure 
of a small difference. Most clocks are not 
very sensitive, so that if no difference can 
be easily noticed the clock can be assumed 
to be near enough in beat. There is a better 
way if the pendulum is accessible. Stop the 
pendulum, and when it is at rest so place 
the eye that it is in line with some well- 
defined part of the case or movement directly 
back of it. Then with the hand slowly 
move the pendulum to the right and left until 
a tooth of the escape wheel passes. The eye 
can readily judge if the amount of motion 


necessary is the same on both sides of the 
position of rest. 

Sometimes it would be necessary to put 
the clock case too much out of level to 
look well to put the pendulum in beat. To 
avoid doing this, sometimes the movement 
can be twisted a little in its case. If not, 
the crutch which connects the anchor and 
pendulum can be bent. Any one who knows 
something of clock mechanism can do this. 
No tools are necessary. The small wire can 
be easily bent with the fingers. One who 
tries it for the first time will be surprised 
to find how little bending accomplishes large 
results. The crutch is not always easily 
accessible. Often the hands and dial must 
be removed to get at it. Sometimes the 
crutch is fastened to the pendulum by adjust- 
ing screws for the express purpose of mak- 
ing this adjustment easy. This is true of 
many clocks with fairly large pendulums. 

A clock may be set backward as well as 
forward. If it is a striking clock or has 
attachments it should be set back only a few 
minutes. Some think that a clock should 
not be set back just after it has struck the 
hour. This is a mistaken idea. The clock 
will not strike the hour again. It should be 
set back of course only a few minutes, say 
two or three. A firm support for a clock 
not only makes for safety but also causes 
it to run better. Dirt and dust should also 
be avoided. This will not affect the rate 
particularly, but it will make necessary the 
cleaning and oiling of the clock much more 
often. 

Cleaning 


With time all clocks become dirty and 
the oil thickens; and becomes gummy until 
they finally stop; Before a clock absolutely 
refuses to run, there are usually certain 
preliminary symptoms. It stops if the room 
gets unusually cold. When it warms up 
again, it will go. It often has a series of 
faint ticks and then they grow louder as 
if the power had been nearly off and had 
come on again. Most people allow a clock 
to run until it is actually stopped. This 
can hardly be recommended as an ideal treat- 
ment for clocks, yet they do not seem to 
be really injured by it. It would probably 
be better to take a clock to a jeweler every 


five or six years for cleaning and oiling, 
even if no part had broken and there was 
no need of repairs. If pivots actually be- 
come dry, there is danger of cutting and 
wearing them and of enlarging the pivot 
holes. Jewelers and clockmakers will say 
that a clock should be cleaned and oiled 
every two or three years. They are prob- 
ably over-careful and perhaps looking out 
for their own interests. It is probably eight 
or 10 years before the average clock gets 
cleaned and oiled if nothing happens to it. 
This is entirely too long, however. 

If a good clock is taken to an honest and 
skillful jeweler for cleaning and oiling, what 
he does is something like this. In the first 
place, the movement is removed from the 
case. Clock movements are fastened in their 
cases in different ways, so that no specific 
directions can be given. It is always easy, 
however, to take out a movement. Some- 
times it comes out of the back and some- 
times the front of a clock. Sometimes parts 
of the movement, such as hands, dial, or 
pendulum, must be removed first. Often on 
removing a few screws the movement pulls 
out as a whole. The hands, dial, and pendu- 
lum, if it has one, are now removed, if this 
has not already been done. The movement 
is next carefully looked over to see if every 
part is right and if there is need of any 
repairs. The points to note in particular 
are that all wheels are free, that the depth- 
ings are correct, that the pinions are free 
from rust, that the pivot holes are not un- 
duly worn, that the pallets are not pitted, 
and that the teeth, particularly of the escape 
wheel, are not bent. Here is where the 
honesty of the jeweler comes into play. He 
should not hunt for trivial or imaginary 
faults, so that he can use them as talking 
points and thus charge the customer more 
than the usual amount. 

On the other hand, he should not pass over 
a serious defect which in a short time would 
surely bring the clock back again for re- 
pairs or slight faults which can be remedied 
in a moment. An example will suffice. All 
pivot holes wear in time. They become elon- 
gated and too large and either cause the 
clock to run badly or stop. Such a pivot 
hole should be bushed or made small in 
some way. This is necessary work and for 
the best interests of the customer. The 
jeweler, however, should not find three or 
four holes that are just a little worn, do 
a little something with them, taking a few 
moments of time and then charge a large 
amount for his time in “making extensive 
repairs to a clock movement which was in 
very bad shape.” If a clock movement is 
at all unusual or has complicated attach- 
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ments, a jeweler will notice carefully, as he 
looks it over, just how it goes together. Per- 
haps he will even mark certain parts so as to 
be sure to get the movement together right. 
The springs are now let down if it is a 
spring-driven clock. If weight-driven, the 
weights had to be removed before the clock 
movement was taken out of the case. The 
plates are now separate and the movement 
taken entirely to pieces. 

Now comes the cleaning. All pivot holes 
are cleaned by inserting peg wood in each 
one. Peg wood consists of small round 
sticks of wood, often dog-wood or orange- 
wood. These sticks can be purchased. In 
using it, a stick is shaped to a point and the 
point inserted in the pivot holes. As it be- 
comes soiled the point is cut away and a 
new point made. This cleaning should be 
continued until the point shows no soil when 
inserted in a pivot hole. The plates and 
parts are cleaned by brushing them with a 
suitable jeweler’s brush which is rubbed from 
time to time on prepared chalk. If any part 
is particularly dirty or gummy it may be 
put in gasoline and wiped on a piece of soft 
cloth or tissue paper. 

Polished brass plates, if tarnished, are 
cleaned by a jeweler, by using a cyanide of 
potassium bath. After every part has been 
cleaned, the movement is put together again 
and oiled. The repairs have of course been 
made before cleaning, if any were necessary. 
It is then put in a movement holder and 
allowed to run. Here it is timed to run 
fairly closely and looked over to see that 
everything is all right. The case is dusted 
out and perhaps a little time is spent in reno- 
vating it. This would depend upon the di- 
rections left by the customer. The move- 
ment is now put back in the case and the 
task is completed. 

Cheap clock movements are not usually 
taken apart for cleaning. If they are, the 
charge would necessarily be about as large 
as the cost of the clock. The “gasoline pail 
in the back room” is used for these. The 
movement is taken out of the case and the 
hands and dial are removed. Then the whole 
movement is put in a vessel of gasoline. It 
is sometimes allowed to run in the gasoline. 
If balance-controlled, the balance and lever 
are usually removed, so that it will run 
down rapidly. This really dissolves the dirt 
and old oil well, but it does not leave the 
movement in good condition for the preser- 
vation of the oil. The movement is now 
taken out of the gasoline, wiped a little, and 
allowed to dry. It is then oiled and put 
back in its case. This is not an ideal treat- 
ment but, frankly, a jeweler cannot do any 
more without charging as much as a new 
clock is worth. 

When an ordinary clock stops, many fru- 
gal and industrious housewives immediately 
get the “feather and kerosene can.” This 
feather is dipped in kerosene, pushed into 
the clock movement, and then moved around 
indiscriminately. Then often the clock will 
run again. Enough kerosene has reached 
the parts to dissolve the dirt and gummy 
oil and supply a little lubricant for a fur- 
ther run. It is naturally not a treatment 
to be recommended, particularly for a good 
clock. A further difficulty is that the oil 
gets on the dial and spots it. The amateur 
who knows a little about clock mechanism 
can do much better than this. The thing to 
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. a. little more oil shoul 


THE JEWELERS’ CIRCULAR 
do is to remove the movement from the case 
and take off the hands and dial. Then ap- 
ply a couple of drops of gasoline to each 
pivot by means of a small camel hair brush 
or a tooth pick (the amateur’s peg wood), 
(an amateur must not forget that gasoline 
is inflammable and use it in a dangerous 
way). Allow the clock to run and then wipe 
off all the dissolved dirt and old oil from 
the pivot holes. If very dirty, gasoline may 
be applied several times. Finally apply good 
oil and let the clock run some. Again wipe 
the arbors and pivot holes. Perhaps just 
added to each 
pivot before putting thé movement back in 
the case. The oil can be readily applied by 
means of an orange-wood toothpick or a 
piece of fine wire. An ordinary clean steel 
pen in its holder is also good. Good oil 
should be used and the quantity should be 
small. Two drops are more than enough 
for a clock. The amateur always uses too 
much, More will be said later in connec- 
tion with oiling watches about the kind of 
oil to be used. 
Repair 


If something breaks in connection with a 
clock or it is in need of repairs, it should 
be taken to a good jeweler. Someone has 
said that an amateur should only experiment 
with an old alarm clock costing less than one 
dollar or a clock purchased at an auction 
for less than two dollars. It is good advice. 
As the amateur gets out of the beginner’s 
class or the apprentice gains skill, better 
clocks may be taken in hand. 

No definite directions for repairing can be 
given, for it, of course, all depends upon 
what has broken or is in need of repairs. 
To take up all the different things which 
might happen would be to write a practical 
manual for the clock repair man. There 
are many such manuals, and they are listed 
in Appendix V. 

Accuracy 

Modern domestic clocks are of so many 
different grades and the quality of the move- 
ments is so very different that no definite 
figures for the accuracy can be given. A 
grandfather clock, which has cost more than 
$150, or any other clock which has cost 
more than $15, ought to keep time within less 
than a minute a week. Sometimes they will 
do better for short periods. 





Doings of Greater Cincinnati Horo- 
logical Society 





sD WARD GRECE was elected treasurer 
of the Greater Cincinnati Horological 
Society at its monthly meeting at the Hotel 
Sinton, Cincinnati, O., Tuesday evening of 
last week. He was elected to succeed 
Clyde Keagy, who had been acting as treas- 
urer, but because he was elected president of 
the Cincinnati Base Ball Umpires Associa- 
tion, could not serve. 

The first group of members of the Greater 
Cincinnati Horological Association took their 
written examination for a certificate from 
the Horological Institute at Washington, 
D. C.. Thursday evening. The examination 
was conducted by O. E. Fuller of E. & J. 
Swigart Co., who acted as monitor. The 
group recently sent watches to the Institute 
to be broken up and their parts were re- 
turned during the week so the written ex- 
amination followed immediately. After the 
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examination the candidates set to work put- 
ting the broken® parts together and the re- 
made watches will be returned, The first 
group consists of Joseph’ B. Huschle, vice- 
president of the association, Carl Besse, 
secretary, George Frimming, Fred Stolzen- 
burg and Edward Distler. J. S. Breen, 
president of the Horological Association was 
recently granted a certificate of award as he 
made application before the association was 
formed. O. M. Jaccod of the firm of Breen 
& Jaccod also has an award, being the first 
Cincinnatian to secure the coveted paper. 





Meeting of the Universal Horological 
Association 





The first formal meeting of the Universal 
Horological Association since the Summer 
vacation was held Friday evening, Oct. 17. 
About 35 or 40 watchmakers were present 
and all manifested much interest in the 
movement to elevate their vocation. J. W. 
Culbertson, who has been one of the most 
interested and active in promoting the organi- 
zation, occupied the chair. 

In an introductory talk he expressed the 
purpose ultimately to secure a permanent 
meeting-place which should be fitted up and 
equipped for practical demonstrations of 
watch work. The first meetings must, how- 
ever, be for the purpose of inspiring interest 
and increasing the membership, so that the 
association would have funds sufficient to 
provide the necessary equipment. The educa- 
tional features would follow. He mentioned 
having received letters from San Francisco 
and Cincinnati asking for information about 
the association, which he interpreted to mean 
an earnest interest elsewhere in its work. 

The speaker noted an improvement in local 
conditions in relation to co-operation and 
emphasized the value of united action in se- 
curing needed legislation and other ends for 
the benefit of all. He called for a showing 
of hands by those who favored proceeding 
with the plans he had outlined and the meet- 
ing seemed almost unanimously in favor of 
doing so. 

Application blanks were distributed and 
most of those present took several with the 
purpose of bringing in new members. About 
10 new members were enrolled before the 
meeting closed. 

The latter part of Mr. Culbertson’s address 
was a continuation of his talk on watch ad- 
justments, begun at the previous meeting. He 
advocated encouraging the use of better 
watches on the ground of economy 
through the saving made in repair bills. 








EFFICIENCY VS. ROMANCE 

The professor of mathematics and his 
fiancée were roaming in the fields when she 
plucked a daisy and, looking roguishly at 
him, began to pull off the petals, saying: 

“He loves me, he loves me not—” 

“You are giving yourself a lot of unneces- 
sary trouble,” said the scholar. “You should 
count up the petals, and if the total is an 
even number, the answer will be in the nega- 
tive; if an uneven number, in the affirmative.” 
—London (Eng.) Tit-Bits. 





AT LAST 
Subscriber: “Say, operator, you gave me 
the right number the first time I asked for it.” 
Operator: “Excuse it, please.”—Life. 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Oct. 22, 1924 


1,512,098. CIGARETTE CASE. Epwarp B. Hovucu, 
Providence, R. I., assignor to Wightman & 
Hough Co., Providence, R. I. Filed Sept. 8, 
1923. Serial 661,575. 13 claims. 

A case: of the character disclosed comprising 
hinged ‘body and cover sections, a tray within the 
case, a lug and loop connection between one end of 














the tray and the body of the case, a pivoted link 
at the cpposite end of the tray pivotally connected 
with the body of the case and spring means at the 
back of the tray for bodily lifting the same to the 
extent permitted by the lug and loop connection 
and the pivoted link structure. 
1,512,099. CIGARETTE CASE. Hersert D. 
HovucGu, Cranston, R. I., assignor to Wightman 
& Hough Co., Providence, R. I. Filed Oct. 
27, 1920. Serial 419,801. 9 claims. 
The combination with a two part cover and a 
hinged connection for said cover parts, of a one- 
piece metal holder fashioned to receive a package 








of cigarettes or the like in the original wrapper, 
having walls enclosing such package and split into 
portions having limited resilient movement relative 
to each other, and means for pivotally connecting 
said holder to the said hinge connection to permit 
said holder to nest in either of said cover sections 
when in their open position. 
1,512,100. CIGAR AND CIGARETTE CASE. 
Hersert D, Hovucu, Cranston, R. I., assignor 
to Wightman & Hough Co., Providence, R. I. 
Filed April 19, 1921. Serial 462,503. 10 
claims. 

In a cigarette package containing case, the com- 
bination with a two part cover, a hinge connection 
pivotally connecting the parts of the cover and a 
reinforcing plate secured to each of the cover parts 
of a holder fashioned to receive a package of 
cigarettes or the like and pivotally connected to the 
hinge connection between’ the parts of the cover, 
a series of aligned loops formed on the bottom of 
the holder on opposite sides of the hinge connec- 
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tion, and a spring mounted in each of said series 
of loops, one end of each spring being bent to 
engage the bottom of the holder and the other end 
of each spring being bent to engage, one of said 








teto maintain the holder 
of the cover are in open 


reinforcing plates the 

upright when the part 

position. 

1,512,407. BELT BUCKLE, Samuet Crark, 
Newark, N. J., asasignor, by mesne assign- 
ments, to Gorham Mfg. Co.. Filed March 3, 
1924. Serial 696,472. 1 claim. 

The herein described buckle embodying a body 
portion and.a loop member, the latter being pivot- 
ally mounted beneath and in close proximity to 





one end of the body portion, said loop member 
having adjacent its pivot a transverse enlargement 
carrying a stud at right angles thereto at a point 
farthest from the pivot of the loop member to en- 
gage in a hole in the belt, whereby the stud en- 
gages in the hole in the belt and the said enlarge- 
ment serves to compress the belt and to keep the 
latter flat, and acting in conjunction with the stud 
to hold the belt more firmly in position. 

1,512,544. WATCHCASE. Epwarp Katweit, Brook- 
lyn, N. Y., assignor to Belove Watch Case Co., 
New York. Filed Feb, 8, 1924. Serial 691,343. 
6 claims. 

In combination, a watch case having openings 
in the side of the same and a strap loop having its 
ends passed through said openings and flattened 





down into holding engagement with the inside of 
the case, said loop further having integral enlarge- 
ments providing shoulders engaging the outside of 
the case and said shoulders and said flattened ends 
respectively being forced into the outer and into 
the inner surface of the case, whereby said loop is 
braced and rigidly held by integral portions both 
inside and outside the case and which are embedded 
in the material of the case. 

1,512,622. HOLLOW-HANDLE ARTICLE. Racpu 
J. Marsu, Wallingford, Conn., assignor to R 
Wallace & Sons Mfg. Co., Wallingford, Cone 
Filed Feb. 4, 1924. Serial 690,353. 1 claim. 

The combination with a hollow, short-metal handie 
of unbroken external contour between its ends and 

of the full length of such handles, and having a 


(ae 
. 
} 
ike 
\- 
4 


oe 





locking-groove formed close to its open inner end, 
of a short, struck-up, one-piece, sheet-metal bolster 
having its apex slotted and having its flange adapted 
to fit over the edge of the open end of the handle, 
and to be turned into the said locking-groove ad- 
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jacent thereto, whereby the bolster handle are 

interlocked at the inner end of the T, an im- 

plement having a tang passing through the slot in 

the apex of the bolster and into the handle, and a 

body of filling material located within the handle 

and embedding the said tang for giving stability 
to the implement. 

1,512,678. ASSEMBLING TOOL. Joun B. Dzs 
Rosigrs, Providence, R. I:, assignor, by mesne 
assignments, to Kitauto Co., Providence, R. I. 
Filed July 27, 1923. Serial 654,270. 5 claims. 

An assembling tcol having a bridge bar, a pair 
of side arms pivotally connected to said bar to 





spaced relation to stand parallel with each other 

and provide a work-engaging yoke, said arms being 

foldable to lie’ sidé by side. 

1,512,88. PENDANT WATCHCASE. AsraHam 
Cot.er, Brocklyn, N. Y. Filed Feb. 21, 1924. 
Serial 694,384. 3 claims. 

A watch case comprising a pair of case members 
adapted to enclose a watch movement, a watch dial 





on one of said members and frame structure upon 
the upper portion of each of said members and sus- 
pension means whereby to support said case. 





Designs 
6,798. RING. Atsert Brop, New York. Filed 
July 26, 1924. Serial 10,264. Term of pat- 
ent-3% years. 


6,799. CLOCK. Grorce S. Brusu, Zanesville, O. 





Filed 1924. Serial 


May 2, 


patent / years. 


9,469. Term of 


65,804. RING. james Dominick GiuFrre, Brook- 


Bo 


lyn, N. Y. Filed July 16, 1924. 
Term of patent 14 years. 
65,819. ORNAMENTAL PLATE FOR A BAG 


Serial 10,164. 
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FRAME, SanatieL G. MANDALIAN, 
Attleboro, Mass. Filed July 21, 1924. Serial 
10,204. Term of patent 7 years. 


6,839. METAL STRIP OR SIMILAR ARTICLE 
OF 


MANUFACTURE. Davin Stoii, New 





Peer itr 


Serial 5,470. 





York. Filed March 14, 1923. 


Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.) 


Trade-Marks Published Oct. 21, 1924 
(CLASS. 28. JEWELRY AND PRE. 


196,797. 
CIOUS-METAL WARE.) Katz & Ocusn, 
Inc., New York. Filed May 1, 1923. Serial 
180,013. 


ERIIFIE 


Particular description of goods.—Finger Rings, 
Bar Pins, Scarfpins, Bracelets, Sautoirs, Watch 
Chains, Gem Settings, Mesh Bags, Vanity Cases, 
Barrettes, Brooches, Belt Buckles, Collar Pins, 
Cigarette Cigar Cutters, Collar Buttons, 
Earrings, Watch Fobs, Necklaces, Neck Chains, 
Necklace Clasps, Medals, Cuff Buttons, Shoe 
Buckles, Lockets, Tie Clasps, Watch-Chain Snaps, 
and Veil Pins. 

Claims use since April 12, 1923. 

190,798. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Katz & Ocusu, Inc., New York. 
Filed May 1, 1923. Serial 180,014. 


ERIIFIE 


Particular description of goods.—Watches, Waich 
Movements, and Watchcases. 
Claims use since April 12, 1923. 


Trade-Marks Registered Oct. 21, 1924 


196,644. GOLD-PLATED COLLAR BUTTONS. 
S. B. Lavicx Co., Chicago. 
Filed April 17, 1924. Serial 195,698. PUB- 
LISHED AUGUST 5, 1924. 
GOLD-PLATED COLLAR BUTTONS. 


Cases, 


190,645. 
S. B. Lavick Co., Chicago. 
Filed April 17, 1924. Serial 195,697. PUB- 


LISHED AUGUST 5, 1924. 

190,647. JEWELRY, PARTICULARLY RINGS, 
BROOCHES, PINS, AND _ SETTINGS. 
JoserpH W. Weeks, New York. 

Filed April 16, 1924. - Serial 195,666. PUB- 
LISHED AUGUST 5, 1924. 

196,678. WATCHES, WATCH MOVEMENTS, 
TIMING WATCHES, STOP WATCHES, 
WATCHCASES, AND WATCH DIALS. 
Berna Watcu Co., S. A., St. Imier, Switzer- 
Jand. 

Filed October 23, 1923. Serial 
LISHED AUGUST 5, 1924. 
190,661. SILVER-PLATED HOLLOW-WARE. 

Farser Brotuers, New York. 

Filed May 1, 1923. Serial 
LISHED AUGUST 5, 1924. 
190,683. JEWELRY FOR PERSONAL WEAR, 

NOT INCLUDING WATCHES OR ARTI- 
FICIAL PEARLS. R. H. Jones & Sons, 
Birmingham, Eng. 

Filed May 1, 1923. Serial 
LISHED AUGUST 5, 1924. 
190,684. CLASPS FOR NECKLACES. Nessetrotu 

& Co., Ine., New York. 

Filed April 16, 1923. Serial PUB- 

LISHED AUGUST 5, 1924. 


187,373. PUB- 


180,011. PUB- 


180,011. PUB- 


179,217. 


North 
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leads people to come in. A whole shopping 
section or street dressed up for the holidays 
puts the public into a holiday frame of mind 
and starts them buying. Make your store 
look Christmasy within and without and you 
will inevitably add to the amount of business 
you do, 

As to advocating buying early, John Wana- 
maker puts it this way in one of his ad- 
vertisements: “We respectfully advise early 
shopping, because lst—all assortments are 
now at their full heights; 2nd—the Christ- 
mas goods can be more easily selected; 3rd— 
if desired, anything chosen will be with- 
drawn from sale and kept for delivery tint. 
date wanted.” A Toronto store says, 
“More than half the pleasure in buying 
Christmas gifts is in buying early. Now. is 
the time to make a selection. Our new 
goods have arrived and our stock is at its 
best.” A stationer has this to say: “Do 
not delay your Christmas buying. There 
is nothing to be gained by such waiting. 
You are always compelled to choose in the 
final rush and from broken and incomplete 
lines.” These quotations suggest something 
to say about early buying, but they suggest 
to the jeweler something else, something he 
may say during the last days to the late 
shoppers. He may call attention to the fact 
that he is in a position to give every cus- 
tomer careful and courteous attention and 
time to select goods, and a stock that is not 
exhausted because such goods are staple with 
him, not stuff that must be rushed off before 
Christmas to avoid loss. The jeweler has 
some advantages over the stores that are 
crowded with hurried shoppers, seekers after 
cheap goods and bargains.—F. Farr. 











Webb & Hagens have opened a. jewelry 
shop at 220 Machica building. 


U. S. Meyer, prominent jeweler of 
Shreveport, is in the city making his Fall 
purchases. 

W. E. Taylor, 
Inc., is making a_ business 
the Baton Rouge district. 

John J. Lemaire, who has just finished his 
vocational training, has gone into the jewelry 
business on Valence, near Freret St., in the 
upper districts. 

Otto H. Ahten has severed his connection 
with the Hereford, Inc., and is starting in 
business in the Godchaux building as a man- 
ufacturing jeweler and diamond setter. 

Daniel S. Ramelli has moved into larger 
and more commodious quarters in the City 
Bank building and has furnished his place 
with facilities that will enable him to do 
a larger business than formerly. 

Fitzgerald Bros., Inc., have moved from 
their old stand at 153 Baronne St., to 307 
on the same street. They have thus been 
enabled to add largely to their space and 
have a much more convenient and a hand- 
somer place in which to continue their rapidly 
growing business. 


of W. E. Taylor Co., 
trip through 
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J. L. Straub and wife are home from 
a visit to Philadelphia. 

The Lancaster Optometrical Society met 
last week and arranged for a series of lec- 
tures here during the Winter season. 


James Steele, representing the Dudley 
Watch Co., of this city, left recently for a 
trip west as far as Chicago, in the interests 
of the firm. 

Another week or 10 days will see the com- 
pletion and occupancy of the addition to: 
the factory of the J. F. Apple Co. It will 
allow for a considerable extension of opera- 
tions. 

Eugene Geiger, Catawissa, Pa., a student 


“ef the Bowman Technical School, was re- 


cently married here to Miss Catherine Matz, 
daughter of Charles Matz, an engraver for 
Louis Weber & Son. 

A. H. Rosenstein, of the United Novelties 
Co., was an honorary pallbearer at the funer- 
al of S. R. Moss, of Atlantic City, formerly 
of Lancaster, who died Oct. 9 in Paris, 
France, and was buried here last week. 

A local trade representative recently re- 
turned from the south declared last week 
that there was every indication in that sec- 
tion that as soon as the presidential election 
is over there will follow a business boom 
in the south. 

The wife of Wilbur F. Meiskey, of the 
H. S. Meiskey Co., Lancaster, a popular 
vocalist, has been selected by the Philadel- 
phia Civic Opera Co. for the title role of 
“Cavalleria Rusticana,” which opened a run 
on Oct. 27 at the Stanley Theatre, Philadel- 
phia. 

It was expected to hold another meeting 
of the jewelers of city and county this week 
to further the proposed organization, but 
on account of the committee in charge of 
affairs being unable to secure the speaker 
desired, it was decided to postpone the meet- 
ing until a little later when a_ suitable 
speaker will be secured. 

The following jewelers or representatives 
of jewelers were recent visitors to Lancaster: 
J. Sears, Danville, Pa.; C. M. Withers, York, 
Pa.; P. J. Finger, with A. J. Rankin Co., 
Roanoke, Va.; J. Dexter Phinney, with C. 
R. Ross, Harrisburg, Pa.; Louis A. Kline, of 
Herr & Kline, Norfolk,, Va.; E. H. Hackle- 
ton, Boston, formerly of Lancaster. 

W. Harold Jacobs, son of J. E. Jacobs, 
Pennsylvania railroad agent at Uniontown, 
Pa,. last week enrolled as a student in watch- 
making at the Bowman Tehnnical School. 
His father accompanied him to Lancaster. 
James S. Kinnelly, of Asheville, N. C.. a stu- 
dent of the school, has returned after attend- 
ing the funeral of his baby, who died at the 
home in Asheville. 








TOO REALISTIC 


“Did you enjoy the amateur dramatic show 
last night?” 

“Well, I thought it was too realistic.” 

“Really ?” 

“Yes, it said on the program, ‘One hour is 
supposed to elapse between the first and sec- 
ond acts,’ and it actually did.”—Windsor 
Magazine. 
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4h CHRISTMAS GIFT THAT WILL BE TREASURED 


A gift that will be used and appreciated for 
many, many years. Its accuracy ts nothing short 
of amazing. Its beauty ts distinctiveand enduring 


HAMILTON WATCH COMPANT 


On the Lincoln Highway, Lancaster, Penna., U.S.A. 
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HOMAN PLATE 


ON NICKEL SILVER 








“NAPOLEON” HAMMERED COCKTAIL SET 
(Made Also in the “Josephine” Plain Pattern) 


QUALITY GIFTS FOR MEN 


No one now questions that the Cocktail Set is the outstandingly 
acceptable gift for a man, which the jeweler has to offer. 


The New Homan Cocktail Sets fill every requirement of a complete 
and. correct cocktail service. 
By their beauty of design, unusual form, and tasteful embellishment 


they have this further advantage, that they are a prized and valued 
addition to the silver service of the household. 


These sets are shown in the new Catalogue No. 46 now ready for 


distribution. 


The Homan Manufacturing Co. 


FOUNDED 1847 
Factory, General Offices and Salesrooms: Findlay Street, Western and Hulbert Avenues 


CINCINNATI, O., U. S. A. 


Boston Salesroom: 
C. W. Sweetland & Son, Inc. 
373 Washington St. 


Chicago Salesroom: 
Silversmiths Bldg. 
10 S. Wabash Ave. 


New York Salesroom: 
15-17 Maiden Lane 
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The New Home of / 


The W. F. BROER CO. © 


TOLEDO 











The New Miniger Building—Adams and Superior Streets 


E are glad to announce our removal into new quarters occupying the entire 

third floor of The Miniger Building. With private elevator, and 6000 sq. ft. 
of space, newly equipped throughout, with modern conveniences and fixtures, we 
shall be better enabled to render most efficient service. 


Coincident with this important announcement, we are issuing our first catalog 
which will be cheerfully sent to responsible jewelers on application. 


The W. F. BROER COMPANY 
Wholesale Jewelers TOLEDO, OHIO 
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FOR BEAUTY 
PERMANENCE AND ECONOMY 


SNAP-TIGHT TAG 


WASHABLE 
INKLESS—TOOLLESS—STRINGLESS 


Ne. 601 

PRICE 
$6.00 
Per M 


including 
ee ALL COLORS 


Gteel Markers 


No, 60) 
PRICE 
$3.50 
for 500 
including 


CLOSED Steel Markers 


MADE OF CELLULOID 
THE ABOVE SIZE IS SUITABLE FOR WOMEN’S AND 
MISSES’ RINGS 


Mo. 641 


PRICE 
$6.50 $3.75 
Per M for 500 
includin; 
a Steel ~ 


No. 641 
PRICE 


PROPER SIZE FOR MEN’S RINGS 


The new, patented ‘‘Snap-Tight’’ Celluloid 
Tag here illustrated was created with the 
definite purpose of supplying the trade with a 
beautiful soil-proof tag free from the objections 
to the markers now obtainable made of celluloid; 
namely, the necessity for a special, messy ink 
and bothersome tools and eyelets for applying. 
In addition, the Snap-Tight Tag is economical 
to a high degree, for it need never be replaced 
as it will not come off, soil or wear out. 


This new patented tag is simplicity itself. 
To apply it, it is only ncessary to fold around 
the shank of a ring, press together, and it 
snaps into position. 


Ingenious as is the method of attaching the 
tag, the manner of numbering is even more so. 
Instead of using ink the Snap-Tight Tag, which 
is made of celluloid, is coated with a very thin 
layer of a contrasting color of célluloid. Every 
box of tags is supplied with a steel stylus or 
marker which penetrates with slight pressure, 
the upper ooating thus revealing the under con- 
trasting color, This marking is permanent and 
is unaffected by acids, which permits the clean- 
ing of the ring without removing the tag, 

Snap-Tight Tags are supplied in Silver, Gold, 
Red, Blue or Green surfaces, and also in plain 
white for those who prefer to use water-proof 
ink, which can also be used on all colors. 


ORDER THRU YOUR MATERIAL HOUSE OR DIRECT 


ARCH CROWN MFG. CO. 


PATENTEES AND SOLE MAKERS 
PHILAD: 
81 WARREN ST., NEWARK, N. J. JEFFERSON BUILDING 


CHICAGO 
COLUMBUS BUILDING 
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Seamless Wedding Ring Blanks 


of Every Description Made in Standard Platinum, 5% and 
10% Iridium-Platinum and All Colors and Karats of Gold: 

















Ladies’ Ring Blanks in All Shapes and Weights 


Plain or drilled with any number of holes. 














Men’s Ring Blanks in a Variety of Shapes and Weights 


Full details and trade rates contained in catalog R-3. 


























Seamless Azured Ring Blanks—Medium and Low 


In three different widths—write for catalog A-R-I. 


BAKER & CO., INC. 


SETTINGS Refiners and Workers of Platinum, Gold and Silver FINDINGS 


New York Chicago 
30 Church Street Newark, N. be 5 So. Wabash Ave. 
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oom Slow!—and Not So Sure cz: 


When great grandpa was a boy it took 
three days to go from New York to 
Albany. If it rained it might be four or 
five. 


Today it takes a little more than three 
hours. 


We sure have saved a lot of time that 
used to go into traveling. 


And every day we are learning more 
and more about saving time in mer- 
chandising. 


Years ago most retail jewelers bought 
loose diamonds and did their own sett- 
ing. 


The diamonds were bought on time and 
it took a long time to sell them. So 
much so that interest charges, which 
thrive on time, ate into profits on ring 
sales and made them look pretty sick. 


Today retail jewelers buy only enougt-. 
diamond rings to make a good showing. 
They buy them mounted ~— get the benefit 
of skillful selecting, assorting and sett- Z 























ing—and sell them faster. ra 
They save time in buying, in selling—  <¢ a a gt 
and in interest. And the time they save 4 4 
can be found in their bank balance. ‘ 
f : 
eit 


To the Jobbing Trade Only 





DIAMONDS 


2 West 46th Street 
NEW YORK 
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Invest for Profit 


When you buy silverware, you 
are investing as surely as the 
banker who buys bonds. When 
you buy Heirloom Plate, you 
are assured of a satisfactory re- 
turn. The investment is gilt- 
edged. So satisfactory is your 
return that your investment be- 
comes heavier and heavier, your 
profits larger and larger,—also 
quicker, as Heirloom Plate has 
a rapid turnover. 
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Cardinal Pattern 
Gravy Ladle 
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There is an inherent quality in 
Heirloom Plate that enables a 
jeweler to back it with his own 
conviction. It never fails to 
sustain his reputation. Heirloom 
Plate is a line of sound values, 
of all-around pleasingness. 
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Any jeweler selling it will testify 
that it is an investment for profit. 
See what it will do for you! 


RK RD KK RO 


> 00" 
— SS — SES — eee 











WM. A. ROGERS, Ltp. 
Niagara Falls, N. Y. 


New York Chicago San Francisco Toronto 
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Flexible 
Bracelets 





CK’ S_ pre-eminent: position 


among the makers of the better grade 
of ‘tPLATINUM TOP FLEXIBLE 
BRACELETS” is a result achieved through definite and — 
uninterrupted adherence to a policy of ideas and ideals — 
ideas that not only reflect but forecast the changing whims of fashion, a 
ideals that were established with this house and have been tested by a1, years 
of consistent service. ; as 


™ 


Our new and comprehensive display of “PLATINUM TOP Di 
FLEXIBLE BRACELETS IN COMBINATION WITH SAPPHI 
once notable for its marked individuality ‘of style and ee mode 21 


Chas. Keller & € 
John & Nassau Sts. 
- NewYork 











1-1 
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AnotherUizy of Saying’. ; 
“The BEST Pearl Necklace Snaps” 


ENTHUSIASM 


Enthusiasm is a lubricant that makes the wheels 
of trade go round. —Elbert Hubbard 


ICHAEL ANGELO could never have pro- 
duced his wonderful masterpieces without 
whole-souled enthusiasm in his work—for 

enthusiasm enables a man to put his best energy in 
the things he attempts to do. 

We have always been enthusiastic over SCHICKSNAPS 
because we felt that they met a definite need, and by put- 
ting our best creative ability into the designing of them 
we have produced a product that is nationally known for 
its attractiveness as well as its dependability. 


Much of their popularity is due to the enthusiastic en- 
dorsement of those who sell or use them. 


Ask your wholesaler about SCHICKSNAPS. He will 
be glad to show you the newest designs and point out to 
you why they have his endorsement. 


Remember, SCHICKSNAPS are guaranteed for life against 
damage from any cause. 


Sold Through Jobbers 


HARRY C. SCHICK, Inc. 


Office and Factory 





99-105 Chestnut Street “te NEWARK, N. J. 
New York Office Canadian Office Chicago Office 
Sidney Rothschild Boa Sidney H. Israel 


J. 8 
170 Broadway 13 King St. W., Toronto 29 E. Madison St. 
Telephone—Dearborn 6156 
San Francisco Office 
John S. Adler 
57 Post St. 
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Calibre Sapphire 
Semi-set Mountings 
All Ready for Your Own Diamonds 


in Center or Sides 


UT 4 TT 


~_ 
Cc > 


We furnish these beautiful mountings, completely fin- 
ished, all set with high grade Oriental calibre sapphires, 
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5 and ready for you to set your own diamonds. : 
= yi 
, Average Prices $25.00 to $50.00. : 
= Subject to Jewelers’ Circular Discount a 
if Platinum Fronts. i" 
. White Gold Backs 4 
: Exquisite Workmanship. Y 
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KOHN & CO. 


Camp & Orchard Sts, Newark,N.J. § 
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‘_link your store to profits” 


“Phiting Chains 
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Ht Note the unique attrac- 
1 : tiveness of these designs 
: ie 


Who’s who «¢ 
for chains: 














jaa 
y There are a lot of good chains made in 
America. 
" 
P In no other commercial field, we believe, is 
i q honest value maintained more universally 
f than among our jewelry manufacturers. 
if Jeing “one of those present’ we aim par 
\ ticularly to give the dealer every-day sellers 
7 \ fee 1: 29 \ i . e 
* you a that yi 4 -unusual in’ beauty and design and _ out- 
lonest value, rea selling ‘ ‘ ° “ . 
} standing in value—that will build good will 
worth and selling help have 4 es 
been attributes of Whiting & i for him. 
Davis Me sags, I assure } . ~~ ° 
oe “er Bags, ; nt } lfor instance, note the unusually attractive 
’ PF ese same attr ; ; cs ; 
a a designs at the right and then dig into the 
I, utes are being maintained— i S : - 
and will continue to be main if value : 
tained, in Whiting Chains. Wl 
: es it W 80 14 kt Gold Filled 
Guod jewelry for personal : aes : ; 
con. ok well os fue site, Will W 56 14 kt Gold Filled 
, help create an every-day bus: 4 W 7163 10 kt Solid Gold 
ness, as well as a seasonal ] W 7054 G W 14 kt Solid Gold 
: ne, for the jeweler. — For HY 7 , : : 
H sae ae ; iy W 7144 Platinum Front on 14 kt Gold 
this reason | am putting 3 
ao every grain of value possible fac: ae Ss ; : ; 
ma" ato Whiting Chains. Let us The Whiting Chain Company line is dis 
4 aim to increase volume, " tinctively a quality line—men’s chains, wom- 
wisely, and the profits will 4 en's neck chains, bracelets, pendants—in 10 
take care of themselves. oy 4 . : 
iy and 14 K, white and green gold, and with 


platinum front on 14 K gold, also 14 K gold 


>» 


| a. A POR Za filled made of Belais white gold stock. Re- 
f oe es af mind your wholesaler that you want to see 
i} the Whiting Chain line—you'll see the value 
W7 (4 (C © and the profit—or write us direct, giving 


name of your whcelesaler. 


This is the mark of 
Whiting value WHITING CHAIN COMPANY 


| ' Plainville, Norfolk Co., Mass. 








Kaa a aie yy OO 
y feet tenn ee | SEE _ a neeamencannaee o ? aeaeamn, _ secre tap AE gw ms daen 1} a cn 


Whiting Chains 


Watch Chains, Neck Chains, Rosary Beads and Cases, Lockets, Pendants, Vanities, Brooches, etc. 















“link your store to profits” 
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— Little Lady will want 
a pretty “Baby Peggy”’ 


The Whiting & Davis Company has the exclusive 
right to feature Baby Peggy, the most popular of 
child stars, in connection with the “Baby Peggy” 
Mesh Bag. 


And this “Baby Peggy” Mesh Bag is so charming 
that Big Ladies, envious of its shimmering colored- 
and-silver mesh, dainty wrist chain and pretty silk 
top, are buying it for themselves as well as for their 
daughters. It is made of the famous “Whiting” 
soldered mesh. 








Page magazine advertising for “Baby Peggy” is 
one of the links in the continuous nation-wide Whit- 
ing & Davis campaign that is producing continuous 
sales. 

There is a year ’round market for Whiting & Davis 
Mesh Bags. No dealer can afford to be without a 
Mesh Bag Department. Order through your whole- 
saler. Write us direct for display material. 


WHITING & Davis COMPANY 


Plainville (Norfolk Co.) Mass. 
In Canada, Sherbrooke, Que. 


Gifts That Last” 











HAND IN HAND WITH FASHION 


Whiting b Davis Mesh Bags 


In the Better Grades. Made of the Famous Whiting Soldered Mesh 








Made in America by American Workmen 











18 THE JEWELERS’ 


CIRCULAR October 29, 1924 








W- they're 





guaranteed for a lifetime 


It sounds like a fairy tale—but it isn’t; it’s the unvarnished truth. 
Exclusive patents recently granted by the U. S. Patent Office make 
it possible. At last, after many months of diligent effort, our design- 
ers have solved the problem of how to make a good button better. 
The case-hardened tip impervious to wear—the scientifically temp- 
ered spring with adequate strength and necessary resiliency are now 
exclusive Kum-a-part features—they enable us to guarantee 
Kum-a-part for a lifetime. 


Simplicity of action has been the keynote of our endeavor. We 
have carefully avoided bothersome and complicated locking devices 
which—by reason of their very construction—must soon wear out. 
It's the click-open—snap-shut principle—efficiency without fuss— 
convenience and practicability—that appeal to the modern man. 
Over ten million men, now wearing Kum-a-parts could not be in- 
duced to go back to the old fashioned cuff link and struggle, one- 
handed, to get the cuff on and off. 


Kum-a-part is the original separable cuff button. Its wide spread 
popularity inevitably meant imitations by manufacturers envious 
of its success. Literally hundreds of these imitations were placed 
on the market overnight—buttons without a conscience whose only 
claim to fame was “We look like Kum-a-part.” Many folks care- 
lessly bought these, unaware of the difference between Kum-a-parts 
and their imitators. Result—disgust with separable buttons in 
general. 


Now, thru ten years of forceful national publicity, we have im- 
pressed most folks with the fact that there is only one Kum-a-part— 
the one with the name stamped on it—and in the national maga- 
zines shown on this page we are going to tell the people of America 
from now until Xmas that if it’s stamped Kum-a-part it's 
guaranteed for a lifetime—that no matter how unfortunate their 
past experiences with imitations, the Kum-a-part with the case- 
hardened tip will make that experience just a memory. Your co- 
operation with this national advertising camp4ign will bring you 
sure sales and pleasing profits. 


*The news on this page will be read by 20 million people from coast to coast. The wise 
merchant knows that it pays to feature goods that are already known to his customers 











JR Howard FormLeeder, JohnKBerres 
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The wear resisting The tip on the or- 
case-hardened tip dinary separable 
of the Kum-a-Part button wears itself 
retains its shape down in compara- 
indefinitely -never tively short time- 
loosing its power- steadily loosing its 
ful o, 
























TRADE MARK REG. U.S. PAT. OFF. 


-the snap with the lifetime guarantee |." 


‘* — leading national magazines will tell noma 


KOMAPART | >} 






HERE'S WHY KUM-A-PART 
CAN BE GUARANTEED TO 
LAST A LIFETIME--ITS ALL 
IN THE CASE-HARDENED 
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FRATERNITY 
PINS 


We 
Manufacture 
and Carry 
A Complete 
Stock 

















We manufacture and carry in stock 
Masonic and other Fraternal 


Presentation Jewels 


a 
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PINS & KEYS 


I 


Every National Fraternity 











Plain and set with half Pearls, whole 
Pearls and Diamonds. Duplicates of Jewels as previously pre- 
sented and Jewels for all Fraternities 
made to order on short notice. 


































































Send for Our Catalogue. It will 
pay you to have it in your store. 
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THE REMOUNTING OF DIAMONDS 


into Modern Platinum Jewelry is a specialty of this house. We create NEW designs with best of craftsman- 
ship for our patrons at reasonable prices. Promptness in submitting designs and in making delivery of 
special order work is as important as style and craftsmanship. We excel in combining the three, therefore 
enjoy the active patronage of the leading jewelers throughout the United States. 


WENDELL & COMPANY 


25 W. 45th Street, NEW YORK 618-626 Jackson Blvd., CHICAGO 



















Largest special makers and repairers of jewelry in the world —-—¥ 
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BEVELED AIR LINE TOPS 


In a Complete Variety of Shapes and Sizes 


Most Up-to-date Ring Makers 
Are Using Them. Are You? 
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BLANCARD & COMPANY, Ine. 


MAKERS OF FINE 
Main Office and Factory 


New York Office 4 . 
51-53 Maiden Lane Gold Findings mar 7 - Sussex Ave. 
ewar: ede 
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THE OLDEST RING HOUSE IN AMERICA. 


THE MOST PROGRESSIVE 


M. B. BRYANT & CO. 


today 


1S 


INCORPORATED 


15-17 MAIDEN LANE 





NEW YORK CITY 
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Seamless Wedding Ring Blanks 


Including a New “American Platinum’”’ Product. 


PLAIN 


2 m/m 214 m/m 3 m/m 


Light, Medium, Heavy, Extra Heavy 
Half Round with or without Rim 
Flat Square, Beveled 





In Platinum, Platinum-Iridium, 
Albador 
14 Kt. and 18 Kt. Gold. 


ASK FOR FOLDER A-W. 








DRILLED 


Any of our plain ring blanks can be 
furnished drilled either all around 
or in sections. 











In any number of holes and , 
spacings y 











AZURED 


24,4m/m 2!4m/m 2% m/m 
Light and Medium 
Made in 


Platinum, Platinum-Iridium 
and ALBADOR “79” 


The 18 Kt. Palladium Blue-White Gold 














Precise in every detail. 


For more details on AZURED RING BLANKS—Ask for Catalog A-AW-1. 


AMERICAN PLATINUM WORKS. 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office, Charles Engelhard, 30 Church St. 


a. 
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Gifts That Last 


The Emblem 


N the architectural treatment 
| of old Spanish forts, monas- 

teries and churches are found 

emblems of many _ kinds. 
Most frequently, perhaps, appears 
the statue of San Diego, patron 
Saint of. Spain, backed by the 
scallop-shell niche, as shown in 
this picture of a doorway in Old 
Spain. 


I & R Emblems, to the finest de- 
tails, are authoritative for the or- 
ders they represent. Their har- 
monious design and excellence of 
workmanship have earned for 
them the admiration of fraternal 
order members everywhere. 


Let your jobber keep 
your assortment com- 
plete. We have three 
complete stocks con- 
veniently located to 
help him give you the 
best service. 


IRONS & RUSSELL CO, 


PROVIDENCE 


New York San Francisco 
11 Maiden Lane 704 Market Street 


eeEeEeEeEeEeEeEOeee 


Chicago 
10 S. Wabash Avenue 





THE JEWELERS’ CIRCULAI 


2 
1y 


October 29, 1924 





No. C6152 Electric ‘Candle 

Height to top of socket 9 in. 

Empire Parchment Shade 8 in. 
Blue Bird Decoration 











C01113 Salad or Meat Tray 
Butler Hammered 12% in. 





No. D3078 Base Electrolier 
Old Brass, Egyptian Brass 


Flemish, Antique, and Bronze Finish 
No. 348—Lansdowne Shade 














No. Al93 Bowl 
Rockford Pattern 
12 in. with 3 feet 


No. A1062 Vase 
Hampton Pattern 
814 in.—10 in. 











Showing a Few of Our New Creations 








The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


MONTREAL 
Coristine Bldg., St. Nicholas St. 


SAN FRANCISCO 
Hammond Bldg., 278 Post St. 


NEW YORK 
43-47 W. 23d St. 
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I feel as trim as Beau Brummel and as comfortable 
as a South Sea Islander dressed up for swim. Eve- 
ning clothes have no terrors for me since my belt 
is both correctly and comfortably held by a Marsh 
Buckle. 


MARSH BUCKLES 
and BELT CHAIN SETS 


make ideal gifts for the groom to give his attend- 
ants. Every man will like to have one of the 
distinctive Marsh evening wear buckles. 


Get in your stock of Marsh Buckles for the holiday 
season. They are “best sellers” for gift purposes 
and are proving a most profitable line for dealers 





everywhere. 


Your Jobber Can Supply These Sets 










Handsome engine 
turned and_ black 
enamel decorated 
set in Sterling Sil- 
ver. You can retail 
this set complete in 
distinctive silk velvet 
display case for $11.00. 









A quick | selling 
number in_ gold 
filled, sterling, and 
solid white, green, 
and yellow gold. You 
can retail this set com- 
plete in distinctive silk 
velvet display case from 
$10 to $12. 


298/72 


C. A. MARSH & COMPANY 


Attleboro, Mass. 
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Chinese Chippendale 
1750-1766 


Chippendale, the celebrated 
English cabinet and_ furniture 
maker of the middle 18th Cen- 
tury was influenced in his work 
by the craze for things Chinese 
in character, which prevailed in 
England at that period. 


Quick to see decorative beauty 
in the open lattice work and 
quaint bits of Oriental scenes, he 
borrowed these motifs, temper- 
ing his use of them with such 
charm of individuality as to give 
his designs the stamp of origin- 
ality. 

The full spirit of Chippendale 
himself and of the source from 
which his inspiration came, is 
wrought into the new designs in 
Benedict Period Plate. 





FE Feet lade Sale tla Pel 





Profitable 


Jewelers, who sell Benedict Period Plate in 
Chinese Chippendale, know from e.xpericnce that it 
turns over quickly and pleases customers. 

Skillfully designed, its beauties 
strongly to the majority of people. 


appeal 


Its moderate price is gratifying to purchasers 
J ying I 
and closes sales prompily. 

Its sturdy wearing qualities lead to genuine 
satisfaction on the part of its owners. 

Its suitability for Mah Jongg prizes and the 
present vogue for things Chinese furnish an 
extra impetus to its sale. 

It’s a line that adds profit—immediate and 
future—to your business. 


Write for complete catalog. Address Dept. K 


BENEDICT MANUFACTURING Co. 


East Syracuse, N. Y. 
Canadian Factory: Benedict-Proctor Mfg. Co., Ltd., Trenton, 


Ceo 
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“One Done to 
One monet to 


Ghe 


“BRIDAL BOUQUET WEDDING RING’ 





hrow away- 


eop Jor aye” 


eooseeeore® 
peuere? 


(DESIGN PAT. No. 65684) eae oe 


Artistically Carved and ¥ j Ay 1 1 
Chased by Hand { i 


IN NY 
PLATINUM 


WHITE GOLD 
GREEN GOLD 


RIDAL 
OUQUET 


YF 
MARK 


TRADE 


AND Sold Thru Your Jobber 
FRIEDMAN BROTHERS 
HAND CARVED WEDDING RINGS DIAMOND SET 


29 E. Madison St. 
CHICAGO 
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In Which The Facts 
| Are Plainly Put Forth— 


WE are inthe business of importing 
diamonds on a large scale; we can 
afford to use expert care in the se- 
lection of stones of finest quality 
and color. We are in the business 
of manufacturing diamond ring 
mountings on a large scale; we can 
afford to create exclusive, authentic 
designs of matchless beauty, and make 
mountings of flawless workmanship 
and construction beyond criticism. 


QUANTITY production means 
economy of manufacture. Quantity 
selling means unusual value. Attrac- 
tive values mean quick turnover and 
substantial profit for you. 


IN the face of these facts is there 
any advantage in carrying /oose stones 
and slow-moving mountings of med- 
locre design? 


SELL exclusive Gross Diamond 
Rings---complete. 


Series No. 4 


Ths 
Y Venice is Yet wed oF off 
te this Viomens Ring 
- me is Tasterstrin? 
PNQt renders sary 
1 Selesmanshin ys 






70 Stimulate 
Sales — 


write vow for our 
merchandising 
plan of any of 
these diamond 
ring series. 













osclling 
Assortments COMPANY we, 
: ge NEw roar citr 
eyent on cade noone te We Sot 
Approval Series No. 5 


This advertisement copyrighted, 1924, 
by Benjamin’ Gross Co., = Ine. 
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Would You Buy The Watch You Are Selling: 


That's a fair test. 
For the money involved is it a good buy? 


Does it consist of a dependable movement, housed in a 
good case? 


One of our cases for example? 


One that is made to protect a movement, not to meet 
a price. 

And yet the quantity of cases we turn out daily enables us 
to give you worth-while cases all along the range of prices 
you are willing to pay. 


Leading wholesalers sell S. Bruner cases. 


Pacific Coast Representative S. Be BICUIN E (2 Mid Western Representative 


Roth & Snow Ben F. Hirsch 


747 South Hill Street By) +m 29 East Madison Street 
Los Angeles, California yk: Chicago, Illinois 
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Elgin American craftmanship has 
again produced for Milady, a vanity 
which is startling in its beauty and 


originality. The delicately turned 
oval fits snugly into her hand when 
opened and reveals a delightfully 
compact arrangement of powder, 
rouge and lipstick - all of a standard 
and a practical size. 


Besides the charming silhouette of 
black enamel, herewith illustrated, 
there is a varied assortment of 
exquisitely engine-turned patterns, 
to suit the most fastidious. 


And best of all, this vanity, in either 
sterling silver, gold-filled, or silver- 
plate, is moderately priced, to accord 
with the Elgin American policy of 
quality without extravagance. 
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SEAMLESS AZURED IS 


ANY NUMBER OF HOLES 


AMERICA’S STANDARD 


WEDDING RING 


18 Kt. White Gold—Plat. Pall.—5% Irid.—10% Irid. 
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Patent Applied For 


READY-TO-SET 
NO WASTE 








INTERSTATE 


SMELTING & REFINING Co, Inc. 
iWiX 23-29 Commercial Street, Newark. New Jersey 
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Whats behind the Printed Pages 7 


ACK of the pages of a piece of Hofrers literature is one of the largest stocks of 
watches in America. We maintain such a complete stock because no jeweler 
can hope to carry in his safe all the designs his customers may want; and yet 
prompt service in getting these watches from New York for his customers 
builds priceless good will. 


So we pay particular attention, especially during the Holiday Season, to keeping our 
safes full of all the numbers in our comprehensive line. Likewise we have made “Instant 
Shipment” the motto of our order department. Every order, however small, gets the 
most prompt and careful attention; special rush orders are invariably shipped the same 
day, air mail being used when necessary. 


These are just two of the services rendered by the Hofrers organization that jewelers 
appreciate. To give that extra measure of courtesy and service has always been a ful- 
filled promise with us. 


Let us show you not only our complete line of superior timepieces but some of the extra 
sales helps and services that are at your command. 












New York 


INCORPORATED 


























565 Fifth Avenue 
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gs nai 
a Look for the registered stamp €lbiD 
It means “guaranteed free from Palladium.” 

From raw metal to mounted jewelry;—that’s the story of 
our capacity. 

We retain a staff of expert setters solely for the convenience 
of our customers. 


If your wholesaler cannot supply you with Certified Platinum Jewelry we will give you the names of several who can. 


Flexible Bracelets Single Stone Rings Wrist Watch Cases Wedding Rings Fancy Rings | 


Scarf Pins Bar Pins Emblems Sautoirs 


KATZ & OGUSH, inc, 33 West 60th St., New York City 


Manufacturing Fewelers — Refiners of Precious Metals 
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Five thirty in the morning. Dark and damp and dismal. 


An officer stands in a soggy trench, watch in hand, wait- 
ing for the zero hour. Crouching figures all along the 
line, ready to go over the top, waiting for the word. 


It comes—a vibrant “Let’s Go!’ What a world of spirit 
in those two words! 


Spirit — the will to win. That’s what counts. 


The jewelry industry is facing “its season.” Here and 
there are notes of optimism; here and there the whines 
of the pessimists. Forecasts mean little. 


This season is going to be just as good as we make it. 
That goes for all of us,;— manufacturer, jobber, retailer. 


Financial conditions throughout the country are quite 
satisfactory. People are still living, eating, sleeping, earn- 
ing money and needing things. It’s up to us to make them 
buy the things we have to sell. | 


Let’s go at it harder than ever. Let’s advertise more than 
usual; let’s fight harder than last year; let’s use every 
ethical means for making this a year to be proud of. 


Let’s take the aggressive. Let’s not wait for business — 
let’s go after it. 


LET’S GO! Peeps Sie Ly 


JACQUES KREISLER & CO, 36 WEST 47th STREET, NEW YORK 
Chicago Office: 1512 Heyworth Building 
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SCORE 50-0—And Going Strong 


When Weidlich’s now-famous TAP- 
ESTRY dashed on the Silverware 
field a superiority and exclusiveness 
were apparent and immediately won 
favorable attention. 


As the campaign increased in intensity, 
with sturdiness and dependability 
added to natural grace, TAPESTRY 
became known as the 1924 winner, 
and—"“‘everyone loves a winner.” 


TAPESTRY is a strong favorite to 
win the great game on December 25th. 
You will make no mistake if you back 
it heavily. 


Many will be turned away 


Get Reservations Now! 





Silver Plated 





TAPESTRY is in a class by itself 
—the outstanding silverware achieve- 
ment of 1924—and the biggest and 
fastest seller. TAPESTRY is an 
exclusive Weidlich product protected 
by U. S. patent application. 


How is your stock? 


Fifty Pieces for Your Selection:—~ 
Beverage Service, *Bowls, Bread and Butter 
Plates, *Bread Trays, Buffet Set, Candle- 
sticks, *Comports, *Cake Baskets, Cheese 
and Cracker Dish, Coffee Set, Console Set, 
Dessert Set, Goblet, Luncheon Set, Luncheon 
Plates, Lunchecn Tray, *Platters, W. & T., 
Mugs, *Roll Baskets, *Salad Dishes, *Sand- 
wich Trays, *Sugar and Cre ams, *Table 
Mats, *Vases, *Vegetable Dishes, * Waiters, 
*Water Sets. 


* More than one size or shape. 
Write for illustrations and prices 


Salesmen in all territories 
Sold by all leading jobbers. 


Complete Lines on Display in Our N. Y. Salesrooms 
Hollow Ware—Baby Ware—Salts and Peppers—Gifts Electric—Gifts Unique 
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or metals alloyed to suit your 
particular requirements 


, gf P : ‘ WELDED PLATINUM 
We have the facilities and technical experience ON COLD SHEET 


to compound these alloys according to your ites tameniion 
specifications -i- -i- -i- -i- 


R & H PLATINUM WORKS 


REFINERS and WORKERS of PLATINUM, GOLD and SILVER 
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Samples Ready 
for 
Memo Distribution 


THE ROBBINS COMPANY 


ATTLEBORO “The Class Pin House of Quality” MASS. 





Class Pins -:- Rings ’ 
-- Charms -:- *"® 
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Flexible 


Bracelets 


Kids 


LLL IEEE 














hha dbadbhsddaddaddiaddad 

























"-those who love work, and love to see it rightly done, 
who finish their task for its own sake-"” “Emerson 





Ee babes 


Beautifully Designed 
Perfectly Made 
Reasonably Priced 





sa 
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Made in 
14K Green Gold 
18K White Gold 
Platinum, Top on 

14K Green Gold 


Platinum Top, on 
14K White Gold 


Platinum Top on 
18K White Gold 














merson 
Strap Watch Cases 
For Men 


EMERSON Strap Cases for men are now ready—to 
- meet the steadily growing demand for this con- 
venient and comfortable type of watch. 


EMERSON Strap Cases for men for the present 
are available in the 10% ligne cut corner square 
and cushion shapes, round and fancy crystals—in 
the 8% ligne rectangular fancy crystal—and with 
either flexible wire or push-pin lugs. Other shapes 
in 10% and 6% ligne will be added in the near 
future. oe 


SOME features— 


LuGs are designed to harmonize with case shape 
—workmanship of the characteristic careful - 
EMERSON kind, y, 


MITERING in the cut corner square shape is per- 
fect—curvature of the rectangular case, a difficult 
manufacturing problem, just fits wrist contour— 
crystals are in to stay and dust proof. _ 
EMERSON Strap Cases for men can be had in | 
green, white and yellow gold filled—with or with- © 
out straps. y Fon 

WRITE for samples now and be prepared for Xmas — 
buying—Newspaper electros will be furnished 
without charge. 











Platinum Top on 
14 K. White Gold 


To retail 


from $3,700 up 


Jewelers’ Circular Discount 








Memo. on request 
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EMERSON WATCH CASE CO /ic 
47-49 Maiden Lane 
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Chas. M. Levy & Son 


Manufacturers of Rings and Bracelets 
for over 37 years 


go William St. New York 
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IN CHICAGO N 3 W YO RK IN SAN FRANCISCO 


ALBERT KAHN,3! NORTH STATE ST. JOHN S.ADLER, 57 POST ST. 


SSRN SSS SS SAS SNNANIA RANA NA RAR NARA RAR EAA EAA RAIA RA ER NARA AEA AR AAR RA RE tn cantar tan nn tent etn Raat Ran RAAB A tan wn RUA RUA RIAA SA NAAR AA LRIARAARAA RAR AR ARIA RA RAR ARAMA 
KLM ds had dd peu Cec, “isis Le _~LL~~LLAADAAADADAaAaAaaz..DQQQQQQQQZQEEZEXZEEZZ WLLL LL LLL LLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLL LLL LAMM 























== 


+b. b bhabbnebbsbbsddhabbob babbobbebbhoabbobbsdaddaddahdahdaddadhdaddaddaddsad daddsddadda 











38 





THE JEWELERS’ CIRCULAR October 29, 1924 











18K “SOLIDARITY” 148 


“THE CASE THAT COURTS COMPARISON” 
MADE IN ALL SIZES, STYLES AND SHAPES 


Mr. Retailer: 


We Have Been Manufacturing Solidarity Gold Watch Cases for 


40 YEARS 


We are making more today than ever and making them BETTER. 
Their quality, character and intrinsic value make them preeminent 
in AMERICA. The name “SOLIDARITY” in a watch case— 


eliminates your liability absolutely. 





They are hard to get—always have been— 
but they are WORTH THE GETTING 


Prominent Wholesale Watch Houses Are Solidarity Watch Houses 


Solidarity Watch Case Co. 


15 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President 
JEREMIAH McGREVY, Vice-Pres. LOUIS J. MONTAGNON, Secy.-Treas. 





































































































Patented June 22, 1922.—Patent rights will be defended 


THE FLOATING OPAL 


kept till Xmas if not sold immediately. Other num- 
bers sent on order only. 
All mountings are 14K, green or antique finish, 


is in a class by itself. There is nothing like it in the 
jewelry world. It is not an imitation gem. It is a 
gem-creation. It embodies a new idea in gemdom— 














the idea of internal movement, of animation, of life. 
The wonderfully beautiful color effects in the Floating 
Opal are produced by small pieces of fine opal floating 
in a dense, crystal-clear liquid. 

This new gem excites the greatest interest and 
admiration whenever shown. During the coming holi- 
days it will be one of the best sellers. 

We will send pendants on memo which may be 


except rings which are 18K green or white gold. 
Retail prices are pendants, $20; Earrings, $27; 
sracelets, $12; Rings, $34. (Jewelers’ Circular Key.) 













by the patentee 


H. H. WELCH 
206 Broadway New York 


Manufactured exclusively 
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Z, HERALD WATCHES 


There are women frequently visiting 
your store that really need an attractive 
desk watch to keep up with the busy 
round of their household duties_jand 
social engagements. 


Sell them ‘‘Herald”’ travelling 


\ watches. Direct-imported Swiss. 


The Herald Novelty Co., 


Incorporated 


“att l WSS . 50-54 West 17th St., 


vee iD IN New York, N. Y. 
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; ALL 
(dog tots) SIZES 


Very Special 


MENS 


Reconstructed 


RUBY RINGS 





HELEN MANUFACTURING CO. 


Office: 
#@ Clinton St. 





NEWARK, N. J. Factory: 
Al J. Siegel, Sales Mgr. 475 Washington St. 
Nat Drobner, Middle-West Rep. 
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A line that defies comparison—all the patterns so dear 4 
to the kiddies: Animals, Birds, Nursery Rhymes, etc.— 
925/1000 pure silver of good, substantial weight. y) 
a 

° . ° Mi 
Speaking of Gifts for Baby Reminds Us— y 
How about Gifts for the entire family and friends? lal 






Sterling Silver solves all gift problems on all occasions— 
Weddings, Anniversaries, Graduations, etc. 


The line includes Fancy Flatware, Hollow Ware, Salts 
and Peppers, etc. 


Wes 
ue 


NE eo te 





The ideal small gift line 


Weidlich Salts and Peppers 
will “pep” up those lagging 
sales. Original, exclusive de- 
signs, superb workmanship 
and nominal prices make them 
the leaders in the quick-selling 


field. 
HOW IS YOUR STOCK? 












Write for illustrations and prices 
Salesmen in all territories 


SOLD BY ALL LEADING JOBBERS 
Complete Lines on Display in Our N. Y. Salesrooms 







WEIDLICH STERLING SPOON ee) 


200 FIFTH AVENLE FACTORY BRIDGEPOR 


NEW YORK SALESROOMS 
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All bags size 6/2*10/ 





Our price $78.00 per dozen 


os. Reed Co. 


In corporated 27 


« Moher of) Red Gr aft ft Le etherloseds 






“so ~G General Line ot Leather Novelties Spanish Steer Hide 





Ret 1 Pr sad 373 Fifth Ave. 


ow) York, Suede Leather Lined 
— Hand Tooled 
with Mirror & Coin Purse, 








Your Stock 
Should First Attract 
The Other Steps of the Sale Fellow Easily 


In your display of watches in your window and 
show case certain models stand out from the 
rest. 


The sheer beauty of the lines and contour of 
the cases, in which the movements are enclosed, 
attract and create a desire to possess in the 
minds of those who had no former intention of 
purchasing, before they were thus attracted. 


No other model has enjoyed such an uninter- 
rupted demand, as the Octagon by Roy, pic- 
tured herewith. 


Your Jobber Is Prepared to Furnish You With 
These Ornate Octagon and Cushion Cases. 





ROY 


Roy Watch Case Company 


704 Market St. gage eagen il 15 Maiden Lane 
San Francisco, Cal. F New York 
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12-16 John St. 





Value Beyond Question! 








ASSORTED SHAPE TOPS 


18K White Gold Diamond Ring 
Set with a 4 Point Full Cut White Diamond 


$7822 Dozen Net 


(Sold in dozen lots only.) 


ADLER & HEINE 


New York City 

















FIRST AS ALWAYS 





Wholesale Distributers 


for 


Herschede Hall Clock Co. 


New Haven Clock Co. 
Ansonia Clock Co. 

The E. Ingraham Clock Co. 
Sessions Clock Co. 
Waterbury Clock Co. 

Wm. L. Gilbert Clock Co. 
Western Clock Co. 

Ingersoll Watch Co., Inc. 
Junghans Clocks (Imported) 
Fynetone Mfg. Co. 


The Parker Clock Co. 


A Clock Service That Is on 
Time All the Time 























A NEW CLOCK 


OCTO 


Combining Superior Quality 
with Personality 
Made by 


The Parker Clock Co. 
Now Ready for Delivery. 





A visit to our showrooms will prove 
profitable, interesting and instructive 


WM. HOBBS CLOCK CO., Inc., 10-12 Maiden Lane, N. Y. 








Bronze Finish—14 Act. Size 
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A Snappier, Stronger and More Varied Line of Watches Than Ever Before 





DeFrece Bernstein ae 


oy9 | 
Importer and Manufacturer of Ogee Chee. e 


WATCHES 


15 West 37th St. New York City 


Phone: Fitzroy 3185 





Watches in Gold Filled, White Gold, Green Gold, 
Platinum, with or without Precious Stones. 
Ladies’ and Men’s Strap Watches in Silver 
and Gold. Folding Leather Traveling 
Clocks in all Colors. Prices to Meet 


Competition. 








Telephone 
Cortland 5717 


B. Stark & Compan 


Manufacturers of ; 
Exclusively Designed Iridium-Platinum 
Diamond Jewelry 
10 JOHN STREET NEW YORK, N. Y. 


Special Orders Solicited 











No. 15015 No. 10852 No. 9812 
Massive 10K Fine Black and Fine Black and 
Green Gold Mounting White Cameo White Cameo 
Dark Sardonyx 10K Green Gold 10K Green Gold 
Intaglio Mounting Mounting 





List Price $21.50 List Price $21.50 List Price $19.50 





Write for selection, also terms and discounts 


a Electrotypes loaned for 30 to 60 days Free of charge 


No. 10863 
Fine Black and 
White Cameo 
Green Gold BLOCK RING CO. 
Filigree Mounting 


White Gold Top 254 PEARL ST. BUFFALO, N. Y. 


List Price $17.80 
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A NEW LINE OF GENUINE 


«Elk Tooth Charms 


from the largest collection of Elks’ teeth 
ever gathered together 













HENRY FREUND & BRO. Ryo NY: 








“Paispearl” or Essence d’Orient 


Scientifically made in the largest laboratories of the kind in the world. 
UNIFORMITY OF QUALITY GUARANTEED 


For Manufacturers of Indestructible Pearls and All Sorts of Novelties. 


“A Lustrous Paste” J EAN PAISSEAU 


American Made 
(Process Patented) 65 Nassau St., New York 


A card will bring prompt reply 











We Have Improved 


OUR SNAP SLIDE 


with a new 


SAFETY DEVICE 


That eliminates all possibilities of losing slide and still maintains all its distinctive 
advantages. 


WALTER LAMPL ° NEW YORK 


MANUFACTURER—Fine Platinum and Gold Chains 


























Patent Applied for ——— 












































SHAFER & DOUGLAS, Inc. 
= Set Manufacturers of Rings 


Office and Factory 68 Orchard St. 





Meyer & Gross 


THE JEWE 





LERS’ 








MADE IN 


NEWARK| 


MEANS 


QUALITY and RELIABILITY 


Jewelry of Highest Grade 
and Latest Styles 





BRACELETS 
Burstow, Kolimar & Co. 


°18 Columbia Street 
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Tetaz & Co. 


Designers, Engravers, Engine Terners and Enamelers. 
Green and Columbia Sts., Richardson Bidg. 








Jennings Silver Co. 
Fine Sliver Plated Hollow, Cafeteria and 
Toilet Ware 
Telephone Terrace 2035 


Irvington, N. J. 





Taylor & Co., Inc. 


MG Exciusive Ring Makers 
Trade Mark 401-407 Mulberry Street 
Jewelry Lorgnons K 
Construction and Finish, H Grade X 


ial 
47 Chestnut St. 





STERN MFC. CO. 


72-74 Tichenor Street 
Solitaire LADIES’ RINGS Exclusively 
at a price that will surprise you. To Jobbers Only. 


W. L. Robertson Co. 
Aseayers and Refiners 
Liberty St. 
Why Waste Anything Now? 





, Green, 


“L, L. & 8. GOLD ALLOYS” 
Yellow, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 





RINGS OF AAU 


336 Mulber 
Chicago Office, 31 


HENRY RUFEISEN-INC 


MANUFACTURERS OF 


UVALITY 


®. _™ St. 





si Strauss & Strauss 
AdvancedéStyles Geld Set and Diane 
ee Rings. ‘‘Rings that sel] themesive: ” 


9 CLINTON STREET 





23 Prospect St. 
Lebknecher & Co.) 


8 ators of Original 
Designs in Sterling Silver Hollowware & Novelties 


Crescent Ring Co., Inc. 
108 Oliver St. 
Leading 


Manufacturers of ONYX RINCS 


For ha py and Scholastic 
EMBLEM HOUSES 


RINGS 


i The Eleder-Hickok Co. 


[Formerl 
VERS 





Exclusively 


All Kinds 
Of For Jobbere 








RINGS—., spec.alty witb 
Louis Bleiberg 


Tel. 83790 Market 67 Hamiiton Street 





What Is the 
Jabel Ring Mfg. Co. 


geome out now? That is the question 
ring trade is asking. 401 Mulberry St. 





White Gold Solders—Platinum Solders 
White Gold 


Clinton Refining Co. 


91-93 East Kinney St. Newark, N. J. 


HERSHCOWITZ & BASS 


Manf. of Stone Rings and Cameo Goods 
Patterns and Prices that appeal 
Tel Market 4153 50 Columbia St. 








Stumpf & Binder 


Mfrs. of Fine Gold and Platinum Chains, Swivel, 
pring Rings, in Gold and Platinum. 
26-40 Crawford St. 





ao Ring Mfg. Co. 


resent the Highest Point in 
nef B...4 UALITY ALL THE TIME. 
823 Market 43 Lawrence St. 





Philip Woolf 


Makers ef 10-K. and 14-K. Gold Jewelry 
Merchandise that brings repeat orders. Attractive 
prices to jobbers. 412 South 14th Street 


Wm. H. Taylor & Co. 
Established in 1895 
Chain Findings in all colors and qualitiece 
68 Orchard Street 








THE NEWARK JEWELRY FINDING CO. 


JEWELERS’ FINDINGS 
Catalog Sent on Request 


‘Gelephome Market 3489 22 Green Street 


Sterling Fireless Silver 
Reduces pelishing to a minimum and obtains 
lasting brilliance. 

JOHN J. JACKSON & CO. 

All Sterling and Fine Slivers—Reolling fer the Trade 


IRVING T. UNGER 


Manufacturer of 
FINE PLATINUM MOUNTINGS 
Mulberry 1309 50 Columbia Street 





MARTIN H. WIEDMANN 
Flexible Bracelets 


23 Longworth St. 


Newark, N. J. 





GRAY-RINDELL CO., Inc. 


Mansfacterers of Platinem and 10-14K Geld Jewelry 
for ladies and 
2 Lawrence Street 


gentlemen. 


BARASSO & BLASI 


Manufacturers of 10 and 14 K Cameo Jewelry, Cameo 
Moun and Onyx Novelties. 


At A 4 
31-33 Governor St. For the Jobbers 








Tel Market 3023 


ENCINE TURNING 
E. M. HOOD 


32 Clinton St. 


PAUL BREEN 


WiGH ae” es fer the MANUFACTURER of 
ATCH CASES and JEWELRY. 


31 Green in Tel. Market 6644 








Link & Angell, Inc. 


14 K. Jewelry 
407 Mulberry St. 


THE AMERICAN-SWISS ENGRAVING 
& ENGINE TURNING COMPANY 


Engraving—Engine Turning—Brocade 
57 Halsey Street Telephone Mulberry 1148 








Phone: Mitchel 


SMELTING & REFININe CO. of NEWARK 


Refiners of Sweeps, 
Dealers in Gold, Silver, Platinum, and 
2922. 


Filings 
Alloys. 
243 South St. 


Scrap, 


FELDMAN RING MFC. CO. 


New and appealing designs in RINGS that sell 
themselves. ASK ABOUT THEM. 


650 Columbia St., Newark. Tel. Market 9778 








MAKERS OF 


S & MOUN 


the HELEN MFG. eas 


40 CLINTON ST. 
ING 


TING? 


Cc. B. W., INC. 


10, 14 and 18K Rings—Jobbers Only 
391 Mulberry St. Tel. 8320 Market 


L. FRITZSCHE & CoO.., Inc: 


Manufacturers of 
Platinum and 14Kt. Gold Jewelry and 
Flexible Bracelets. 
480 Washington Street 








Solder for 


18 Kt. White Gold 


J. J. FISCHER 


Exclusive Ring Findings 
to Manufacturers Only 
245 N-J R 
Phone Mulberry 227 


R Ave. 


Jewelers’ Settings and Solders 
Refiners and Smelters 


BAKER & CO., INC. 


Murray and Austin Sts. 











M. ALEXANDER 


Manufacturer of 


GOLD RINGS 


Tel. Mitchell 14563 


60 Columbia 8t 


Ziruth-Burgess Co. 


Unbreakable Chains—High Grade 18 
and 14-K. Gold and Piatinum Chains 
3 Court Street 
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GLYCINE 


GLYCINE best watches made at popular prices 
GLYCINE is a watch for Life 


GLYCINE are demanded by reliable dealers 


GLYCINE watches can be procured from all the leading JOBBERS. If 
your jobber does not handle GLYCINE watches write us for information 
None genuine without GLYCINE mark 


BAYER, PRETZFELDER & MILLS CO., Inc. 


Importers of Watches for the Jobber 
SOLE AGENTS for United States of Glycine Watches and MATERIALS 
15 Maiden Lane, New York 2 
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Our Catalogue “FASHIONS IN BRACELETS” is now 
Ready for Distribution. Write for a _ copy! 


The merchants who appreciate quality will welcome the fact that IRIDIO 
PLATINUM is used exclusively in all our mountings. 


I. & S. PRUTINSKY & WOOLF 


71 Nassau Street New York City 






















WELSAM 
WATCHES 









American 


S. WEISSMAN CO. 


IMPORTERS 
WRIST WATCHES—MOVEMENTS 


Prices—Styles to Meet Diamond Platinum Wrist 
Competition Watches a Specialty 


20 West 47th Street New York 
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NEW Ancestral Pattern 


A Beautiful New Design in 


1847 ROGERS BROS. 


SILVERPLATE 





TO SHOW IT IS TO SELL IT 


No charge for regular gift chest with set. 


tated, with mahogany bottom, fur- 14 Maiden Lane J. W. JOHNSON New York 


nished with set at $1.00 additional. 
Telephone Cortland 4644-4645 
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cia cleacaeel INDESTRUCTIBLE PEARL CLASP 
WATCH FUTURE ISSUES FOR NEW NUMBERS 


INDESTRUCTIBLE PEARL BRACELETS STRUNG ON CHAIN 


STERLING SILVER 


WRITE FOR SAMPLES 


MAIN JEWELRY CO. | 243 W. 55th St, New York City 








SCHWITTER, CLOVER & STARKWEATHER, Inc. | 


Smelters, Refiners, Metallurgical Chemists 
Gold, Platinum Metals, Silver 



































New York Office: 

106 Felton Street 312-320 Passaic Avenue, NEWARK, N. J. 

Tel. Beekman 8959 Tel. Market 6629 

BEADED BAGS 

AMETHYST ren Jewelry — |mitation Finest Imported and all 
TOPAZ ‘ hand-made — Ranging in 
CORNELIAN Necklaces—Bracelets—Earrings price from $12.00 a dozen 
ROCK CRYSTAL and all other desirable imported jewelry to $20.00 each. In beau- 
BLACK ONYX novelties. tiful Persian Rug and 
ROSE QUARTZ = light color floral designs. 








A postal will bring our line to your store or a selection assortment for your approval. 


Paris WILE IMPORTING CO., Inc. Vienna 


Pforzheim 320 Fifth Avenue New York Czecho-Slovakia 
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H. NORDLINGERS SONS»: if 
7O West 40th. St. 
New York, N. Y. 


Beauty 


In Finish of Movement 


Richness 


In Case Engravings 


Simplicity 


In Case Designs 


br ia iia tattelial into Lat br 


musa 








PRECIOUS 
SEMI-PRECIOUS 


Ask Your Jobber 
to show you the 
“Popular Priced 


Marcel 


Quality Watches” 


AND IMITATION 
STONES 





1306 











ay} Accurate 
af i In Time Keepin 
Cabachon Garnets | Durable 


In Construction - 


DAependahle 


In Service 609 
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Prices and Samples Upon Request 


J. GOTTLIEB 


IMPORTER 


66 NASSAU ST. NEW YORK 






































Popularity — 


O be deserving of popularity, one must say something, 
produce something, or offer something which for some 
reason or other stands out above others. 


As an indication of the popularity of our cases, we call 
your attention to the fact that we are now producing on an 
average of 10,000 cases per week. 


To supply a demand of that volume, there must be some- 
thing about our product that makes it stand out above others. 


ORDER SAMPLES THROUGH YOUR JOBBER 














Above is illustrated two of our numbers 
LAeES WAEGEI CASE CO. wri ce nent abe um on 


Specializing in the Manufacture of Watch Cases. with or without settings for diamonds. 





SP RRBEERERRRERESERRRERERER ERR eee eee eee eee eee nase 


45-51 Lispenard St. : New York, N. Y. ELECTROS FURNISHED FREE 


———————————— 
—  ——— 
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Continental Jewelry Importing Co., Inc. 


576 Fifth Avenue 





Combination time piece 
in a handsome ecrasé 
case in several colors 
mounted on a hinged 
easel for desk use. 


8 days, 15 jewels, 
3 adjustments, $28 


discount in half dozen lots 
for October only. 
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The Traveling Watch Line Complete 
One and 8 Day Plain Time One and 8 Day Alarm | 




















Radium Dials—Round and Odd Shapes 


in Leather Folding, Metal, Silver and Silver Enameled Cases 
EXCLUSIVE AMERICAN AGENTS 


THE LORRAINE WATCH CO. 


12 John Street NEW YORK 





















































"BEAUTIFUL HIGH LUSTRE 
GUARANTEED 


ALESCEN 


TO DEALERS ONLY 


HEADQUARTERS FOR 
Cheap Indestructible Pearls 


OLX HOD. QS OO SQere 


RIEDMAN & COMPANY 24 Inch Necklace 


; 66 rT 3 
IMPORTERS 30 


- Beads and Novelties s | 36 “ ” 
48-56 West 38th St. New York |fRGm 60 “ Chain 


@, (0, oe, (ey ey O(a e' 
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Apply for Prices and Samples 
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J. L. WARNER CO., Inc. 


Importers and Cutters of Precious Stones 
Formerly of Benedict & Warner 


36 West 47th St. 


For 


EMERALDS — SAPPHIRES — RUBIES 


Calibre and Bracelet Sizes 


try 


New York 
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RELIABLE WATCHES 


For the Retail Jeweler 


Ribbon Bracelets in all the 
Various Shapes and Sizes 


Men’s Strap and Pocket Watches 





8-Day Radium Dial Watches 
in Leather Folding Cases 


Price, Moderate! 
Quality, Good! 


CONCORD WATCH CO. 


INCORPORATED 
15 Maiden Lane New York 


Material for our watches always on hand 


1924-1925 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





fhe Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 














GENUINE STONE JAPANESE 
NECKLACES MOTHER-OF-PEARL 
CRYSTALS CORNELIAN NECKLACES 
AMETHYST TOPAZ and ONYX In All Colors, Graduated and Even 


EARRINGS TO MATCH 








EARRINGS TO MATCH 











r 


Large Stock at 


a 
te i 
Low Prices My 











Send for Sample 


Assortments 
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M.A MEAD & CO. 


For 41 Years 


National Headquarters for American Watches . 
Offer exclusively these Keystone and Jas. Boss STONE SET white gold Elgin wrist watches. 
DEPENDABLE CASES 





10/0 Size 14k Keystone SOLID gold Tonneau rectan- 6/0 Size Jas. Boss 14k white gold filled Tonneau rec- 
gular case fitted with 7 Jewel Elgin movement. tangular with 8 sapphires. 
Number Keystone List ; ; 
100 Set with 6 Sapphires.. | scineeigsss oye — wa ae 
101 Set with 4 Sapphires and 2 Diamonds.. 71.60 CEE IGEN -.--0-nnn-n-oee weneeensouee . 

i i i s . 87.60 
~ pases) oe gaaanaa 114.60 WATCH CASES FROM THE 
For 15 Jewel Elgin movement add to above prices 9.60 ESTABLISHED MANUFACTURERS 
ELGIN ILLINOIS WALTHAM HOWARD HAMILTON KEYSTONE STANDARD 


M.A MEAD & CO. 


31 N. State St. 


VVV BEAUTIFUL DESIGNS 


Chicago 
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Simons Bros. Company 


Philadelphia 


New York Chicago 
13 Maiden Lane 31 N. State St. 
San Francisco, 49 Geary St. 










































EXTRA MONEY! 


You can make some extra money for 
yourself without added investment simply 
by making sales that you now miss by 
not being prepared to take care of them. 
All that it is necessary for you to do in 
order to be prepared is to write for 


Our New 1925 Catalogue 


and then to make use of it by selling to 
your customers from its pages. Make 
sale of goods that you do not carry in 
stock. Make sales of items that your cus- 
tomers are getting elsewhere. It’s an 
easy matter to show them the article 
illustrated in Our Catalogue and then to 
send the order in to us. You will find 
that in this manner it is as simple to 
make— 


EXTRA MONEY! 
The Richter & Phillips Co. 


“The Leaders” 


Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, Ohio 
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The New KGMAPART Jewel Chest 


TRal MARK AEGISTERED 


“The Ideal Gift Item’’ — | 


This new Kum-A-Part Jewel Chest is having a lively sale 
the country over. It is an item of most unusual merit and 
one that will answer many a woman’s question of ‘What 
shall I give him?” This neat outfit will practically sell 
itself when displayed on your counter as it makes an appeal- 
ing appearance of individuality and refinement. It is 5% 
inches long, 34% inches wide and 1% inches high when closed; 
high grade leather finish, silk velvet and satin lined. Each 
case contains a pair of Kum-A-Part Cuff Buttons of the 
latest design and also an unique gift card. This jewel case 
has ample room for watch, chains, scarf pins, link buttons 
and other men’s dress accessories. Each case packed in 
white glazed carton. This case is furnished complete with 
any of the Kum-A-Part Cuff Buttons illustrated below. Each 
of these patterns is of ag quality, beautifully brocaded 
and each has the new model flange. This jewel chest retails 
for $5.00 each and therefore, it is a very profitable item for 
you to handle. Furthermore, it will sell fast at this popular 
price. Please order by number. 


CIRCULAR 





Jewel Case containing one pair of Kum- 
A-Parts, complete net...........$2.50 





H 1 H-2 H 3 
White gold filled White gold filled White gold filled 
brocaded brocaded brocaded 


H 4 
Gold filled, white + Gold flied. white Gold filled’ white 
border, green center, border, green center, border, green center, 
brocaded brocaded brocaded 





Our Stock Is Complete of All KUM-A-PART Products 





Watch for the November Issue 
of VALUE BELLS 


The November issue of VALUE BELLS, our monthly pub- 
lication to the trade, is now practically ready for distribution. 
Watch for it as it will reach you within the next few days. 
Scan every page of this issue carefully as you will find many 
items that are particularly suitable for sale at this time of year. 
3uy from this issue of VALUE BELLS and you are sure to 
buy “right.” Through this publication, we have established a 
reputation for value giving that is second to none. Just look 
at the prices in this November issue and judge for yourself! 














AISENSTEIN-WORONOCK & SONS, Inc. 


The Largest Wholesale Jewelry House in the East 
20-22 Eldridge Street New York, N. Y. 
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American Gem & Pearl Co.6 W. 48th St. 


Precious Stones, except diamonds 


Baker & Co., Inc. 30 Church St. 


Jewelers’ Settings and Solders 


Baumgold Bros., Inc. 71 Nassau St. 


Diamond Cutters 


R. A. Breidenbach 51-53 Maiden Lane 
Diamonds and Precious Stones 


Alpheus L. Brown 15 Maiden Lane 
Watches: Waltham, Elgin, Howard, Hamilton 


Carter, Gough & Co. 9-13 Maiden Lane 


Manufacturing Jewelers 


Dattelbaum & Friedman 
Ring Makers 


15 John St. 


Davidson & Schwab, Inc. 58 W. 40th St. 
Mountings and Diamond Jewelry 


Jacques Depollier & Son, Inc, 15 M’den La. 
The Watch with a Shock Absorber 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & Clust 
Medals, Cups 
Order Work 


15 John St. 
Badges, Class Rings, Special 


Esef Watch Co. 116 Nassau St. 


Manufacturers of Swiss Movements 


Espositer, Varni Co. 15 Maiden Lane 
Lapidaries and Importers of Precious Stones 


Freudenheim Bros. & Levy 


Uiamonds 2 Maiden Lane 


Charles Gold & Bros. 7-11 
Bags, Vanities & Cig. Cases in Gud & 


oe | st. 


Goldsmith Bros. 20 John St. 
Gold, Silver and Platinum Bought and Sold 


Leon Hirsch Corporation 37-39 Maiden La. 
Watches and Movements, Lever or Cylinder 


Moise Hirsch, Inc. 6 Maiden Lane 
Specials in 10% Ligne Watches 


is Kamsly & Sons 170 Broadway 


Diamonds 


Kent & Woodland 


Bracelets 


15 Maiden Lane 





New York 


leads the world with its com- 
petitive markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 











Ketcham & McDougall, Inc. 15 M’den La. 
Thimbles, Eyeglass Holders 


Jonas Koch 20 W. 47th St. 


Jewelry and Watches 


Levitt & Co. 71 Nassau St. 
.14-K. Mesh Bags, Vanities, Cig. Cases, Nov. 


L. & S. Loeb 358 Fifth 


Bracelet Watches and Flexible Bracelets 


Ave. 


Fred J. Loopuit Co. 


Diamonds. 


2 W. 47th St. 





| Frank T. May Co. 2-4-6 W. 45th St. 
Mesh Bags, Vonities in Gold, Plat. & Silver 


J. Mehrlust 15 Maiden Lane 
Uiamond Jewelry of the Highest Class 


Morse Bros. 
Uiamonds and Diamond Jewelry 


11 John St. 


B. & I. Moskowitz 


Importers of Diamonds 


65 Nassau St. 


Novalis Watch Co., Inc. 2 W. 4th St. 
Manufacturers and Importers of Watches 


H. Z. & H. Oppenheimer 


Diamonds 


170 Broadway 


Frank Pollak 


Importers of Swiss Watches 


214 Christie St. 


Rector Watch Co. 12 John St 
Direct Importers of Swiss Movements, etc. 


The Claude R. Robins Co. 170 Broadway 
Jewelry, Silverware, Clocks & Novelties 


Arthur Silberfeld 


lmp. of Diamonds, 


2 W. 46th St. 
Pearls & Precious Stones 


Staiger & Sons 2 Maiden Lane 
Iridio Plat. Mtgs. & Diamond Jiry. Exclusively 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411 “413 Fifth Ave. 


A. Wallach & Co. 37. Maiden Lane 
Gold Bags, Vanities and Chains 


Weinstrum Watch Co., Inc. 12 John St 
Direct Importers of Swiss Movements 


A. Wittnauer Co. 
Importers of Watches 


30 W. 36th St. 


Julius Wodiska 


Diamond Mountings 


182 Broadway 


Wolfsheim & Sachs, Inc. 


Boxes, Trays, etc. 


35 Maiden Lane 


J. R. Wood & Sons 15 Maiden Lane 





Diamond Cutters—Wedding Ring Makers 
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Every Larter Ring has more than’ 
quality and a reputation to recom- 
mend it. 


This Larter Ring with its new and 
attractive setting for example is 
specifically designed to throw con- 
siderable light behind the stone. 
In the ring pictured below the light 
comes through interstices in the 
mounting producing unusual radia- 
ting effects for a faceted back stone. 


The stone illustrated is a manu- 
factured Emerald with an Aqua- 
marine top; the nearest approach 
to a genuine Emerald that has 
been produced. 


Pattern No. 7409 
1¢K White Gold 
with Aquamarine, 
Amethyst, Topaz, 
Garret, Manufactur- 
ed Sapphire, Manu- 
factured Emerald. 








LARTER @ SONS 


15 Maiden Lane 


DE uM 
«oP as 


REG U.S = © PAT. OFF. 





New York 
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The cover is We will supply 


blue and printed if Wl f | a reason- 
in silver and ES ney 4 : Ti At able quantity of 
. , Pape oven ts lie: . Hy 4 booklets 







black with a these 
delicate tint with your im- 
back of the sil- print on_ the 
houette. The cover, tf you de- 
booklet is equal- sire to increase 
ly divided be- your business in 
tween text and “International 
sllustrations. Silverplate.” 

























Educating Your Customers to Use Hollowware 


Silverplated vegetable dishes, baking dishes and Silverplate’ advertising in Good Housekeeping, 
platters are being used by women who until recently Pictorial Review and House and Garden and 
hardly knew that such articles could be obtained have been sending for the booklet mentioned in 
in silverplate or who supposed they were expensive that advertising. The result? A largely increased 
luxuries to be used on formal occasions only. But business for those dealers who display ‘‘International 
these women have been reading the “International Silverplate.” 


INTERNATIONAL SILVER CO., Meriden, Conn. 


“International Silverplate’ may be identified by any of these five trademarks: 





(a) : 
: S.CO. 


INTERNATIONAL S.CO. 

























1847 ROGERS BROS. 














=RNATIONAL SILVER CO. 


On the opposite page you will note an sana of the hollowware advertising referred to abov: - seg The requests for our booklet from 
readers of this advertising show a greatly awakened interest. 
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A cheerful Thomas! 


Morninc sunlight on shining silver and Joan’s 
smile behind the coffee pot—these were poetry 
to Thomas. 

For clever Joan had early decided that she 
was going to send a cheerful Thomas to the 
office every morning. ‘Thus she accomplished 
her plan. At breakfast she poured coffee from 
a shining silver pot. His favorite rolls were in 
a silver tray. That graceful chop dish held the 
eggs and bacon. Results justified her, surely. 
Every morning he was a cheerful Thomas! 

* * * 


An attractive table—that most important 
detail in the art of home-making—is the usual 
thing when you own International Silverplate. 
The meat platters and vegetable dishes, the 
gravy boats and salad bowls, are so gracefully 
designed, yet so practical and durable, that you 
use them every day, as a matter of course. Then 
there are candlesticks and vases to, add beauty 
the whole house over. 

Perhaps you have admired tables shining with 
silver pieces like these, but have considered them 
too costly for your own home. If so, you will 
be delighted at the moderate prices of Inter- 
national Silverplate. ‘This silverplate, in spite 
of its enviable reputation for quality, can be 
bought at prices that make its use a real economy. 

Look for the trade-marks below. They guar- 
antee years of service and satisfaction. 

* * * 


May we send you a copy of our booklet 

“Silverplate and Why it is Fashionable” ? 

In it are many suggestions for making your home 

more attractive, as well as delightful menus for 

all occasions—with recipes. International Silver 
Company, Meriden, Conn. 
























=RNATIONAL 
SILVERPLATE 













































Pieces like these supplement your table 
service most practically and add a charm- 
ing air to the table. 
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This graceful set of water pitcher, tray 
and goblet is sturdily designed for every- 
day use, 











Ware carrying any of the above trade-marks is genuine International 
Silverplate; on pieces of International Silverplate, matching patterns 
of 1847 Rogers Bros. knives, forks and spoons, the trade-mark is 


1847 ROGERS BROS. 





















Be 


Above is another advertisement in the series appearing in leading woman’s publications of national circulation. These advertise- 
ments are constantly adding to the number of homes that are purchasing International Silverplate. 


eS INTERNATIONAL 
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THE SELECTION MAKES THE SALES 





No. 28. Sand- 
wich Plate.“Sand- 
wiches” will be 
the order of the © 
day where served © 
on such a plate. 
Diameter 10%”. 

$43.00 


No. 662. Mint 

Boat and Tray. 

Complete, > 
$12.00 f 





fs tieieelidaiaaaeldll — 
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No. 299-2B ‘Napkin 
Band. A_ beautiful 
personal gift of en- 
during value. $3.50 


we 


| 


lay 











WROUGHT FROM 


The right selection attracts the buyer, suggests the 
gift, and makes the sale. Concentrate on getting 
the right selection. This page is such a selection 
in itself,—all designed right, made right, and 
priced right. Write or wire your order to 
International Silver Co., Successor to Wilcox & 
Evertsen, Meriden, Conn. 


No. 139. Relish Dish. Vo. 209 
its place on 
every well set table. 
Four sectional Glass 
lining. Diameter 
8%". $29.00. 


a lace-like silver 





8%". $29.00 






















No. 303. 


Marma- 


No. 838B 
V Tall lade Jar. 
ase ia A charm- 
and Slen- ing little 
der.as the all - silver 
flowers it pads ter 
will hold and spoon. 
—and as — 199, 
exquisite! 1 Pie: » 
Made in Spoon 
various t oe t 
Pas ” makes 
pnt 8 to a gift. to 
20”. This —_— wa 
one 10”. a ” y- 
mneve,. 

$30.00 Compiler 

$16.75 


Theseum Cold Meat Fork. Once 
vou have seen Theseum,—its 
classic lines, its restrained muag- 


nificence—you will see a higher 
silver art. This Meat Fork is 
typical of its beauty. VUediuni 
Size, $6.00 


INTERNATIONAL STERLING o, 





Ber. 
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SILVE.PO 
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Casserole. 
Right from the oven, | 
piping hot —and in j 


holder! Diameter % 












































No. 666. Vege- 
table Dish. After 
the flatware —a 
vegetable dish! 
A welcome gift 
in any home. 
714" x 10%". 

$32.00 



















No. 537 Sugar 
Basket. Adorably 
round—a charm- 
ing gift. $12.00 
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A vety prosperous 
Merchant told 
our Salesman this: 


“It’s no trick to sell Wm. Rogers 
& Son Silverplate to brides and 


gift-givers. 





“But experienced housekeepers give me 
a big volume, too—women who 
started with poor tableware and then 
accumulated odds-and-ends that 
hurt their pride day after day and 
‘mortify’ them before ‘company’. 


Bae cer NN ee 


EA 


eee ree ae ee 


a. Se 


ee 


“I suggest, for a start, six or a dozen 
pieces. Then, every so often, in 
they come to match what they've 
bought—and buy—and bay—and 
before you know it they’re buying 


fancy pieces as well as staple articles.” 


Mayfair Pattern 
Teaspoons 
Retail Price $1.65 per 14 doz. 


Mayfair Pattern 
Medi. m Forks 
Retail Price $3.30 per |. doz. 








Made and Guaranteed by 
Wm. Roger Mfg Co. Meriden. Conn 
ucceeded by 
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WENTY-SIX piece set of the new Ancestral 

pattern in chest—silverplate and chest 
together for the price of silverplate alone—is 
a combination that sells itself. 


ere 


A wonderful merchandising opportunity! 


Ask your jobber or write 
Sales Promotion Department, International Silver Co., 
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Meriden, Conn. A 
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» 1047 BROS. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘‘Situ- 
ations wanted’ 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c. a word; minimum 
charge, $2.50. 

Name, address, initials and abbrevia- 
tions count as words, and are charged for 
as part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special Notice forms close Monday, 4 P. M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 

In answering ads, do not inclose original 
letters of recommendation, send duplicates. 

To avoid unnecessary correspondence 
kindly mention location in advertisement. 


The Jewelers’ Circular Pub. Co., 11 John St., N. Y. 








Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; mini- 
mum charge, 50c. 








_LAPIDARY WISHES POSITION at. calibre 
work. Wm. Vogel, 442 Bleecker St., Brooklyn, 
New York. 


CARVER AND CHASER, wishes position; will- 
ing to work on part time. Address “T., 795,” 
care Jewelers’ Circular. 








YOUNG MAN, 17, desires to learn watchmaking ; 
can furnish A-1 ‘references. Address ly was 
care Jewelers’ Circular. 


A-1 REFINER FOR PLATINUM with first class 
references: wish to change position. Address “O., 
487,” care Jewelers’ Circular. 


STENOGRAPHERS, bookkeepers, typists, clerks 
furnished; no charge. Fulton Agency, 93 Nassau 
St.. New Vork. Cortland 5051. 


DIAMOND SETTER; all around setter for Satur- 
days only; best of references. Address Pe 6s 
808,” care Jewelers’ Circular. 


STENOGRAPHER, knowledge bookkeeping, seven 
years’ experience: best references; $30. Address 
“L.. 868.” care Jewelers’ Circular. 

















JEWELER, all around repair man, wants work 
Saturdays only; best of references. Address 
“D., 807,” care Jewelers’ Circular. 


WATCH MAKER, accurate, Swiss, American 
bracelets, 30 years’ experience; reference; close 
timing. S. Wolf, 2849 W. 33rd St., Brooklyn, 
New York. 


YOUNG MAN, 17, ambitious and hard worker, 
desires position where ability merits promotion; 
high school education and pleasing personality. 
Address ‘O., 776,” care Jewelers’ Circular. 





JEWELER AND ENGRAVER, wants position un- 
til Feb. 1 in South or West; awry Louisiana 
or Mississippi preferred. “J. A.,’’ 61 Queen St., 
Atlanta, Ga. 


OPTOMETRIST OPEN FOR POSITION; regis- 
tered in Tennessee by examination; can do 
jewelry work, edging, adjustin best references. 
Address “P., 759,” care lewder’ Circular. 





TRAVELING SALESMAN with established terri- 
tory, wishes to connect with loose and mounted 
diamond jewelry house. Address “Y., 768,”’ care 
Jewelers’ Circular. 


YOUNG MAN, 22, neat, ambitious, desires posi- 
tion offering opportunities; three years’ watch 
importers; salary no object; excellent references. 
Address “T., 526,” care Jewelers’ Circular. 





YOUNG MAN, 24, eight years’ retail experience, 
would like to connect with reliable concern; un- 
questionable references. Address “C., 867,”’ care 
Jewelers’ Circular. 


FIRST CLASS JEWELRY REPAIRER wants po- 
sition; can do plain engraving and stone setting; 
18 years’ experience; $35 per week. George 
Klein, 24 N. Border St., Hot Springs, Ark. 





SALESMAN, 15 years’ experience, wishes to 

connect with a wholesale or manufacturing 
jewelry line; good following. Address “F., 801,” 
care Jewelers’ Circular. 


DIAMOND SETTER, beginner, desires chance 
learn trade; salary no object in preference to 
experience; positicn desired New York or vicinity. 
Address “C., 775,” care Jewelers’ Circular. 





JEWELER; all around platinum jeweler, good on 
special order work, wishes position; willing to 
go out of town; best references. Address a 
705.”’ care Jewelers’ Circular. 


BOOKKEEPER, STENOGRAPHER, several 
years’ experience; one who is an energetic and 
conscientious worker; accustomed to detail work. 
Address ‘‘F., 806,” care Jewelers’ Circular. 





YOUNG MAN, 22, experience in precious stone 
house, desires position at anything; selling ability 
or inside work; Al reference. Address “‘L., 
711.” care Tewelers’ Circular. 


YOUNG LADY, two years’ in first class jewelry 
store; experience in office and detail work, special 
order work and selling; can furnish Al reference. 
Address “P., 814,” care Jewelers’ Circular. 





YOUNG MAN, 22 years, with good diamond 
knowledge, desires position to assist in diamond 
buying; will travel to Europe. Address “B., 
884,” care Jewelers’ Circular. 


SECOND WATCHMAKER, 36, single, Protestant ; 
own tools; can wait on trade; recently finished 
sradley watch course; salary secondary. © Ad- 
dress ‘‘Watchmaker,”’ 502 St. James, Peoria, Ill. 





YOUNG MAN, 21, five years’ inside experience 
with jewelry jobber, desires the opportunity to 
go out selling; A-1 reference. Address “U., 
850.”" care Tewelers’ Circular. 





YOUNG LADY DESIRES POSITION as sten- 
ographer and assistant bookkeeper; experienced; 
best reference; salary $12-$15 to start. Address 
“H., 805.”’ care Jewelers’ Circular. 





FIRST CLASS watchmaker and engraver, desires 
permanent position in first class store; 20 years’ 
experience; good reference and samples. Address 

G., 813,” care Jewelers’ Circular. 





FIRST CILASS WATCHMAKER, experienced on 
American and Swiss watches; can take charge 
of repairs; best of references. Address we ie 
864.” care Jewelers’ Circular. 


CHEMIST-METALLURGIST, who by experience 
and training has a thorough knowledge of re- 
fining, desires connection with a future. Address 
“W., 765,” care Jewelers’ Circular. 








SALESMAN is oren for fine line. platinum chain, 
gold novelties, oriental pearl necklaces, New York 
and elsewhere: salary and commission. Address 
“R., 24.9." care Tewelers’ Circular. 





WATCHMAKER. 19 years’ experience, exceptional 
ability, can do plain engraving; 39 years old and 
married; wire your proposition. “Watchmaker,” 
112 Warren Ave., Youngstown, Ohio. 


YOUNG MAN, 22, desires » connect with whole- 
sale jor retail jeweler, pawnbroker; three 
years’ experience; best "silane, Address 
Louis Liss, 1706 Washington Ave., Bronx, N. Y. 





EXPERIENCED traveling salesman with estab- 
lished trade in the Scuth and Scuthwest, desires 
connection with a reliable jewelry and watch 
— Address “G., 874,” care Jewelers’ Cir- 
cular. 


EXPERT SALESMAN, MANAGER, initiative and 
executive ability, 25 years’ retail experience; take 
complete charge from buying down to minutest 
— Address “E., 886,’’ care Jewelers’ Cir- 
cular, 








YOUNG MAN, 23, eight years’ experience in re- 
tail business, ‘thorough se ote ingen desires to con- 
nect with reputable wholesale or retail jewelry 
house. Address ‘‘U., 888,’ care Jewelers’ Cir- 


cular. 





YOUNG LADY, several years’ experience with 
manufacturing jeweler, desires position; _ full 
knowledge of all stock and order details; book- 
ees. Address “‘I., 438,” care Jewelers’ Cir- 
cular. 


SALESMAN AND OFFICE MAN, 25 years of 
age, five years’ experience in installment jewelry 
house, selling and office routine; highest refer- 
aoe. Address “‘B., 830,” care Jewelers’ Cir- 
cular, 





i. 





SHIPPING CLERK AND SALESMAN. age 22, 
ambiticus, three years’ experience, desires mak- 
ing change with reliable house; best references. 
Address “T., 834.” care Jewelers’ Circular. 





MELTER, DROP AND PRESS HAND open for 
position with good house: expert on all white gold. 
Address “P., 9.”” care Jewelers’ Circular. 


WATCHMAKER, five years’ experience, age 25, 
single; Central States only; permanent position. 
Address “T., 734,” care Jewelers’ Circular. 


YOUNG MAN WISHES POSITION as assistant 
in watch repairing department; have full set of 
tools. Address “‘A., 824,’ care Jewelers’ Circular. 











YOUNG MAN, 22, five years’ experience in watch 
business, desires connection with reliable watch 
concern. Address “I., 706,” care Jewelers’ Cir- 
car. 


YOUNG MAN, 23, evenings from 7 to 12 P. M., 
as salesman; thorough knowledge of retail busi- 
0 Address “‘Y., 887,” care Jewelers’ Cir- 
cular. 








ENGRAVER; 14 years’ experience; willing to as- 
sist selling. or watch renairing; Florida preferred. 
Pi ‘ae ” 416 Caesar Misch Bldg., Providence, 





WATCHMAKER, A-1 workman, can do jewelry 
repairing; age 20; $35 per week: all letters 
answered. Alf Kahre, 1003 N. 12th St. » Vin- 


cennes. Ind. 


RETAIL SALESMAN, accustomed to serve high- 
est grade clientele on Fifth Avenue, New York 
City; ecllege graduate, designing experience. Ad- 
dress “S., 896,”’ care Jewelers’ Circular. 





CERTIFIED WATCHMAKER, wrist and railroad 
watches; capable taking charge repair depart- 
ment; sales ability; Southern or Central States. 
Address 120 Gordon St., Cedartown, Ga. 





YOUNG MAN, 23 years of age, four years’ ex- 
perience in the watchmaking line. wishes to con- 
nect with wholesale or retail jewelry house. Ad- 
dress “R., 876,” care Jewelers’ Circular. 





SALFSMAN with 12 years’ experience in the 
jewelry business, desires connection with a re- 
liable jewelry house; can furnish best references. 
Address “B., 873,” care Jewelers’ Circular. 





TRAVELING SALESMAN is looking for a posi- 
tion with a first class jobber, handling very good 
line of jewelry, American and Swiss watches. 
Address “F., 767,” care Jewelers’ Circular. 





WATCHMAKER AND ADJUSTER, with 30 
years’ experience on fine Swiss and American 
watches, is open for a position; A-1 references. 
Address “F., 750,” care Jewelers’ Circular. 





WANTED, A POSITION as watchmaker or to 
assist waiting cn trade, in the South, preferably 
Florida. Address ‘‘Watchmaker,” Box 454, Me- 


chanic Falls, Me. 





RETAIL JEWELER desires situation as buyer, dia- 
mond salesman, store manager or any executive 
position; American, competent and _ experienced. 
Address “S., 702,” care Jewelers’ Circular. 





YOUNG MAN with five years’ experience, desires 
positicn as second watchmaker; willing to do 
jewelry repairing or wait on trade; Ohio pre 
ferred. Address “‘T. R. O., 774,” care Jewelers’ 


Circular. 


YOUNG LADY, competent, desires position with 
jewelry factory office, taking care of gold and 
platinum accounts; six years’ experience; good 
ne Address “H., 794,” care Jewelers’ 

ircular 


PAWNBROKER’S counterman and salesman, de- 
sires position; six years’ experience; age 24; 
salary $40 per week; A-1 references; interview 
appreciated. Address “Z., 854,” care Jewelers’ 
Circular. 


LOOSE DIAMOND SALESMAN, having good 
following entire South and Middle West, desires 
to make change with reliable American or Euro- 
nen none. Address ‘“O., 885,” care Jewelers’ 

ircular. 














SALESMAN, having sold loose and mounted dia- 
monds, South and Pacific Coast past ten years for 
well known concerns, desires connection with 
reputable house. Address “Y., 662,” care Jewel- 
ers’ Circular. 


WATCHMAKER AND ENGRAVER, two and a 
half years’ school training, several months of 
experience, wishes to locate with a first class 
jewelry store. Address “W., 1407,” care Jewel- 
ers’ Circular. 


BY FIRST CLASS ENGRAVER, valuable _as- 
sistant on watch work; long experience: best 
reference; working conditions essential; prefer 
New York State. Address “C., 839,” care Tewel- 
ers’ Circular. 














Zi 
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SITUATIONS WANTED—Continued. 








ACCOUNTANT-BOOKKEEPER, college graduate, 
accountant, five years’ experience bookkeeper, 
wishes position, jewelry concern, ‘having experi- 
ence in the line. B. Greenbaum, 1386 Second 
Ave., New York. 





_ 

WATCHMAKER, young man, wants position; A-1 

on bracelet and railroad watches; formerly watch- 

maker for the trade; can give best reference; 

salary $50 to start. Address “O., 784,” care 
Jewelers’ Circular. 


YOUNG LADY, executive ability,’ several years’ 
experience watch importers, good knowledge 
jewelry (wholesale or retail), wishes position of 
trust; Al reference. Address “P., 718,’ care 
Jewelers’ Circular. 


CERTIFIED WATCHMAKER open for permanent 
position with g firm; prefer place where only 
one watchmaker is needed; 20 years’ experience 
and good references. Address “P., 789,” care 
Jewelers’ Circular. 








YOUNG MAN, 18, junior salesman for two and 
a half years in Broadway-Maiden Lane store; one 
year’s experience as apprentice with platinum 


manufacturing jeweler; desires position; best 
reference. Address “A., 697,” care Jewelers 
Circular. 





YOUNG MAN, several years’ experience in fac- 
tory and sales office of manufacturing jewelers, 
also well acquainted with jobbers in New York 
City, desires position as inside or outside man; 
will even tackle both jobs. Address “S., 891,” 
care Jewelers’ Circular. 


YOUNG MAN, 21, with three years’ wholesale 
jewelry, inside and slight selling experience, de- 
sires position with promise; has good education, 
initiative and industry; unquestionable references 
furnished. Address “J., 878,” care Jewelers’ 
Circular. 








YOUNG MAN, 24, ambitious, neat and pleasin 
personality, desires position offering exceptiona 
opportunities for advancement; salary secondary; 
several years’ experience with importers in re- 
pair and material departments. Address “R., 
777,” care Jewelers’ Circular. 





WATCHMAKER; owing to firm’s_ retirement, 
watchmaker of ability and long experience wants 
positicn that will be pleasant and permanent. 
‘“‘Watchmaker,.” care Chas. F. Barr, 64 Buhl 
Court, Sharon, Pa. 


WATCHMAKER 
front of store; 
R. B. Daggett, 309 Broadway, 
land, Maine. 





AND SALESMAN; 
16 years’ experience. 
Rock- 





SALESMAN; aggressive stone salesman, 28, ex- 
perienced in stone business and local trade, wishes 
to connect with a firm offering an opportunity; 
excellent reference. Address “‘W., 877,’’ care 
Jewelers’ Circular. 


WATCHMAKER is open for a position; a man of 
ability with many years of experience; know the 
business and like railroad work, where close ad- 
justing is required, receiving and delivering; get 
good prices (not unjustly so); wculd like Florida; 
have fine references and ability as a producer. 
Address “T., 861,” care Jewelers’ Circular. 





TRAVELING MAN, making change first of year, 
desires position over Southern territory; has cov- 
ered for 20 years several trips yearly without a 
break with two manufacturers only; lines car- 
ried, sterling novelties, cut glass, hollowware, 
toilet ware, gift shop specialties; knows trade 
thoroughly, and holds -confidence of-all; returns 
home in November. Address “C. F., 710,” care 
Jewelers’ Circular. 





WATCHMAKER, jewelry jobber and salesman of 
ability, know the business fully, having had many 
years’ experience, will be in Florida shortly, and 
is open for position. Address ‘“‘T., 860,’ care 
Jewelers’ Circular. 





YOUNG MAN, 23, neat appearance and person- 
ality, having six years’ experience in wholesale 
and manufacturing jewelry, desires pcsition with 
firm offering good opportunity. -Address “‘A., 
853,”’ care Jewelers’ Circular. 





WANTED, A POSITION as watchmaker, en- 
graver and salesman; 12 years’ experience; 35 
years of age, single and good appearance; can 
come at once. Address Rex. F. Gelly, care Mur- 
ray Hotel, Decatur, Ind. 





COMPETENT MAN, manufacturing or diamond 
office; bockkeeper-manager, expert picking and as- 
sorting diamonds. for setting; long experience; 
best of references; hard worker. Address “J., 
875,”” care Jewelers’ Circular. 





WATCHMAKER, 20 years’ store and factory ex- 
perience, last 7 years cn Swiss bracelet watches; 
wages $50 to $60 according to hours; first class. 
fast worker; best of references. ‘Watchmaker,’ 
325 E. Chicago St., Elgin, Il. 





YOUNG MAN, age 21, five years’ experience with 
semi-precious stone house and one year experience 
with manufacturing jeweler, desires position in 
jewelry trade; references furnished. Address 
“M., 870,” care Jewelers’ Circular. 





SALESMAN (retail), clean cut, good appearance, 
exceptionally fine credentials, 15 years’ experi- 
ence selling diamonds, watches, jewelry, wishes 
position; New York City or vicinity. Address 
‘D., 683,”’ care Jewelers’ Circular. 





EXPERIENCED WATCH SALESMAN with fol- 
owing and acquaintanceship among New York 
City jcbbers, desires connection with a reputable 
watch importer or watch case manufacturer. Ad- 
dress “R., 892,” care Jewelers’ Circular. 





WATCHMAKER, SALESMAN AND MANAGER 
of watch repair department, desires managership 
of large watch repair department in large retail 
house: Al references. Hugo RB. Schmidt, Box 
208, Penn Ave. Station, Washingtcn, D. C. 





WATCHMAKER, first class, rapid workman, open 
for position Nov. 15; 13 years’ experience in 
large cities; best of references; state salary and 
all particulars in first letter; all letters answered. 
Address “H., 844,” care Jewelers’ Circular. 








STRICTLY HIGH CLASS ENGRAVER | for 
first class jewelry store trade; 20 years’ practi- 
cal experience; three months job all required; 
‘tate salary and working conditions; go any- 
Where. Address “Safety, 858,” care Jewelers’ 
Circular. 





= 


Zines Wanted. 


5c. a word; minimum charge, $1.25 








SOUTHERN SALESMAN with wide acquaintance, 
wants sterling silver, popular-priced line for Jan. 
1... Address “S., 865,” care Jewelers’ Circular. 


WANTED, platinum or high grade white. gold 
mounting line, for Pacific Coast territory; large 
following; highest credentials. Address ‘“‘N., 
725.” care Jewelers’ Circular. 





— 


Side, Lines. 


5c. a word; minimum charge, $1.25 





SALESMEN, to carry a side line of high class 
pearl necklaces and beads; commission basis only. 
Grandeben Company, 35 Maiden ‘Lane, New York. 





SALESMAN, to carry silver plated hollowware as 
side line out of town; merchandise selling 
strongly in New York. Address “O., 863,” care 
Jewelers’ Circular. 





TRAVELER TO SELL COMPLETE LINE, popu- 
lar priced, Swiss watches, to retail jewelers and 
department stores, on commission, for Middle 
ba Address “P., 857,” care Jewelers’ Cir- 
cular. 





SALESMAN FOR PACIFIC COAST, live wire, 
on commission basis, to carry a line of popular 
priced, snappy ring mountings and stone rings; 
give full particulars. Address “T., 852,” care 
Jewelers’ Circular, 





SALESMAN FOR MIDDLE WEST, live wire, on 
commission basis, to carry a line of popular 
priced snappy ring mountings and stone rings; 
give full particulars. Address “R., 851,” care 
Jewelers’ Circular. 





SALESMAN FOR THE COAST, to carry: a:fine 
line of 18-K_ white qed mountings as a. side 
line, for a New. York manufacturing concern; 
must be ‘thoroughly experienced. Address .“R., 
872,”’ care Jewelers’ Circular. 








Help Wanted. 


5c. a word; minimum charge, $1.25 








WANTED, good watchmaker and engraver, at once. 
Address “C., 826,” care Jewelers’ Ci aes 





FIRST CLASS WATCHMAKER; permanent po- 
sition. Charles Erkes, 1131 Light St., Baltimore, 


2 





ood 
n¢., 


WANTED AT ONCE, first class engraver; 
salary to start. Address Jacob Bennett, 
Norfolk, Va. 





SELLING ORGANIZATION with Fifth Avenue, 
New York show room, possessing large following, 
desires line suitable for department stores and 
gift shops. Address “V., 649,” care Jewelers’ 
Circular, 


EXPERIENCED SALESMAN with office and resi- 
dence in Los Angeles, with large following on 
the Pacific Coast territory, wants watch, chain or 
novelty line; highest credentials. Address ‘“K., 
724,” care Jewelers’ Circular. 


WANTED, a gold or silver line suitable 
for the jobbing trade. H. U. Wilson, 
New York office, 13 Maiden Lane, New 
York. 


SELLING ORGANIZATION with following in 
department store jewelry trade, Fifth Avenue, 
New York City, show room centrally located, de- 
sires salable silver plated line from Jan. 1 on. 
Address “J., 648,” care Jewelers’ Circular. 


SQUIRE & BRADNAC, Manufacturers Agents, 
with showroom in jewelry district and who have 
large following in the jobbing and department 
store trades, want non-conflicting manufacturers 
lines of jewelry and novelties, to represent in 
New York and vicinity. Address 21 Maiden 
Lane, New York. 


A GOOD LINE OF SWISS WATCHES 
by salesman with following in smaller 
and medium sized towns in far North- 
western States to carry together with 
his own line of loose diamonds and 
diamond jewelry. Address “F., 799,” 
care Jewelers’ Circular. 


RESPONSIBLE SOUTHERN SALESMAN, call- 
ing on the better retailers, entire South, for 15 
years, of ‘good personality, is open for new con- 
nection with established reliable company; dia- 
mond and platinum, 18-K white, or combination; 
American watches; ring line or other high grade 
line salable to better retailers; contract or com- 
mission with drawing account and expenses; high- 
est credentials. Address “L., 879,” care Jewel- 
ers’ Circular. 























WANTED, first class watchmaker and engraver; 
good salar : to start. Address Jacob Bennett, Inc., | 
Wortclk, a. 





jeweler and engraver; 


WANTED, first class 
Birmingham Jewelry Co., 


permanent position. 
Birmingham, Ala. 





WANTED, an experienced watchmaker, for a per- 
manent position in front of store. John E. 
Lewis, Little Falls, N. Y 





WANTED, combination. second watchmaker, en- 
graver, and cleck repairer. Address Lee Probst, 
322-Main St., Clarksburg, W. -Va. 





TRAVELING SALESMEN, all parts U. 
S. A., with good following among bet- 
ter class jewelers, to Introduce “All 
Risks” jewelry insurance to trade; 
good coverage; commission basis. Ad- 
dress “F., 8613,” care Jewelers’ Cir- 
cular. 





ALL AROUND MAN, one who can engrave, repair 
watches, do small jewelry jobs and repair clocks 
Corning Jewelry Co., Corning, N. Y. 





large Virginia 


JEWELER AND ENGRAVER; 
Ad. 


retail store: permanent position, good salary, 
dress ‘‘X., 783,’ care Jewelers’ Circular. 





WANTED, FIRST CLASS WATCHMAKER, also 
combination jeweler and engraver; good salary. 
Carpenter-Matthew, Jewelers, Asheville, N. 





SECOND WATCHMAKER and clock repairer. who 
will be interested in building up a clock depart- 
gga Eisensmith Jewelry Co., Charleston, W. 

a. 





(Special Notices continued on page 138) 
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Special Notices. 


(Continued from page 137) 


THE JEWELERS’ CIRCULAR 
WANTED AT ONCE, first class combination 


watchmaker, jeweler and engraver, also second 
watchmaker; state age, experience, reference and 
wages in first letter. A. Spencer, 269 Main St., 
Poughkeepsie, N. Y. 








HELP WANTED—Continued. 








YOUNG LADY, stock and registry clerk; must 
be correct at figures and have best of references. 
Apply Lambert Bros., 58th St. and Third Ave., 
New York. 





WANTED, watch repairer and engraver; 
state full particulars. P. G. Diener, 
Harrisburg, Pa. 





REQUIRE IMMEDIATELY single young man 
for traveling salesman in material and jewelry; 
well established territory. Address “‘F., 843,” 
care Jewelers’ Circular. 





ENGRAVER WANTED; ideal working condi- 
tions; salary to start $50 per week; only first 
class man need apply. Address The Webb C. 
Ball Co., Cleveland, Ohio. 





JEWELER WANTED; one capable of making all 
kinds of work; good salary and steady — for 
the right man; references. M. D. Poland, 509 
Market St., Wilmington, Del. 





ERRAND BOY WANTED by wholesale diamond 
house; highest references required; state age, 
education and salary expected. Address 5 
866,” care Jewelers’ Circular. 





WANTED, YOUNG MAN, single, to make him- 
self generally useful in jewelry store; must know 
something about clock and jewelry repairing. E. 
P. Vandenburgh, Haverstraw, N. Y. 





WANTED, experienced watchmaker, jeweler, en- 
graver; optician preferred, but not essential; per- 
manent position, good salary; send sample engrav- 
ing. J. F. Carr, Portsmouth, Ohio. 





WANTED, combination watchmaker and engraver; 
must be first class man with long experience; 
permanent sition; suburb of New York City. 
Address “H., 8869,”’ care Jewelers’ Circular. 





WATCHMAKER, a finished workman, potas 
results in close timing; no cylinder or other cheap 
work; advise age, salary and full particulars. 
Reply “Virginia, 803,” care Jewelers’ Circular. 





WANTED, first class letter engraver; send samples 
of block and script, and references with first 
letter; permanent position to right man. Wil- 
ed M. Cross, 515 A Congress St., Portland, 

ine. 





WANTED, an experienced pearl stringer; one who 
has had experience stringing fine genuine pearls 
in the presence of customer. Fine position open 
for capable stringer with Brock & Company, Los 
Angeles, Cal. 





WANTED, YOUNG MAN with experience retail 
jewelry trade; must furnish best references; good 
position for right man; apply in own handwriting, 
stating salary will start on. R. Skalowski, Spar- 
tanburg, i 





WANTED, WATCH MATERIAL CLERK; 
experience in this line essential. Ad- 
dress full particulars to “J., 515,” care 
Jewelers’ Circular. 





WANTED, A LIVE WIRE SALESMAN, capable 
of managing store, trimming windows, etc.; must 
be a first class salesman; state age, experience, 
references and salary wanted. Address Jos, 
Gumm, Jackson, Mich. 





WANTED, a combination watchmaker, 
engraver and diamond setter; perma- 


nent position, good salary. Abe Roths- 
child, Brunswick, Ga. 





WANTED, combination watchmaker and 
engraver; permanent position; send ref- 
erences and state salary. Ben Guider 
Co., Vicksburg, Miss. 





JEWELER on general repairs and some new work; 
stone setting and polishing; engraver preferred 
but not necessary; permanent and pleasant ppsi- 
tion; give references and state salary. Paul E. 
Crosby, Spartanburg,’ S. C. 





WANTED, A FIRST CLASS WATCHMAKER, 

capable of repairing and timing railroad watches 
and good bracelet watches; apply with reference 
and state salary expected. C. A. Schnack 
Jewelry Co., Alexandria, La. 





WANTED, COMBINATION MAN for our branch 
stores; watchmaker, jeweler and optometrist; must 
be able to furnish best references; state age, ex- 
perience, references and salary wanted. Address 
Jos. Gumm, Jackson, Mich. 





SALESMAN, with following among city jobbers, 
can make excellent connection with progressive 
manufacturer of 18-Kt. mountings; willing to 
give share in business to proper man. Address 
“S., 835,’ care Jewelers’ Circular. 





JEWELER, MANUFACTURING, first class all 
around man cn new work, platinum and gold, 
and is a good setter; permanent position; state 
salary expected and references. Hassig Jewelry 
Co., 928 Main St., Kansas City, Mo. 


WATCHMAKER WANTED; a good position to 
the right man; one who can do clock repairing; 
give reference, salary expected and. full informa- 
tion in first letter; 14 miles out of New York 
City in New Jersey. Address “K., 770,” care 
Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER, first class 
eon high grade and Swiss wrist watches; perman- 
ent position; best store in City; good, light, 
pleasant surroundings; must have reference in 
regard to character and ability. I. N. Pollock 
Co., Ashland, Ky. 





WATCHMAKER, experienced, to take 
full charge; good salary and commis- 
sion; excellent opportunity. Rundbacks, 
2232 Third Avenue, near 122nd Street, 
New York. 





SALESMAN WANTED; prominent manufacturer 
of diamond, platinum and gold jewelry desires 
representative for New England and New York 
State; must be thoroughly acquainted in territory; 
excellent opportunity; applications confidential. 
Address “‘D., 523,’’ care Jewelers’ Circular. 





WANTED, HIGH GRADE WATCHMAKER 
with wide experience on fine Swiss watches in 
large city stores; permanent position in one of 
the most modern cities in the Southwest; state 
experience, give references, salary expected in 
— a Address “F., 61,” care Jewelers’ 

ircular. : 





WANTED, first class watchmaker; none 
other need apply; good opportunity for 
A 1 man; location, Borough Queens, 
New York City. Address “R., 483,” 
care Jewelers’ Circular. 





WATCHMAKER, on first class work, capable of 
waiting on trade, in Connecticut city of 30,000 
population; permanent position. Inquire at H. 
Shaffer, 4 Forsyth St., New York City, or M. 
Mallone, 111 Bank St., New London, Conn. 





WANTED, first class jewelry engraver who can 
design platinum jewelry, for one of the largest 
caeiey stores in the Southwest; give references, 
salary expected and full information in first let- 
ter. Address ‘‘O., 220,” care Jewelers’ Circular. 





WANTED AT ONCE, a watchmaker and en- 
graver; a permanent man desired; must be sober 
and honest; ideal working condition in front of 
store bench; send references and salary desired. 
_ ie Co., 20 W. Bridge St., Oswego, 





SALESMAN, acquainted with the jobbing trade 
from Buffalo to the Coast, to handle a well estab- 
lished line of gold filled and gold jewelry; state 
experience, salary, reference, age; strictly confi- 
— Address “‘A., 817,”’ care Jewelers’ Cir- 
cular. 





FIRST CLASS watchmaker and engraver who is 
thoroughly competent to turn out work in a 
creditable manner; an exceptional opportunity 
and permanent position under most favorable 
— Eisensmith Jewelry Co., Charleston, 

. Wa 





WANTED, a watch and clock repair man with 
ability to wait on trade in first class jewelry 
store; permanent position on Hudson River, 30 
miles from New York City; state full particulars 
in first letter. Address “‘B., 825,” care Jewelers’ 
Circular. 





GOOD POSITION in Northern Ohio city for a 
middle aged watchmaker, capable of taking in 
and letting cut work; must be first class me- 
chanic; would be some opportunity of selecting 
your work. Address “S., 760,” care Jewelers’ 
Circular. 





AT ONCE, experienced assistant manager 
and credit man for established retail 
installment jewelry store, in Metro- 
politan district; good future for man 
with tact, energy and ability. Address 
“C., 845,” care Jewelers’ Circular. 





SALESMAN to travel Southern States with line 
of silver plated hollowware and novelties; terri- 
tory well established; good opportunity, first class 
man; answer by letter only which will be treated 
strictly confidential; mention experience, refer- 
ences. Bernard Rice’s Sons, Inc., 325 Fifth 
Ave., New York. 





TRAVELING SALESMAN with estab- 
lished trade, to carry exclusively our 
line of mounted diamond rings; state 
what territory desired. Address 
“X. X. X., 762,” care Jewelers’ Circular. 





WANTED, _SECOND WATCHMAKER, with 
some jewelry, clock work and plain engraving, 
also help wait on trade; steady year around job; 
best of hours and conditions; advancement with 
proven ability; state age, experience, references 
and salary expected in first letter. Tick Tock 
Tucker, Terre Haute, Ind. 





REPRESENTATIVE FOR SOUTHWEST 
with established trade in that territory, 
to carry well known ring line for firm 
of manufacturers and importers. Ad- 
dress “Y., 744,” care Jewelers’ Circular. 





ENGRAVER, jeweler, stone setter, watchmaker 
wanted immediately; first class workman; wire 
or write particulars stating age, nationality, ex- 
perience, married, references, salary expected, 
when can come; steady pcsition right man, first 
class store, city of twelve thousand. Mewborn 


Jewelry Co., Kinston, N. C. 





SALESMAN, experienced and accom- 
plished, with well established trade in 
Northwest, to represent large ring 
firm; importers and manufacturers. 
Address “G., 743,” care Jewelers’ Cir- 
cular. 





JEWELRY SALESMAN, Jan. 1, thoroughly ex- 
perienced in selling gold rings, chains, cuff but- 
tons, pocket knives and diamond mounted goods, 
for New England States; Boston resident with 
established trade and a wide following will be 
considered; ail correspondence treated _ strictly 
confidential. Address ‘“‘I., 644,” care Jewelers 
Circular. 
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HELP WANTED—Continued. 





THE POOLE SILVER CO. of Taunton,. 


Mass., desires a first class man to rep- 
resent them in the Southern territory 
beginning Jan. 1, 1925. Address or 
call at their New York office, 47 W. 
34th St., New York. 





OLD ESTABLISHED ring, chain and jewelry 
house wants two salesmen; one for Middle West 
territory (from Pittsburgh to Kansas City), and 
another for the Southern territory; only those 
who have a following in these territories and 
can account for good results in the past need 
apply; these positions will be open Jan. 1, 1925, 
Address “Y., 761,” care Jewelers’ Circular. 





WANTED, experienced jewelry install- 
ment salesman; must be neat in 
appearance, capable of trimming win- 
dows; state salary expected; perma- 
nent position; references required. 
Address “U., 798,” care Jewelers’ Cir- 
cular. 





JEWELRY SALESMAN, . thoroughly experienced 
in selling gold rings, chains, cuff buttons, pocket 
knives and diamond mounted goods, for Phila- 
delphia, Reading, Baltimore and Washington, also 
Pennsylvania State; Philadelphia resident with 
established trade and a wide following will be 
considered; all correspondence treated strictly 
confidential. Address “U., 645,” care Jewelers’ 
Circular. 





SALESMAN, for a fine line of diamond 
rings and loose diamonds; must be a 
producer with established trade among 
the better class of retail jewelers in 
the Middle West and Pacific Coast; 
splendid opportunity; correspondence 
will be held strictly confidential. Ad- 
dress “X., 638,” care Jewelers’ Cir- 
cular. 





WANTED, first class silverware salesman, to 
carry representative line both sterling silverware 
and platedware:in the states of Michigan, Illinois 
Indiana and Wisconsin, with the exception of 
Detroit, Chicago, Milwaukee and Indianapolis; 
wonderful opportunity for a real ae: youn 
man living in this territory preferred; give fu 
details with application. Address ‘‘F., 848,”’ care 
Jewelers’ Circular. 





SALESMAN FOR MIDDLE WEST— 
Look! For 1925 we want a live-wire 
salesman for Indiana, Illinois, Michigan 
and adjacent States; most exceptional 
proposition for exceptional producer; 
applicant must have established trade; 
if you haven’t sold $75,000 or better in 
one year, don’t apply. A. G. Schwab & 
Sons, Cincinnati, Ohio. 





ARE YOU THE MAN? On Jan. 1, nineteen 
hundred and twenty five, a position will be open 
for a travelling salesman in the organization of a 
large concern manufacturing gold jewelry; if you 
have had experience in selling gold jewelry in the 
Southern, New York and Pennsylvania States; if 
you can furnish strong references regarding sales 
ability, energy, honesty, character, etc.; if you 
desire a permanent travelling position with a pro- 
gressive concern, then send promptly all particu- 
lars, qualifications, experience, references, etc., 
all of which will be treated confidentially, to “‘J., 
700,”’ care Jewelers’ Circular. 





ONE OF THE BEST KNOWN manufac- 
turers of plated hollowware_ wants, 
Jan. 1, a first class salesman for the 
entire South; established trade; must 
be a young man who is thoroughly ex- 
perienced in plated hollowware and 
acquainted with this trade; salary or 
commission. Address “Circular, 633,” 


WANTED AT ONCE, hustling, honest, 
reliable young man, as salesman for 
live, credit store in Indianapolis, In- 
diana; give reference, salary and full 
particulars; permanent position and 
chance for advancement; if possible 
trim windows. Address “D., 893,” care 
Jewelers’ Circular. 





SALESMAN FOR MIDDLE WEST; manufac- 
turer of highest quality hand tooled hand bags, 
purses and bill folds, has opening for high grade 
man with following in department store and 
leather goods trade; oy thoroughly experienced 
men who have successfuliy sold high quality mer- 
chandise will be considered. Kaser’s Art Leather 
Shop, 45 Brown St., Buffalo, N. Y. 





SALESMAN, AT ONCE; _ prominent 
Chicage wholesale watch and jewelry 
house has position open at once for 
salesman in territory west of Chicago 
very interesting proposition for capa- 
ble jewelry salesman who can pro- 
duce; salary and commission based on 
results; state age, qualifications and 
sales records, first letter; all corre- 
spondence strictly confidential; this 
advertisement known to our own men; 
a real opportunity for live wire. Ad- 
dress “X. Y. Z., 9167,” care Jewelers’ 
Circular. 








Sor Hale. 


Stores, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 








JEWELRY STORE FOR SALE in good, small 
town; gcod surrounding country. Arvid O. 
Jacubeou, Keyport, N. J. 





WELL PAYING watch repairing and optical store 
in city of 20,000, New York State. Address 
Ma o71, care Jewelers’ Circular. 


HAVING RECENTLY PASSED the Optical 
Board, I have decided to sell my paying jewelry 
business and enter a new field in exclusive optom- 
etry; if you are interested in a long established 
apes see me at once. S. H. Mills, Oxford, 





ESTABLISHED money-making jewelry store, in 
prosperous Central Iowa town, 20,000 population; 
mahogany fixtures, practically new; leading store 
in city; will sell with or without stock; a 
$5,000 will handle; quick action will get holiday 
business. Box 323, Davenport, Iowa. 





FINE, SMALL STORE, 35 minutes from 42nd 
t., New York; last year’s business $16,500, in- 
creasing 33 percent, so far; up to date fixtures; 
$1,500; clean stock, about $6,000; good repairing; 
rent $150; will sell with or without stock. ‘Op- 
portunity, 320,”’ care Jewelers’ Circular. 





FINE JEWELRY STORE, established 
1886, retiring from business; fine 
mahogany fixtures, fine stock; with or 
without stock; best located and estab- 
lished in city; grand. opportunity for 
young man; high class store. Wuerth 
& Son, Leavenworth, Kansas. 








Zor Sale. 


Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 








ONE ROLLING MILL; two flat rolls; one sho 
lathe and equipment; one shop draw bench, Ad. 
dress “‘S., 802,” care Jewelers’ Circular. 





TWO FINE MAHOGANY SHOW.CASES with 
tables, complete, in good condition; reasonable. 
c j: Hueg, 72 Courthouse Place, Jersey City, 





AMERICAN WATCH MOVEMENTS, |§ seconds, 
all makes and sizes, from seven to 21 jewels; 
cases, 20 and 25 year. Mark-Nelson, 49 Maiden 
Lane, New York, 





LONG ESTABLISHED JEWELRY STORE for 
sale; long lease, cheap rental; will sell very rea- 
no Moe Lenkowsky, 78 Rivington St., New 
York. 


FOR SALE, two seven and two five: foot 
finish floor cases; one nine foot Silent Salesman; 
mirror backs; ‘bargain to quick buyer. C. A. 
Blocher, Gettysburg, Pa. 





COMPLETE, established jewelry store, watch and 
clock repairing; small stock materials, good show 
window; rent only $25. Located 24 Lawrence 
St., Yonkers, N. Y. 


WINDOW DISPLAY, black velvet, double deck 
in perfect condition; trays, blocks, electric wired 
and extras cost over $700, sell see, Morris 
Steigler, 286 Market St., Newark, N. J. 





FOR SALE, because of death of owner, long estab- 
lished jewelry store on Grand St., New York City. 
For intormation apply to Samuel Rubin, Attorney, 
120 Broadway, New York. 





$2,500. WILIL BUY small jewelry store, three year 
lease, stock, large safe, fixtures; other line of 
business reason for selling; rent $70. Ohann, 
133 Main St., Hartford, Conn. 





FULLY EQUIPPED JEWELRY STORE; best 
location on the Boardwalk in Atlantic City, N. J. 
For further information apply to Benj. Sternman 
Co., 87 Nassau St., New York. 





FOR SALE, JEWELRY BUSINESS of the late 
John F. Wippich, established 35 years, located in 
Ipswich, Mass.; only a store in town. Ad- 
dress Mrs, Lila Wippich, Ipswich, Mass. 





FOR SALE, jewelry and luggage store in 100% 
location doing exceptionally good business; reason 
for selling, other business interests. Address “A, 
S.,” care Daily Record, Greensboro, N. C. 





JEWELRY STORE FOR SALE, town of 175,000; 
also doing credit; bought at constable sale; 
formerly Lewis Ratner; quick action, get Christ- 
mas business. Little Diamond Shoppe, 603 





1104 Heyworth Bidg., Chicago. 





SAFE FOR SALE; Mosler’s finest, 
burglar-proof and fire-proof, at bargain 
price; ready for immediate delivery; 
also other safes at attractive prices. 
Krasilovsky, 216 Centre street, New 
York City. Telephone Canal 0824. 


— 


FRENCH REGULATOR in fine condition; center 
second, 14 inch dial, white enamel, brass pendol 
rod, 13 inches; is an ornament in every watch or 
jewelry store; no case; price $35. C. Melillo, 4 
King St., New York. 








THE ENTIRE EQUIPMENT for repairi 
watches, clocks and jewelry of Mg, Ransford, 
(deceased); bench, lathe, techs, materials and sup- 
plies. For particulars and full information write 
A. D. Bastien, Spring St., Williamstown, Mass. 





FIXTURES, show cases, wall cases, safes, 
optical outfit, street clock, entire equip- 
ment of J. D. Wood Co., Lancaster, Pa., 
must be sold quick; retiring. For de- 
scription and price wire James L. Hand, 
Jewelry Auctioneer, care Wood Com- 
pany, 101 North Queen Street, Lan- 
caster, Pa. 








Lackawanna Ave., Scranton, Pa. 


(Special Notices continued on page 140) 
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Special Notices. 


(Continued from page 139) 








Business Opportunities. 


5c. a word; minimum charge, $1.25 





| WILL BUY OR SELL your jewelry 
store for cash; get my proposition be- 
fore you close a deal. Herman Nathan, 
Auctioneer, 8324 Oglesby Avenue, Chli- 
cago, Ill. 





If you want cash for your en- 


MR. JEWELER! 
Conn, 


tire jewelry stock and fixtures. write J. 
719. Hippodrome Bldg., Cleveland, Ohio. 





TURN THEM INTO CASH; |! will pay 
highest cash prices for Broken, Old 
Mine or Burnt diamonds. J. Blauweiss, 
dlamond cutter, 47-49 Malden Lane, 
New York. 





WILL BUY your entire jewelry business and pay 
highest cash price; all business strictly confiden- 
tial; references if desired. Wire or write J. 
M. Gordon, 603 Province Bldg., Boston, Mass. 





|. HAVE PAID the highest cash price for 
Jewelry stores for 40 years; | am a 
positive buyer if you really want to 
sell. Isaac Rich, 21 Bromfield S&t., 


Boston, Mass. 





FOR SALE, a substantial interest in an old estab- 
lished jewelry concern in North Attleboro; busi- 
ness being conducted by competent partners. For 
further information address “B., 733,” care 
Jewelers’ Circular. 


SEND all your unsalable watches, diamonds, jewelry 
and silver, discontinued patterns, etc., and we will 
send check at once for full value; if not pleased 
will return merchandise; all business strictly con- 
fidential; bank and mercantile references. Boston 
Purchasing Co., American concern, 333 Washing- 
ton St., Boston, Mass. 





INTEND to discontinue your 

Have you any estate to 
Do you wish to raise cash 
quickly? Why not communicate with 
us? Our methods are liberal; com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character; established since 1887 at 
our present location. Brooklyn Pur- 
chasing Syndicate, Frank Walker, 
Proprietor, 610 Broadway, Brooklyn, 
N. Y. 


DO YOU 
business? 
settie? 





DO YOU WISH TO RETIRE from business? 
We will buy your entire stock and fixtures for 
cash and pay a higher price than anyone else; 
no amount is too large nor too small for us to 
handle; we do business quickly and for cash only; 
if you wish to sell your entire business write or 
wire and we will come to see you at once; if 
you do not care to sell your entire business you 
surely have some surplus stock that is not moving 
for which you would rather have the cash; we 
buy anything in the jewelry line; send your dead 
or surplus stock to us and we will send you a 
check by return mail; if our check is not to your 
entire satisfaction. upon receipt of advice from 
you we will immediately reship your goods intact; 
no risk nor expense, we pay all charges; kindly 
note that our business relationships are held in 
strictest confidence; bank references are furnished 
if desired. Gordon Bros.. successors to J. B. 
Gordon. 333 Washington St., Boston, Mass. 








Wanted to Purchase. 


5c. a word: minimum charge, $1.25 


Watrchmaking Instruction. 


5c. a word; minimum charge, $1.25 








LEARN WATCHMAKING; alert, ambitious young 
men with a common schocl education, having a 
natural skill in working with small tools, can 
insure their future business success by studying 
watchmaking, designing and engraving at the 
Elgin Watchmaking College; master -craftsmen 
will teach you under a system of courses which 
assures you the full benefit of their close personal 
attention—a method which enables you to master 
the profession most thoroughly in a minimum of 
time; good paying positions always await the 
competent watchmaker in every locality; work is 
pleasant, surroundings ideal; complete informa- 
tion regarding this desirable profession and how 
we fit you for it is contained in a comprehensive 
book, ‘‘Watchmaking as a Vocation’; it will be 
sent free to sincerely interested young men; 
write for it. Address Dept. T. 4, Elgin Watch. 
makers College, 267 Grove Ave., Elgin, IIl. 








Co Grt. 


5c. a word; minimum charge, $1.25 





TO LET, SPACE with North light, for engraver 
. ‘can Inquire Beekman 7937, New 
ork. 





TO LET, DESK ROOM with watchmaker. Inquire 
A. & S. Espositer, 33 West 46th St., 6th floor, 
New York. 





BENCH ROOM; engraver or diamond setter; some 
trade now; g opportunity. A. Welsch, Room 
369, 7 W. 42nd St., New York. 





PART OF OFFICE of wholesale jeweler, for dia- 
mond setter, engraver or stone man; North light, 
four windows. M. E. Leblang, 35 Maiden Lane, 
New York. 





WANTED TO BUY STERLING SILVER, hollow 
and flatware, for cash by the ounce; can use any 
amount; state price and quality. Address “D., 
818,” care Jewelers’ Circular. 


LIGHT PART OF OFFICE for rent; good for 
engraver, watchmaker or diamond dealer; reason- 
able rent. Stern & Acito, Room 1205, 108 Fulton 
St., New York. 








NOTICE JEWELERS! Do you want to 
raise cash or sell out completely? Con- 
sult me immediately. M. Harris, Jewel- 
ers’ Auctioneer, 1518 Washington 
Ave., New York. 





HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and jewelry; 
send your stock to me and receive money by 
return mail; national hank references; all busi- 
ness strictly confidential. Emil Noel, 29 E. 
Madison St., Chicago, Il. 





YOUR SURPLUS STOCK can be turned 
Into cash; 1! pay highest cash prices 
for dtamonds, watches, movements and 
gold: write or wire me immediately: 
bank references; dealings confidential. 
M. M. Shinderman, 29 E. Madison 8St.. 


Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 459 Broadway, New York, established 1889. 





WILL PAY SPOT CASH for your entire 
etock or part of It; our immense retall 
Jewelry business places us In a posl- 
tlon to pay you more than anybody: 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St., 
Chicago, Ill. 








WANTED TO BUY discontinued patterns of solid 
gold, silver and plated jewelry; will pay highest 
cash price: any quantity not too large or small; 
write; will send our representative at once. Ad- 
dress “Y., 819,” care Jewelers’ Circular. 





WANTED. BEST JEWELRY STORE, $500 to 
$1,000 will handle; misfortune reason for present 
low finances; 12 years’ experience; high class 
man. a_onroducer; excellent references; prefer 
Middle West; give full particulars. Address “R., 
666.”" care Jewelers’ Circular. 





$100,000; how much do you want? Ship, mail or 
express, your loose or mounted diamonds, all 
sizes, gold, silver, platinum, watches, jewelry, 
mountings, rings, anything valuable, new or old: 
actual currency wired or mailed vou within one 
hour; highest prices assured: reliable, confiden- 
tial: bank references. The Ohio Smelting Co., 
315 Hippodrome Bldg., Cleveland, Ohio. 





Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 














JEWELRY CRAFTS WORKSHOP, watchmakers 
to the trade; odd shape crystals that fit. 25 S 
Main St., Dayton, Ohio. 





MODERN WATCH REPAIRING; will please 
you with careful. clese, clean work, prompt, and 





price verv considerate. A. Jackson, 200 Co- 
lumbia Bldg., St. Louis, Mo. 
A PROMPT AND EFFICIENT watch repair 


service to the retail jeweler; marine chronometers 
bought, sold and remodeled. N. Y. Horological 
Laboratory, 1476 Broadway, New York. 





ATTRACTIVE OFFICE or desk room, to sublet; 


excellent light and service; neatly partitioned; 
rent very reasonable. N. Gamse, Room 1008, 9 
Maiden Lane, New York. 





EXCEPTIONALLY FINE FLOOR, 2500 square 
feet, in first-class, fire-proof, 100% sprinklered, 
modern building. Apply Superintendent, 723 
Seventh Ave., cor. 48th St., New York. 





PART OF OFFICE to let with fixtures; beautiful, 
North light; suitable for jewelry, mounted goods, 
and precious stone business. Apply Room 103, 
= floor, 542 Fifth Ave., cor. 45th St., New 

ork. 





SUBLET PART OF OFFICE, suitable for dia- 
mond man, engraver or diamond setter; also 
desirable for office for Eastern representative; 
wonderful light. Room 1005, 9 Maiden Lane, 
New York. 





FOR RENT; 33-5 W. 46th St.; unrestricted as to 
manufacturing; full light all sides; best jewelry 
space in America; small space avilable at once; 
large and small units available Feb. 1, 1925. 
Apply Superintendent or phone Bryant 9558, 
New York. 








Misrellaneous. 


5c. a word; minimum charge, $1.25 





WATCHMAKERS; if you want real useful in- 
formation on the fine points of odjusting and 
close timing write to Walter Kleinlein Publishing 


Co., Waltham, Mass 
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The Words of the Master! 


From the Speeches of PRESIDENT HUFNAGEL of the 
American National Retail Jewelers’ Association 
At the Recent Convention in St. Louis 


“A legitimate sale or auction properly conducted by an honest auctioneer is a necessary element 
in the business life of the average merchant as it promotes opportunities which otherwise would 
not exist. 

“We are recommending the use of special sales and legitimate auctions for the disposal of such 
stock as will not move despite active sales effort. It is this class of, goods which eats into 
overhead and deprives the retailer of capital for investment in more,modern and faster moving 
items.’ 

The name “Hand” is universally recognized by the Jewelry Trade 
today, as the LEADER in the PROFESSION of JEWELRY 
AUCTIONEERING, for “HAND METHODS” are in strict con- 


formity with the tenets of correct and honorable business! 


“Hand methods” stand foursquare, an Institution of The American 
Jewelry Trade! 














Hand Can Sell Only Your Own Stock 


No inferior’merchandise sold under your reputation! 


You are given a DIGNIFIED, SUCCESSFUL AUCTION the advertising value of which, and the stimulation of yourself and your clerks to 
BHTTPR SALESMANSHIP and more UP-TO-DATE MERCHANDISING following the sale, will be worth TEN TIMES ITS COST. 


Your stock, including all your unsalable or out-of-date merchandise, is quickly turned into CASH at a good price. 


HAND METHODS of selling your stock does not discredit you with your customers in any way, but does leave you with a clean reputation, 
increased prestige for your store, and hundreds of NEW and PBRRMA 'T CUSTOMERS. 


Dignity, Integrity and the Square Deal are the. basis of all business success. 


A complete knowledge of the jewelry business—of the jewelers’ business problems—of the quality and value of the various kinds of merchandise 
carried by jewelers, and over twenty years’ experience selling jewelers’ stocks at auction, are a few of the HAND qualifications, and explain 
the unus and invariable success of HAND AUCTION SALES 


These are the reasons, also, why THBRD IS NO GUESS WORK ABOUT A HAND AUCTION SALB! 


I have associated with me two of the most efficient and experienced auctioneers in the United States. These men are trained in HAND 
MBETHODS and have brilliant records of successful sales. ‘This association makes it possible for me, without risk of accident or illress, to 
undertake the largest sales proposition, and gives you the benefit, besides my personal] services, of the help, when necessary, of these associates. 


The unqualified indorsement of members of the National Jewelers’ Board of Trade, of Banks and Trust Companies, the United States and Canadian 
Courts, of Wholesale Jewelers and reputable Retail Jewelers from all parts of the United States and Canada, PROVE THER VALUB OF 

HAND METHOD AUCTION SALES. 

The testimony of these witnesses prove the truth of every statement in our advertising. This testimony is yours for the asking, The Hand 

Service is available to all jewelers, no matter how small or large their stocks may be. 


My Book on Auctions Yours for It tells of the efficient, honorable methods that 
the Asking. SGend for It TODAY have made Hand the leader in his profession. 


Some Recent and Notably Successful Hand Sales! 


Just concluded closing out entirely The Werner Jewelry Store, F. C. Kaekel, Prop., Grand Rapids, Michigan. Estab- 
lished 30 years. Six weeks of intensive selling. This sale was held under special permit and was commended by the 
leading jewelers of the city! ‘Successful: beyond words,” says Mr. Kaekel! 


A. C. T. THOMAS JEWELRY CO., McClure Hotel Bldg., A. THOMA & SONS, Piqua, Ohio. Settlement of estate. 
Wheeling, W. Va., completely closed out! No doubt Established sixty years. Write them! 
the most successful sale ever conducted in the State! GESCHEIDER BROS., Baltimore, Md. Completely cloced 


‘ out. ‘Well p leased. fs 
WELTE & WIETING, INC., Peoria, Ill. Removal. Five HENRY J. LOHMILLER, E ba, Mich. Reduction. 


weeks of most intensive selling. Remarkable success, 
One of Michigan’s best known stores. 
sp glen-cey J. W. NICHOLS, Uniontown, Pa. Reduction sale in 
F. W. HOFFMAN, Albany, New York. Settlement of Brownsville store.. Ask him! He’ll say “Delighted!” 
estate. For fifty years the representative store of WENTZ & PRICE, Sharon, Pa., established am years. 
New York’s Capital. Ask the heirs! Write them for their opinion of Hand Meth 
“The Gem” The Green conse Co. The Duhme Jewelry Co. Carl Mayer Co. 
Cincinnati, O. Columbus, Ohio ti, Ohio Austin, Tex. 
Square Deal Miller Davis & Freeman W. A. Sturgeon. epg Stelfox Co. 
Detroit, Mich. Atlanta, Ga. Detroit, Mich. a Tex. 
David Goldman L. W. Vilsack Narcisse- Beaubry The Fred me 
Milwaukee, Wis. Pittsburgh, Pa. veal, Canada Neb. 
Holts Incorporated 4 Sales Kingsbacher Bros. c:. £. Wheelock. a Ss E. J. Scheer 
Newark, N. Pittsburgh, Pa, Il. Rochester, N. Y. 
Desbouillons Hadley B. Dodge J. M. & W. I ay Geo. Kapp 
Savannah, Ga. Lynn, Mass. Columbus, Ohio Toledo, Ohie 











Just a few of the witnesses whose testimony proves the value of Hand sales! 


The Aggregate Value of the Above Stocks Was Over Three Million Dollars! 


JAMES L. HAND secre suctionce 


14 Maiden Lane Phone Cortland 6496 NEW YORK 
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ISSUED ANNUALLY PRICE ONE DOLLAR 


Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 5€c., 
when peying his subscription. 








Copyright, 1924, by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway (Phone 1148 Cortland) NEW YORK 




















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear one. scarf-pins, 


Bish eat | The Buyers’ 


BH D I t 
for unpierced ears. 
SAFETY CATCH 
for Brooches, etc. 
ce —_ , 9 rh applied te any 
s are the sinew o work where pin tongues e 
business and onderful bstitute f s 
dead. eechentio. Send us Our “srplus =e —_ P rice, 1.00 
e know 


and we'll send you our check, 
= 





the amount will satisfy you. If it doesn’t, 
we'll return your goods prepaid. Ask any 
oredit agency about our financial standing, agg A nee ee oe on meio, 


J. L. ART & CO., Pearl Drilling and Adjusting a Specialty 
Se wee Ave. Special Order Work and Repairing 


<ernnenr @. IRVING WASHBURN, 108 Fulton Street, N. ¥ 
; ulton ; . 
The Jewelers’ Circular 


| ae. ee | Publishing Company 
T WwW LASSE 
Oo Sub a Let iil G one ail 11 John Street New York 


two large office rooms in 114 Fulton St., New York 


Postal Life Building, Fifth UGER & KEIH 


Ave., at S. E. corner of 43rd 
St.; attractive terms; suitable i | 3] d C d SEND YOUR DIAMOND SETTING 
for jeweler or diamond house. ercu es ea or To a Reliable Man 
A great time saver, simply slide the beads from 87 Nassau St. 
Malcolm Meacham dea ating on vo erin” real mt TT AL BALZER New vox cxy 


Park Row Building, New York Ci paid without charge. 
- y GEORGE PHILLIPS & COMPANY, P date: > = F tee 


Scranton, Pa, 
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Use -Phoenix White Pixies 


on your white gold jewelry 
It covers the soldered spots, stays 
white, and looks right. 


It gives your jewelry exactly the 
color of platinum,—easily, quickly 
and very cheaply. 


Material for one qt. $5.00 

















JEWELERS TECHNICAL ADVICE Co 
22 ALBANY St? NEWYORK CITY 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 




















Pleasant News. 


Every Jeweler in 
America can real- 
ize 100c on the 
dollar thru the 
Curran way. 


The Jeweler who 
is overstocked or 
wishes to retire 
from business can 
use the Curran 
Way and have 
more cash and a 
better standing in 
his locality than in 
any other way. 





If you wish these things write or wire for ad- 
vance dates giving size of store room, amount 
of stock and the particulars. Curran will do 
the rest. 


JAMES E. CURRAN 


“The Jeweler’s Auctioneer” 


4602 Simpson Ave., Cincinnati, Ohio 
Phone Madisonville 430Y 

















Refraction of the 
Kye 


By Gustavus Hartridge 
F.R.C.R.A. 





A: Manual for Students 





275 pages, 107 illustrations and sheet of 
test types. 





Price, $2.75 





THE OPTICAL PUBLISHING CO. 
11 John Street New York 














Jewelry 
Auctioneer 


for jewelers 
who have a rep- 
utation they 
wish to sustain. 


| From my many years 
of experience in the 
jewelry field I have 
gained a knowledge 
of the merchandise 
and the manner of 
disposing of this 
merchandise at auc- 
tion without impair- 
ing in the slightest 
degree the prestige 
of the store. Scores 
I have sold for will 
gladly tell yqu of 


their successful ex- 
HERMAN NATHAN perience. 





Let Me Send You Their Names 


HERMAN NATHAN 


339 W. Medison St. CHICAGO 





or 
aw oe dates 
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Another Record Breaker 


In the way of a complete close out for C. M. Wiseman and Son, 
one of Louisville, Ky., oldest jewelers. 


Read their letter, it proves our leadership. 
SOUTHERN OPTICAL COMPANY 


Incorporated 
Manufacturing Opticians 
LOUISVILLE, KY., October Sixteenth, Nineteen-twenty-four. 


Dear Sir:—Mr. Thomas J. Faussett, in conversation with me to-day, 
mentioned that you contemplated helding an auction sale. 

Mr. Faussett is now conducting a closing out sale for my father, 
who has been in business here for thirty years. During my father’s 
career in business he built up a reputation. of such sterling worth that 
he and I hold that as our most valuable asset. 

After thorough and careful investigations among the leading auction- 
eers of the United States, we found Mr. Faussett to bear the recom- 
mendations which we felt we desired the most in the conduct/of our sale. 

conscientiously has his work been done here that not only the 
firm of C. M. Wiseman & Son is highly pleased, but the buying public 
are emphatic in their praise of the courtesy and attention received from 
him. 

I take great pleasure in recommending Mr. Faussett to you, feeling 
that you will be more than satisfied with his services. 


Yours very truly, CARL WISEMAN, President. 


Another Press Notice, of more than 700 words written by 
Mabel Jean Melton, after an interview with Mr. Faussett during 
sale hours, and which appeared in the Courier Journal on Sun- 
day, October 12th, 1924, Louisville, Ky. 

Let me send you copy of it along with many other compli- 
mentary Press notices in our files. The true test of ability is 
found in what others say about you, not what one says about 
himself. The ever watchful eye of the Press is quick to recognize 
true merit. 





Remember.—It’s the forceful, spirited style of salesmanship, coupled with ° . 
quick, decisive descriptions and the art of keeping the spirit of natural Now selling for one of the leading Jewelry 


auction ever present during the life of a sale that enables Faussett to Firms of the State of Ohio 
get bigger returns than other auctioneers. 


THOMAS J. FAUSSETT, iinayscctioneer Howell, Mich. 





























Convert Your Surplus Jewelry Into Cash 


Without Publicity in America’s Greatest Jewelry Auction Market 


For half a century we have been selling the unredeemed jewelry of Loan Brokers of the United States. 


These shrewd brokers, understanding values so thoroughly, sell through us knowing THERE IS NO 
BETTER MARKET IN THE WORLD. These sales aggregate millions of dollars and are held 
every week day except Saturday. 


Long experience has made us expert at APPRAISING JEWELRY FOR AUCTION. Send your 
jewelry here for AUCTION APPRAISAL, made in advance of sale, WITHOUT ANY OBLIGATION 
ON YOUR PART, and submitted first for your approval. 


If figure quoted is satisfactory your goods are placed on sale, followed by a prompt remittance of the 
amount realized, less Our Commission, 8%. 
If our appraisal is not acceptable your goods are returned, express charges collect. 


We Guarantee That It Will Not Bring Less But Possibly 
More at the Auction Than Our Appraisal Quotation 


Avail yourself of the spirited competitive bidding of hundreds of buyers assembled here daily. We 
have an immediate market for the disposal op DIAMONDS, PRECIOUS STONES, WATCHES, 
JEWELRY, SILVERWARE, etc., regardless of theit condition. 


Highest Prices No article too small—no consignment too large. 


Obtainable Booklet on Request. 


Eugene Rosenbaum, Auctioneer 
70 Bowery, Near Canal St., New York 


Bank References: Chatham & Phenix National Bank, New York; Mechanics Bank, 
Brooklyn, 








AUCTION MARKET \ 
OF AMERICA 
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DEAD DOLLARS 


Every single piece of merchandise in your stock that has proven to be a 
slow seller is dead money. What the average Jeweler believes to be a 
profit at the year’s end is actually a loss because it is represented to a great 
extent by out of date goods, shop-worn items and slow moving stock. 


REVIVE YOUR BUSINESS 


Dispose of all goods.that does not sell readily. Use the cash receipts from 
your clean-up sale and brighten up your store with new fresh clean stock. 
Your business will leap ahead and the future returns from the good-will 
advertising our sales bring will repay you many times over. 


































If you want to reduce your stock, raise some cash quickly, or close out com- 
pletely, write or wire any of the following firms for whom we have con- 
ducted rapid-fire, high pressure auction sales that have brought the money. 





JOHN A. CONN 


Get in — with the following: 


E. L. Entrikin, Findlay, Ohio. S. Barlow Co., Georgetown, Ky. F. H. DeWitt, Port Clin Ohio. 
Mrs. B. M. Moore, Naga Ohio. + Estate, Calumet, Mich. H. G. mec ‘0 Salim: 
‘Arson’ Bros., Dunkirk, Riddle Jewelry Co., Corbin, Ky. J. Erle Smith, Me gga vi s; 
Scott Jewelry Co., pall * pte O. Mauthe, Council Bluffs, Iowa. vl iffin, Oh 
Morrison & Shaw, Fostoria, Ohio. Ira S. Dresbach, Tiffin, Ohio. Ludy & Taylor, Cedar Rapids, Iowa. 
Clary and’ Stone, Corry, Pa. Jos. Schottdorf, Defiance, Ohio. J. J, Flowers, 7401 Woodland Age 
JP. G Yester, McKeesport, Pa. . The Gilger Co., Norwalk, Ohio, Cleveland, Ohio. 
WRITE, PHONE or WIRE CONSULT CONN CONFIDENTIALLY 


Remember I am always busy—There’s a Reason 


Home Address 719 Hippodrome Bldg. 
sree. AA, COININ JEWELRY “csrcends One 


Lakewood 2413 Office Phone, Cherry 374 

















Do You Want to—Stimulate Business? 
Let this organization of ————— —Move Slow Goods? 


ists help you. We know auction sell 


ing from every angle. R « Ca > |? 

We do the job with a bang—move the alse pita * 

lines you want sold—but do it in a dig- 

nified and constructive manner, so as —Sell Out? 

not to encroach upon your good name. ° 

We work on a profit sharing basis. 

That insures you a square deal. We ° + 

fulfill our promises. Mail This Coupon Today 


If you want a successful constructive 
auction sale, mail the coupon today! 


AL COPLAND 


Auctioneer 
403 Beer Bldg. 6 N. Michigan Ave. 
New Orleans, La. Chicago, IIl. 
All Sales Conducted Personally 











Al Copland, Auctioneer, 
6 N. Michigan Ave. 
Chicago, Illinois. 








I am very much interested in your proposition. Please 
send me all facts and figures that you can, without obli- 
gating me. 
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SAMUEL MARKS 


THE JEWELERS’ 





A qualified auctioneer for a 
jewelry store should know 
jewelry as well as the propri- 
etor or his best salesman— 


He should know values as 
well as the best buyers— 


He should know the ethics 
of jewelry salesmanship— 


When you place your store 
in the hands of an auction- 
eer you also place your 
reputation and that of your 
store in his hands—You 
place your customers and 
the future of your business 
in his keeping for the time 


being. If you would protect all these you must select a 


Qualified Jewelry Auctioneer 


CIRCULAR 


October 29, 1924 


QUALIFIED AUCTIONEERS | 





MAYNARD LEVY 


An auctioneer may be an A-| auctioneer for the selling of live stock, furniture, shoes, or 
any of many lines, and yet be wholly unfit to sell a stock of jewelry. The auctioneer who 
sells your stock should be one who knows your stock, knows values, and who will show 
every consideration and courtesy to your customers that you yourself would show. 


For more than a quarter of a century we have devoted our time and thought to the sale of 


jewelry by auction. 


Our remarkable success is due to our knowledge of merchandise, 


knowledge of values and ethical salesmanship. No afterclap ever follows one of our sales. 


Investigate the past performance of the auctioneer you select. 


Protect Your Name—Protect Your Future— 


Protect Your Customers. 


MARKS & LEVY 


31 North State Street, CHICAGO 


Long Distance Phone Central 5814 


Room 709 
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ACME 


A special selection for those. 
people who make moderately 
priced gifts—but are most 
particular in their choice. 


CRG Bc 
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2593/9. $12.00 


lese out-of-the ordinary nee Ga 
Bon Bon Dishes, Stands 

and Baskets are consist- 

ently good sellers. : 
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An especially attractive 

assortment at very rea- 
ble prices, made well 
id in good weight. 














3083/3. $15.00 








Prices quoted are retail. 
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UAE Ee 


suvERSMITHS WAT LINGFORD. CONN. 


* FOUNDED: 1835 
CHICAGO 0 So. Wabash Ave PHILADELPHIA 1204 Chestnut St SAN FRANCISCO: 140 Geary St 
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UDOR PLATE J 


By the Makers of VYommun ity Plate 





Bd ott ductus teal: NT es Ted 


eAnnouncing THE NEW QUEEN BESS DESIGN —truly regal in rich tracery 
and gracious form—worthy of the noblest Tudor tradition. In its fashioning it carries 
the full prestige of Oneida Community craftsmanship. At the price there is no 
comparable value in modern silverware. We invite you to view and examine 
Tudor Plate at your dealer's. Six Tudor Teaspoons . $1.60 


TWENTY YEAR REPLACEMENT GUARANTEE 


This Tudor Plate Page had an immense sales influence in the October issues of The Saturday Evening Post and The 
Ladies’ Home Journal (full color). Christmas shoppers will see it again in the December issues of these widely read 
publications. 





